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Why Not Hold a “Better Poultry Day’? 


From time to time the AMERICAN LUMBERMAN has 
been pleased to chronicle, as news of interest to lumber 
dealers generally, the observance in many widely sepa- 
rated communities of what might be termed; in effect 
if not in exact name, “Better Poultry Day.” The inter- 
est to lumbermen of these observances of course lies in 
the fact that they have a direct influence toward encour- 
aging the building of more and better poultry houses, 
and thereby helping the deal- 


cal county agricultural agent, and other agencies whose 
function it is to promote the best methods in agriculture 
and poultry growing. 

The following letters from local lumber dealers at 
points recently visited by the poultry demonstration train 
of the Chicago & Eastern Illinois Railway, telling of the 
part which the lumbermen played therein, and the very 
practical results following this campaign for better poul- 
try, no doubt will be read 





er to increase his sales. 


with interest: 





While most of the special 
poultry “days” that have 
been described in these pages 
have been sponsored by the 
agricultural departments of 
railroads, the part that in 
many cases has been played 
by the local lumbermen in 
making the occasions suc- 
cessful has been so promi- 
nent as to suggest to the 
AMERICAN LUMBERMAN the 
thought that, in communities 
that have not been, and per- 
haps are not likely to be, im- 
mediately helped by the 
splendid educational work 
carried on by the railway 
agricultural departments 
through special demonstra- 
tion trains, the local dealer 
might well initiate and pro- 
mote a “better poultry day,” 
which undoubtedly could be 








CHARLES A. PorTER, lum- 
ber dealer, Salem, Ill.: “I 
will state that I have sold 
more material for poultry 
houses and brooders this 
spring than in any similar 
period of four years, com- 
bined. Two of these poul- 
try houses cost in excess of 
$400 each. There is quite 
an interest being taken in 
poultry and dairying in our 
community at present. Early 
this year our chamber of 
commerce decided to devote 
more attention to our own lo- 
cal resources, and in connec- 
tion with our county farm ad- 
visor, J. Blackburn, we 
had a boys’ and girls’ poul- 
try club well under way 
when the Chicago & Eastern 
Illinois Railway ran its poul- 
try train. This train, how- 








made successful even with- 
out the valuable help thus 
extended. 

This opinion is borne out 
by letters received from 
lumbermen whose towns re- 





“Boost for Me and 
I’ll Boost for You!” 


ever, fitted in well with our 
plans, and we took advantage 
of it to the limit, making a 
gala day of its visit. To 
stimulate interest and pro- 
mote attendance the mer- 








cently were visited by a 
special poultry demonstration train conducted by one 
of the railroads, which, while giving full recognition to 
the spendid help thus given, indicate that the success of 
the occasion was very largely due to the efforts of the 
lumbermen and other local merchants. Undoubtedly 
lumber dealers in any community desiring to plan and 
promote a special “better poultry day” would, upon re- 
quest, be given hearty codperation and practical assistance 
by the poultry departments of their State agricultural col- 
leges, the agricultural departments of the railroads, the lo- 


chants offered various prizes 
for best specimens of different breeds of chickens, sizes 
and color of eggs, chicken calling contests etc. The 
crowd during the day was estimated at 10,000. At night 
the railroad people held their demonstration meeting in 
the court house, and it was crowded, everyone appear- 
ing interested. I saw at the meeting several persons who 
live eighteen miles from this place, and more than half 
of that distance had to be traveled over muddy roads 
on a rainy night. After the visit of the poultry train 
the chamber of commerce completed [Turn to page 57] 
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Cutting Into 
Profits 


Inadequate working capital usu- 
ally results in forced sales and 
a sacrifice of choice stumpage 
in unfavorable markets. 


The best safeguard against such 
a situation is long term finan- 
cing on a sound basis. This is 
our specialty. Inquiries invited 
and will receive our prompt 
attention. 


LACEY 


Securities Corporation 
231 South La Salle Street, Chicago 


350 Madison Ave. 626 Henry Bldg. 
New York Seattle, Wash. 
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New Booklet! 
Send for YOUR copy 


Whether you are buying our Maple, 
Birch or Beech flooring or not, you 
will want a copy of our booklet, 
‘* Lifetime Flooring.”’ 


There’s some good flooring informa- 
tion in it that you'll find interesting 
reading. Don’t fail to send for your 
copy. It’sfree and youincur no obliga- 
tion whatever in asking for it. 


We also manufacture all grades Basswood, Hard Maple, 
Soft Maple, Rock Elm, Soft Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 
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Items That Will 
Interest Shrewd Buyers 


The following items should appeal to buyers who 
are on the lookout for good valuec. All are well 
manufactured and up to our regular standards in 
every respect. 


100,000 ft. 1” No. 1 Com. & Btr. K. D. Birch. 


100,000 ft. 1” No. 2 Common Kiln Dried Birch 
100,000 ft. 1x5 and wider, 8° & lIgr. No. 2 Air Dried 
Birch 
200,000 ft No. 3 Common Birch. 
50, 00 ft. 1” No. 2and Btr. Soft Maple 
20,000 ft. 1” No. a Com, & Btr. Bre a Ash 
50,000 ft. 13/16x2%" Clear Birch Flooring. 
75,000 ft. 13/16x244” No. 1 Birch Flooring 
20,000 ft. 13/16x2%4,”" Factory Birch Flooring. 
20,000 ft. 13/1¢ a2 Clear Maple Flooring. 
15,000 ft %x1%” Clear Bir h Flooring. 
5 cars 4” and up 7° Cedar Posts 
4 cars 4” and up 8 and 10° Cedar Posts 


KNEELAND -_McLURG 
LUMBER CoO. 


SALES OFFICE: PHILLIPS, WISCONSIN 
Mills at Phillips, Wisconsin and Morse, Wisconsin. 











You Always Get 
A Square Deal 


Our policy is to give our customers 
exactly what they order. To prove it 
we have the invoices sent direct from 
the mill so they can check every ship- 
ment. You'll like our service and 
values in 


Northern Hardwood 
and Hemlock Lumber 


We handle the entire outputs of the 
Weidman Lumber Co., Trout Creek, 
= Mich., and Bergland Lumber Co., Berg- 
land, Mich. With such backing we in- 
sure prompt deliveries to buyers for in- 
dustrial plants, factories and retail yards. 
Try us soon! 
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Selling Short Length Lumber to the Public by Radio 


BOUT THE FIRST tool anybody reaches for when he begins short lengths and thus converting into a useful product an im- 
to make something of wood is a saw; he begins by cutting mense amount of good material that because of habit and custom 
long pieces of wood into short pieces or by ripping wide have been considered waste. It was a good service, therefore, that 

pieces into narrower pieces. In converting logs into lumber at the M. E. Meacham, president of the Goodfellow Lumber Co., St. Louis, 
mills a great many short and narrow strips are made because of Mo., performed in telling the public about short lengths in a radio 
log taper, bark edges and defects. Much of this small stuff is address, as reported elsewhere in this paper. 

really better in quality than the larger pieces, but until recently It happened that Mr. Meacham’s address was’ broadcast at the 
it has been burned up or thrown away largely because users of time that the whole radio population was awaiting with the great- 
lumber have got the habit of cutting little pieces out of big pieces est interest news of the arrival of Col. Charles A. Lindbergh. Under 


instead of buying little pieces in the first place. 


the circumstances it was appropriate that the address should have 


Of course the short lengths question is not quite so simple as a “Lindbergh flavor,” and the speaker happily succeeded in telling 
might be indicated in the foregoing, but the fact remains that his listeners that short lengths were used in the Lindbergh plane, 
habit and custom are the big obstacles in the way of marketing not only an important fact in itself but a suggestion of the further 
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fact that there is no important structure or mechanism made of 
wood that does not contain a considerable percentage of short 
lengths, which in many cases might have been supplied as short 
lengths by the mill. 

In discussing the question of short lengths with a representative 
of the AMERICAN LUMBERMAN Mr. Meacham said that if the manu- 
facturers found it practicable to set and hold a definite spread in 
price between long and short lengths greater progress in dis- 
tribution could be made. At present, he said, they break down 
their own argument by having a spread of $1 between 8-foot and 
16-foot one day and perhaps a spread of $7.50 the next week. Sup- 
ply and demand, he admitted, should properly govern the selling 
price, but he insisted that basic spreads are value spreads, 
based on utility, and can not be changed by the dealer daily. This 


explains in part the dealer’s resistance to the handling of short 
lengths. 





Proper Buildings Aid Poultry Profits 


ROBABLY, no other branch of farming is so subject to violent 
Dp fluctuations as the chicken business. In winter, no eggs, 
but high prices for eggs; in summer, a surplus of eggs, but 
low prices. Moreover, the chicken business is easily got into, and 
usually the amateur has no difficulty in getting out of it; the 
roup or some other disease does the job for him. It is only three 
weeks from the egg to the chick, and under proper conditions it 
is only six or seven months from the egg to the egg again. The 
hen man who knows his business, and attends to it, can start in 
March with eggs, an incubator and a brooder and by November he 
can be turning out eggs on a large scale. If he does not, he is apt 
to be doing something else for a livelihood long before November. 
The chicken business is the dream of a large part of the city’s 
population and it is the woman’s job on the farm, a job that she 
often has to do with tremendous handicaps. Conditions are much 
better than they used to be on the general farm, but there is room 
for immense improvements still in the way of poultry houses and 
equipment. Even under present conditions the city consumers 
have to depend chiefly on the eggs produced on the general farms 
of the country; poultry specialists are growing in importance as a 
source of eggs, but the country might go egg hungry a good part 
of the year if it depended upon them alone. 

Can too many chickens and eggs be produced? Both eggs and 
chickens are good food and the city population is growing much 
more rapidly than the production of eggs is increasing. The grain 
farmer who uses tractors must now convert some of his corn and 
oats and wheat into money to buy gas and oil. He might feed 
more of these grains to chickens with profit. The hen is an effi- 
cient converter of grain into food. If she lays in summer instead 
of winter it’s because the conditions favor that schedule. Her 
owner can change her schedule by selecting the breed and the indi- 
vidual hen and by building the right kind of poultry house and 
providing the right kind of environment generally. 

If eggs are to be eaten in the quantities they should be eaten, 
they must be cheap. The desideratum from the farmer’s view- 
point is cheap eggs in abundance so that everybody will eat eggs 
the year through and provide an unlimited market. Folks can 
be induced to eat more eggs just as they have been induced to 
eat more butter and drink more milk. Dairy products have shown 
the least decline of any farm product since the war period. Dur- 
ing the last two or three years butter fat prices have closely 
approached war time prices. A chicken man known to the writer 
figures he can produce eggs now, buying all his feed, and the 
price of feed is out of line with the prices of its ingredients, at 
12 cents a dozen. He gets 20 to 22 cents. But this man has pedi- 
greed hens. He has won ribbons and cups galore. He trap nests 
all of his high bred stock, tags every one, knows the record and 
breeding of every cockerel and every pullet. 

There is hardly any danger that the chicken business will be 
overdone, provided those who engage in it know the business. 
Not everybody can make money raising chickens. Neither can 
everybody make a success in any other line of business or pro- 
fession. The fact is that everywhere, in farming as well as in 
the professions and trades, the demand is for greater knowledge 
and skill. The unskillful can stay in some businesses longer than 
in others. They are eliminated from the chicken business most 
quickly of all. Lumbermen who want to help promote chicken 


raising in their communities ought to stress the importance of 
knowledge and skill rather than the magnitude of the profits. If 
they can make chicken raising and egg producing profitable 
branches of farming they will help the farmers and incidentally 
help the community as a whole, including themselves. 


Selling Preserved Wood at Retail 


REATING OF WOOD with preservatives to prevent decay has 
© become so thoroughly established as a policy in the field 

where it was first attempted, the railroad industry, that its 
economical advantages can no longer be denied. Moreover, there are 
so many other places, including the construction field, where true 
economy requires preservative treatment that it must be to the 
interest of and advantage of the lumber industry to have treated 
wood available in a variety of stocks. Lumbermen can not ignore 
the fact that when they have added durability as an argument for 
the use of wood they have about covered the field. f 

Thorough treatment with preservative of proved efficacy adds 
considerably to the cost of the lumber, but it adds as much or 
even more to its value, so that treatment is profitable. There is 
a temptation, however, especially among persons without experi- 
ence in wood preservation, to accept at a lower price wood treated 
with preservatives that have not yet proved their worth, and if 
this is done treated wood may be discredited. It was for this 
reason that the National Committee on Wood Utilization wisely 
decided to “go slowly” in promoting the distribution of treated 
wood at retail. 

While the mere protecting of wood from decay and thus adding 
to its period of usefulness is the main advantage of preservative 
treatment and is enough in itself to sustain the practice on eco- 
nomical grounds, yet there are other advantages that must appeal 
to lumbermen. Preserved wood can be used in places where it is 
not now used at all, and therefore preservation helps to extend the 
market for wood. Lower grades of lumber can be used when 
treated with preservative, in that manner holding a market for 
wood that might be lost as second growth timber is more largely 
used. At the same time the use of these lower grades of timber 
leaves the better grades and species available for purposes where 
treatment is less important. This is true conservation. 

Interest already shown in the committee’s experiment in the 
marketing of treated timber is said to be widespread. Some of this 
interest may be due to the novelty of the undertaking; but it is the 
kind of interest nevertheless that can be developed into loyal sup- 
port for a movement essentially as sound economically as that 
sponsored by the national committee. The committee’s conservative 
handling of the matter ought to inspire confidence among dealers 
and in the long run it can hardly fail to redound to the benefit of 
the entire industry as well as of the public. 





Forest Lands as Crop Producers 


URNING HAS so generally been the fate in store for cut- 
B over lands that they have seldom had a fair chance to show 
what they would do in the way of producing successive tree 
crops, with no help from man other than protection from fire. In 
fact, where slash is burned as a fire prevention measure it is some- 
times argued that the injury thus inflicted to young growth and 
to the soil is greater than might result if the slash were left and 
fire kept out by increased watchfulness. In other words, it is 
found that fire under any conditions is the chief hindrance to 
tree growing. 

Elsewhere in this journal is described a small tract of forest land 
that during the last eighteen years has grown up to longleaf pine 
from seeds blown upon it from nearby trees. The land itself was 
abandoned for agricultural purposes because of severe erosion; 
whereupon Nature set to work to cover the soil in her own way. 
Now the trees, averaging 700 to the acre, are from 15 to 17 years 
old and the largest have reached a height of 40 feet with a diam- 
eter of 10 inches; the average height being 30 feet and the average 
diameter 7 inches. An estimate values the pulpwood at present 


on the land at $50 an acre, which indicates an increment of almost 
$3 per acre per annum for the 18-year period. It is estimated that 
the trees would reach saw timber size in 40 years, or 22 years more. 

The only extraordinary fact about this small tract of forest land 
is that it has been kept free from fire for so long a period. There 





JUNE 


is go 
jn mi 
anybe 
may 
to ce 
peliet 
had | 
to dt 
thirt, 
mem 
grow 


over 
in t 


own! 
latec 
that 
to ¢ 











1927 


of 
If 
ible 
ally 


© 


we SY 


sy 


June 25, 1927 


AMERICAN LUMBERMAN 45 





js good reason to believe that the rate of growth can be equaled 
jin many parts of the South, and it is hardly to be expected that 
anybody will question the value of timber so grown. It is what 
may be termed such demonstrations as this that can hardly fail 
to convert cut-over land owners and others in the South to a 
belief in tree growing as a form of agriculture. If the grain farmer 
had only to keep the fire out of his crops; if he had no seeding 
to do, no cultivating to do and no harvesting to perform under 
thirty or forty years, he would think himself a greatly favored 
member of society. 

While it is easy to get enthusiastic on the matter of tree 
growing, however, some disconcerting facts can not be safely 
overlooked. One of these is the matter of taxation. This factor 
in the tree growing problem is illustrated by the experience of 
owners of cut-over land in Snohomish County, Washington, as re- 
lated in the news columns of this paper. The tax assessor in 
that county, confronted with the prospect of reduced revenue owing 
to cutting away of virgin timber, looked about for taxable prop- 


erty to assess in its stead. He found it in the form of young 
timber that has grown up on cut-over lands within the last decade 
or two. Ordinarily, cut-over land in that State is taxed at from 
8.6 to 33.8 cents an acre on valuations of from $1 to $5, or an 
average of $3.75, making the average tax per acre 21% cents a 
year. The assessor referred to classified this young timber as 
merchantable, which raised the taxes on it to from $1.50 to $3.50 
an acre. It is said that in the South, at no great distance from 
the small tract of timber already described, owners of cut-over 
lands who have left seed trees have been taxed on the merchant- 
able timber basis. For that reason they have felt impelled to 
cut clean and ignore the possibilities of tree growing. Of course, 
there are extenuations for the action of assessors, in that they 
must have revenue and as the timber is cut away and removed 
from the rolls, something must be found to take its place. The 
problem has not thus far been solved completely, but evidently if 
trees are to be grown a way must be found to postpone the col- 
lecting of the tax on them until they are of a marketable age. 








Curtailment in Production Continues 
[Special telegram to American LuMBERMAN] 


WasHInctTon, D. C., June 23.—Reports from 
approximately five hundred of the chief lum- 
ber mills of the country to the National Lum- 
ber Manufacturers’ Association here indicate 
that the readjustment of the lumber industry 
to generally altered economic conditions is still 
in process. Although business has been for 
several months less than last year, and pro- 
duction has decreased accordingly, the cur- 
tailment continues. For the week ended June 
18, the reporting softwood mills showed a de- 
crease of about 11,000,000 feet in new busi- 
ness, as compared with the immediately pre- 
ceding week, and production fell off about 
a million feet, although there was an increase 
of 5,000,000 feet in shipments. As compared 
with a year ago, and making calculations for 
a smaller number of reporting mills, new 
business is about 10 percent under last year’s 
at this time. This year’s current production 
bears about the same relation to last year’s, 
while shipments have not fallen off quite so 
much. Hardwood. production and new business 
show some weekly increase, while shipments 
fell off a little. As compared with a year 
ago, production is about 15 percent less and 
shipments and orders a trifle more. 

The ‘unfilled orders of 176 southern pine 
and West Coast mills at the end of last week 
amounted to 477,775,726 feet, as against 500,- 
236,777 feet for 174 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 193,425,000 
feet last week, as against 206,464,424 feet for 
the week before. For the 72 West Coast mills, 
the unfilled orders were 284,350,726 feet, as 
against 293,772,353 feet for 70 mills a week 
earlier. 

Altogether the 289 comparable reporting 
softwood mills had shipments 103 percent, and 
orders 88 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 115 and 89; and for the West 
Coast mills, 103 and 94. Of the reporting 
mills, the 265 with an established normal pro- 
duction for the week of 185,556,295 feet, gave 
actual production 94 percent, shipments 97 
percent, and orders 84 percent thereof. 

The softwood figures for last week, the week 
hefore and the same week last vear follow: 
Production—188,028,000 feet, against 189,143,- 
000 feet the week before, and 239,993,000 feet 
last year. Shipments—193,774,000 feet, against 
188,450,000 feet the week before, and 230,528,- 
000 feet last year. Orders—166,040.000 feet, 
against 176,865,000 feet the week before, and 
244,059,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year 
follows: Production—21,020,000 feet, against 
19,675,000 feet the week before, and 25,712,000 
feet last year. Shipments—22,616,000 feet, 


against 23,966,000 feet the week before, and 


22,155,000 feet last year. Orders—20,290,000 
feet, against 19.359,000 feet the week before, 
and 19,655,000 feet last year. 

To make allowance tor the fewer West 
Coast mills reporting this year, add 25,000,000 
feet to production, 26,000,000 feet to shipments, 
and 24,000,000 feet to orders in comparing soft- 
wood figures with last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Nineteen 
of these mills, representing 60 percent of the 
cut of the California pine region, gave their 
production for the week as 28,974,000 feet; 
shipments, 23,610,000 feet, and new business, 
20,275,000 feet. Last week’s report from 17 
mills, representing 51 percent of the cut, was: 
Production, 23,883,000 feet; shipments, 18,337,- 
000 feet, and new business, 16,159,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 72 mills re- 
porting for the week ended June 18 was 6 
percent below production, and shipments were 
3 percent above production. Of all new busi- 
ness taken during the week, 46 percent was for 
future water delivery, amounting to 32,842,709 
feet, of which 19,112,755 feet was for domestic 
cargo delivery, and 13,729,954 feet export. New 
business by rail amounted to 36,408,182 feet, 
or 51 percent of the week’s new _ business. 
Forty-five percent of the week’s shipments 
moved by water, amounting to 34,960,233 feet, 
of which 25,926,907 feet moved coastwise and 
intercoastal, and 9,033,326 feet export. Rail 
shipments totaled 41,230,033 feet, or 52 percent 
of the week’s shipments, and local deliveries, 
2,486,653 feet. Unshipped domestic cargo 
orders totaled 107,168,212 feet; foreign, 79,- 
351,238 feet, and rail trade, 97,831,276 feet. 

There is a continued shutdown of Douglas 
fir camps. according to the 4L. employment 
service. uring the last week, five hundred 
more men were laid off. Several other large 
camps plan to close this week. There is little 
change in Douglas fir sawmill operations, but 
they are employing fewer men than was the 
case in May. Pine woods and sawmill opera- 
tions are at season’s peak. There are more 
men than jobs in both the Douglas fir and pine 
districts. 

The Western Pine Manufacturers’ Associa- 
tion, with four more mills reporting, shows 


considerable increase in production and ship- >» 


ments, and new business well in advance of 
that reported for the preceding week. 

The California Redwood Association reports 
a notable increase in production, a nominal 
decrease in shipments, and considerable reduc- 
tion in new business. 

The Northern Pine Manufacturers’ Associa- 


tion reports production about the same, a little 
increase in shipments, and new business slightly 
below that reported for the previous week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with two fewer mills reporting, shows 
a marked increase in production, a material 
decrease in shipments, and a substantial gain 
in new business. 

Reports from 16 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (two fewer mills than re- 
ported for the week preceding) show produc- 
tion and shipments about the same, and a slight 
decrease in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 78.—Eprror.] 


{Special telegram to American LuMBERMAN] 
MempPHIs, TENN., June 22.—For the week 
ended June 18, one hundred fifty units, each’ 
representing a daily capacity of 28,000 feet, 
reported to the Hardwood Manufacturers’ 
Institute. Their normal production figure was 
25,200,000 feet and they manufactured 16,881,- 
000 feet, shipped 19,051,000 feet, booked orders 
for 17,071,000 feet, and had orders on hand 

at the end of the week for 131,795,000 feet. 


[Special telegram to Amertcan LumBERMAN] 
NorFo_k, VA., June 23.—For the week ended 
June 18, thirty-seven mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 10,116,000 feet, manu- 
factured 6,665,091 feet, shipped 7,466,953 feet. 
and booked orders for 5,637,067 feet. 


National Arboretum Advisory Council 
[Special telegram to Amertcan LumBERMAN] 
Wasuincton, D. C., June 23.—Secretary of 
Agriculture Jardine has announced the mem- 
bership of the advisory council which is to 
plan and develop the national arboretum. The 
members are Frederic A. Delano, Washington, 
D. C., member of the board of regents of the 
Smithsonian Institution, chairman; L. H. 
Bailey, Ithaca, N. Y., president of the Botanical 
Society of America; Henry S. Graves, New 
Haven, Conn., dean of the school of forestry, 
Yale University; Harlan P. Kelsey, Salem, 
Mass., former president of the American As- 
sociation of Nurserymen; John C. Merriam, 
president of the Carnegie Institution of Wash- 
ington; Mrs. Frank B. Boyes, Washington, 
D. C., chairman of the District of Columbia 
committee of the Garden Club of America; 
Frederick Law Olmsted, Brookline, Mass., for- 
mer president of the American Society of 
Landscape Architects; Mrs. Harold I. Pratt, 
Glen Cove, N. Y., secretary of the Garden 
Club of America; Robert Pyle, Westgrove, 
Pa., director of the Society of American Flor- 
ists & Ornamental Horticulturists and a former 

president of the American Rose Society. 
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ds eek 2 Bs : a 
Sizes of Standard Moldings 


In the Standard Molding Book used all over the 
country, some of the drawings of the patterns, es- 
pecially crown nioldings, are not made the size of the 
figures, there being a difference of as much as \- 
inch in the width of some of them. 

I would like to know which is the proper way to 
make these moldings, whether by the exact size of 
the drawing or by the figure, and why the drawing 
is not the size of the figure.—Inguriry No. 1,967. 

{The foregoing inquiry comes from South 
Dakota, the inquirer evidently being connected 
with a millworking plant. The best answer 
to his question is found in the United States 
Department of Commerce, “Revised Simplified 
Practice Recommendation No. 16—Lumber,” on 
page 34, under the heading “Appendix C— 
American Standard Lumber Moldings :” 

“The outline drawings shown herein are not 
all drawn to scale. They are for design of 
the faces only. The correct sizes are shown 
in figures below the serial numbers in the 
design. Both the name and serial number, as 
hereinafter shown, should be specified in all 
orders for American Standard moldings.” 

This paragraph has reference of course to 
the Standard 7,000 list of moldings, which is 
assumed to be the one that the inquirer refers 
to as the standard molding book used all over 
the country. 

The paragraph referred to answers the ques- 
tion regarding the size to be used in manu- 
facturing the moldings, but it does not give 
the reason for not showing the drawings the 
exact size. Perhaps the thought was that all 
ordinary and practical purposes would be 
served by showing the drawings in approxi- 
mately the actual sizes accompanied by the 
size in figures—Ebprror.] 


> o * 
Contest in Civic Neatness 

We have laid a section of concrete pavement on 
our main street, the only pavement in our town. I 
am offering $100 in gold (first and second prizes) 
for the best kept and best looking premises or property 
or lot, vacant or improved. This takes in the park- 
ing between the property and the pavement slabs. In 
fact I would like to include the cleanliness of the 
slabs to center of street on all abutting property. 
Hence you might say from the middle of street back 
to the alley. The keeping of pavements clean should 
carry a small number of points because some sectors 
will be easier to clean. 

How can this be judged correctly? Can you offer 
any suggestions? Contest will close Dec. 1. It be- 
gins June 1 or thereabouts. What might be the dif- 
ferent points to judge on? The civic committee will 
be the judge and make the awards. The abutting 
properties are business houses, vacant lots and resi- 
dences.—Inguiry No. 1,965. 


{This inquiry comes from a Kansas retail 
lumberman. If cleanliness alone were to be 
considered in a contest of this kind about the 
only points that could be considered would be 
the different degrees of cleanliness. However, 
if other things besides cleanliness were con- 
sidered it might be practicable to increase the 
number of points. If the premises were a 
place of business, cleanliness might be con- 
sidered first, then neatness of the store front, 
attractive features such as flower boxes, etc., 
freedom from obstructions on the front walk, 
and even attractiveness of the front of the 
store itself. If the contest were to include 
conditions on the entire lot back to the alley, 
the points might include not only the neatness, 
orderliness, and freedom from refuse at the 
back of the store, but any raking up, sowing 
of grass seed, planting of flower beds, or any- 
thing of that kind that the store people could 
be induced to undertake. 

Inasmuch as vacant lots are likely to be 
sadly neglected and the conditions affecting 
them are somewhat different from those of the 
business place, it might be advisable to con- 
sider them in a separate group from the busi- 
ness premises. At any rate, clearing up rub- 
bish, leveling, mowing of weeds, seeding to 
grass, planting to trees and shrubbery, putting 


out flower beds, etc., would be appropriate 
for the vacant property. 

If the donor of the prizes wishes to restrict 
the contest to cleanliness and neatness, inas- 
much as the contest runs over a period of 
months, it will be necessary for the committee 
to inspect the premises periodically throughout 


the entire period. In that case they might at 
the different inspections consider the street be- 
yond the curb, the sidewalk between the curb 
and the store, the part of the premises between 
the rear of the store and the alley, and the 
alley separately. Then on each inspection they 
could judge on a 10-point basis, for example, 
the conditions at a given time. If ten points 
represent perfection in cleanliness or neatness 
they could mark after each inspection 2, 3, 5, 
8 or 10 accordingly as in their judgment the 
condition of the premises permitted. At the 
end of the contest the points should be totaled 
or averagéd and a final decision made.— 
Eprrtor.] 


Makers of Black Gum Flooring 


Can you supply us with the names of several manu- 
facturers of black gum flooring? We are in the 
market for this product and hope you can give us the 
information called for.—Inguiry No. 1,968, 


[This inquiry comes from a Virginia whole- 
saler and retailer of lumber and other building 
materials. In response the names of several 
concerns have been supplied. The name of the 
inquirer will be furnished to interested readers 
on request.—Eb1ror.] 


i 


Automaton for Show Booth 

We expect to have an exposition in our city this fall 
in which the merchants all participate by having a 
booth. We are wondering if you could put us in 
touch with some concern that makes a specialty of 
“designs” or suggest some novel form of exhibition, 
To our mind possibly some mechanical device that 
may be used would be attractive as the average per. 
son is not interested so much in a bunch of dead 
exhibits. If you can put us in touch with some firm 
of this type it will be much appreciated.—Inoumy 
No. 1,966. 

[This inquiry comes from a Texas retail 
lumber concern. In the AMERICAN Lumpgr- 
MAN for Nov. 1, 1924, there was a story of 
an exhibit made by a Texas concern that con- 
tained an animated mechanical figure which 
evidently excited a great deal of interest. On 
the front page of the issue of May 9, 1925, 
appeared a description of an exhibit, made in 
St. Louis, in which were included miniature 
houses which opened and closed, showing the 
exteriors complete and the interiors as viewed 
from above. 

Doubtless the two exhibits referred to are 
along the line of this inquiry. There are 
throughout the country numerous concerns that 
specialize in supplying pieces for exhibits and 
even the entire layouts. This inquirer has been 
given the names of several concerns of this 
sort with the hope that he will be able to 
obtain from them what he wants. Readers are 
invited to give any information along this line 
that they may have. The name of the inquirer 
will be supplied on request.—Ebrtor.] 
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Some Williamsport (Pa.) | Canal, 


12x24 inches and 30 


A redwood tree cut on the 





parties talk of building a saw- 
mill on the lake shore at Mar- 
quette, Mich., to have a ca- 
pacity of 100,000 feet per 
day; they will ship the prod- 
uct to eastern markets. 

* * *& 


D. Price & Son, of Cleve- 
land, Ohio, recently obtained 
an order for 70 gang saws to 
be shipped to Oconto, Wis. 
The firm is also completing 
some large circular saws to be 
shipped West. 

* # *& 


Dobell & Co., of Quebec, 
Canada, are now loading all 
at once, 40 vessels with pine 
deals and oak timber for the 
English markets. 


* = * 


L. L. Hotchkiss & Co., of 
Bay City, Mich., are building 
750 feet of new dock at their 
mills. 

+ 28 ® 

The San Francisco (Calif.) 
lumber yards are getting short 
of stock, and the demand is 
brisk and appears to be in- 
creasing. é 

* * 

Hiram Smith from Flint, 
Mich., better known as Hard- 
wood Smith, is now filling an 
order for 100,000 feet of oak 
flooring for Paris, France; in 
addition to this he has a con- 
tract for 400,000 feet of heavy 
oak timber for the Welland 





feet long, the contract price 
for which is $40 per thousand. 


ee Sk 

All the sawmills on Puget 
Sound, W(estern) T(erri- 
tory), are increasing their 


production, in consequence of 
an improvement in the price 
of lumber... 

s 8 @ 

That indefatigable inventor, 
Alexander Rogers, of Muske- 
gon, Mich., has recently pat- 
ented a new head block for 
sawmills. 

a 

A big jam of logs has taken 
place at Jim's falls on the 
Chippewa (Wis.) River, giving 
the lumbermen at that point 
a bad fit of jimjams. 

* * * 


About 8,000,000 feet of 
logs for the Hartford (Conn.) 
mills are on their way down 
the river and are expected to 
reach the mills about the 2nd 
of July. 

* 

The West Virginia courts 
decided that taking timber 
from lands not your own is 
larceny, and subjects the of- 
fender to the punishment pro- 
vided for that crime. 

eo s 


The amount of logs driven 
down the Saco River, Maine, 
this year is estimated at 35,- 


000,000 feet. 





ranch of J. S. Martin near 
Healdsburg, Calif., measured 
30 feet in circumference; 12,- 
500 pickets, 500 rails and 50 
cords of 4-foot wood were 
made from it. 

= SS 


Large quantities of lumber 
are being shipped over the 
Midland, Victoria & Whitby 
railways from Lindsay, Ont., 
to the United States. 

* te 


The name of the boat used 
by lumbermen on the drive 
for the purpose of transport- 
ing supplies and in which the 
cooking is done is spelled 


“wangan” and pronounced 
““wongon.” 

SS in a 
The Wisconsin River Im- 


provement Co. has just fin- 
ished blasting out the rock at 
Grandfather Bull Falls on the 
Wisconsin River, so as to ad- 
mit the passage of logs over 
the rapids. The work has been 
successfully accomplished and 
hereafter very few logs will 
hang up there. 

p gong 


The proprietors of some ex- 
tensive tracts of timber land in 


the upper peninsula of Michi-* 


gan are looking for a suitable 
site on Keeweenaw Bay on 


which to erect a large sawmill 
to cut and prepare lumber for 
the eastern markets. 
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Southern Pine Demand Slower; Some Items Decline 


Though southern pine production was more than twenty- 
five percent below normal during the week ended June 18, 
orders were about eleven percent below it. This falling off 
is probably accounted for by the inundated Valley terri- 
tory being temporarily out of the market, as material for 
rebuilding is just beginning to move. The Southwest is not 
taking a great deal, but recent rains make for excellent 
crop prospects, and that territory should soon be sending 
in a heavier volume of orders. The northern market is 
fairly good, but behind seasonal normal, while eastern trade 
continues slow. The export demand has been encouraging. 

Many of the smaller mills are now putting out stock, and 
prices on dimension and boards, except the highest grades, 
have eased off a dollar or two. But timbers and workings 
like flooring appear to have kept their firmness. 


California Pines Softer as Production Increases 


The California pine mills have been increasing their pro- 
duction, as they usually do at this season, but it is being 
kept below the normal for this time of year. In the first 
twenty-three weeks of this year the mills sold 44 percent 
more than they cut, and thus effected considerable reduc- 
tion in the heavy stocks with which they ended last season. 
Demand has eased off a little in the last week or so, while 
mill assortments are being added to. Prices on some of 
the scarcer items had been stiff, but have softened slightly. 
It is believed that some of the buyers have been holding 
back, especially the industrial users, as the yards are re- 
ported to be buying fair lots. A large demand for box 
grades is expected because of the prospective heavy fruit 
crop in California. 


Inland Empire Output Curtailed; Some Items Scarce 


Production in the Inland Empire is still being held well 
below the level of last year. While demand this year has 
been smaller also, it has taken fifteen percent more than 
the output and considerably reduced mill stocks. These 
are now broken in assortment, and some items are harder 
to obtain in shipping-dry condition, while the weather has 
been cool this year and the new cut is slow in seasoning. 
Apparently the mills are refraining from any effort to force 
stock on the market, and prices therefore keep steady. 
Crops are so promising in Montana and other Northwest 
States which are good western pine sales territory, that 
a heavy yard demand in the fall is counted on. 


Demand for Eastern and Northern Softwoods Slow 


Though northern pine sales for the year to date have 
amounted to five percent more than the output, that is not 
as good a showing as was made in the corresponding period 
of last year. The backward weather this year has affected 
rural demand, and also that from the resort sections of 
the North. The mills are now going on heavier schedules, 
while business during the last couple of weeks has been a 
little slow. Mill stocks, however, are limited, and it is 
teported that dry material is hard to secure. Most of the 
bookings are of assorted cars for middle West retail yards, 
for in the East the volume is restricted by keen competi- 
tion from Coast woods, and there has not been much call 
for box grades recently. Prices continue quite firm. 

Demand for northern hemlock has been smaller during 
the last couple of weeks, but sales for the year to date 
have made a good showing, and have taken eight percent 
more than the production, against eight percent less last 
year, though this year’s cut has been heavier than last 
year’s. Dry stocks are rather scarce at northern mills, and 
Prospects are for an early improvement in farm and resort 





Lumber Statistics Appear on Pages 56 and 78; 





business. Quotations are $4 to $4.50 off Broughton list. 
Eastern producers find trade slow, but do not have much 
of the old cut on hand. 

Trade in eastern spruce continues dull. Though dimen- 
sion mills are not very active, base remains $40. Canadian 
random is a little soft at $33. Boards are the firmest items, 
as dry stocks are somewhat scarce. 


Northern Hardwood Demand Slower; Prices Recede 


There has been a considerable easing in demand for the 
northern hardwoods, though the greater part of the cut is 
offset by bookings, as mill operations are showing their 
seasonal tapering off. The millwork industry appears to 
be the best buyer at the moment, though the flooring plants 
have curtailed because of slack trade. Less is being taken 
by the automotive industries while they are preparing for 
a change to new models, and furniture plants are not heav- 
ily in the market because their business is slow and they 
are awaiting the results of midsummer shows. Prices are 
a little softer, there having been mark-downs in hard 
maple and beech during the week, though they are still 
well above the levels that prevailed prior to the southern 
floods. Depletion of northern mill stocks gives quotations 
a pretty firm undertone, however, and advances later in 
the season are predicted. 


Southern Hardwood Buyers Win Some Price Concessions 


The stock report of the Hardwood Manufacturers’ Insti- 
tute for June 1 shows continued depletion of mill holdings, 
and that there has been a decrease in the average per mill 
of almost thirteen percent since the first of the year. This 
stock reduction gives the market great fundamental 
strength, but despite it there has been a weakening of 
prices during the last few days. Orders during the week 
ended June 18 were a little above the output, but some of 
them were booked at concessions, and shipments were con- 
siderably heavier. The output was only about sixty-three 
percent of normal, and it is believed the second high water 
in the Mississippi, which has found its way through the 
broken levees and inundated the hardwood lowlands, will 
prevent an increase in log input for several weeks at least. 

Many buyers appear to be holding back, and have thus 
made gains at the expense of weaker holders of hardwood. 
The larger producers, however, foresee a much stronger 
fall market, are insisting on the better prices that have 
ruled since the floods, and are holding their stock. 


Curtailment of Output Is Keeping Fir Prices Firm 


Business in West Coast fir continues disappointing for 
this season. Takings of the rail trade have not shown the 
expansion that was expected. Middle West retailers find 
farm buying rather conservative, and greatly retarded so 
far by bad roads and a late planting season. In the South- 
west there has been a voluntary curtailment in drilling 
operations because the bringing in of new fields has forced 
down the price of crude oil, and less lumber is moving there. 

California consumption is reported active and increasing, 
but the wharves there are heavily overstocked, and further 
shipments could not be made without seriously depressing 
it. In the Atlantic coast territory, yard trade is more active, 
but wholesale stocks seem adequate for present needs. Less 
intercoastal cargo space is available and rates are stiffer, 
but it has not been easy to get the eastern buyers to absorb 
rate advances, as competing eastern producers are making 
bids for the business. Offshore cargo volume has made 
considerable improvement. 

Output is being held down, and mills plan heavy curtail- 
ment around the Fourth, so are able to keep prices steady. 


Market Prices and Reports on Pages 92 to 97 
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Solving Problems of 


i 


the Lumber Industry 


Opinions of Manufacturer-W holesaler and Retailer Agree That 
Lumber Merchandising Methods Must Be Modernized 


Since the symposium on problems of the lumber industry pub- 
lished in the June 18 issue, the AMERICAN LUMBERMAN has received 
a number of other interesting letters commenting on this situation 
and offering some constructive suggestions as to how the problems 
of the industry can best be met. One prominent wholesale lumber- 
man, sidestepping a request for his views, said: “If I were able to 
delineate the best and wisest course to be pursued, both by individual 
lumbermen and the industry as a whole, and devise methods of meet- 
ing the competition of substitute materials as well as competition 
within the industry itself, I would not have to be running this com- 
pany, trying to get a few orders to keep going. The lumbermen 
gladly would pay me $50,000 a year for my services.” A leading 
manufacturer says, “So many things are wrong and so much is 
necessary to rectify them, I could not attempt to cover the problem 
within the limits of a short letter.” E. G. Griggs, president of the 
St. Paul & Tacoma Lumber Co., Tacoma, Wash., believes that 
“generally speaking anything that would reduce the production of 
lumber to the demand—in other words, a 20 percent to 25 percent 
reduction of capacity—is the best solution of the problem, and such 


a program should be voluntarily complied with by every operator 
on the Pacific coast.” 


Fails to Keep Abreast of Modern Merchandising 


Every letter that has been received, however, indicates a deep in- 
terest in the subject and a desire to have the benefit of every worth- 
while suggestion. Charles A. Goodman, Sawyer, Goodman Co., 
Marinette, Wis., president of the National-American Wholesale Lum- 
ber Association, is both a manufacturer and a wholesaler and a stu- 
dent of business and economic conditions. He believes that the out- 
standing difficulty with the lumber industry today is its failure to 
keep abreast of modern merchandising methods. In a thoughtful 
discussion of the problems of the industry, he says: 


“The manufacturing units have ample capacity to produce all 
varieties of lumber of the quality necessary to meet the demands of 
the consuming public. They are organized and equipped to do this 
on a reasonable basis of cost. The present unsatisfactory condition 
in the lumber trade is the result of inefficient selling and distribu- 
tion. With properly organized selling methods, the demands of the 
trade would regulate production. 

“A large part of the lumber industry at present is operating with- 
out a profit. Profit is the breath of life of industry. No business 
can properly maintain its place in modern industry and do the things 
which are required in the way of service to the public when a large 
part of those engaged therein are operating at a loss. 

“Proper organization in the lumber industry should acknowledge 
the economic importance of the three branches of the trade; namely, 
the manufacturers, the wholesalers and the retail dealers, and accord 
to each of these branches the proper recognition and protection. 
Lumber today considered as merchandise may be fairly defined as 
an habitually overproduced commodity sold without regard to cost. 
Overproduction is not the cause of low prices, but the result, because 
there is a tendency to endeavor to overcome the disastrous effects of 
low prices by increase in volume in the effort to make up fixed 
charges. 

“Overshipping the market in advance of demand has had the effect 
of reducing prices cbtained by the manufacturers in many cases 
to a point below the cost of production. Manufacturers are not in 
all instances as well informed as to the requirements of different 
markets as are the wholesalers located directly on the ground. In 
shipping transit cars or cargoes into these markets without definite 
orders the shippers are taking chances in putting their lumber on to 
an already overstocked market. I believe it is fair to say that the 
best merchandising results to the manufacturers have been achieved 
where business of this nature has been handled through wholesalers 
who are in a position to regulate the incoming supply to the local 
demand. An overshipped market is a buyer’s market where the 
buyer has much to do with naming the price. 


Wholesale Distributer a Necessity 


“Lumber being a commodity manufactured in so many species and 
in so many different localities and being consumed by a large num- 
ber of industries whose wants are in each case largely individual 
makes evident the necessity of the wholesale distributer. All manu- 
facturers of lumber do not know where to sell their product to the 
best advantage; neither do all users of lumber know where to buy 
their lumber or, in many cases, what to buy to the best advantage for 


their purposes. The wholesaler is a necessity to a very large num- 
ber of manufacturers of lumber in the distribution of their product, 
It does not seem fair, therefore, that an element in the industry 
necessary to a large number of producers should be disregarded by 
other manufacturers and an effort made on the part of any producer 
to make the position of the wholesaler untenable. 

“This comes down to each branch of the industry having the 
proper respect for the rights and privileges of the others. Retail 
dealers are expected to respect the territorial rights of their neigh. 
bors. Wholesale dealers are not expected to sell trade which ethic- 
ally belongs to the retail dealers. Manufacturers are supposed to 
subscribe to certain ethics in the protection of retail dealers against 
shipments to their trade at wholesale prices. This same protection 
should be given to the wholesale trade. 

“There is no other modern business which would expect to make 
a success of its industry in the face of running its sales absolutely 
wild as the lumbermen have been doing. If we want to buy steel 
or coal or oil or any of the various commodities used in the manu- 
facture of lumber, we have to figure with a sales organization which 
covers the territory and is organized and conducted on a basis of a 
fair profit to the manufacturer, to the wholesale distributer and to 
the retail dealer. It is the first necessity, therefore, that the manu- 
facturers and the wholesale dealers and the retail dealers come to a 
more exact understanding as to what are the rights and privileges 
of each, and with this kind of an understanding and the proper 
organization maintained in the industry, it should be possible for 
the industry to be so regulated that the mills would only produce 
the amount of lumber for which there is actual demand. 

“With a better organization of this kind in the various depart- 
ments of the industry, it would then be possible for all branches to 
make greater progress in the campaign of trade extension now being 
inaugurated under the auspices of the National Lumber Manufac- 
turers’ Association. The good effect of this trade extension cam- 
paign will be to a great extent lost if the business which should 
result therefrom can not be handled through the regular channels 
of an organized industry paying a reasonable profit to those en- 
gaged therein. One of the first principles of advertising is to know 
the business resulting from the advertising can be properly taken care 
of and the expected service rendered to the customer. This is possi- 
ble only in an industry which is thoroughly organized to meet these 


requirements.” 
What a Retailer Thinks 

In the opinion of C. W. Pinkerton, of the Whittier Lumber Co., 
Whittier, Calif., an outstanding retail lumber dealer of that State, 
“there are so many things wrong with the lumber industry that it 
would be hard to say just what would be the best method to pursue 
in solving the problems.” He believes, however, that “the best start 
could be made in a codrdinated effort from the manufacturers right 
down through the retailers to the consuming public.” Further elabo- 
rating this thought, Mr. Pinkerton said: 

“It has been my experience in years gone by that the lumber 
manufacturer considered his obligation filled when he sold his prod- 
uct to the retailer. After selling his product to the retailer, he lost 
all interest in it and cared very little whether the retailer was suc- 
cessful in disposing of it at a profit. On the other hand, the retailer 
has always considered the manufacturers fair game and would take 
advantage of anything that would give him, the retailer individually, 
a profit and by so doing would have a detrimental effect on the 
industry as a whole. 

“In my judgment the lumber industry has done nothing to sell 
the public on the use of lumber, and the only thing that the industry 
has ever held up to the public view has been the question of price. 

“On the other hand, the manufacturers of lumber substitutes, so 
called, have always first created a desire in the minds of the public 
and the question of price has been the last thing to be mentioned. 
Another thing is that the manufacturers of substitute materials have 
always insisted that their retail distributers make a profit on their 
product. They have backed the retailer in a sales policy that would 
sell their product to the public. Now, it would seem to me that the 
logical thing for the lumber industry to do would be for the lumber 
manufacturers’ associations and the retail associations to make @ 
coérdinated effort through all branches of the industry to sell the 
public on the uses of lumber and to create in the minds of the public 
the thought that lumber is the most economical and serviceable 
building material on the market. I know that there has been some 
talk from the lumber manufacturers that the retailer is getting away 
from a strictly lumber stock and is devoting more of his efforts to 
the selling of materials that take the place of lumber. To a certain 


extent this may be true, but we must not lose sight of the fact that 
a retailer stands in the position of agent to supply the needs and 
requirements of his community in building materials, which fact 
brings us right back to the point where the manufacturers of mate- 
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rials to take the place of lumber start their campaign of publicity 
in creating in the minds of the public a desire for their particular 
commodity. The retailer in turn, facing the demands of this desire, 
naturally supplies same. aa ; 

“Further, I can not neglect at this time to call attention to the 
lack of effort of the retail lumber dealer in selling his product to the 
public, in not supplying the public with an understanding of the 
difference in grades and quality of the material. Hence, our Califor- 
ma grade certificate will fill this need and make the buyer realize the 
difference in value according to grades and quality. As I have heard 
the expression, ‘If a person buys a $25 dog he demands a pedigree,’ 
and yet he will go out and buy a $50,000 house and have absolutely 
nothing to show as to the quality of the material entering into the 
construction of this building with practically all of it hidden from 
view and no way of judging the quality thereof.” 

“There is nothing wrong with the lumber business today,” is the 
belief of E. A. Frost, Shreveport, La., president, Frost Lumber In- 
dustries and former president Southern Pine Association. There is 
trouble, however, and in a terse comment he says: “The whole 
trouble is with the manufacturers. They are all trying to cut the 
timber just as fast as possible without regard to the demand or 


consumption. In other words, we are making more lumber than 


the country needs, wants or will take, which is just simply a wanton 
waste of raw material.” 


Too Much Lumber 


A well known Wisconsin lumber manufacturer who asks that his 
name be not used, believes that the greatest evil confronting the 
industry is too much lumber. As to how this evil should be cured 
or controlled, he has this idea: 


“The lumber industry as a whole has been successful, and its 
operations profitable, only when there has been an active demand 
for lumber products. In the absence of such strong demand, there 
being an immense number of operating units competing with each 
other, the tendency has been to force lumber in over supply into the 
hands of lukewarm buyers at prices which are far below its intrinsic 
value. 

“Lumbermen will never regain and retain prosperity until their 
operations are conducted somewhat along the lines of their com- 
petitors. To achieve permanent success there must be consolida- 
tion of the thousands of existing operations into strong structures, 
regulation of production to correspond with the demand, and an in- 
flexible rule that lumber must never be sold at prices which will not 
yield a reasonable profit to the seller.” 





Wooden Shingle Scores a Victory 


Bay City, Micu., June 21.—The ordinance 
prohibiting the laying of wood shingles on roofs 
in this city was amended at a recent meeting of 
the board of commissioners to permit the use 
of 5/2 edge grain wood shingles on buildings 
outside the congested fire zone. The amend- 
ment stipulates that wood shingles shall not 
be used on roofs of less than one-fourth pitch 
and that they shall be laid with broken joints 


on side lap not less than '%-inch, with no 
breaks directly over each other on any three 
consecutive: courses. All nails shall be cov- 
ered. First course at eaves shall be laid two 
ply, projecting two inches over crown mold 
with a 1-inch projection at gables. Shingles 
shall be nailed with 334- or 4-penny galvanized 
cut iron copper bearing or zinc coated nails, 
with at least two nails to each shingle, driven 
5%- to %-inch from the side. ; 

The wood shingle industry is taking great 











Business in Brief 

Several concurrent factors in the present situation might be considered potent enough to 
produce something akin to lull in commerce and industry. They are the Mississippi flood, the 
excess of rain causing delay in planting, and the bituminous coal strike. 
GENERAL Yet these in combination have not brought the car loadings of revenue 
freight below the million-a-week record which has been maintained for 
nine weeks of the present year. The total for the week ended June 11 was 1,028,305 cars, a 

gain over the week immediately before of 117,007, which contained one holiday. 
From most sections reports indicate more seasonable weather and improved conditions 
with respect to farm crops. Cash wheat and corn on the Chicago market held firm at prices 
recently prevailing, with perhaps slight gains. Hogs and fat — 
CU TURE showed strength, the former registering substantial advances. Tra’ 
AGRI L in these commodities, however, shows some fluctuations due to 


weather and crop uncertainties, strength nevertheless being the dominant feature. Cotton at 
the end of the week showed a falling off from the recent high points. 


Early in the week there was a break in the stock market, but in an early rally the market 

recovered most of the ground lost. Prices of leather are reported as still exhibiting the strength 

shown for some weeks and the order files of the cotton mills are said to be well 

PRICES filled. The sales of textiles in May, 1927, were reported as nearly twice those of 

May, 1926. The Harvard University weekly index of wholesale commodity 

prices shows a slight decline for the week ended June 15, the figures being 137.4 for the week 
ended June 8 and 137.2 for the later week. 


Output of steel continues around the 75 percent level recently reported, though signs have 

been noted of a decline in production of ingots. There is an umeveness of demand that is 

thought to portend a lull, which is seasonal. Some good orders, as for example 

STEEL one carrier’s order for cars requiring 60,000 tons of steel, have given local 

impetus to production. Some structural figuring is being done, but buying is 

close. Railroad buying generally is below expectations. Sheet and strip steel quotations are 
held at the higher levels recently established. 


For the week ended June 18 the average daily production of crude oil was 2,509,650 barrels, 

registering a gain over the previous record daily production of 2,507,800 barrels reached the 

week ended June 4, and 11,200 barrels more than the week ended June 11, when 

FUELS the output averaged 2,498,450 barrels daily. The total production of soft coal 

for the week ended June 11 was estimated by the bureau of the mimes at 

8,522,000 tons, indicating a gain of 1.9 percent over the average weekly output of May. The 

anthracite output for the week ended June 11 was 1,732,006 tons, about 6 percent below the 
latest full week ended May 28. 








pains to see to it that correct specifications for 
applying shingle roofs are adopted, realizing 
that much of the criticism of its product has 
been due to improper application, or the use 
of inferior grades. 

The Bay City victory for the wooden shingle 
is due to the efforts of local lumbermen and 
property owners, aided by the Red Cedar 
Shingle Bureau. 


Constructing Canadian Plant 


MINNEAPOLIS, MINN., June 21.—J. P. Hen- 
nessy, vice president and manager, Shevlin, 
Carpenter & Clarke Co., returned Friday 
morning from a visit to the company’s Blind 
River (Ont.) pine operations. Mr. Hennessy 
says that the construction of the new model 
plant which the company aims to have in op- 
eration by April 1, 1928, is progressing in fine 
shape, the concrete footings and power plant 
being practically completed. This plant will be 
one of the finest, if not the finest, in Canada, 
consisting of three 8-foot single cutting band 
mills, an .8-foot horizontal resaw, and a 46- 


‘inch by 20-inch stroke gang, and will have 


a capacity of about 600,000 to 750,000 feet an 
eight hour day. All of the machinery for this 
new mill has been purchased from the Filer & 
Stowell -Co., Milwaukee, Wis., which furnished 
the machinery for the mills for the same inter- 
ests at Bend, Ore., and McCloud, Calif. « In 
connection with this plant, the company will 
have a large battery of modern kilns and the 
very latest model planing mill. ' 

The Shevlin, Carpenter & Clarke Co. at pres- 
ent has a sufficient amount of timber to keep 
this mill running to capacity for twenty years. 
The timber consists largely of genuine, old 
fashioned white pine such as formerly was 
used in the New England States, Michigan, 
Wisconsin and Minnesota. Most of the prod- 
ucts of this plant will be marketed by rail in 
the East. The company will cater particularly 
to the mixed car trade, as it will have every 
facility for furnishing all grades of pine di- 
mension, boards, finish, and moldings. 

The Shevlin, Carpenter & Clarke Co. is ‘at 
present operating the former J. J. McFadden 
Lumber Co.’s mill, which has a capacity of 
250,000 feet a day. This mill will be disman- 
tled upon completion of the new plant 


e - * e a 
Pineries in Historical Parade 

Wausau, Wis., June 20.—The history of the 
Eau Claire River pinery, where lumbering 
. operations first began in 1841, was told last 
week in connection with the big homecoming 
jubilee held at Schofield. One of the features 
of the parade was.a mammoth load of white 
* pine logs hauled by a4-horse team, This rep- 
resented the basic industry of the locality, 
and was a realistic portrayal of old days in 
the woods. The Brooks & Ross Lumber Co 
is entitled to the credit for this interesting 
feature. 
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Realm of the Retailer 





Yard Has Unusual Equipment 


Laguna Beach Concern Notable For the Large 
Assortment of Articles Carried—Buildings of 
Unusual and Pleasing Design 


Some of the authorities on California 
atmosphere and flavor tell this department 
that Laguna Beach, located some 25 or 30 
miles south of Los. Angeles, is one of the 
most picturesque and unspoiled settlements 
on the southern coast line of California. It 
is noted among other things as an artist 
colony, and these artist folk have a sensi- 
tive and critical eye for picturesque values. 
Most of us, to be sure, have distorted 
notions of artists. We've read too many 
shockers about the unconventional conduct 
of these people; how they attend studio 
parties all night and sleep most of the day 
and wear beards or orange colored smocks 
or in other ways manage to look and act 
queer. While we don’t know many artists, 
we are reliably informed that most of this 
idea is-all wrong; that the real artists are 
intense people and hard workers and that 
much of the stuff that attracts shocked pub- 
lic attention to them is either made up or is 
chargeable to persons who are not artists at 
all. These poseurs, as we believe the phoney 
artists are called, may have studios and may 
do all the things the tabloid papers say they 
do, but they don’t paint pictures. They are 
like the young fellows in university towns 
who pass themselves off as students while 
engaging in stupid deviltry but who never 
got within a mile of matriculating in any 
sort of a college unless it might be a barber 
college. 

The Laguna Beach artists, they tell me, 
are real workers in paints and water colors. 
-But after all, they make up but a small per- 
centage of the population of this attractive 
village. At the height of the season, which 
I believe is the summer time, the town has 
a population of about 7,500; and of this 
number less than a hundred are practising 
artists. Two or three hundred students at- 
tend the various rather informal art schools. 
But taking them all, masters and pupils, 
they are rather insignificant in numbers. 
But they and their work are so notable that 


they succeed in placing their stamp upon 
the entire community. 


An Artists’ Paradise 


One is not surprised that they have chosen 
Laguna Beach. The hills, which in most 
places would be called real mountains, come 
down to the seaside; and the village fringes 
the narrow line of coast and runs up the 
steep valleys. Streets run off at the most 
surprising angles, and cottages perch pre- 
cariously along the hillsides. The colors are 
marvellous. The ever changing greens and 
blues of the Pacific, the grays and lavenders 
of the hills and the intense sunlight make 
up an infinite play of tints, at once bold and 
delicate, that must be endlessly fascinating 
to a painter. These artists, they tell me, are 
impatient of commerce and all its works 
and pomps and already are sighing for the 
good old days before so many visitors dis- 
covered the place and began putting in 
hotels and filling stations. The village is 
growing rapidly, and doubtless will continue 
to grow; for the thousands of people who 
are seeking vacation spots could not miss a 
place of such infinite attractions. We doubt, 
though, that it ever will be “spoiled” for the 
artists. The ocean and the hills and the 
light and colors will remain, even after pav- 
ing and luncheon clubs and chambers of 
commerce have done their utmost. Here if 
anywhere, artists and business men can live 
and work in mutual harmony. 

The interest of this department was at- 
tracted to the place by a lumber yard with 
a most unusual physical equipment. The 
Laguna Beach Lumber Co. is something of 
a connecting link between the artists and 
the business men, for it has much in com- 
mon with both. It is the creation of a 
young lumberman, J. R. Jahraus by name, 
who is a clever and capable merchandiser 
and who also has more than a little of 
artistic instinct. As he sat across from us, 
dressed in knickerbockers, in his very un- 











Exterior view Laguna Beach Lumber Co., Laguna Beach, Calif., a unique and attractively 
designed lumber office 








J. R. Jahraus holding a piece of California 
white pine, carried regularly in wide widths 
and used mostly for drain boards 


usual private office, he told us how he had 
happened to think of and plan this building, 


Store Planned by Owner 

It seems he has been interested for most 
of his life in architecture, not with the idea 
of following it as a profession but to under- 
stand and appreciate it and to fathom the 
reasons which make successful buildings fit 
naturally into the landscapes of which they 
become a part. Then he went to France 
with the army, and in Normandy he found 
buildings that struck him as being peculiarly 
well adapted to their settings. As he looked 
at these rugged buildings with their steep, 
thatched roofs it occurred to him that this 
was the type of building that belonged in 
Laguna Beach. When he came home and 
began again to sell lumber in the: village 
and found he must build an office and store, 
he at once began to wonder if he could not 
adapt the Norman-French ideas to his pur- 
pose. 

“People usually associate the Mexicat- 
Spanish type of architecture with southern 
California,” Mr. Jahraus said. “It is a pleas 
ing style, but I think you'll agree with me 
that it does not belong in Laguna Beach. 
The Spanish house with its low. walls and 
flat roof and its enclosed garden belongs to 
the plains and the low, rolling hills. It 
needs spaciousness; a big expanse of lawn, 
two or three pepper trees and a slumberous 
atmosphere. It fits beautifully into a vast 
landscape and belongs with the sleepy quiet 
of growing crops. But we don’t have any- 
thing like that here. This is a rugged set- 
ting; much like the Scandinavian coast line. 
The ocean is right at our feet. The hills 
rise directly behind us. A house usually 
has to stand close to the street, and it is 
nearly always seen against the mountain 
background. The atmosphere, which is @ 
combination of mountain and sea, is stimu- 
lating and electric. You don’t find people 
drowsing the days away. They’re active. 
Perhaps they come to rest and play, but even 
the resting takes the form of doing some 
thing different and doing it vigorously. So 
the Spanish house of the wide and drowsy 
places seldom looks like a native in Laguna 
Beach. 


Building Details Unique 
“I thought over these things until I knew 
in general the type of building I wanted and 
the floor space I needed. I talked the matter 
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over with a capable architect, and he was 
at once interested and wanted to try what 
he could do. I accepted the first set of 
drawings that came from his board. We did 
make a few minor changes, for you must 
ynderstand that I was definitely out to build 
a practical lumber office and one that would 
help me in the every-day business of selling 
jumber.. But this building is to all practical 
purposes built just as the architect first de- 
signed a 

We fear that even photographs must fail 
to present this building in its true aspects. 
As a person looks at it from an angle and 
gees it against the hills, he gets an almost 
yneanny feeling that the steep roofs, the 
pointed gables, the broken lines and the 
eurve of the thatch were all copied directly 
from the mountains. The pointed Norman 
window in the gable beside the main 
entrance was made and glazed with plate 
glass in the woodworking shop located in 
the yard. The half timber work above this 
window is a bit of old-world seafaring sym- 
bolism. This striking half timbering is 
carried out throughout the building; and in 
this way it has been possible to show panels 
of different types of stucco finish without in 
the least doing violence to the architectural 
unity of the structure. To the left of the 
Norman window is a heavy, roofed gate; and 
in Mr. Jahraus’ opinion this is one of the 
striking and attractive features of the place. 
It is built of heavy timbers and has a care- 
fully designed irregularity. People surely 
do stop and look at it; at first in surprise 
and then in growing admiration. The 


‘foundation of the building is of native stone, 


quarried in the mountains. On this is 


brickwork done in several different patterns. 


A person doesn’t notice this diversity of pat- 
tern until his attention is called to it; but 
it serves the practical purpose of demon- 
strating these patterns to customers. 

The heavy front doors which instantly 
catch the newcomer’s attention have the 
true Norman effect. They are nearly if not 
quite four inches thick, rough textured and 
irregular in framing. Well, they are a pair 
of quite ordinary factory-made French doors 
to which these rough slabs were added right 
here in the yard shop. There is a wide 
variety of windows in the building; though 
a person does not notice this variety until 
it is mentioned to him. 

“We find,” Mr. Jahraus said, “that our 
customers have but the faintest ideas about 
house details, such as windows. To most of 
them a window is merely something to be 
looked through. They come in and tell us 
with the greatest confidence what kind of 
windows they want. Frequently I suspect 
that they are saying one thing and thinking 
another, so I take them around and show 
them the windows here. Time after time 
when they have indicated that double hung 
windows were what they wanted they have 
instantly pointed to a casement window 
with the remark, ‘There, that’s what I mean.’ 
We have used as many kinds of building ma- 
terials as we could without destroying the 


architectural effect. You’ll notice there are 


two kinds of wallboard used in the interior. 
These rafters and ceiling beams, by the way, 
were car stakes that we picked up and 
rasped a bit to round the edges. 

“IT am well satisfied with the color effect 
we got in the interior. We went out into 
the hills in early morning and studied the 
lavender mists of dawn. It’s a character- 
istic color in these hills and reappears at 
different times of day; but it’s most notable 
early in the morning. It took some ex- 
Perimenting, but we finally mixed a color 


ourselves that approximates it very well, we 
think, and with this we sprayed the in- 
terior. You'll notice it takes on slightly dif- 
ferent tints on different materials and isn’t 
a thick, solid color, like paint. It gives a 
uniform effect without being too downright 
about it. It isn’t neutral in the sense that 
people don’t notice it. They do notice it. 
But it is restful to the eyes and is neutral 
in the sense that it doesn’t clash with 
articles or even paintings shown against it. 


Artists’ Supplies Stocked 


“You may be surprised at the paintings 
and watercolors we have here. They are 
done by local artists, and we are glad to 
have them show their work here. We have 
pleasant relations with the artists. In the 
first place we handle the largest stock of 
artists’ supplies south of San Francisco. We 
have quite a mail-order business in this line 
with artists who have worked here and are 
now living elsewhere. We get the Beaver 
Board people to cut their board for us in 
various sizes suitable for watercolors or oil 
paintings, and this material is extensively 
used, especially by students. .They give 
these panels a coat of shellac, after which 
they serve the purpose admirably. This 





certain that he’d add this line if he had it 
to do over; but it has become part of his 
service, carries a certain profit and brings 
people in. Once there they buy other goods; 
so probably it is a useful department. 


Yard Well Stocked 


The yard is nicely kept and is notable for 
the large number of items that must be 
carried. The trade centers largely around 
the building of cottages, and many of these 
summer homes are rather slight shelters. 
But they require rather complete lines; and 
of course business buildings and permanent 
homes are being erected in increasing num- 
bers. So the yard has to be completely 
stocked. There is no railroad into Laguna 
Beach, though it does have excellent paved 
highways. Mr. Jahraus must truck his 
stock a distance of eleven miles. He has a 
woodworking plant in the yard consisting 
of a few machines; the fewer, he says, the 
better. Up to the present he has attempted, 
with success, to keep his business largely 
centered upon the selling of building ma- 
terials. He manufactures as little as pos 


sible, though he admitted with a smile that 
stock sizes of sash and door frames, for in- 
stance, are a pleasant dream but only a 


_—s a 


. — 


Interior, Laguna Beach Lumber Co., showing hardware stock, rough-hewn timbers, order 
desk with panels of different hardwoods, etc. 


pointed Norman window we devote to the 
display of paintings and watercolor work. 
It’s an unusual line for a lumber yard to 
handle, but it’s merely an outgrowth of local 
conditions.” 

The company handles not only a full stock 
of lumber but also a complete line of build- 
ers’ and general hardware. The display 
space for this latter material is in the front 
of the building, and the sales desk is at the 
rear. The top to this counter is covered 
with heavy plate glass, and under the glass 


are different kinds and grades of flooring. . 


In the front of the counter are panels of 
several kinds of hardwoods. One part of the 
store, a place by the way that is kept in per- 
fect order despite the large number of items, 
is a department which Mr. Jahraus calls 
his “Woolworth Counter;” a place where 
many small articles for household use are 
on display. Mr. Jahraus says he isn’t 


dream. So a certain number of machines 
are necessary. He maintains his own glaz- 
ing department in which practically any 
kind of work can be done. Mr. Jahraus is 
also staying carefully away from contract- 
ing and financing. He did, however, discuss 
these things in a way that indicates he is 
watching the rapid evolution of the lumber 
business. 

“So long as I can,” he said, “I am going 
to keep away from these services. I think 
the time may come when lumbermen will 
have to do something about them. But I’ve 
watched these things work out in other 
places, and almost every time they’ve turned 
out badly as they’ve been managed out here. 
Lumbermen seem to let themselves get 
backed into both these fields without really 
seeing that they’re getting into new busi- 
nesses about which they have no informa- 
tion. You can’t imagine a sensible man 
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letting himself get jockeyed into some busi- 
ness like selling jewelry without at least 
trying to learn the ways in which it should 
be handled. But they do get pushed into 
financing in just that way. The time may 
be near when a lot of us will have to go into 
one or both the businesses of financing and 
contracting, but I don’t propose to stumble 
into them without knowing what I’m doing. 
I’ve made some efforts, and I think success- 


ful ones, to help along some of the best local 
contractors. Competition is hard in Cali- 
fornia, as you no doubt know, and I’m afraid 
it may get harder. A person never knows 
whether his contractors, who know little 
about conditions elsewhere, will appreciate 
the situation when this competition takes 
on new forms. I believe my contractors will 
work with me, and as long as they do I'd 
rather have it that way. In the same 


News and Business Ideas 


Fight Proposed Drastic Code 


Cotumsus, Onto, June 21.—Lumbermen 
both in retail and wholesale circles, building 
material dealers and distributors, real estate 
owners and others interested in the building 
code of Columbus are in a fight over an 
ordinance, comprising a new zoning and build- 
ing code which has been introduced in the 
city council. Architects, engineers and many 
other lines of industry are watching with much 
interest the outcome of the controversy. 

The matter was opened several months ago 
when the department of building regulation, 
headed by Bert Walter, introduced a new code 
in the city council, without consulting any of 
the interests affected. It is generally realized 
that a new building code for Columbus is 
desirable, but the trouble was that the building 
department drafted and introduced the or- 
dinance without consulting the various inter- 
ests which would be vitally affected. This 
ordinance came up for preliminary reading 
and for final action before the lumber and 
allied industries awoke to the situation. 

The lumber interests got busy and secur- 
ing the services of Frank T. Cartwright, an 
engineer attached to the staff of the National 
Lumber Manufacturers’ Association, to draft 
a new ordinance. In collaboration with many 
business interests that ordinance has been 
drafted and is now informally before the city 
council. It was considered in a committee 
of the whole but no action has been taken. 
Public hearings on the various provisions of 
the amended code will be held. 

By the terms of the building department 
code, the city of Columbus is divided into 
three zones. The first or middle zone com- 
prises the down-town business district, extend- 
ing from Naghten and Maple streets on the 
north to Mound Street on the south and from 
Grant Avenue on the east to the Scioto River 
on the west. In that zone fire-proof construc- 
tion is required, and if a business property 
is 35 percent destroyed by fire it must be razed 
and constructed entirely in confirmity with the 
new code. Only interior trim, and window 
sash and frames were permitted to be of wood. 
All other materials were required to be fire- 
roof. In the second or outer zone all build- 
ings more than three stories high were re- 
quired to be fireproof, while those under that 
height were restricted to a considerable ex- 
tent in the use of wood. Wood shingles were 
entirely forbidden in that zone. In the third 
or outer zone only minor restrictions against 
wood were contained in that ordinance. 

Down-town property owners arose in arms 
over the provision that if a structure was one- 
third destroyed it could not be rebuilt. At- 
torneys were secured who cooperated with the 
lumber and building supply interests. 

The code drafted at the instance of the 
lumber interests and known as the substitute 
code contains provisions for only two zones. 
The first or inner zone contains about the 
same territory comprised in the original or- 
dinance. In the substitute code, however, pro- 
vision is made for mill construction equipped 
with sprinkler systems, and many other modi- 
fications are made. In the second or outer 
zone the code permits of a considerable larger 
use of wood in the construction of buildings. 

The controversy is clearing between the 
lumber and allied interests on one side and 


the Columbus building department on the 
other. Lumber interests both retail and whole- 
sale are backing the amended code to the limit. 


Lumber Dealer Is Guest of Honor 


CINCINNATI, OunI0, June 21.—J. Henry Bos- 
ken, head of the Price Hill Lumber Yard, cele- 
brated his fiftieth wedding anniversary on 
June 20. In honor of this anniversary, Mr. 
Bosken was the guest of honor at the monthly 
dinner meeting of District No. 1, Ohio Asso- 
ciation of Retail Lumber Dealers, held Wed- 
nesday at the Hotel Metropole. He was given 
a fine ovation by the members of the district. 
A congratulatory speech was made by Edgar 
Cummings, chairman of the group. Mr. Bos- 
ken has been in the lumber business for 55 
years. His father established the Price Hill 
Lumber Yard 37 years ago. Mr. Bosken ac~ 
quired the business in 1904, and now has taken 
his son, Clarence, into the business. 

THE INDIANA Lumbermen’s Mutual Insur- 
ance Co., of Indianapolis, recently took out 
group insurance protection on its eighty-five 
employees A total of $85,000 is carried with- 
out cost to the employees. 





manner, I'd rather that regular financial jp. 
stitutions would handle the financing of 
home builders. I’m watching these things 
with a good deal of care.” 

The Laguna Beach Lumber Co.’s office, 
like the yard, is well equipped with testeg 
labor-saving machines. 

“I haven’t found a machine that will go}. 
lect accounts,” Mr. Jahraus said, “but I dp 
believe in using machines-to save hand labor.” 


for Retailers 


Lumber Firm Is 100 Years Old 


Utica, N. Y., June 20.—It is doubtfyl 
whether there are in existence in the United 
States many lumber concerns that are in pogi- 
tion to speak from experience as to whether 
or not “the first hundred years are the hard- 
est.” But in that limited coterie a prominent 
place must_be made for the Charles C. Kellogg 
& Sons Co., of this city, which this year 
observed its centennial. As is usually the case 
with business concerns, age is a proof of 
vitality and vigor, for its 100th birthday finds 
the Kellogg company in stronger position and 
doing a larger business than ever before. This 
concern is extensively engaged in the manv- 
facture of sash, doors and general millwork, 
besides conducting a large retail business in 
lumber and building materials. 

The business was started in 1827, by Lewis 
Lawrence, in what was then the village of 
Utica, at the corner of Seneca Street and the 
Erie Canal. It dealt in manufactured lumber 
and also did considerable in the way of manu- 
facturing. In time the firm became Lewis 
Lawrence & Son. Charles Downer bought 
the property just before the Civil War and 
conducted the business seven years. 

Then he took as partner Charles C. Kel- 











This Week’s Timely Tip 


Self-Measuring Molding Rack 


For this week’s “Tip” we are presenting a rough sketch (drawn 
without regard to scale) of the new molding bays of the Acushnet 
Sawmills Co. (retail lumber department), New Bedford, Mass. The 


course reduce proportionately the capacity of a compartment. 

_““We manufacture most of our moldings, therefore this method of 
piling has a great many advantages. We bundle from a machine 
and are not obliged to mark the lengths. The markings of the bays, 
as indicated on the sketch, are easily seen, and we find that we 
can handle the moldings more easily, both in and out.” 


Watch for Next Week’s “Tip” 


moldings are stood on end in the 
bays, so that the: figures marked 
at the right hand side of each 
compartment show the various 
lengths of each pattern of mold- 
ing. 

Further describing these bays, 
B. F. Howe, of the Acushnet 
company, writes the American 
Lumberman: 


“We have at present about 
twenty-five compartments, which 
we are increasing as needed. 
Each of these is made to hold 
10,000 lineal feet, 1-inch base. 
Widths in excess of one inch of 
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logg. Later on Mr. Downer retired and Mr. 
Kellogg conducted the business alone for some 
years. He then took as partner Frederick 
Wardell, and the firm became Charles C. 
Kellogg & Co. and so remained for some 
years. Mr. Wardell died and Mr.: Kellogg 


Make Inspection Tour of Yards 
Hackensack, N. J., June 20.—The annual 
yard inspection conducted by the Comfort 
Coal-Lumber Co. is an event looked forward 
to by all employees, and particularly by the 
foremen of the various branches, who spare 
no effort in getting 








Employees and cars ready to start on inspection tour 


admitted into partnership his two sons, Spen- 
cer in 1885, and Frederick S. Kellogg in 1887. 
The firm became C. C. Kellogg & Sons, and so 
remained until. May, 1894, when it was in- 
corporated as the C. C. Kellogg & Sons Co. 

For over 80 years the business occupied the 
place where it started, on Seneca Street and 
the Erie Canal. During the Civil War days, 
the yard occupied most of the entire block 
from the canal to Lafayette Street. 

In 1915 the C. C. Kellogg & Sons Co. re- 
moved its manufacturing plant and wholesale 
lumber business to a location on Meadow 
Street and the retail business to the south side 
of the West Shore railway tracks at the 
Genesee Street crossing. 


The company does a large business, employ- 
ing about 96 men, many of whom have been 
employed in the establiskinrent for more than 
25 years. William Guckemus was for many 
years in the firm’s employ. and in the years 
immediately after the Civit War he was head 
of the turning department. He made the bats 
for professional ball players, not only in this 
city, but in larger cities throughout the United 
States. His son, William C. Guckemus, jr., 
followed in his father’s steps as a turner, and 
has served the Kelloggs for upward of half 
a century. ‘ 


The officers of the company are: President, 
Frederick S. Kellogg; vice president, Spencer 
Kellogg; secretary, Stanley E. Gilbert; treas- 
urer, Alfred L. Moeller. These officers, to- 
gether with Charles B. Rogehs, Beecher M. 
Crouse, Stuart W. Kellogg and F. Caldwell 
Greene, constitute the board of directors. 


Old Missouri Yard Is Sold 


CARROLLTON, Mo., June 20.—The Edmonds- 
Dyer Lumber Co.’s yard here, which has been 
in continuous operation for 68 _ years, 
has been sold to the R. J. Hurley Lumber Co., 
of Kansas City, making the thirty-third yard 
in that company’s chain. The yard was opened 
in 1859 by Wright & Crouch, who later sold 
it to the Badger Lumber Co. John T. Edmonds 
then purchased it and operated until his death 
a few years ago. Brown Dyer, the junior 
member of the company, has been connected 
with the business for about twenty years, hav- 
ing been taken into partnership by Mr. Edmonds 
in 1920. Since that time he has been manager 
and the name of the company was changed to 
Edmonds-Dyer Lumber Co. Since the death 
of Mr. Edmonds his widow has been associated 
with Mr. Dyer in the business. Mr. Dyer will 
locate in Seattle, Wash. The R. J. Hurley 

umber Co. is also an old concern, having 
been established about fifty years ago. 





their yards in spick and 
span condition for the 
inspection. 

This inspection takes 
the form of a tour of 
the company’s various 
yards by all the men 
employees, who deter- 
mine by vote which 
yard is entitled to the 
honor of being named 
the best-kept yard of 
the Comfort chain. 

This inspection is 
held on the first Satur- 
day of June each year. 
This year’s party con- 
sisted of fifty-two em- 
ployees, who were 
transported in eleven 
of the company’s man- 
agers’ and_ salesmen’s 
cars, all of which are 
painted snow white. 
The long string of 
white cars naturally 
attracted a good deal of attention passing 
through the various towns where the Comfort 
yards are located. 

An excellent dinner was served at the Villa 
Pierre, Piermont, N. Y., near the yards last 
to be inspected. During the dinner a ballot 
was taken and the River Edge yard was 
chosen by a fair margin as winner of the clean 
yard contest. 

Elmer Blauvelt, president of the company, 
says that this annual clean yard contest and 
inspection is one of the best methods that the 
company uses for encouraging neatness and 
order in the yards and maintaining the morale 
of employees. 


Retailer Secures Bears for Park 

MonmoutH, I1i., June 20.—Through the 
kindness of Edward Hines, of the Edward 
Hines Lumber Co., Chicago, and the initiative 
of J. D. Diffenbaugh, president of the Diffen- 
baugh Lumber & Coal Co., of this city, two 
husky bear cubs have been secured as a be- 
ginning for a menagerie in Monmouth Park. 

Through the efforts of Mr. Diffenbaugh, 
who is a personal friend of Mr. Hines, the 
latter gentleman had the two young bears 
captured in the -Hines timber holdings in 
northern Minnesota, and shipped to Monmouth. 
Incidentally, the husky young animals afforded 
some excitement before 
they started on their 
way, as while in a shed 
awaiting shipment they 
succeeded in breaking 
out, but were recap- 
tured and safely crated 
for shipment to Mon- 
mouth, 

Work has been start- 
ed on the preparation 
of a suitable home for 
the two bears in the 
park. In the mean- 
time Mr. Diffenbaugh 
has offered the use of 
the animals as an at- 
traction to a local real 
estate promoter to help 
create interest in the 
auction sale of lots in 
the addition. As soon 
as they have filled that 
engagement, and their 
new home in the park 
is ready, they will be 
formally presented to 
the park commissioners 
as a gift from Mr. 
Hines. 

Signs will be placed 


over the cage or den prepared for the bears, 
reading as follows: “‘Glendora, cinnamon 
bear (girl). ‘Corlew,’ grizzly bear (boy).” 
The names are those of two well-known 
brands of coal sold by the Diffenbaugh Lumber 
& Coal Co. 

The arrival of these bears has created great 
interest and excitement among the juvenile 
population, children being brought from all 
over the surrounding country to see them. 


Retailer Host of Purchasing Agents 


Detroit, Micu., June 20.—A somewhat 
unusual event in lumber merchandising oc- 
curred here on Friday, June 17, when the 
Restrick Lumber Co., a retail concern main- 
taining four yards and specializing in mate- 
rials for the industrial trade, entertained 100 
purchasing agents representing the various 
types of industrials located in Detroit, the 
automobile group being in the majority. 
This event demonstrated beyond question 
that the Restrick Lumber Co. is a leader 
in retail lumber merchandising. At its main 
yard, the company has one of the most at- 
tractive retail lumber offices in the country, 
and it was here that the purchasing agents 
assembled. The entire staff of the lumber 
company was present, and after a short 
tour around the yard, the local buyers gath- 
ered in a display room and listened to a 
number of short instructive talks. Robert 
Card, sales manager of the Restrick Lum- 
ber Co., described the different woods 
handled by his concern, and to illustrate his 
talk used a rack containing an exhibit show- 
ing the various woods in their common 
grades. Members of the Restrick organiza- 
tion then were introduced to the visitors. 

Short talks were made by a representative 
of the Western Pine Manufacturers’ Asso- 
ciation, who described the products of the 
members of that association, and by a rep- 
resentative of the Southern Pine Associa- 
tion, who told .of the characteristics of 
southern pine. 

Entertainment and refreshments followed, 
and the affair was voted a worth while and 
valuable event for the purchasing agents, 


. the Restrick Lumber Co., and for the lum- 


ber industry. 





DEVELOPMENT in the forestry research service 
of the Quebec department of lands and forests 
is being planned on a large scale and soon, it 
is announced, there will be instituted a new de- 
partment in which the public can receive in- 
struction in botany and like matters. For some 
years the department of lands and forests has 
had a research service, and much work has 
been done, but an endeavor is being made to 


. augment considerably the work of the service. 


¥ 





The above illustration suggests an idea that retailers may find useful 

in selling lawn seats or benches; namely, the addition of a light collap- 

sible table for writing, reading or light sewing. The one shown in the 

picture is a much used adjunct of a summer cottage, the log exterior 
of which is seen in the background 
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Makes Important Additions to Retail Plant 


Growth of Long-Established Firm Reflected in New Buildings—Has 
Detached Display Room—Sells Homes Complete 


Hutcuinson, MInn., June 20.—Quite recent 
improvements and additions to the retail 
establishment of the Stearns Lumber Co., 
of this city, make this one of the most com- 
plete and uptodate plants of its kind in this 
section of the country. Various interesting 
features of the plant, as well as some of the 
‘things which the company is doing to create 
business, combine to supply the theme for a 
story that the AMERICAN LUMBERMAN feels 
will be of interest to all retailers. 

Perhaps the most interesting feature of 
the company’s improved facilities is the dis- 
play room—housed in a separate building 
devoted exclusively to that purpose 


The additions to the plant to which ref- 
erence has been made were built in 1925 and 
1926, consisting of that part of the main 
structure which has a straight horizontal 
roof line, and of the detached display room 
on the corner, as seen in photograph at bottom 
of this page. 

The main structure (with truncated front) 
was erected in 1901, this being the present 
storage warehouse. This building is of frame 
construction, with a brick front. It has a 
frontage of 115 feet on Main Street and ex- 
tends back 132 feet. Two concrete driveways 
extending lengthwise through the building 


working shop in connection with the Hutch- 
inson yard, this department keeping two or 
three men busy the year around. In this 
shop are made all the window and door 
frames, cabinet work, interior trim ete. 
needed to supply all of the yards. Spencer 
Stearns, of the company, says that this mill- 
work shop attracts considerable business. 


Builds Boats for Resorters 


Recently the company has been making 
quite a number of boats, and plans to ex- 
pand its business in that line. Thus far the 
demand has been greater than the supply, 
but the company hopes in another 





—the big windows of which are 
used in a rather unusual and effec- 
tive way, described in detail in its 
proper place in this article. 

Then, too, in these days when the 
question of meeting competition of 
every sort, especially mail order and 
inter-commodity competition, looms 
so large, the fact that this company 
has in very successful operation a 
plan for selling complete homes on 
the instalment plan is of more than 
ordinary interest. 

Founded Feb. 27, 1892, by E. J. 
Stearns, who since that time has 
been president of the company and 
active in its management, the com- 
pany has made steady and sustained 
growth. Those best qualified to 
judge attribute its expansion to the 
acumen and sound business judg- 
ment of the founder and present 
head, who in recent years spends 
the summer months here and the 
winter months in California. While 
absent Mr. Stearns keeps in close 
touch with the business through a 
system of periodical reports. The 
business was started on a solid foundation, 
and by a policy of handling only the best 
and most reliable of merchandise and the 
giving of courteous service, the business has 
developed in a way of which any concern 
might well be proud. The company’s slogan 
s “Where The Good Grades Come From,” 
which is used.in all its advertising, and lived 
up to in everyday service. 

In one of the accompanying photographs 
is shown the little 14x18-foot office in which 
the business started, which was located on 
the corner now occupied by the new display 
room. Comparison of the two pictures will 
give an excellent idea of the way the busi- 
ness has grown. While the headquarters are 
at Hutchinson the company owns and oper- 
ates eleven other yards, all in Minnesota. 








Where the Stearns business was started, in 1892 


are each 24 feet wide, which permits piling 
material on the sides as well as in the cen- 
ter. The sides are constructed to accomo- 
date material on two stories, while the center 
provides storage on three stories. This ample 
space permits keeping all the upper grades 
under cover and in best possible condition. 

When the main structure was erected, the 
offices occupied the middle section, but since 
the new part was joined on, the old office 
quarters are used for the storage of doors, 
which are shipped direct from the Pacific 
coast in carload lots. The storage space 
provided for doors is ideal for that purpose, 
being perfectly dry and clean, and insuring 
delivering doors on the job in first class con- 
dition. 

The Stearns company operates a wood- 


year to increase its output and to be 
in position to take care of a larger 
territory. Some of Minnesota’s 10,- 
000 lakes are located within a few 
miles of Hutchinson, so there is 
quite a demand for small fishing 
boats, and a considerable percentage 
of the boats used on the lakes in 
this immediate section are of 
Stearns manufacture. Only the best 
of materials are used for making 
these boats and the prices are kept 
within reasonable limits so that the 
Stearns product has become quite 
popular. 

A large warehouse for cement 
is located directly back of the main 
shed, together with a garage ac- 
commodating three trucks and two 
automobiles. This garage is heated 
in winter so that the trucks can be 
started on a moment’s notice, even 
in the coldest winter weather. 

As the Stearns plant is located 
right in the heart of the business 
section of Hutchinson and is not on 
any railroad trackage, it is neces- 
sary to haul all of the incoming ma- 
terial. For this purpose, as well as for deliv- 
ering material in town, two large trucks are 
kept. The lack of trackage of course means 
that handling costs are somewhat higher 
than they would be with such facilities, but 
the company feels that this disadvantage is 
more than offset by the better and more 
prominent location. Everyone coming into 
or leaving town is almost sure to pass the 
Stearns establishment, so it gets a good deal 
of small pickup business, as well as having 
its location impressed on the minds of the 
public, to be remembered when larger quan- 
ties are needed. Being so prominently lo- 
cated the company feels a special obligation 
to keep the plant in tip-top condition, and 
many favorable comments are received on 
the attractive appearance of the place. 























The present storage warehouse, offices and display room of the Stearns Lumber Co., Hutchinson, Minn. 
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Coming now more specifically to the 
newer portions of the plant, which as 
stated at the beginning embody some very 
interesting features, it is to be noted that in 
the winter of 1925 and the first part of 1926 


an addition, directly joining on’ the main 


plant, was built to provide space for the new 
ofices. This new part also afforded some 
display space, and storage room for hard- 
wood flooring. This new part is seen in the 
photograph just across the driveway from 
the lamp post. 

The company’s offices now are very com- 
plete and modern. Extending across the 
front, next to the street, is the large general 
office, with 10-foot ceiling. On the corner, 
nearest the entrance, is the office of the 
manager. Therein is arranged a display of 
blueprints, photographs of homes, samples 
of different kinds of wood etc., so that the 
customer can be shown something of the 
company’s service and merchandise carried. 

Each office is finished in a different kind 
of wood, with a different color scheme. In 
one, fir predominates, being given a silver 
gray finish, while the floor is of beech: An- 
other is finished in fir, with natural effect, 
and has a maple floor, half of which is laid 
with short and the other half with regular 
lengths. Another is finished in birch, with 
mahogany effect, while the flooring is of 
select oak. Still another is in oak finish 
throughout, with floor of No. 1 common oak. 
Customers and visitors show a great deal of 
interest in these displays of the different 
woods and finishes, which are found to be 
very helpful in showing them how the fin- 
ished product looks, and greatly aids the 


‘selling of the various items. 


Referring again to the larger of the two 
photographs, the detached building on the 
corner, with large front and side windows, 
is used exclusively for display purposes. 
This was built at the same time as the new 
offices, and has proved a great aid in adver- 
tising the company’s goods and service to 
the general public. The room is 12 by 16 
feet, and the two big plate glass windows af- 
ford opportunity for effective window dis- 
plays. The windows and display room are 
illuminated by a system of floodlights, which 
are controlled by a time clock so that they 
are automatically turned on and off each 
evening. 

An interesting feature in connection with 
these display windows is that they are used 
not only to display the company’s own mer- 
chandise, but from time to time the space is 
donated for the use of other organizations 
and institutions. For instance the public 
schools recently had therein an interesting 
health display, which attracted considerable 
attention. This window display space also 
has been effectively used at different times 
by the public library and the American Le- 
gion auxiliary. By thus codperating in these 
worthy projects the company manifests its 
community spirit and builds up goodwill. 

At the time the accompanying picture was 
taken there was in the front display window 
a model of the new $10,000 grandstand at 
the county fair grounds, the material for 
which had just been furnished by the Stearns 
company. The placard seen in the window 
reads as follows: “The new $10,000 grand 
stand. All. material furnished by the Stearns 
Lumber Co.” 

The display included not only a miniature 
reproduction of the grandstand but also of 
the race track and judges’ stand, while tiny 
toy horses added to the realistic effect. Be- 
Sides letting the public know that the com- 
pany furnished the material, the display also 
served as an excellent advertisement for the fair, 
thus rendering an effective piece of community 
service. Codperation of this sort not only helps 
the company but also secures the goodwill of 
the people interested in these various public 
enterprises. It should be added that the 
corner where this display room is located is 
one of the busiest in the city, so that the 


displays therein get more attention than they. 


would almost anywhere else. 
The driveway between the display room 


and the 6ffice building is spanned by orna- 
mental iron gates and a low brick wall sur- 
mounted with iron grillwork. 

Brief mention of the company’s: plan of 
selling complete homes on instalments no 
doubt will be of general interest. This plan 
was initiated several years ago by E. J. 
Stearns, since which time a good many 
houses have been sold by that method, to 
the entire satisfaction of the company and 
the great benefit of the customers. A small 


down payment is required, and a contract to. 


buy is executed by the prospective builder, 
which contract calls for small payments, 
which include interest to be made on a 
specified day of each month. Mr. Stearns 
stated that the company has quite a number 
of these contracts now in force, and added 
that he knew of numerous persons now liv- 
ing in their own homes who would not be 
doing so if it had not been for this plan. The 
required payments do not exceed the amounts 
that the buyers would have to pay if they 
were renting, but they have the great ad- 
vantage of knowing that every payment 
made increases their equity and gives them 
something more than rent receipts to show 
for the expenditure. 


The company also supplies a complete 
plan service, and is in position to draw up 
sketches and detailed plans and make blue- 
prints for customers of all of its yards. This 
has been found to be a service much appre- 
ciated by customers, and a great help to the 
company, as it secures a considerable amount 
of business without price competition. 

The Stearns company operates a total of 
twelve yards, which are located as follows: 
Hutchinson, Paul Chernausek, manager; 
Hector, Arthur Hallquist, manager; Buffalo 
Lake, Harry Holtsapple, manager; Young 
America, H. W. Krause, manager; Plato, 
R. P. Meissner, manager; Silver Lake, Frank 
G. Zrust, manager; Stewart, H. C. Tinnes, 
manager; New Germany, Henry Steinke, 
manager; St. Bonifacius, Henry M. Ess, 
manager; Cosmos, Frank J. Marx, manager; 
Lake Lillian, C. Gearheart, manager; 
Corvuso, Willard M. Cowman, manager. 


The office personnel is as follows: E. J. 
Stearns, president; Paul Chernausek, secre- 
tary; Spencer Stearns, treasurer; W. H. Day, 
buyer and in charge of sales; A. E. Blycker, 
auditor: F. E. Sivright, bookkeeper; C. T. 
Anderson, assistant bookkeeper-stenographer ; 
Chris Betker and Fred Zrust, yardmen. 


Milwaukeeans Form Credit Bureau 


MILWAUKEE, W1s., June 21.—The retail lum- 
ber yards and lumber dealers of Milwaukee 
County which are members of the Milwaukee 
Retail Lumbermen’s Club, have filed articles of 
incorporation at Madison, for the organization 
of the Retail Lumbermen’s Credit Bureau 
(Inc.), which .is incorporated with thirty 
shares of no par value of common stock and 
will have the usual officers and a board of 
seven directors. Incorporators are Hawley W. 
Wilbur, of the Wilbur Lumber Co., president 
of the Wisconsin Retail Lumbermen’s Asso- 
ciation; G. C. Coerper, of Coerper Bros. Lum- 
= Co., and A. W. Holt, of the Pine Lumber 


When established the corporation will have 
a manager of the credit bureau who will not 





Lumberman Telecode Wanted 


Requests have been received for sev- 
eral copies of the “American Lumber- 
man Telecode,” anc as the book is out 
of print readers who may have a copy 
they are not using are requested to send 
it in to this office. For each copy re- 
ceived that is in goud condition, with no 
missing pages, $2.50 is offered. Send 
your copy at once to the AMERICAN 
LuMBERMAN, 431 South Dearborn Street, 
Chicago. 











only obtain a credit rating on every contractor 
and everyone seeking for credit from retail 
lumber yards, but who will also act as com- 
missioner in other matters arising from time 
to time in the way of controversies between 
the respective dealers. 

The corporation, by its articles, is given 
power to establish the credit bureau to gather, 
collate, and assimilate all necessary data, 
statistics, trade reports, and other information 
concerning the commercial rating and financial 
responsibility of people dealing with the lum- 
bermen. It is also given the power to govern 
the admission into and continuation of such 
membership in the credit bureau. 

The directors have the power to enforce all 
by-laws, rules and regulations, censure and 
expel members, enforce any penalty which 
might be levied, foreclose the stock certificate 
of any member who may be indebted to the 
corporation; investigate complaints against 
members of the bureau and take such action 


as they deem necessary; pass on all applica- 
tions for membership and generally function 
in all matters. 

Any individual or corporation or co-partner- 
ship desiring membership in the credit bureau 
will be compelled to file an application in writ- 
ing to be voted upon and elected only upon 
owning one share of the capital siock of the 
corporation, which is going to be a _ prere- 
quisite to affiliation with the bureau. No one 
shall be entitled to hold or acquire more than 
one share of capital stock and in case addi- 
tional shares shall be acquired in any manner 
the stockholder will not be entitled to cast 
more than one vote at the stockholders’ meet- 
ing. 

To transfer stock in the corporation such 
stock must first be offered to the corporation 
for purchase for a period of thirty days before 
it can be disposed of to anyone else, and it 
can not be disposed of to any third person for 
a lesser price, or upon different terms, than 
offered the corporation. Mere ownership of a 
share of capital stock acquired from some 
third person does not entitle the holder thereof 
to membership in the bureau until duly elected. 

The bureau is going to have an office with 
sufficient clerical help and an attorney con- 
stantly in charge so that members may call 
on the telephone at any time and obtain in- 
formation relative to the credit standings of 
people with whom they may be doing business ; 
likewise with reference to the title to any real 
estate, whether the same is covered by mort- 
gage merely held or land contract, or owned 
by someone else than the man who is supposed 
to be the owner thereof dealing with the con- 
tractor. 


It is the intention of the bureau to: operate 
on the basis of helping every honest contractor 
who may merit the extension of credit, and by 
that means in many cases possibly tide over 
an honest man who may be in temporary 
financial difficulties until he is able to finance 
himself and get back on his feet. . For that 
purpose it is the intention of the bureau to ask 
cooperation of all contractors in the filling out 
of a questionnaire as to their respective com- 
mercial standings and financial responsibilities, 
such information to be kept confidential. It 
is hoped by the exercise of the spirit of fair- 
ness that this credit bureau, once in operation, 
will not only prove a boon for the members 
of the Milwaukee Retail Lumbermen’s Club 
but also for the general contracting public in 
that by virtue thereof men entitled to credit 
will become known and others. placed on a 
C. O. D. basis. 
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National Production, Shipments and Orders 


i 


Wasuincrton, D.-C., June 20.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 











s: Production Shipments 

Week ended: 1927, June 11; 1926, June 12— 1927 1926 1927 19 1 928 
I 1 hres ee i heres Laut ele'wia o ¢ © €.6.6.6.4 10.8% » 58,526,306 66,302,550 53,398,314 71,676,030 51,457,308 68,926,479 
West Coast Lumbermen’s Association...............eeeeee. 72,578,949 116,147,029 80,774,947 122,077,569 78,864,499 118,162,904 
Western Pine Manufacturers’ Association.................. 30,988,000 35,384,00 25,563,000 28,496,000 ;000 29,718,000 
California Redwood Association.............cccccccceescces 7,050,000 8,799,000 8,145,000 9,327,000 9,835,000 10,018,009 
North Carolina Pine Association. ..........sccccccsccsccces 6,129,099 7,752,40 6,390,489 9,255,031 513,800 517,955 
Northern Pine Manufacturers’ Association................+. 10,835,700 9,540,600 9,213,800 9,554,800 A 10,343,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 2,147,000 1,922,000 3,950,000 3,111,000 1,951,000 034,00 

EEO oily en aera 188,255,054 245,847,584 187,435,550 253,497,430 175,884,607 248,720 
California White & Sugar Pine Manufacturers’ Association.. 23,883,000 .......... 18,337,000... ....... 16,159,000 ....... ; ” 
8 —— ag | i = = 1,520,583,461 1,609,827,684 1,492,305,953 1,682,658,501 1,513,301,222 1,675 
outhern et I R20 5 blah nao ood do os 0 0b ev ewbeae 5 ,609,827, ,682,658, »675,868,7 
West Coast Lumbermen’s Association................eee00- 1,676,563, 2,392,439,604 1:736,418,713 2,480,324,609 1,780,591,757 2494165 389 
Western Pine Manufacturers’ Association................++ 595,710,000 688,162,000 683,925,000 701,155,000 687,757,000 721,085,000 
California Redwood Association............ccccccccccceceee 59, 187,839,000 194,796,000 175,597,000 213,960,000 184,285,000 
Cs i MEL « o's wee onto ceed vewecesios 173,473,401 178,728,607 176,481,861 182,663,602 140,664,268 
Northern Pine Manufacturers’ Association..............+.. 174,780,900 170,627,800 177,768,900 199,641,100 182,751,000. 198,143,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 73,950,000 65,130,000 82,960,000 67,302,000 80,172,000 59,841,000 

Total softwoods, twenty-three weeks .............2.e0+% 375,948,560 5,292,754,695 4,544,656,427 5,489,161,812 4,611,885,233 5,474,052,264 
California White & Sugar Pine Manufacturers’ Association. . 359,020,000 REE SBR ES 506,381,000 esha ce eee | ere 
Hardwoods: Z 
Northern Hemlock & Hardwood Manufacturers’ Association— 

CP  gtesist Coens poets bee Tabs Sooke oi ~eeca Wen evends 4,120,000 4,209,000 3,583,000 4,321,000 3,496,000 3,810,000 

en Sa Stiles Ka niedphrs bee aoa a Whe Oded 142,118,000 147,097,000 101,662,000 98,227,000 101,400,000 94,623,000 
Hardwood Manufacturers’ Institute— 

AR Ee Gee Fe ais ages ee ee Aan a 15,555,000 20,396,636 20,383,000 18,619,265 15,863,000 19,229,223 

PS a ee a etd a eed ee 509,572,000 510,117,790 622,391,000 523,254,707 635,079,000 542,884,143 





Hardwood Institute’s Stock Report 


MemPuHis, TENN., June 20.—The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 223 units the following data as to stocks June 1: 


Laws a Territory,* 43 Units+ Southern. Territory,* 180 Units+ 
‘o 





Unfilled Total Unfilled 
Species— Dry & Green Dry Orders Dry & Green Dry Orders 
aaa ee 2,209,000 1,245,000 392,000 28,126,000 22,859,000 6,663,000 
ES EO OS 11,025,00 5,848,000 2,370,000 268,000 161,000 30,000 
NS als oi eee aera 4,718,000 2,966,000 2,206,000 3,767,000 2,200,000 854,000 
Dn ccnedvethovcsnre 3,201,000 1,887,000 405,000 341,000 304,000 14,000 
PP ORO <ViT i cccces 21,000 64,000 16,000 14,000 aa” © «aeewees 
OE EE ee 775,000 498,000 eet: ‘ieee chee ~. awe @edrwwo ln dee eblae 
PEEOEENOE. coccdecess 218,000 60,000 Rw) > pallial. Herc tae e ee ee 
Ss oe ge Bees 48,000 teers mus 10,000 ee eee 
Pe pe 910,000 363,000 152,000 73,000 eee cavaue oe 
RN i, a 41,675,000 21,230,000 7,400,000 4,000 ST 
i Lt eciecnn inane © ana | alelede uth 16,463,000 12,640,000 8,783,000 
ne” “ov k ose ties 31,000 29,000 4,000 a. - saacwas « 
ne wde~xcewcee st ,00 ee eee e ocd 69,248,000 51,874,000 9,719,000 
ROS ae 31,000 dl 12,238,000 8,924,000 4,977,000 
SE inh ep ateie be kw mal 388,000 181,000 155,000 191,161,000 116,974,000 65,082,000 
ee Cele cases  Seteee say, eee) Soe: 807,000 ,000 185,000 
nn Meee!) . ools.ee 14,405,000 5,881,000 3,211,000 20,000 See saab awe 
eee 1,767,000 986,000 80,000 3,954,000 2,698,000 277,000 
I toy a ia te tae di 2,000 .. tasted 176,000 | IS RSS: 
ns chee seis « otras 101,000 ae) )=36h—s Wee 144,000 100,000 1,000 
nn” Uiseeis 4 eine ge Ob eee oo 8,600,000 4,171,000 3,240,000 
kt I ee 58,889,000 27,740,000 12,708,000 217,815,000 145,951,000 55,256,000 
tt Shieh tnehiete Beh tene,  netinec ka chcewiin 1,255,000 924, 75,000 | 
SS ee eee CS Oe ee ee ,000 ee 8 - tsneseun 
ens ain i'l antiie acti 28,916,000 14,655,000 7,568,000 22,418,000 13,349,000 5,762,000 
RE lea ee cin ra OE nes 21,000 | Beary ern 
2 Pease 3,964,000 1,914,000 1,254,000 4,465,000 2,805,000 2,376,000 
ee eee a eee  desaleet 6,519,000 5,308,000 2,007,000 
0 eee 377,000 187,000 45,000 542,000 08,000 7,000 
EE Al SAREE A SARI ak elm th Ses he, Di a4 1,501,000 1,002,000 961,000 
Mixed hardwoods. 1,715,000 464,000 319,000 4,859,000 3,429,000 2,256,000 
175,561,000 86,413,000 38,469,000 594,906,000 397,044,000 168,525,000 


*Dividing line between “Eastern” and “Southern” territories is a line from Chicago follow- 


ing the Chicago & Eastern Illinois to Evansville, Ind 


Nashville to 


thence following 
ew Orleans, La., all points west of this line being “Southern” territory. 


TUnit of production is normal daily output of 28,000 feet. 


the Louisville & 





| 
j 


West Coast Review 


Hemlock and Hardwood 


SEATTLE, WASH., June 18.—For the week OsuKxosH, Wis., June 20.—The following 
ended June 11, reports of 70 mills reported to | summary is of figures supplied to the Northern 
the West Coast Lumbermen’s Association were | Hemlock & Hardwood Manufacturers’ Asso- 
as follows : ciation by twenty to twenty-five firms that 
speSeuetion beteees 0,000,000 ee eT ee ordinarily make about one-half the total 
SRIPMOCNtS ..ceaee . ° ‘0 v r 10n $ 
Se nive<e ence dh 78,864,499 9% above creduction monthly shipments, and shows averages for 
Shipments— March, April, May, and 1927 to date, and 
Water delivery: Feet Feet weekly figures for June, with comparative 

NS os cal Bek cnn ch enon 26,601,205 figures for the 1926 average for year to date: 

Pn '+.450 onbhewarvet ee dew 10,423,475 to date: 
aa mater Os i atvi cékanececs vos o7.006,008 HEMLOCK 

CGMS ith addciene vaghedilecsweus 41,022,123 iod— Fi Cut Shi ts Orders 
Leeal (3%) CoC Meee eeseeeereseeeerees 2,728,144 ween” average— — . oe FAUT) 

. ae pa sinn rt 8 BEY -hnewews. 6< $3,905,000 3,946,000 3,677,000 

WED MED oo occ ce stices ine recceee 80,774,947 pile inpketcharees ,139, 4,304,000 4,674,000 
New Business— RRS era 3,252,000 4,157,000 4,135,000 
Water delivery: Year to date— 

Domestic... cccrccsccvecees 29,033,608 J Aero 3,241,000 3,605,000 3,510,000 

i RE Le 5 PR Bik 11,980,500 UE fh ol berase. 2) ti 839, 2,921,000 2,577,000 

Total t | i ae: ae eee» 41,014,108 une 4..--.+.4-. 24 3,034,000 3,945,000 2,763, 
se Sheers bones *openesrocnbes seuenee | Jone 1.0 21 21305,000 4,548,000 2,432,000 
GEE GONE 68 6b de deen is eC) ecb eu sdedes 2,728,144 HARDWOOD 

. Weekly average— 
i Se cs nwudscameend¢ sie 78,864,499 
stat SD  dsbawesdacs 6,571,000 4,546,000 4,869,000 
Unfilled Orders— ME tiledtthe sas fa 6,239,000 4,448,000 4,304,000 
Water delivery: Dlg ass eesiae: ave 5,662,000 4,874,000 5,188,000 

Domestic cargo ........-+> 121,815,943 Year to date~ 

EXport «.+--eeeeeeeeeereees 72,821,862 abe ene 6,224,000 4,447,000 4,429,000 

NE GORE |b ict civsiicicarordseses 194,637,805 WOOD .ckheccek os 6,281,000 4,258, 4,044,000 

TIT Te Tit TTT Tree ee 99,134,548 —_ 4. .ccceeess 24 4,188,000 4,387,000 38,860,000 

Total unfilled orders...........2..s006 298,778,868 | June 11......-.... 21 4,472,000 3,716,000 3,550,000 








California Redwood 


San Francisco, Cauir., June 18.—The fol- 
lowing information is summarized from the 
report of the California Redwood Associa- 
tion for the week ended June 11: 








Redw 

No. of Percent of wood 

mills Feet production Feet 

Production ....... 16 7,050,000 100. 3,265,000 
Shipments ....... 16 8,145,000 115. 2,585,000 
Orders received... 16 9,835,000 140. 2,142,000 
Orders on hand... 14 54,366,000 5 6,494,000 

Detailed Distribution of Redwood for Week 

. Shipments Orders 
Northern California* ......... 3,070,000 4,057,000 
Southern California* ......... 1,184,000 2,553,000 
DE cotcccrtethstacnkess Meakaas, | 5a 
EE id xd Weis wich baked mitre wate 1,722,000 2,040,000 
eS er ret Pere 2,169,000 1,185,000 
MD a vox cenvcewen Hager’ 8,145,000 9,835,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. } 

tWashington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 





North Carolina Pine 


NorFoik, Va., June 20.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-five mills for the week 


ended June 11: -. ae 
Percent Percent cent 
Normal Actual Ship 
Production— Feet output output ments 
Normal* ....... 8,796,000 att aaa re 
ME. ae ca0 ced 5,893,499 67 oon . 
Shipments ....... 6,438,803 73 109 oe 
en eee 4,320,800 49 71 68 


tAs compared with the preceding week, there is a 
decrease in orders of 19 percent; that week there 
were reports from forty-five mills. 

‘Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Carolina Pine Costs 


NorFo.k, Va., June 20.—The North Caro- 
lina Pine Association reports that in April 
the total cost of rough lumber, exclusive 0 
stumpage, was $18.87 for mills doing their 
own logging, the range for these being from 
$15.57 to $27.50; $30.11 for mills purchasing 
logs, and that the average for all mills was 
$19.10—the statement being based on 19 re- 
ports from 15 members representing 21 
mills. Average cost of logs for mills doing 
their own logging, exclusive of stumpage, 
was $7.93, made up of $5.22 for logging ex- 
pense and $2.71 for log transportation; total 
cost of manufacturing for these mills was 
$5.80, made up of $3.64 for sawmill, 61 cents 
for dry kilns and $1.55 for yarding and ship- 
ping; total overhead averaged $4.17, made- 
up of $1.26 for insurance and taxes, 97 cents 
for depreciation and $1.94 for general over- 
head, and selling expense amounted to 97 
cents. 


(Statistics continued on page 78) 
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~ Why Not Hold a “Better Poultry Day’? 


[Continued From Front Page] 


the work with the boys’ and girls’ poultry 
club. The merchants spent over $250 for eggs 
for hatching. There were twelve clubs organ- 
jzed, with over 75 members. This fall we will 
hold a show of the birds these boys and girls 
raised, with prizes for the winners. The details 
of the club work, records and method of award- 
ing prizes are all provided by the State agricul- 
tural department. We feel that the show this 
fall will enable us still further to increase the 
interest in poultry raising. The annual sales 
of poultry and eggs in this (Marion) county 
are in excess of a million dollars, and we hope 
to double that volume.” 


C. G. ScaLes, manager Luhring Lumber Co., — 


Haubstadt, Ind.: “Our Better Poultry Day 
in connection with recent visit of the demon- 
stration train of the Chicago & Eastern Illinois 
Railway was a pronounced success. About 
1,000 people visited the train and inspected the 
exhibits, and all stayed and were interested in 
the educational lectures given. Our local 
Booster Club codperated with the railroad peo- 
ple. Our business men were all united and 
put on a program which included the giving 
of a number of prizes, and since have expressed 
themselves as well pleased with the day and 
feel that much good was accomplished and 
new zeal created among the farmers and poul- 
try raisers. As for ourselves, we are always 
looking for and gathering information on rais- 
ing and housing poultry, and giving it out to 
our customers, and feel that our efforts in this 
direction are well repaid.” 


CLARENCE UMFLEET, manager W. M. Simp- 
son Lumber Co., Vincennes, Ind.: “For three 
weeks preceding the recent visit of the Chi- 
cago & Eastern Illinois Railway special poul- 
try train we had on display at our yard a 
brooder coop, which we had built as a prize 
to be donated to the person holding the lucky 
ticket on the occasion of the visit of the train. 
We advertised this in the local newspapers, 
and the local hatcheries furnished us some 
chickens to put in the house, which resulted 
in attracting a great deal of attention. On the 
afternoon of the arrival of the train we put 
the brooder house on one of our trucks and 
parked it near the train. We had two men 
on hand to give away numbered tickets, and 
just before the time of departure of the train 
we held the drawing for the coop. We also 
handed out booklets and plan books of poultry 
houses and brooder coops. The poultry train 
attracted much attention and interest, and we 
feel that our little advertising stunt in co- 
operation with the railroad people has‘ in- 
creased the sale of material for poultry houses 
to some extent. We are not prepared to state 
the exact percent of increase, but it is notice- 
able, and we feel that we have not yet seen 
the full results.’ 


J. O. Purnug, lumber dealer, Kell, Ill.: “The 
Chicago & Eastern Illinois Railway’s poultry 
train was in our village about three hours, 
and was visited by about 500 people. Increased 
interest in the poultry business is very much 
manifested this spring. My business in mate- 
rial for brooder houses and poultry houses 
has been greatly increased. I also have some 
good prospects for good sized buildings for the 
fall. Notwithstanding the decline in prices 
of poultry and eggs the interest apparently 
has not been lost.” 


W. B. Aten, manager W. M. Simpson 
Lumber Co., Oaktown, Ind.: “Regarding the 
7 train recently operated over the Chi- 
cago 
opinion, of all the extension work this rail- 
toad has undertaken, this is by far the best. 
In fact, more interest was taken in this train 
than in any other of the various features that 
ave come to our people. It was unfortunate, 


Eastern Illinois Railway system, in our™ 


however, that the train did not operate on an 
earlier schedule, as it would have been much 
more beneficial to poultrymen raising early 
chicks by either natural or artificial means. 
The raising of poultry has been as many other 
things in our country. The success of an in- 
dividual has led to a congested market when 
others have sought to go and do likewise. We 
have in mind especially the hatcheries. Until 
conditions adjust themselves and a few drop 
by the wayside the hatcheries are going to 
operate in a rather dormant way so far as 
profit is concerned. The same condition has 
also to an extent lowered the quality of the 
chicks put on the market by the pioneer hatch- 
eries. Until next spring it will be rather hard 











ial | 
How About 
That 
Granary? 


Remember last year you 
said, “By George, I’m going 
to have a decent granary next 
year.” 

Well, now’s the time to 
start it. The weeks pass 
pretty fast and it’ll be harvest- 
ing time before you realize it. 


You know the big bulk of 
grain is dumped into the mar- 
ket right after threshing and 
the man who holds his grain 

- can usually sell it later on to 
better advantage. 

Come in and let’s talk this 
granary proposition over. 


(Dealer’s Name) 
Address Telephone 

















This new advertisement, prepared by the 

AMERICAN LUMBERMAN for use of dealers, is 

very timely “copy” for sections where harvest- 
ing has not begun 








to determine what really has been accom- 
plished so far as increasing our own business 
is concerned. It is quite true that we have a 
good many leads to work on for next spring, 
provided of course that in the meantime they 
have not lost sight of the objective that this 
train put before them. It is up to us to keep 
that before them, and to do all we can to in- 
crease the sale of materials for better poultry 
quarters.” 


P. H. Cox, secretary-manager White Lum- 
ber Co., Princeton, Ind.: “The recent visit of 
the Chicago & Eastern Illinois Railway poultry 
train to our city was of great value to the 
poultry raisers of this community. As the 
train came so late in the season, there has 


been no noticeable increase in sales of poul- 
try houses etc., as most of the people. had 
already provided themselves with such earlier 
in the season. However, we are making p 

to take advantage of the good that this dem- 
onstration did, and believe that it will help 
us to sell more poultry houses during the 
next year. We have reason to believe that 
there are more well equipped poultry farms in 
fm community than in any other place in the 

tate. 


C. B. Hooton, lumber dealer, Danville, Lil. : 
“There have been an unusual number of poul- 
try houses built this spring, or so it has seemed 
to me. I attribute the increase in poultry 
raising to slackness in work, and the necessity 
for frugality on the part of the energetic labor- 
ing man.” 


An Ixurnors retailer who does not wish his 
name quoted gives an interesting slant on the 
poultry situation as follows: “We are not 
aware that this train has added anything to 
our sales of brooders or poultry houses. As 
to what knowledge the people, and there were 
a great many of them who visited the train, 
gained about the poultry and egg business we 
do not know. It is our opinion that the 
chicken and egg business can be overdone, the 
same as any other farm production. The 
number of chickens and eggs produced in this 
community as compared with twenty-five years 
ago has doubled and tripled several times. We 
are very well satisfied that it has something 
to do in the competitive line with the hog and 
cattle market. There is nothing in the live- 
stock line on the farm that cannot be over- 
done, and prices will decrease to a point 
where there are no profits for the producer. 
We are of the opinion that the chicken busi- 
ness will soon be overdone, so far as profits to 
the producer are concerned.” 


Avucust Herp, Alexander Lumber Co., Villa 
Grove, Ill.: “The recent visit of the Chicago 
& Eastern Illinois Railway poultry show 
helped our business in selling more poultry 
houses, brooders etc. It means that the peo- 
ple are taking more interest in raising poultry 
since the visit of the train.” 


MacKkeMER & McBroom, Watseka, IIL: 
“There has been quite a little interest devel- 
oped in promoting the raising of poultry 
among the farmers in this vicinity.” 


Criype R. SPINKLE, agent Chicago & Eastern 
Illinois Railway Co., Villa Grove, Ill.: “In 
spite of the frequent rains and bad weather 
during part of the trip the poultry train was 
visited, on its tour of thirty-three towns in 
Illinois, by 29,590 people. Although it is a 
little early to appraise the full benefit from 
this train, I have talked with a number of 
farmers and others who state that they 
learned things about poultry that were entirely 
new to them. I also talked to other farmers 
who informed me that if it had not been for 
their dairy cows and poultry they would have 
been in a particularly tight place the last few 
months. In fact, one farmer said that his 
cows and poultry had been feeding his fam- 
ily for several months past. In another case 
a farmer’s wife paid the taxes, bought an au- 
tomobile, clothed and fed the family on the 
returns from milk and poultry the past year, 
leaving the returns from the other branches 
of the farm clear. The number of baby chicks 
that have been shipped into this community 
during the last two or three months is re- 
markable, and I am satisfied that a large per- 
centage is the result of the information ob- 
tained through the visit of the poultry train.” 





WE curt 5,000,000 trees a year to maintain 
telegraph and telephone poles. 


~ 
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Buyers Are Cautious, 


A Few Sell at Lower Prices 


MEMPHIS, TENN., June 21.—Little activity 
is noted in the southern hardwood market. 
Demand is poor, and prices have eased off 
considerably during the last week. Shipments 
are still fairly heavy. Production has again 
dropped because of the second rise in the 
Mississippi River. Prices have slipped be- 
cause of the mills flooded, a large number of 
smaller mills, and some big ones, are selling 
in order to get needed cash or to get hard- 
woods out of the way so they can reach the 
flooded lumber to clean it. Many mills that 
have been under water are being forced to 
sell the good hardwoods off the tops of stacks, 
in order to get to the flooded lumber. Not 
many firms are price cutting. Most of the 
bigger manufacturers are waiting, sure that 
within thirty to sixty days there will be a 
good demand, little dry stock available, and 
higher prices. Fall demand is sure to be nor- 
mal, if not better, and there is no indication 
that stocks will be nearly as large as at that 
time last year. 

The best demand is from the crating and 
box factories, and the building trades. Inte- 
rior trim plants are taking a good volume, but 
the flooring plants are talking curtailment. 
The furniture buyers are out of the market 
temporarily until they hear what orders are 
placed during the shows. The automobile bay- 
ers are waiting to see what will happen before 
they again get into the market. Export busi- 
ness is fair, with shipments heavy for this 
season. 

Logging has started to some extent in the 
northern half of the hardwood belt, but the 
second rise of the river has stopped some of 
the operations. Logs are rather scarce, but 
prices are on about the same level as before 
the flood. 


Hardwood Inspections for May 


The total original inspections for May as 
reported by the National Hardwood Lumber 
Association amounted to 20,425,497 feet, of 
which 17,754,899 feet was the work of the 
association’s salaried staff, and 2,670,598 feet 
was fee service. Reinspections were made on 
205,090 feet. This is a somewhat better show- 
ing than that.of April. 


Buffalo Trade Happenings 


Burra_o, N. Y., June 20.—The Yeager Lum- 
ber Co. has bought the yard where it has been 
carrying on a wholesale hardwood business for 
many years, and also the yard of the Hugh 
McLean Lumber Co. adjoining. The property 
covers about four acres. 

The annual orphans’ outing given by the 
Buffalo Automobile Club is being held today 
at Delaware Park. C. Walter Betts is in 
charge of arrangements, as for a number of 
years. About five thousand children are be- 
ing made happy by a day at the park, with 
ample refreshments. 

Newell Bodge, who for the last year has 
been located in the South at the plants of 
the Dierks Lumber & Coal Co., Dierks, Ark.; 
Southern Pine Lumber Co., Hemphill, Tex., 
and Hodge-Hunt Lumber Co., Hodge, La., has 
returned to Buffalo and associated himself 
with C. W. Bodge & Co. He will travel out 
of the Buffalo office, covering territory east of 
Rochester. 

G. H. Riemeyer, of the Forest Lumber Co., 
Philadelphia, is now making his headquarters 
in Buffalo. 

Mixer & Co., who have a hardwood trade 
in the Southeast, have joined the National 
Hardwood Lumber Association. 

Charles W. Baldy, representative in this sec- 
tion for the Yellow Poplar Lumber Co., New 


York, was taken suddenly ill while at a hotel 
in Rochester on June 16 and was taken to the 
Rochester General Hospital, where he sub- 
mitted to a serious operation. He is reported 
to be getting along nicely. 


Less Buying from Florida Mills 


JACKSONVILLE, FLa., June 20.—After a little 
flurry, hardwood demand has fallen off, and 
more stock than usual is being offered. Some 
of the manufacturers have been disappointed 
in the market. They had at first withdrawn 
their stocks and were holding for better prices. 
The greatest activity recently was in sap and 
red gum, tupelo and oak. Now that the mills 
in the Delta are able to operate, and are be- 
ginning to get out some of the flooded stock, 
buying from this section has been checked. 
The oak flooring factories, expecting a heavy 
demand for their products, did buy rather 
heavily of lower grades and are now well 
stocked on rough. Upper grades of oak 4re 
moving fairly well, most of the business com- 
ing from furniture and automobile manufac- 
turers. Ash has shown a betterment of late, 
and is now being bought pretty heavily for ex- 
port. The poplar market continues to drag, al- 
though export business is gradually improv- 
ing, even though it is not being pushed a 
great deal. . 


Market Quiet But Firm 


LoutsviLLE, Ky., June 20.—The hardwood 
market continues quiet, there being a lack of 
buying. Prices remain about stationary. Gum 
has been in fair demand, but prices are not 
quite as good as they were a few weeks ago. 
Oak is just about holding its own. Ash, wal- 
nut, elm, maple, chestnut and cypress are not 
especially active, but steady in price. May 
proved a very excellent month with some local 
companies, one house reporting its best month’s 
business since 1920, and a large movement of 
poplar. Another house reported May business 
as 15 percent better than that of May 1926. 
Local quotations, inch stocks: Quartered red 
oak, FAS, $105; common, $65; plain red, $103 
and $60; quartered sap, $67 and $55; plain 
sap, $62 and $50; plain white oak, FAS, $90@ 
$103; common, $62; plain red, FAS, $85@92; 
common, $58@60. Poplar, FAS, $95@100; 
saps and selects, $70@75; common, $50@55. 
Ash, $80 and $50. Walnut, FAS, $225; se- 
lects, $150; No. 1 common, $85; No. 2, $40. 

W. P. Brown & Sons Lumber Co. report 
hardwood production of company mills 50 per- 
cent ander normal, with the Arkansas mills 
still unable to operate on account of . poor 
logging conditions. 


Fair Business, Good Shipments 

Jacxson, Miss., June 20.—The hardwood 
operators in this territory report a fair volume 
of business, with shipments unusually good, 
due to splendid weather. There has been no 
further advance in hardwood items, but it is 
believed that the market will remain firm for 
the rest of this year. The mills are still com- 
peting for logs, and a shortage is reported. 
Several export stave manufacturers have been 
investigating white oak timber in this imme- 
diate territory during the last week, and some 
very fancy prices have been offered for 
stumpage. The mills, however, are not show- 
ing any disposition to sell these desirable 
stands. The second rise of the Mississippi 
River will mean that many Delta mills, espe- 
cially on the Mississippi side, will remain 
closed, as the break at Stopps Landing has 
not been repaired. Logging will be impos- 
sible until the water has receded from the 
low lands. 


Taking Hard 


Believe Higher Prices Coming 


Cincinnati, Onto, June 21.—Current hard- 
wood business is fairly active, but it is almost 
all for immediate shipment, practically no 
future business being booked. Prices have 
held a steady tone, though it is felt in some 
quarters that when buyers realize the fyl] 
effect of the flood destruction, and the hamper- 
ing of production by floods and wet weather, 
prices will reach a higher level. Stocks of 
dry lumber are pretty much depleted and 
badly broken. 

The southern pine dealers report some im- 
provement in business but say that prices 
have not shown any buoyancy. The tone of 
the market is improved, but business is not up 
to the seasonal normal. 

Charles Doppes, nephew of J. H. Doppes, of 
the J. B. Doppes Sons Lumber Co., was im- 
paled on a pole with which he was practicing 
pole vaulting in the yard of his home. The 
pole dug a hole two inches in diameter in the 
boy’s abdomen. He was rushed to a hospital, 
and the latest reports are that he will pull 
through all right despite the serious nature 
of his injury. 


Building Lines Most Active 


Bay City, Micu., June 21.—Aside from the 
usual rush orders, the volume of business 
placed during the last week with northern 
hardwood mills has been very small. The 
automotive trade is slowing up production to 
make annual changes in models, and _ there- 
fore no commitments are being made. The 
furniture trade is preparing for the annual 
exhibitions and therefore business in this in- 
dustry is very inactive. The interior finish 
plants and other building lines are increasing 
production rapidly, and are very active. 
Hardwood flooring mills report a fair volume 
of business, although several of these plants 
are closed down and others have curtailed pro- 
duction. Box factories in the Saginaw Valley 
are all running to full capacity, and report a 
very good demand for their product. 

This city recently passed an ordinance per- 
mitting the use of wooden shingles outside of 
the fire zones. The ordinance prohibits the 
laying of patent roofing over old wooden 
shingle roofs. The specifications for wooden 
shingles call for 100 percent vertical grain, 
strictly clear. 


Buying Is Hand to Mouth 


ATLANTA, Ga., June 20.—Rains were general 
over the Southeast nearly every day last week, 
but did not greatly retard Georgia hardwood 
production, as mills had accumulated a sizable 
log surplus. Production is closer to normal 
than it has been in months, most mills run- 
ning at capacity, but shipments and orders 
fully equal the cut. There is an active call 
for gum, ash, maple and oak from the furni- 
ture, automotive and oak flooring industries, 
with lpoplar and cypress moving in better 
volume. Nearly all the present buying, how- 
ever, is hand-to-mouth, due to the high prices 
prevailing. Oak flooring prices are now 
thought to have reached their highest mark. 
Retailers are buying less actively, but those 
in this district are taking more than at any 
time in the last two years. Two or three excel- 
lent industrial orders for maple flooring were 
booked, but northern concerns continue to get 
most of this business because of their lower 
prices. 

During April, May and June more than 
sixty new lumber companies organized in the 
sixteen southern . States, and ‘about fifteen’ 
new furniture manufacturing cor:panies. Ex- 


clusive of furniture, there were about fifty’ 
construction projects started, including new’ 
sawmills and planing mills etc., and additional 


For Current Market Prices on Hardwoods See Pages 94 and 95 
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construction by existing companies, represent- 
ing an investment of around $3,000,000 to $3,- 
500,000. In the furniture industry there were 
about fifteen construction projects started, in- 
yestment $1,250,000 to $1,500,000. For the 
first half year there were about thirty new 
furniture companies and about forty construc- 
tion projects, while in the lumber field there 
were about 120 new companies and about 100 


. projects. 


Prices Have Strong Tone 


Wausau, WIs., June 21.—Prices continue 
firm in all branches of the lumber industry, 
local jobbers and manufacturers report this 
week. There have been advances in hemlock, 
and several hardwoods, including basswood, 
have shown an upward tendency. Orders for 
basswood are being filled with partly dried 
stocks from this season’s cut. Northern Wis- 
consin oak is also in good demand. 


The local operations of the Goodwillie- 
Green Box Co. and the Wausau Box & Lum- 
ber Co. have been merged. The new firm will 
be known as the Wausau Box & Lumber Co., 
and is capitalized at $200,000. The officers are 
H. L. Green, president; W. R. Scholfield, Wal- 
ter Green and C. J. Goodwillie, vice presi- 
dents; H. H. Scholfield, secretary-treasurer. 
The board of directors consists of the fore- 
going officers and W. B. Scholfield. The plant 
of the Goodwillie-Green Box Co. will be util- 
ized by the new company, and it will be con- 
siderably enlarged. The Wausau Box & 
Lumber Co. will continue the operation of its 
plant at Black River Falls, and the Goodwil- 


lie-Green Box Co. will continue its plant at 
Rockford, IIl. 


M. P. McCullough, general manager Brooks 
& Ross Lumber Co., Schofield, is in British 
Columbia on business connected with the 
B C Spruce Mills (Ltd.), of Lumberton. 


Rains Hinder Georgia Loggers 


Macon, Ga., June 20.—Hardwood demand 
continues better than it was a year ago, and 
the week opened with even more inquiries and 
orders than there were last week. Production 
has been up to normal at most mills. How- 
ever, from the logging camps comes the re- 
port that work has been slowed up by nearly 
two weeks of rainfall, following an unpre- 
cedented drouth. The mills have a good sup- 
ply of logs on hand. 


Reports Some Holding Back 


Battimore, Mp., June 20.—James Baer, in 
charge of the foreign department of the Kidd 
& Buckingham Lumber Company, hardwood 
wholesalers, this city, started today on a trip 
to Virginia and West Virginia to look up 
stocks suitable for the export business. Mr. 
Baer stated that a definite improvement had 
taken place in the foreign demand, but that 
the action of the mills in putting up prices 
gave rise to a halting tendency. In _ the 
domestic market buyers were holding back 
with orders for gum, apparently in the hope 
that they could tire out the sellers and force 
concessions. 

* The Williamson Veneer Co. (Inc.), which 


woods Only for Immediate Needs 


operates a large plant at Highlandtown, has 
bought the power yacht Wethea, of sixty-three 
tons. 

Mr. Bryonaldson, president Northwest Spruce 
Co., of Seattle, Wash., was in Baltimore last 
Monday, and expressed himself as distinctly 
optimistic. He intended to stop at Boston. 

Walter S. Morton, formerly with J. L. 
Gilbert & Bro. Lumber Co., has joined the 
staff of the R. B. Homer Lumber Co., North 
Carolina pine wholesaler. 

Charles E. Morse, Morse Bros. Lumber Co., 
hardwood producers with mill at Helen, Ga., 
and headquarters. at Rochester, N. Y., was a 
visitor in Baltimore last week while on the 
way to the mill. 


Investigates Steel Framing 


PitrspurGH, Pa., June 21.—Frank P. Cart- 
wright, engineer of the National Lumber Manu- 
facturers’ Association, was in the city yester- 
day to consult with insulation engineers at 
the United States Bureau of Mines, and to 
make a.study of steel framing construction 
for the residential type of buildings, an inno- 
vation in construction which recently made its 
appearance here. While in Pittsburgh, Mr. 
Cartwright investigated the nature of the ad- 
vertising matter being used by the steel manu- 
facturers in bringing their invention to the 
attention of the public and inspected several 
buildings in which the new construction mate- 
rial was used in framing. 

THE NEWSPAPERS of the United States take 
about 3,000,000 tons of pulp wood every year. 





Greyhound Track Uses Million Feet of Lumber 


Approximately a million feet of lumber were used in the construc- 
tion of the Fairview Kennel Club’s greyhound racing track at 


Schiller Park, Ill., which was com- 


or cinders as usual, because they cut and soil the ladies’ shoes be- 
sides raising considerable dust, 


but of lumber, found to be ideal 
for this purpose because of clean- 





pleted and opened for business 
on Wednesday night, June 22. 
which has a 
seating capacity of 5,000 while a 
mezzanine floor provides accom- 
modation of a thousand more 
people, alone contains over 800,000 
feet of lumber. It measures 240 
feet in length and 43 feet to the 
roof, and was erected at a cost 
of $75,000. The framing is en- 
tirely of longleaf southern pine 
timbers, with treated ends set in 
concrete foundations. The tim- 


bers are joined by bolting in a manner giving great rigidity and 
siding is 1x8-inch Douglas fir, 
and the seats are of 2x 12-inch Douglas fir and California white 


strength to the structure. The 


pine. 


In front of the grandstand is a promenade, not of crushed stone 





Two greyhound kennels at Fairview Kennel Club, _— of those 


used at racing tracks 


las fir fencing. 


liness and the protection it affords 
to footwear. 

The track, which is one of the 
largést in Cook County, is 5/16 
of a mile in circumference. Out- 
side of it are located, beside the 
grandstand, the kennels accommo- 
dating the nearly 400 greyhounds 
entered for the season’s racing, 
and other necessary buildings—all 
built of wood. The whole occu- 
pies 50 acres of ground. The 
track is surrounded by a board 
fence 6 feet high, in the con- 


struction of which 800 white cedar and pine posts were used, in addi- 
tion to 30,000 feet of 1x 6-inch and 6,000 feet of 2x 4-inch Doug- 


The entire lumber bill for the track was supplied by the John 











Grandstand of 


Fairview Kennel Club, Schiller Park, Iil., 
vast amount o'f lumber used in construction of greyhound racing track 








Brennan Lumber Co., Chicago. 








showing 


Front view of Fairview Kennel Club’s grandstand, showing promenade 
m front built of lumber for the sake of cleanliness and safety to shoes 
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News Stories of Recent Happen 


Insurance Companies Offer Rate Cut 


Otympta, WasH., June 18.—H. O. Fishback, 
State insurance commissioner, has been notified 
by old-line insurance companies that they are 
prepared to make a 20 percent cut in rates on 
woodworking plants protected by sprinkler 
systems. Other rate reductions, set forth as 
deviations from existing rates, are said to have 
been tendered. Heretofore this insurance has 
been written largely by mutual companies. 
There are various interpretations of the new 
rates. There may be a movement toward a 
rate war in an effort to capture the business 
of the woodworking plants; or it may be an 
effort to force those plants to install sprinklers. 


Changes Company Name 


SEATTLE, WAsH., June 18—As a develop- 
ment of a logging deal completed several 
months ago, supplementary articles of incor- 
poration have been filed with the auditor of 
Snohomish County, changing the name of the 
Irving-Hartley Logging Co. to the Crescent 
Logging Co.; president, Joseph Irving, of 
Everett ; secretary, T. Jerome, of Seattle; trus- 
tees, Mr. Irving, Petrus Pearson, W. E. Boe- 
ing, W. J. Chisholm and A. A. Scott. 


Committee’s Report on Fir Industry 
_ Seattte, Wasu., June 18.—Prevailing condi- 
tions in the fir industry are reflected in the 
report of the fir lumber committee to the 
Pacific Northwest Advisory Board, at the 
recent meeting in Spokane. The chairman is 
Ernest Dolge, of Ernest Dolge (Inc.), Ta- 
coma, and H. N. Proebstel, traffic manager 
of the West Coast Lumbermen’s Association, 
Seattle. A special questionnaire sent to com- 
mittee members reveals the following: 

1. Stocks are normal to low, occasional 
increases being reported. 

2. There have been no difficulties con- 
cerning car supply. 

3. Service is reported excellent, with con- 
tinued fast deliveries of lumber to custom- 
ers. 


Responses from members of the fir com- 
mittee indicate that the probable car require- 
ments in July, August and September in 
Washington and Oregon will be about 10 
percent less than those for 1926, giving these 
comparisons: 














Lumber— Actual, 1926 Prospective, 1927 
gee ap anes: 22,359 20,128 
DE cxnes gegtineeadean ,110 19,899 
BOROSMBEP oc occ ccccccete 24,545 22,090 

MIN. aint oe ialenmraiall 69,014 62,112 
ae le 20,611 18,550 
Dn Ls¢5yeivétcanaween 24,243 21,819 
NG -ibaveuipecdass $2,242 29,018 

a 77,096 69,387 


Contrary to previous reports, none of the 
districts indicate increased traffic, and several 
forecast some reductions. On the other 
hand, the stimulus to trade brought about 
by rate revisions to Iowa and the Southwest 
offset to a considerable degree the decline 
anticipated earlier in the year. 

Domestic cargo shipments for the first 
quarter of 1927 compared with the same 
quarter of 1926, likewise have declined, as 
shown by the following totals, in feet: 


1927 1926 
First Quarter First Quarter 
To California ......... 354,651,396 $85,726,313 
To Atlantic Coast...... 376,545,118 497,830,349 


The committee makes this comment: 


Producing Capacity Exceeds Demand 

From above reports, it is shown that the industry 
has produced and shipped more lumber during the 
first quarter of last year than during the first quar- 
ter of this year. It is obvious, therefore, that in 
common with practically all other industries our pro 
ducing capacity is in excess of the current demand. 

To restore a proper balance, the lumber industry 





is engaged in an intensive campaign looking. to the 
improvement of its product, standardization; and a 
wider application of the available physical and mechan 
ical properties that are to be found only in wood. 

In these endeavors it is most gratifying to have 
the support of the railroads, particularly concerning 
standardization. Other support is, however, essential. 
We are laboring in considerable darkness concerning 
the distribution of rail shipments; and there is no 
way for us to ascertain this information except from 
statistics available from the railroads individually, 
and compiled cumulatively. 

Therefore, we respectfully request that there be 
compiled by the individual lines and submitted quar- 
terly through the Pacific Northwest Advisory Board 
the distribution of lumber and shingles, separately, 
to points throughout the United States, grouped as 
to destination States as follows: Oregon and Wash- 
ington; California, Arizona and New Mexico; Utah, 
Colorado and Nevada; Idaho, Montana and Wyoming; 
North Dakota, South Dakota, Kansas and Nebraska; 
Minnesota, Iowa and Missouri; Wisconsin and Illinois; 
Michigan, Ohio, Kentucky and Indiana; other eastern 
States north of the Ohio and Potomac rivers; south- 
eastern States east of the Mississippi and south of 
the Ohio and Potomac rivers; Oklahoma, Texas, Ar- 
kansas and Louisiana. 

The foregoing grouping is that which has been em- 
ployed by the United States Forest Service in its 








Power Ditch Line With Wooden 
Minimize Leakage. On a section of the power 
ditch of the Western States Gas & Electric 
Co. extending from the forebay abowe its 
power house to the intake on the American 
River is lined with wooden panels 6 feet wide 
and held in place with pipes driven into the 


Panels to 


bottom of the canal. The wood panel lining 

was installed after the ditch had been placed 

in commission, thus obviating the necessity of 
unwatering the canal 





compilation of lumber distribution statistics in the 
past. The building up of this vital statistical in- 
formation, as to the lumber markets of the Pacific 
Northwest, will be of much value to shippers and 
carriers alike. Reliable information of this kind is 
now wholly lacking. 

(S22 e222 e222242828 


Oregon Mill Under Construction 


Burns, Ore., June 18.—The Herald reports 
a great deal of activity in connection with the 
construction of the three-band sawmill now 
being erected here for the Fred Herrick Lum- 
ber Co. A large force of men has been en- 
gaged in pouring concrete for piers and 
foundations, in readiness for seven cars of 
machinery recently shipped from Minneapolis. 
A railroad track has been built to the cinder 
pit below the mill site, securing material by 
steam shovel for ballasting and surfacing the 
Malheur railroad from the mill to the timber 
in Bear Valley. Work is also proceeding on 
the railroad to the north, with crews surfacing 
and laying rails at the Lincoln terminal; and 
a spur has been laid into the mill yards to 
expedite the delivery of materials. 


Le 


Designs Hotel Addition 


SEATTLE, WASH., June 18.—R. C. Reamer, 
architect of the Metropolitan Building Co., has 
designed a new wing for the Old Faithful inn, 
Yellowstone Park, on which construction will 
begin at once. Mr. Reamer is the originator 
of the Douglas fir sandblast panels, which have 
been used effectively in Hotel Emerson, Ho- 
quiam, Wash., and other structures. 


Produces New Cedar Siding 


SEATTLE, WAsH., June 18.—A novelty in 
West Coast lumber manufacture is cedar lum- 
ber so sawn as to reproduce almost exactly 
the log, with the bark off, that in pioneer days 
was universally employed in the construction 
of the settlers’ homes. This material, which 
has been produced by a sawmill of western 
Washington, is one of the specialties now being 
offered by R. G. King, of the Pioneer Lumber 
Co., who reports that it has already found 
considerable favor and is in somewhat active 
local demand. 

Mr. King calls this new kind of- lumber 
“imitation log-house cedar bungalow siding.” 
It is true siding, with lap and other features 
complete, and presents the rounded surface of 
the log as faithfully as modern machinery can 
make it. The material is 3x10 No. 1 common, 
of all lengths; so that the lumber in its thick- 
est portion has a measurement of three inches. 
The specimens in Mr. King’s offices are S28, 
and have been cut from the heart of. the log. 
As compared with the hewn log, they have the 
advantage of smooth finish and uniform size. 
An enthusiast declares this lumber will “last 
forever.” 

It is priced only a little higher than common 
cedar. Local demand is due to the fact that 
this material is admirable for the building of 
rustic cabins in country places. 


Guest of Rotary Club 
SEATTLE, WasH., June 18.—Harry John 


Miller, of Seattle, was recently the guest of 
the Kelso Rotary Club, entertaining the mem- 
bers with original verse and stories, and also 
with a description of flood conditions in Lou- 
isiana and Arkansas. 


See Doom of Second Growth Timber 


SEATTLE, WASH., June 18.—Forest conserva- 
tionists have noted with a feeling akin to dis- 
may that this week the assessor of Snohomish 
County, one of the most heavily timbered in 
the State, has reclassified ten sections near 
Granite Falls for taxation purposes. The tract 
was recently cruised, and has been reported as 
containing 40,000,000 feet of merchantable 
second-growth timber. The former classifica- 
tion was “logged-off land”; the present classi- 
fication is “merchantable timber land.” 

Just what the reclassification means to the 
owners of the lands may be gained by a study 
of tax rates. According to a bulletin issued 
by forest protective agencies (1922), in the 
State of Washington taxes on cut-over land, 
chiefly valuable for forest-growing, range from 
8.6 cents to 33.8 cents an acre; the land is 
assessed at from $1 to $5 an acre, with an 
average of $3.75, or an average tax of 21% 
cents an acre per annum. As contrasted with 
those rates, the taxes on merchantable timber 
vary from $1.50 to $3.50 an acre. 

In the twelve years prior to 1922 the taxes 
on timberlands in this State advanced 323 per- 
cent, and their average rate of advance since 
that time has been about 12% percent a year. 

Up to the present only about 100,000,000 feet 
of second-growth timber in Washington has 
been shifted from the logged-off land classifi- 
cation to that of merchantable timber. Since 
taxes pyramid rapidly, experienced observers 
believe that the only escape for the owners of 





JouNE 


ing 


such | 
the m 
piles, 
has | 
quick 
value 
situat 
failut 
stitut 
conse 
new 
nC} 
Th 
situa! 
timbe 
the 1 
that 
for 
secor 
to al 


Spi 
polic: 
distr: 
the | 
just 


——— 











27 


m- 
tly 


on 


n, 


in 
of 
n- 


‘I- 


Jone 25, 1927 


AMERICAN LUMBERMAN 61 





—— 


such lands is to force this immature timber on 
the market at once. It is probably fit only for 
piles, poles and railroad ties; and as such it 
has little value. But unless it is cut, it will 
quickly be confiscated through taxation. Its 
value as a potential forest is inestimable. This 
situation, which has developed through the 
failure of the forestry amendment to the con- 
stitution last November, is deplored by all true 
conservationists, who foresee the doom of the 
new forest unless the State rises to the emer- 
gency. ‘ f 

The assessor of Snohomish County faces this 
situation: The 1927 assessment shows that the 
timber valuation has decreased $176,220; and 
the 1926 assesment shows that the decrease for 
that year was slightly greater. In his search 
for new property to tax, he fixes upon the 
second-growth timber, thereby condemning it 
to almost instant destruction. 


Sea aaaanaaaaage 
Opens Eighth District Office 
SPOKANE, WASH., June 18.—In line with its 
policy of improving its sales service by having 
district offices at important centers throughout 
the country, the Weyerhaeuser Sales Co. has 
just decided to locate such an office at Kan- 


new salesman will be Robert F. Hunter, who 
has been a wholesale lumberman of that city 
and will remain there. A. H. Bloomencamp, 
who has been at Jefferson City and who has 
heretofore reported to the~ Chicago district 
office, will hereafter report to Kansas City. 


Reports Business Booming in Texas 


Vancouver, B. C., June 18.—Arthur Deffe- 
bach, secretary and treasurer of the Burton- 
Lingo Co., Fort Worth, Tex., spent part of 
the week here making one of his periodical 
visits to his old friend, Ted Connor, manager 
of Amalgamated Shingles (Ltd.). Mr. Def- 
febach says that 1926 was one of the best years 
from a business standpoint that his com- 
pany’s yards have experienced in a long while. 
He likewise said that 1927 thus far is run- 
ning ahead of the 1926 figures. 

Fort Worth, according to Mr. Deffebach, is 
seeing rapid development in a building way, 
due largely to the vast amount of money be- 
ing produced by its oil wells. This stream of 
wealth is being augmented with considerable 
regularity as new wells are added to the list 
of present producers. While the oil money 
is being spent in various directions for all 




















An unlettered farmer who became mildly insane from repeated crop failures on his western 

Nebraska holdings is the architect and builder of a curious structure erected on the grounds 

of the State hospital for the insane at Hastings, Neb. It is a three-story building, made entirely 

of packing boxes and bits of lumber and boards painstakingly gathered over a period of years, 

and in spite of the fact that the builder never had any training, it is staunchly constructed and 
all parts of it are accessible in safety. 





sas City, Mo., which will be its eighth district 
office. This will be in charge of Thomas H. 
Goodhue, who for the last two years has been 
salesman for the company with headquarters 
at Kansas City. Before that he was a New 
York City salesman for the company, having 
left a position as sales manager for the George 
Palmer Lumber Co. of La Grande, Ore., to 

associated with the Weyerhaeuser Sales 
Co. Mr. Goodhue is now in Spokane going 
over plans for the opening of the new office. 


The territory embraced will be central and 
western Missouri, Kansas, Oklahoma and 
Texas. Texas is absolutely a virgin field for 
the company and the other States have been 
worked but little. Last fall, E. D. Williams 
was put into Kansas as a salesman with head- 
quarters ‘at Wichita and this spring M. J. 

gan was sent to Oklahoma with headquar- 
ters at Oklahoma City. Leaving for Texas 
tonight are C. H. Kinne, who will be sta- 
tioned at Amarillo, and Gail H. Marine, for- 
merly in the wholesale lumber business in Se- 
attle, who will operate from Dallas. Another 


sorts of luxuries, sufficient of it is going into 
home construction to cause a very appreciable 
amount of new building in that city. 

Mr. Deffebach says he looks forward to his 
Coast visit each year, and promises Mr. Con- 
nor that next year he will spend a week with 
him. 


Redwood in Stabilized Position 

San Francisco, Cauir., June 18.—The Cali- 
fornia Redwood Association’s statistical re- 
port of June 4, 1927, shows the excellent con- 
dition of that industry in the relationships be- 
tween actual production, orders and shipments 
for the first five months of this year. And 
carrying it further it is seen that comparison 
with a normal production would still leave 
a heavy favorable balance on the side of orders 
and shipments. As compared with actual pro- 
duction, Jan. 1 to May 31, orders are 33 per- 
cent above (actual) production and _ ship- 
ments are 22 percent above (actual) production. 

Due to unfavorable weather conditions pre- 
vailing through the 1927 spring season, opera- 


ings in West Coast Lumber Circles. 


tions in redwood were about 15 percent below 
normal and, therefore, using normal produc- 
tion for a comparative basis, it is seen that 
an extremély healthy condition has existed in 
the redwood business, the figures being: 
Orders 18 percent above normal production; 
shipments 7 percent above normal production. 

Another view of the strong statistical posi- 
tion of California redwood is shown in the 
following comparative figures for fifteen iden- 
tical mills, for the period Jan. 1 to April 30, 
for the last four years: 


Production Orders Shipments 
, 0 155,286,000 128,307,000 128,888,000 
as ,02-0ueubee 139,197,000 126,267,000 120,130,000 
Wa aot ee 144,028,000 188,985,000 127,103,000 
S| Se ee 113,015,000 154,000,000 135,701,000 


R. F. Hammatt,. secretary-manager of the 
California Redwood Association, speaking of 
the above showing, says: 

A conclusion based on the above might well indi- 
cate a trend toward that stabilization which reacts to 
the advantage of every retail yard and its customers, 
including the ultimate consumer. No industry can 
most profitably serve its customers and the ultimate 
consumer if it is wunder-producing for extended 
periods, any more than it can hope to remain finan- 
cially sound if it continues to over-produce for any 
great length of time. 

Redwood stocks are reduced and sales by the re- 
tail yards are greater, a position which is due. in no 
small measure, to the loyal coédperation and support 
given by the yards to the advertising and trade pro- 
motion work undertaken by the California Redwood 


¥|- Association. 


We hope this work is well begun and believe our 
member mills want it continued. We are convinced 
that, carried on steadily, logically, thoroughly and 
with codperation all along the line, it will show in- 
creased profits for every branch of the lumber indus- 
try that manufactures and sells California redwood. 


Ordering Western Cedar 


SEATTLE, WasH., June 18.—After a year of 
experimentation, W. Dow Harvey, of Macomb, 
Ill., is convinced that western red cedar is ex- 
cellent material for the manufacture of incu- 
bators, and during the last week he has been 
on Puget Sound placing orders for future 
requirements. Mr. Dow is president and gen- 
eral manager of the American Steel Products 
Co. at Maconib. 


(S22 22022224222 


Plans Extensive Logging Operations 


GARIBALDI, -ORE., June 18.—Considerable ac- 
tivity is reported at the Foss place, 15 miles 
north of here, where the Hammond-Tillamook 
Lumber Co. is developing a camp as the base 
for extensive logging operations. A switch 
has been built from the main line of the 
Southern Pacific, and plans are under way to 
cross the south fork on the Nehalem by a 
bridge consisting of two Howe truss spans, 
each 125 feet long. Grading is under way for 
a logging railroad to tap the timber of Ander- 
son, Cook and Lost creeks; and a contract 
has been let for the construction of a mile 
of pipe line that will tap a mountain stream 
and supply the camp with water. Ray Baker, 
head of logging operations, says the initial 
crew of thirty-five men will be doubled as 
work advances, and that approximately 240 
men will be on the payroll when the company 
begins to roll logs in September. From forty- 
five to fifty carloads of logs daily will be 
transported by the Southern Pacific to the 
sawmill here. 





Exports of lumber from Siberia by the Kara 
Sea route amounted to 2,459.9 metric tons ie 
808,000 pee! in 1925, 4,021.6 metric tons (2,- 
956,000 feet) in 1926, and 7,026.9 metric tons 
(5,165,000 feet) in 1927. Export of lumber 
from the district of Siberia south of the Kara 
Séa is posible only by way of the Kara Sea 
route, and it is profitable. This led to the re- 
éstablishment of three sawmills on the Yenisei 
River and to construction of a new one on the 
Ob River. 








a 





AMERICAN LUMBERMAN Ls 


JUNE 25, 1997 





i 


Western Red Cedar for Racing Boats 


SEATTLE, WaAsH., June 18.—Permanence of 
western red cedar as an unsurpassed building 
material will be emphasized in a unique and 
extraordinary fashion June 29, when the superb 
rowing crews of the United States assemble 
at Poughkeepsie for the annual regatta. In 
that event, for the first time in a national con- 
test, there will be entered four incomparable 
racing shells, evolved from this family of arbor 
vitae, contesting for supremacy with similar 
craft made of Spanish cedar, which up to the 
present time has been regarded as the perfect 
wood for that purpose. 

Western red cedar has been brought to the 
forefront through the genius of George Pocock, 
who, as the builder of racing shells at the 
University of Washington, has become inti- 
mately familiar with woods of all kinds. In 
particular he has directed his attention to the 
fact that here and there in the Pacific North- 
west are primitive war canoes and racing craft, 
hollowed out more than a hundred years ago 
by Indians, who used fire and rudimentary 
tools in producing what today are regarded 
as perfection in boat building. Some of those 
ancient canoes are 90 feet long, in a single 
piece; their lines are faultless; they will hold 
sixty persons; and considering their great size 
and length they are marvels of strength and 
lightness. Although past the century mark in 
age, they are sound and solid, and apparently 
as good as when first put into the water. 

Pocock has built many racing shells. At 
Poughkeepsie this month his shells fashioned 
out of Washington red cedar will be rowed by 
Washington, by California, by the Navy and 
by Pennsylvania. 

For durability, western red cedar is com- 
parable to southern cypress. Both trees belong 
to the same family, and each of them is noted 
for its ability to withstand decay. Experts 
of the United States Government have placed 
their resistance in that respect as practically 
on an equality. For that reason, red cedar 
lumber manufacturers, like W. C. McMaster, 
president of the Red Cedar Lumber Manufac- 
turers’ Association, are convinced that they 
have a material for lumber manufacture stand- 
ing completely in a class by itself. They can 
cite innumerable instances showing that this 
kind of lumber will last indefinitely. Its per- 
manence is evidenced in forts built on Whid- 
bey Island more than a century ago, with 
material still in a good state of preservation; 
in barns built by settlers more than fifty years 
ago, roofed and sided by split cedar shakes ; and 
in foundations like the mudsills of the Mc- 
Master mill at Kenmore, Wash., which though 
put inte place twenty-six years ago are today 
as sound as when they were installed. Further- 
more, there are the totem poles in Alaskan vil- 
lages like Wrangell, where the works of prim- 
itive artists, erected long before the coming of 
the white man, are standing firm and solid as 
when put into the ground. 

The Washington shell built by Pocock is 
called The Totem. It is 60 feet, 6 inches in 
length, beam 23% inches, and weighs with all 


its fittings only 270 pounds. Into the prow 
has been fitted a camber, causing it to ride 
lightly over the water, and contributing to 
speed. R. S. Callow, known as “Rusty,” log- 
ger, lumberman and coach, believes The Totem 
is one of the fastest shells ever built. Con- 
sequently, with this shell and others of the 
same material entered for the contest, it is 
expected that the time to be made at the race 
June 29 will be the fastest ever recorded. 

The Totem and its compeers at Poughkeep- 
sie probably represent the ultimate in racing 
shells. The primary craft, in the shape of the 
Indian dugout, is really the parent of this 
perfect evolution. It is by no means discarded. 
Year after year, the Indians meet in their own 
races, manning canoes 60 feet long, and carry- 


Alberta, Canada. “Keystone Brand” cedar prod- 
ucts from the mills of the Hammond Cedar 
Co., New Westminster, were selected after the 
Great Northern had scoured the Coast for a 
suitable wood. This cedar will also be used 
in the manufacturing of some of the furniture 
for the hotel. 

The architecture of the Prince of Wales 
Hotel is Swiss, after the manner of the Alpine 
hotels. It is a building with high gabled roofs 
and dormers, carved beams and ornamented 
balconies. The lobby, woodwork of which will 
be the soft, smooth natural cedar, is in the 
main section of the building—an open well five 
stories high. It is supported by heavy carved 
posts, beams and trusses. 

The width of the lobby is 54 feet, the length 

















Varsity crew in racing shell tyee, University of Washington 


ing eleven paddlemen; and like some white men 
they are ready literally to bet their “shirt” on 
the result. Some of the mightiest canoes built 
of western red cedar are owned by Neah Bay 
Indians, who use them in sealing and whale- 
hunting far out to sea. 

No matter which crew wins at Poughkeepsie, 
the race is on between western red cedar and 
Spanish cedar as the ideal material for boat 
building. 

Another point of interest to the lumberman 
is that the oars to be used by the Washington 
crew have been fabricated from laminated 
Sitka spruce, exactly the same material as 
that used in the wing beams of “The Spirit 
of St. Louis,” Lindbergh’s airship. The new 
kind of oar is said to be lighter and stronger 
than anything of the kind heretofore produced. 


Chosen for Hotel Lobby Finish 


New Westminster, B. C., June 18.—Western 
red cedar has again won distinction in being 
chosen to finish the lobby of the new Prince 
of Wales Hotel, built by the Great Northern 
Railway in the Waterton Lakes National Park, 

















Puget Sound Indians in ancient racing canoes 


82 feet. As it is entered, the hotel office is on 
the right and space for the tourists to arrange 
for tours is opposite. The outlook from the 
lobby at both ends is through plate glass win- 
dows two stories from the ground. 

The builders of the Prince of Wales Hotel 
found this British Columbia red cedar well 
adapted to this interior usage. The excellent 
stain and paint finish which the surface of this. 
wood takes, together with its well known abil- 
ity to “stay put”’—not shrinking, swelling or 
pulling away at the joints, qualifies it especially 
for such uses. 


Takes Paint Well 


RIpGEFIELD, WASH., June 18.—Two outstand- 
ing features of the merits of western red cedar 
have been disclosed by the outside wall of the 
residence of H. J. Bratlie, of Bratlie Bros. 
Mill Co., at this place. One of them reveals 
the lasting qualities of that wood as side cover- 
ing, and the other is a testimonial of the paint- 
taking character of cedar. 

A few days ago Mr. Bratlie removed a 
shingle, a 6/2 perfect, from the outside wall. 
It had been put on and painted seven years 
previously with two coats of paint, white lead 
and oil, and had been in an exposed position 
during the whole of that time, with practically 
no deterioration of the paint. The shingle 1s- 
in prime condition. 

In this connection, Mr. Bratlie says that 
some of the outside trim on his house is of 
another wood, which is now badly in need of 
paint; but the shingles on the sidewall, which 
were painted at the same time, do not require 
retouching, and look as though they would 
retain their present fresh condition for severa 
years to come, 





Timber cut from the national forests of 
Oregon and Washington amounted to only 3.4 
percent of the total cut in the two States m 
1926. The 1925 percentage was 3.6 percent, 
while: in 1924 it was 2.9 percent. 
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News of Southern Lumber Happenings 


Forester in New Position 


New Orveans, La., June 21.—After ten 
years of notable service in the southern 
forestry field, R. D. Forbes, director of the 
Southern Forestry Experiment Station, with 
headquarters at New Orleans, leaves July 1 to 
assume the directorship of the new Allegheny 
Forest Experiment Station, whose field com- 
prises the four States of Pennsylvania, New 
Jersey, Maryland and Delaware. A native of 
New Jersey, educated at Williams College and 
a graduate of the Yale Forestry School, Mr. 
Forbes came to Louisiana ten years ago to 
serve as State forester. In that capacity he 
did a lot of pioneer and organization work for 
the State forestry division. When the South- 
ern Forestry Experiment Station was estab- 
lished by the Federal Forest Service in 1921, 
he was appointed its director. During his six 
years in that service he has organized and 
supervised a number of notable forest surveys 
and studies over the nine States comprising 
the field of the Southern station. One of the 
most important of these was the survey of the 
growth rate and yield of second-growth south- 
ern pine; another dealt with the yield of tur- 
pentine and rosin from southern pine, still an- 
other with forest fire prevention in the South. 
During his work in this section Mr. Forbes 
has witnessed the increase of its trained 
forestry personnel in Federal, State, and 
private service from a mere handful to more 
than a hundred. His transfer to the 
Alleghency station is regretted by his friends 
in the South, a number of whom joined in 
tendering him a farewell dinner last Wednes- 
day. His successor in charge of the Southern 
forestry station has not yet been announced. 


Find Tree Growing Pays 


Jackson, Miss., June 20.—The attention of 
Mississippi foresters has recently been directed 
to an unusually fine growth of young longleaf 
pine in Simpson County. This young stand 
occupies about seven acres of worn-out field, 
which was turned out about eighteen years ago 
on account of excessive erosion. The repro- 
duction has come from seed blown in from 
two or three mature pines in a nearby pas- 
ture. 

A study of the young trees shows that they 

are for the most part 15 or 17 years old. 
The stand is dense, an average of about 700 
trees to the acre. The growth of the trees 
has been rapid. The largest are 40 feet in 
height and 10 inches in diameter, measured 
at breast height. The average for the stand 
is about 7 inches in diameter and 30 feet tall. 
There has been at least one seed crop on the 
older trees and there will be another ready to 
harvest in September of this year. 
_ It is estimated that the pulpwood now stand- 
ing on this 7-acre tract is worth $350. This 
means a production of nearly $3 an acre a 
year. This young longleaf will increase in 
volume very rapidly from now on and will 
produce saw logs by the time it is 40 years 
old. The only care it has had is protection 
from fire. 

A stand of young longleaf pine, similar in 
character to the above, is to be found near 

icayune, down in lower Mississippi. This 
stand ig more uneven in age than the other. 
It has been protected from fire fo- about 
twenty years, but the average age is under 
15 years. The land all about this protected 
area has been burned repeatedly and sup- 
Ports but very few pines. Two nine-year-old 
saplings were taken for comparison, one from 
the protected area and one growing about 100 
feet distant in the burned area. The unburned 
tree was approximately 5 inches in diameter 
imside the bark, while the one subjected to 
fire was barely 2 inches in diameter, both 
Measurements being taken at the same dis- 


‘tance from the ground. 


Intelligent farmers all over this State are 


awakening to the opportunity for increasing 
their yearly revenues without adding mate- 
rially to their expenses by giving some care 
to their farm woodlands. They find most of 
the work can be done at odd times and there- 
fore at nominal cost. When timber comes to 
be recognized generally as one of the most 
profitable of the farmer’s crops, a long step 
toward bringing prosperity into the country 
districts will have been taken. 

Every possible means is being utilized in 
educating the people of Mississippi to the 
value of preventing fires in forests and in 
steps of reforestation. The State superinten- 
dent of education has included representatives 
of the State forest service in his schedule of 
speakers before the summer normals for teach- 
ers how in progress all over Mississippi. 
George Sargent Perry, professor of silvicul- 
ture at the College of Forestry, Mt. Alto, is 
giving a course in forestry at the State Teach- 
ers’ college, and has a large and very enthu- 
siastic class. 


See aeaeaaeaan: 


In Charge of Mill Construction 


WessTER Sprincs, W. Va., June 20.—Harry 
W. Mitchell, well known millwright, recently 
has come to Webster Springs from his head- 
quarters in New Orleans, to take charge of 
the construction of a mill at Leatherwood, 
about ten miles from this place, for the Pardee 


& Curtin Lumber Co., of Clarksburg, W. Va. . 


The equipment of the old mill of this company 
at Curtin, W. Va., will be used in the new 
plant at Leatherwood. Mr. Mitchell recently 
has completed the work of installing a resaw 
in the plant of the J. J. Newman Lumber Co., 
at Sumrall, Miss. 

It is stated that the Pardee & Curtin Lum- 
ber Co. owns approximately 40,000 acres of 
fine timber in Webster County, with poplar 
and oak predominating, not far from Web- 
ster Springs on Elk River. A year or so ago 
the Curtin interests purchased the West Vir- 
ginia Inland Railroad, operating a narrow 
gauge railroad between Holly Junction and 
the Webster Springs, but it is now proposed 
and arrangements have been completed, it is 
understood, to build a railroad up Elk River 
to Bergoo where the company will have a 
large mill, Not only will the Curtin interests 
operate on an extensive scale in Webster 
County, but it is generally understood that 
some of the officials of the company will 
make their headquarters in Elkins. 


Confer on Alabama Truck Taxes 


BIRMINGHAM, ALaA., June 20.—Calling the 
membership to Montgomery last Tuesday, the 
Alabama Association of Retail Lumber & Ma- 
terial Men, in connection with a number of other 
interested parties, held a conference upon the 
subject of the revenue bill now before the 
law making bodies of Alabama, as it had par- 
ticular reference to the “truck taxes,” which 
provide for the taxing of trucks and trailers 
beyond the bounds of reason as viewed by 
the lumber and material men of this State. 
The provision or sections that interested the 
dealers and manufacturers who operate trucks 
reads as follows: 

(b) For each motor truck used for commercial pur- 
poses in the delivering, peddling, selling, transporting 
or conveying of merchandise or other articles upon 
the highways of this State, whether or not such trucks 
are used in private business or offered for hire to the 
general public, except as herein provided, the follow- 
ing license tax shall be charged: Trucks of one-ton 
capacity or less $100; trucks of over one-ton capacity 
and not exceeding 2-ton capacity, $150; trucks of more 
than 2-ton capacity and not more than 3-ton capacity, 
$200; trucks of 3-ton capacity and not over 3%%-ton 
capacity, $250. And it shall be unlawful to operate 
over the highways trucks of more than 3%-ton capac- 
ity. 

Added to the above—is the “Trailer” extra tax 
amounting to $15 on 1-ton and less and scaled up 
to $100 on the 3%-ton trailers. 


The objection seems to be based on the 


already heavy taxes imposed upon the truck 
and motor driven vehicle. A tax of 4 cents 
a gallon on gasoline and 2 to 4 cents a gallon 
to be added on oils, together with this extra 
license tax on the truck and trailer seemed 
to be too much of a burden. After many 
hours of discussion and planning H. H. Gard- 
ner, of Montgomery, was elected president and 
general manager of the association to work 
for the lessening of these excessive taxes. 
More than two hundred operators of trucks 
were present, and almost every line of business 
had its representatives. Little hope of get- 
ting a revision seemed in sight, but the or- 
ganization felt it should start its protests in 
time. Many operators will be forced to quit 
business is the claim of the membership if this 
law becomes effective. 


Elected President of Company 


St. Louis, Mo., June 21—Edwin L. McColm, 
first vice president of the Huttig Sash & Door 
Co. for the last five years, has been elected 
president of the company, filling the place 
made vacant by the death of A. J. Siegel last 
November. Mr. McColm assumes his new 
duties immediately. He has been a member 
of the board of directors for the last ten 
years: He became associated with the com- 
pany in 1907. 


Time Saving Electric Floor Machine 


With electricity available almost everywhere 
electric floor machines have become a time- 
saving utility that fills an important place in 
almost every community. These machines com- 
bine the time-saving features of modern elec- 
trical equipment, with’ the ability to scrub, pol- 
ish, and refinish floors, considered hopeless if 
dependent on hand methods. A new model 
known as the “Jumbo” has been introduced by 
an eastern manufacturer. This model is built 
of finely machined aluminum castings and is 
powered by a standard electric motor. It 
scrubs, polishes and waxes and refinishes floors 
of all descriptions and at a cost not exceeding 
3 cents an hour. Specifications of this machine 
include a special thrust bearing 6% inches in 
diameter that relieves the machine of all undue 
friction and allows the motor to deliver its 
full power to the brushes. Motor, gears, in 
fact all working parts, are entirely enclosed 
and protected from dust and dirt. Three 
grease ducts serve all working parts. Brushes 
and other attachments are easily changed and 
held in place with special clips. 

Doubtless many retail lumbermen and at 
least their carpenter friends would be inter- 
ested in further details regarding this machine. 
The manufacturer has issued a booklet dis- 
cussing its machines in general and giving 
further information about this particular ma- 
chine. The editors of the AMERICAN LuMBER- 
MAN will be glad to have the manufacturer 
send this booklet and give other information 
on request from readers. 


To Introduce Emergency Relief Bill 


Senator Thomas (Dem.-Okla.) has prepared 
a bill which he will introduce when the 70th 
Congress convenes in December, or earlier if 
a special session should be called by the Presi- 
dent, providing an emergency fund of $10,- 
000,000 to enable the Federal Government to 
furnish relief to victims of floods, earthquakes, 
storms and other disasters without waiting for 
legislative authorization for such expenditure. 
The new Oklahoma senator thinks the Presi- 
dent of the United States should be in posi- 
tion at all times to extend such relief in cases 
of national disaster, such. as the Mississippi 
River flood, the San Francisco earthquake and 
the Galveston tidal wave. 
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MempPuis, TENN., June 22.—The joint meet- 
ing of the trade promotion and advertising 
committees of the Southern Pine Association, 
in mid-summer session at the Hotel Pea- 


«body, opened this morning at 10 o'clock 


with H. C. Berckes, secretary-manager in 
charge. He briefly outlined the program for 
Wednesday, introducing R. B. White, Kan- 
sas City, chairman of the advertising com- 
mittee; E. J. Hurst, chairman of the trade 
promotion committee; John Bissell, chair- 
man of the refinement of production com- 
mittee; and C. W. Nelson, chairman of the 
economics committee. E. J. Hurst was chair- 
man of the meeting, and turned the detail 
of the morning session over to L. R. Put- 
man, merchandising counsel, who assumed 
complete charge of the morning session. 

There were more than 100 subscribers in 
attendance at the opening session of the joint 
committee which showed the interest mani- 
fest in the reports that were to be heard, 
particularly from the field representatives 
who have been active in the interests of 
southern pine the last year. 

Mr. Putman spoke of the reorganization 
at the last annual meeting, held in New 
Orleans three months ago, and how since 
that time a large number of new field repre- 
sentatives have been employed to work in 
the interest of better merchandising. He 
spoke of the sales plan which had been pre- 
pared at a heavy expense and urged all 
subscribers to see that all southern pine sales- 
men are furnished with a copy of this plan 
which gives a complete history of the wood. 
He further said that the sale of this plan 
was rather slow and that only 300 of the 
1,000 printed had been sold. He urged fur- 
ther distribution at once. He also outlined 
a few of the new pamphlets that are being 
prepared and which will be ready within a 
short time for distribution. He showed a 
few samples of these booklets which have 
already been prepared. He also mentioned 
the timber manual, a tenth edition, which 
was prepared by the engineering department 
and had been distributed among the mem- 
bers. He pointed out the need of the manual. 

Mr. Putman told of the contacts made 
with retail lumber dealers throughout the 
United States in the last three months or 
more and of meetings that had been held 
in all four corners of the United States; of 
the help these meetings were bringing about 
in getting cooperation from many of the re- 
tailers, who prior to this time had never 
been boosters for southern pine. He showed 
further the necessity of not only getting in 
with the retailers of the city, or the State 
association, but the need for contact with the 
regional associations. He mentioned one 
meeting in Kansas City, Mo., where retailers 
and architects were gathered at a country 
club for a meeting and asked Frank R. 
Watkins, of Kansas City, as to his reaction 
on the meeting. Mr. Watkins said that it 
was a big help and that results would cer- 
tainly follow. 


Tells of Publicity Work 


Mr. Putman then took up advertising and 
told of the work that is being done along 
this line and the campaigns that are being 
planned, which he said would be explained 
in full later in the meeting. He also told 
of some of the inspections that are being 
made, one case in particular being in Chi- 
cago, where the contractor was kicking about 
the grade of pine. He went to the job and 
found that the contractor or builder had 
specified No. 1 but had obtained a poorer 
grade and as a result the pine was not being 
used but a substitute had been ordered. He 


also told of a case where southern pine 
lost to steel and concrete for a grandstand 
because not enough was known about the 
merits of southern pine. These facts, he 
said, showed the need of such research and 
the work of a large number of field men 
to help sell southern pine against all sub- 
stitutes. 

Mr. Putman outlined plans for a sales 
meeting to be held at Madison, Wis., during 
the summer months to which salesmen from 
all parts of the United States will be invited. 
Tests will be made to show the strength 
etc. of southern pine so that the salesmen 
will be thoroughly posted and become able 
to meet all competition. He is going to 
ask the members to approve and fix a date 
for this meeting so that it can be advertised. 

At this point E. J. Hurst told of the test 
made of the comparative strength of south- 
ern pine against one substitute and how it 
had proved conclusively the strength of pine. 
He said that these tests made some of the 
best advertising that pine could have and 
urged that more tests be made. 


Engineering Department Reports 
Leo Kraemer, chief engineer of the asso- 
ciation, was next called upon to tell of the 
results obtained in his department. 


He went 
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into the history of grading rules, and other 
features and also of some of the tests that 
had been made by the Forest Products Lab- 
oratory and emphasized the necessity for 
structural grading rules. He told of the 
standard as to sizes and also the work that 
had been done in preparing the tenth edition 
of the timber manual which was recently dis- 
tributed to members. He also told of as- 
sisting in the preparation of specifications 
for big jobs and of the use of southern 
pine by the Canadian Pacific Railroad in 
building a bridge over the, St. Lawrence 
River. He further said that a committee 
was preparing new standards for pile der- 
ricks, this committee comprising six steel 
men and one lumberman. The committee 
was induced to postpone its decision until 
December so it could hear the true story 
of southern pine. 

Mr. Kraemer also exhibited the new sheet 
of interchangeable joist sizes which will per- 
mit of the use of 10- and 12-inch joists in 
place of 14- and 16-inch. This chart, as 
prepared, brought on some discussion when 
given subscribers and led to a suggestion 


Le 


Sales and Research Activities Feature 
‘Larger Use of Sales Plan Urged—Value of Contact With Users 


from J. Ray Arnold, of Groveland, Fla., that 
they take into consideration 6- and 8-inch 
joists. A. J. Glassow was given credit for 
the idea of interchangeahle joists. 

Mr. Kraemer also told of the industrial 
investigations and said that association 
engineers were now working in automobile 
plants finding out why pine had been dis- 
carded, particularly for western woods. He 
read from the report of the survey made of 
the Fisher Body Corporation, of Memphis. 
He said this investigation was now going on 
in agricultural implement plants and other 
industries where pine is used. 


Codperative Advertising Plans 


Following this report Mr. Putman told of 
the codperative advertising which is being 
planned with the Martin-Parry Body Co. and 
said that the subscribers would be asked to 
approve these plans. He introduced W. M. 
Hart, advertising and sales promotion man- 
ager of the Martin-Parry Body Co., York, 
Pa., who had come to Memphis to tell of 
his plans for cooperation. 

Mr. Hart said that seven years ago the 
Martin-Parry Body Co. wanted to know 
what wood was the best and how long the 
supply would hold out; that the company 
investigated all woods and finally decided 
upon southern pine. He spoke of the great 
success that his company has had by using 
southern pine as the base for trucks and 
exhibited an advertisement he - prepared 
which it is planned to run in national publi- 
cations. The advertisement is to be run by 
the Southern Pine Association and then the 
merchandising work is to be done by the 
Martin-Parry Body Co. in the way of re- 
prints and folders. In this way both adver- 
tisers will benefit. The plan apparently met 
with the approval of the members present. 
The Martin-Parry Body Co. uses dense long- 
leaf southern pine and guarantees its bodies. 

At this point some discussion was heard 
and C. C. Sheppard, of Oakdale, La., asked 
Mr. Putman about his recent investigation in 
Chicago where the builder could not get No. 
1 southern pine. He asked if it was grade 
marked. This brought a quick reply of “No” 
from Mr. Putman who read the report of 
his inspector which said that this builder 
stated he would never again buy anything 
but grade-marked southern pine. 

J. W. Paddock, retail field man of the as- 
sociation, gave an outline of his trip through 
Texas and told of the erecting of demon- 
stration houses in Houston, Dallas, Fort 
Worth, and San Antonio: of the coopera- 
tion he got from the retailers and of his 
investigation in many other sections of the 
United States. He said about 82 percent of 
softwood used in Texas and 70 percent of 
that used in southern Illinois is southern 
pine. Adjournment was taken until 2 
o’clock. 


WEDNESDAY AFTERNOON 


The afternoon session opened shortly after 


2 o'clock with John F. Carter as the prin- 
cipal speaker. Mr. Carter outlined the work 
that has been accomplished since the annual 
in March in holding meetings of salesmen 
from Indianapolis, Ind., to Boston, Mass. 
Mr. Carter spoke particularly of the meet- 


ing held in Indianapolis, where they got 


directly in touch with an organization know? 
as the Indianapolis Home Builders’ Associa- 
tion which builds houses for resale. This 
association he said looked with favor on 
grade-marked southern pine and he has pre- 
vailed upon it to take into consideration the 


Southern Pine Association model home in its- 


annual exhibit. 
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Mr. Carter said that he was investigating 
the effect of metal lath on radio waves, for 
if it is true that metal lath retard radio 
reception the Southern Pine Association 
wants to broadcast this information. Mr. 
Putman said that tests are now being made 
in Chicago. 

Mr. Carter, again getting back to the sales 
meetings, said that one of the complaints 
mentioned was delay in transit and shipment 
of lumber, which he said was a matter for 
the mills to investigate for themselves, and 
not an association problem. He mentioned 
the value of tests and urged that more be 
made at the various meetings being held. 
He especially mentioned the end-matched 
demonstrations and gave some excellent ex- 
amples of this work. 

Mr. Carter has just returned from the 
flooded sections and gave the subscribers 
present his views on how southern pine had 
withstood the waters. However, he said 
that further investigation would be made in 
southern Louisiana and a full report made 
at a later date. 

Following Mr. Carter’s report, Mr. Put- 
man mentioned the sheet piling which is 


‘being manufactured in New Orleans from 


yellow pine and asked the association to 
help this manufacturer. Some discussion fol- 
lowed which showed that subscribers were 
interested in getting codperation from any 
manufacturer using southern pine. 


Use of Creosoted Yellow Pine 


P. R. Hicks of Chicago, secretary Service 
Bureau, American Wood Preservers’ Associa- 
tion, gave a word picture of the amount of 
creosoted yellow pine being used today. He 
told of the great strength of bridges made 
from creosoted yellow pine and how railroad 
ties and timbers properly treated are far supe- 
rior to steel and concrete. He said the first 
bridge built from creosoted yellow pine in 
Wisconsin saved the State $660,000. The use 
of creosoted yellow pine, he said, had increased 
100 percent since the organization of his asso- 
ciation. : 

At the close of this talk Mr. Putman ex- 
hibited a piece of wood treated with a prepa- 
ration which made it fireproof, and called 
on Mr. Hicks for an explanation. He said 
that this process had been very successful 
and was used in Chicago, New York, De- 
troit, and many other large consuming cen- 
ters. He explained that there were many 
oe but only a few had been success- 
ul. 

This talk brought on considerable discus- 
sion, and the opinion was expressed that a 
much further investigation should be made 
of this process and that the association 
should conduct tests and make a detailed re- 
port at the next meeting. 


Charts Show Strength of Pines 


Leo Kraemer was again called upon for 
additional information regarding the com- 
petition between species. He exhibited books 
published by competitive woods which were 
branded as unfair and not based on the find- 
ings of the Forest Products Laboratory. He 
passed around a chart which had been pre- 
pared from information taken from Bulletin 
556 of the Forest Products Laboratory, which 
is considered the bible of the experts. This 
chart shows the relative strength as beam 
or post, shock resisting ability, hardness and 
stiffness. He said that in each instance tests 
showed that longleaf yellow pine was 100 
percent and that shortleaf pine was far su- 
Pperior to other competitive woods. This 
chart shows that one substitute is as stiff 
as longleaf yellow pine but not as strong, 


~ 


therefore stiffness can mean but little unless 
there is strength, or else the wood is brit- 
tle. This chart was distributed and will be 
circulated among subscribers, architects and 
others’ interested in such tests. 

This talk brought on considerable discus- 
sion, among those taking part being E. J. 
Hurst, John Bissell and R. B. White. Mr. 
White asked that the members present back 
up his committee by approving advertising 
to show the weaknesses of competitive 
woods, and this assurance was given him. 

Mr. Kraemer also told of tests that are to 
be made at the University of Illinois in re- 
gard to insulating. He said houses would 
be built and tested for holding of heat, 
ventilating, etc., and that a southern pine 
house will be the model to start and others 
will have to measure up to this all-pine 
house. 

There was an exhibit of some of the new 
advertising copy to be published as soon 
as approved, and then a general discussion 
of advertising. 

On motion of E. L. Kurth, it was voted 
that it was the sense of the meeting that a 
three days school for salesmen should be 
held at Madison, Wis., about July 26, 27 and 
28, and that an effort be made to secure 
the attendance of one hundred salesmen and 
managers. More than twenty reservations 





E. J. HURST, 
Hattiesburg, Miss. ; 


Chairman_ Trade 
Promotion Committee 


E. L. KURTH, 
Keltys, Tex. ; 


Who Advocated School 
for Salesmen 


for the meeting were made before the ses- 
sion closed. 


THURSDAY MORNING 


[Special telegram to Amertcan LuMBERMAN] 


Mempuis, TENN., June 23.—With more than 
a hundred subscribers in attendance, the gen- 
eral meeting of the midsummer season of the 
Southern Pine Association opened late this 
morning with A. J. Peavy, president, presiding. 
The sessions are being held in the ball room 
of the Hotel Peabody. Mr. Peavy apologized 
for being absent yesterday, due to illness, and 
‘further stated that he had no report to. make 
at this time and immediately called upon H. 
C. Berckes, secretary-manager, for his report. 

Mr. Berckes insisted that he had no report 
prepared and had not anticipated being called 
on at this time. However, he made a few 
remarks, stressing the importance of more in- 
tensive advertising and trade promotion along 
lines suggested at yesterday’s meeting of the 
trade promotion and advertising committees. 

J. H. Townshend, executive vice president 


Program of Southern Pine Semiannual 


Shown —Producer-User Co-operative Advertising Described 


of the Hardwood Manufacturers’ Institute, was 
called on by Mr. Peavy for a picture of the 
conditions in the hardwood industry. He spoke 
for a few minutes of the flood conditions 
throughout the southern territory, saying that 
figures compiled by field representatives of the 
institute and through correspondence showed 
that 234 mills had been affected by the flood 
waters, and that of that number 103 mills and 
yards were actually overflowed. He further 
reported that 304,500,000 feet of hardwood was 
actually overflowed and damaged. 


Mr. Townshend further, pointed out that it 
would be approximately Sept. 1 or later before 
normal production could be expected, and that 
all mills will be down an average of 75 days, 
which means curtailment of approximately 
615,000,000 feet of production, or the equiva- 
lent of 9 percent of the entire production of 
hardwoods. He said that approximately 
2,000,000 acres of timber was overflowed, 
which represented 10,000,000,000 feet of hard- 
woods. He spoke of how overflowed lumber 
was being reconditioned by cleaning and re- 
‘surfacing. 


Tells of Problems Facing Pine Industry 


United States Senator Joseph W. Bailey, 
general counsel for the Southern Pine Associa- 
tion, was called to the platform by Mr. Peavy 
and asked for a short speech. He told of the 
two problems now facing the pine industry, 
one the failure of the consumer to get the 
grade of lumber ordered, and the other re- 
forestation. He said that some arrangement 
must be made so that the consumer would get 
the lumber as ordered, and criticized not only 
the retailers but the contractors for failure to 
buy the better grades when same are specified 
in buildings. 

The subject of reforestation, however, took 
the greatest amount of Sen. Bailey’s time. He 
pointed out the necessity for some action from 
lumber manufacturers in regard to reforesta- 
tion, but admitted that this was a matter which 
must be handled by individuals through the 
politicians in each State. He stressed the great 
need for replanting the 100-year crop, which 
he called lumber, and proved the damage that 
would be wrought to future generations unless 
something could be done at once. He urged 
every member of the Southern Pine Associa- 
tion to go home and take this matter up with 
political leaders and do everything possible to 
create sentiment in favor of reforestation. He 
further said that members of the association 


‘committed a crime when they produced more 


lumber than can be consumed. 


Mr. Peavy followed up this talk by saying 
that he thought every farmer should be told 
of the value of the trees that they have in their 
own lots about their farms, and agreed with 
Sen. Bailey that every member of the associa- 
tion should be a missionary to spread the 
gospel of reforestation. 

N. Cloud, of New Orleans, La., secretary- 
manager of the Long Leaf Yellow Pine Manu- 
facturers’ Association, was called upon to re- 
port on his effort to obtain the business of the 
Illinois Central Railroad for box car siding. 
He reported that a part of the order had been 
placed for fir but had been held up pending 
further investigation and that there was a 
chance for at least half of the order to go to 
the southern pine manufacturers. This report 
brought on considerable discussion as to grade 
and kind, and resulted in a motion by A. J. 
Glassow, which carried, suggesting that a com- 
mittee be appointed to go into the matter of 
grade of horizontal siding and that engineers 
be instructed to show that a lower grade, select 
commons, was as good for this purpose as B 
& better, which is now being used. This was 
suggested because it is rather hard to get a 
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sufficient amount of B & better grade at all 
times. 

A letter on this subject was read from Ed- 
ward Hines, of Chicago. 

Announcement of the meeting of the direc- 
tors of the National Lumber Manufacturers’ 
Association in San Francisco, Calif., on Aug. 
3 was made by J. L. Kaul and, all members of 
the pine association were urged to attend. 

The meeting then adjourned for lunch. 


THURSDAY AFTERNOON 


The afternoon session was devoted to a 
general discussion, presided over by Presi- 
dent A. J. Peavy. He called on P. A. 
Bloomer, chairman of the recently appointed 
moisture content committee, who outlined 
the work already done and said the com- 
mittee was just beginning to function. Mr. 
Bloomer said that some of the manufacturers 
object to a moisture content specification, 
but few really know what the proper moist- 
ure content is and the committee, with the 
help of experts, is trying to arrive at the 
proper moisture content for various uses and 
thus be in position to tell the consumers 
what they need rather than have the con- 
sumers tell the manufacturer. 

L. D. Gilbert, of the Southern Pine Lum- 
ber Co., Diboll, Tex., followed Mr. Bloomer 
and endorsed the statements in regard to re- 
forestation made at the morning session by 
Senator Bailey. He also referred to the old 
idea of burning the fields to aid the growth 
of pasturage and showed how this took the 
life out of the soil and injured the growing 
trees. He said this really is a hindrance to 
reforestation and urged that farmers be 
shown the facts. He said forestry can be 
made profitable and should be encouraged. 

. A. Frost, chairman of the transporta- 
tion committee, asked that the report of his 
committee be made by A. G. T. Moore, 
traffic manager. Mr. Moore described the 
work his department is doing and told of 
progress that had been made in recent years 
in clearing up many serious traffic problems. 

Wilson Compton, secretary-manager Na- 
tional Lumber Manufacturers’ Association, 


Southern Pine 


MEMPHIS, TENN., June 22.—End-matched 
yellow pine products received a mighty impetus 
today when the several manufacturers of 
southern pine who are end-matching flooring 
and other items of lumber, met here for the 
purpose of discussing the advisability of or- 
ganizing a group or bureau, and ended by 
completing a full organization of a body 
known as the Southern Pine End-matched 
Bureau. 


The meeting went far beyond the expecta- 
tions of the most optimistic in that complete 
organization was effected, with seven manu- 
facturers present to speak for their mills, and 
others sending in word that action by those 
present would be accepted as their own. There 
are fourteen mills end-matching southern pine, 
and twelve were represented in person or by 
proxy, a production of 75,000,000 feet. 


The session was called to order by J. F. 
Carter, field representative of the Southern 
Pine Association. After the introductory talk, 
the various end-matchers expressed their 
opinions as to the advisability of forming a 
separate bureau to take care of the activities 
peculiar to end-matching. W. M. Nichols, of 
the Pioneer Lumber Co., was made per- 
manent chairman, and later a temporary ex- 
ecutive committee, in charge of organization, 
was elected, the members being E. C. Gates, 
of Jackson Lumber Co., Arthur Temple, of 
Southern Pine Lumber Co. and W. M. 
Nichols. In the hands of this committee were 
placed the formulation of by-laws, and the 
general setting up of organization. 

The by-laws were drafted and placed before 
the membership for acceptance at an early 
date; a program of advertising was given 





spoke of the great trade extension campaign 
now being started, told cf what was accom- 
plished by the committee at its meeting in 
Chicago this week, announced the names of 
the two agencies that were selected to handle 
the advertising and gave a general outline 
of the plans that have been completed. 

R. Putman, merchandising counsellor, 
reported on the results of yesterday’s meet- 
ing of the trade promotion and advertising 
committees and called on W. M. Hart, ad- 
vertising manager of the Martin-Parry Body 
Co., who described the plans for a codper- 
ative advertising campaign. These plans 
were approved by the subscribers. 

J. H. Eddy, of the Kaul Lumber Co., 
Birmingham, one of the promoters of the 
end-matching bureau, told of the organiza- 
tion of the bureau and the work it planned 
to do and asked for a short conference with 
the sales managers following adjournment. 

Frank G. Wisner, Laurel, Miss,, made a 
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comprehensive talk on the corporation jn. 
come tax and urged all members to help 
create sentiment in favor of a substantia] 
reduction in the tax and to take up the mat. 
ter with their senators and congressmen. 
He touched on insurance problems and 
urged the lumbermen to codperate with the 
National Lumber Manufacturers’ Interinsyr- 
ance Exchange. 


J. Ray Arnold, of Groveland, Fla., was 
called upon and gave the members some idea 
of the pine manufacturers’ problems in Flor- 
er and urged the association to give them 
help. 

It was announced at the meeting that ap- 
proval had been given by the board of 
directors of the association to the establish- 
ment of the end-matching bureau of the 
Southern Pine Association. The plan 
adopted calls for special advertising and 
sales promotion for end-matched lumber out 
of funds to be raised by fourteen or fifteen 
manufacturers of southern pine who are end- 
matching flooring and other items. 

The directors reviewed the financial con- 
dition of the association and approved the 
steps taken to carry out the work of the 
association within the budget provided at 
the annual meeting. 


The meeting did not close until after 7 
o’clock. A general discussion was heard from 
many members regarding the poor sale of 
southern pine in some of the larger centers, 
particularly grade-marked southern pine. C, 
C. Sheppard, R. B. White, Roy Klumb and 
J. Ray Arnold joined in this discussion and 
it appeared to be the consensus that the way 
to get grade-marked southern pine sold in the 
larger centers was to advertise it direct to the 
consumers and in that way force the retailers 
to stock southern pine, grade-marked, 

W. J. Stebbins presented resolutions on the 
recent flood, complimenting the Red Cross for 
its prompt and efficient service, and President 
Coolidge for sending Herbert Hoover promptly 
to the flooded district. The association further 
memorialized Congress to rebuild all levees 
and see that they are maintained, paying all 
expenses. 


End-Matched Bureau Formed 


consideration, including the various pieces of 
direct-by-mail propaganda; the basis of assess- 
ment was decided, and the standards of length 
for end-matched flooring were established. 

This Southern Pine End-matched Bureau 
is to function as a branch of the Southern 
Pine Association, action being taken to per- 
mit the organization of special bureaus for 
peculiar activities under the general activities 
of the association. This is a departure from 
the original plans and shows that ‘the merchan- 
dising methods for various branches of the 
southern pine industry are being improved. 

Members of the end-matched bureau may 
or may not be members of the Southern Pine 
Association, the qualification being that mem- 
bers must be manufacturers or prospective 
manufacturers of end-matched products, and 
must abide by the standards laid down by the 
organization. 


Standard Lengths to Be Decided 


Though the standard lengths for flooring 
only were established, standard lengths for 
all other end-matched products will be decided 
at an early date. The flooring standards are 
as follows: Length 4 feet and less to be 
known as “Bungalow” grade, to include both 
flat and rift sawn, and grade up from No. 2. 
This name, adopted by the Jackson Lumber 
Co., was offered to the bureau by that com- 
pany to be descriptive by all members of that 
particular length. Five feet and over is to 
be the standard length, and will be separated 
into grades. Grading rules of the Southern 
Pine Association as to defects and as to widths 
and thickness are to govern. 

The advertising program presented by Earl 
Dionne, of New Orleans, included lay-outs 


for display advertising, a slogan for the bu- 
reau, and plans for direct-by-mail advertising. 
This sort of activity will be under the direct 
government of the bureau, while general ad- 
ministration and clerical activities and field 
work will be handled by the Southern Pine 
Association. 

From the present outlook the end-matched 
bureau will start to function at once. It was 
agreed that advertising will be as a group. 
They have also agreed to promulgate to their 
salesmen immediately the establishment of 
standards as to length. 

The Kaul Lumber Co., represented by J. H. 
Eddy, which will not begin end-matching for 
a week or more, joined the bureau aad took 
part in all organization activities. 

H. C. Berckes, secretary-manager of the 
Southern Pine Association, attended the or- 
ganization meeting and expressed his views 
as favorable to such bureau efforts in con- 
juriction with the activities of the Southern 
Pine Association, pointing out that several 
other groups doing things peculiar to them- 
selves could easily form into bureaus to 
capitalize on the prestige of the parent organi- 
zation and yet carry out the activities of benefit 
only to members of such bureaus. This would 
be particularly true in the gathering and 
compiling of statistics for each of such bu- 
reaus. 

The scope of the bureau reaches beyond the 
bounds of the present territory known as 
southern pine in that P. Prettyman, of 
J. F. Prettyman & Sons, Summerville, S. C., 
is a member of the bureau. Others present 
were: W. M. Nichols, J. H. Eddy, Arthur 
Temple, E. C. Gates, J. W. LeMaistre, C. W. 
Niehuss, and Frank R. Watkins. 
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North Carolina Pine Regional Meeting 


New Schedule of Weights Adopted—Association Service and 
Merchandising Other Topics Discussed 


Macon, GA., June 20.—The North Caro- 
lina Pine Association at its regional meet- 
ing here last Thursday “felt out” the atti- 
tude of those in attendance toward a report 
that another lumber association is being 
formed in the Southeast. Just how much 
strength the reported new organization has 
was not known, but that it has not slack- 
ened the growth of the North Carolina Pine 
Association was indicated by the acceptance 
of nineteen new members at this meeting. 

The North Carolina Pine Association 
members expressed no hostile feeling toward 
the reported new organization, but several 
persons expressed themselves on the floor 
and in conversation as seeing no reason for 
another body. 

Perhaps greatest interest, outside of the 
flurry caused by the report of another as- 
sociation in the field, was in the discussion 
of weights, the following schedule being fi- 
nally agreed upon and adopted by the North 
Carolina Pine Association: 


Based on %-inch thickness 


Pounds 
£810 & 18” CH or SIL. ocncccececcntvce 2,200 
4—6” S4S %” scant width........ evekvnstaarrd 2,300 
s—10 & 18” S4S %" ocant width............00: 2,300 
s—10 & 18° SéS 34” scant width........scsees 2,400 


Thicker or thinner workings can be added to or sub- 
tracted from at the rate of 100 pounds for each %- 
inch. 


Discussion on Weights 


Lumber manufacturers will observe that 
there is little change in the weights. W. W. 
Hicks, of Eufaula, Ala., after looking over 
the schedule, declared that “these weights 
are aS near correct as we can get them. 
I’m in favor of adopting them.” 

Mr. Gibbs thought that it was a fine idea 
to be able to harmonize the weights on 
roofers, with the weights of the Roofer 
Manufacturers’ Club. 

In the free discussion of the subject that fol- 
lowed F. S. Davis suggested that the weights 
on 4-inch and 6-inch center matched and 
ship lap be reduced to 2,100 pounds. Mr. 
Hicks admitted that there were times during 
the year when 2,100 pounds might be bet- 
ter, but only for a few months. Dixon 
Smith, of the Roofer Manufacturers’ Club, 
said that the weights were in line with those 
of his organization. 

Then followed a discussion of average and 
guaranteed weights. Secretary Gibbs stated 
that these are average weights. In estab- 
lishing weights, he said, seasonal weights 
can not be applied. ‘We will have to give 
and take a little. but these weights are taken 
from actual movements.” 

There was one suggestion that 4- and 
6-inch matched or ship lap lumber be placed 
at 2,000 pounds. In response to that Mr. 
Gibbs stated that the weights would have 
to stand for the year around. 

H. M. Johnson, of Jeffersonville, Ga., said 
that the question of weights had been com- 
Ing up every now and then over a period of 
six or seven years. “During that time,” he 
said, “we secured the actual weights of cars 
leaving our yards and these weights are the 
Same as our average. It is true that 6-inch 
iS not in excess of 2,100 pounds now. 

Reference was made to the fact that some 
wholesalers say each car must come up to 
a guaranteed weight. Dixon Smith said 
that if this is the average weight roofers can 
be made to conform. 

A motion to change the weights of 4s 
and 6s to 2,100 pounds and to add 4s and 6s 
dressed on four sides, %-inch, at 2,200 


gee was not seconded and was declared 
St. ? 


Mr. Hicks again put his motion that the 
schedule of weights presented herewith be 
adopted, and the motion carried. 

G. J. Cherry, of Charleston, S. C., presi- 
dent of the association, was in the chair 
when the meeting was called to order. 
Harry S. Strozier, city attorney, represented 
Mayor Wallace Miller in presenting the ad- 
dress of welcome. John M. Gibbs, secre- 
tary of the association, made the response. 

L. E. Sigur, of the Southern Pine Asso- 
ciation, expressed his pleasure at being able 
to be present and invited the lumber manu- 
facturers to the coming mid-summer con- 
vention of that organization. 

J. B. Harris, of the Florida Dense Long 
Leaf Manufacturers Association, of Jack- 
sonville, also spoke briefly, extending greet- 
ings from that organization. 

T. I. Gilbert, of the Moore Dry Kiln Co., 
of Jacksonville, spoke on dry kiln opera- 
tions, without making a sales talk. He said 











G. J. CHERRY, 
Charleston, S. C.; 


President of the Asso- 
ciation Lumber 


CHARLES HILL, 
New York City; 
Spoke on Merchandising 


that the first essential thing, however, was 
to have a good kiln and, secondly, a good 
man to operate it. He showed the essen- 
tial features of a kiln and its operation. 


Says Fundamental Principles Control 

Charles Hill, general sales manager of the 
Southern Pine Sales Corporation, New York 
City, spoke on merchandising lumber, which 
he declared was one of the greatest basic 
commodities. “Fundamental principles con- 
trol,” he said. “It’s not like selling ribbons,” 
Mr. Hill indicated that there should be a 
cost basis for selling, but he observed “you 
sell on the market and not on the cost 
basis. The business is too big, too varied 
and there is too much competition among 
all species of the industry.” 

He referred to the fact that the lumber 
market is different today than yesterday, and 
yet there are no published: reports. With 
this situation he indicated that the stability 
of the lumber market can never be estab- 
lished. “Any arrangement that can be made 
so that the manufacturér can know from 
day to day what the market is, will be a 
valuable service to the industry,” he said. 
“We shall have to make lumber as good as 
we can and sell as cheaply as we can. 
Whether we sell at a profit is our problem.” 

Judge F. S.. Spruill, of Rocky Mount, 
N. C., general counsel for the association, 


told of a “grape vine” report that there was 
another association in the making in this 
territory. “We have no hostility to any 
trade association whose mission would be to 
promote trade,” he said. “But do you real- 
ize the cost that would be entailed in the 
formation of a new association? It would 
be. burdensome on the industry,” Judge 
Spruill said that the North Carolina Pine 
Association spends between $80,000 and $90,- 
000 annually, featuring “service,” a slogan 
as “old as the world.” “In rendering serv- 
ice to the members of this body, one-third 
of the receipts go to the inspection. depart- 
ment,” he said. “Ninety-five percent of the 
shortleaf pine is sold subiect to the rules 
of the North Carolina Pine Association. 
North Carolina pine is the name of a type of 
timber found throughout the Southeast. 
The service from this department has been 
so good that we have not had to arbitrate 
a case since the first of January.” “That 
industry that fails to give the highest class 
of service has missed the mark,” Judge 
Spruill continued. “What this industry 
needs most is light. I suggest substituting 
the dollar mark for the question: mark.” 


Tells of Association Work 


Judge Spruill then referred to the traffic 
department maintained in Washington and 
the adjustment of rates that are made 
through the department. He referred to the 
Macon office and its work and then to the 
heart of the organization—the Norfolk of- 
fice, the headauarters of John M. Gibbs. He 
deplored the fact that in no morning paper, 
or daily paper in the countrv, could the 
lumber market be found each day. He said 
that every person in the lumber industry 
should belong to some association that 
would diffuse information. He said that 
there is 35 years’ history back of the North 
Carolina Pine Association, the income for its 
oneration coming from an assessment of 
10 cents a thousand on kiln-dried lumber 
and 5 cents a thousand on air-dried lumber. 


“How long do vou think that it would 
take another association to build up to the 
stage of efficiency that we have reached?” 
he asked. 


He drew a picture from the flight of Lind- 
bergh and said that it was necessary to use 
coéperation in the lumber industry. His 
subject was “The Organization,” but in clos- 
ing he said, “It’s your organization; not 
ours.” 

Mr. Gibbs stated that the regional meet- 
ing here was called long before the rumor 
got out that a new association was being 
talked of. “It was not called for the pur- 
pose of considering that rumor,” he de- 
clared, but he suggested that there be free 
discussion of the subject. He felt that the 
North Carolina Pine Association could serve 
the shortleaf pine interests better than any 
other, and he thought that the Southern 
Pine Association could well take care of 
the longleaf manufacturers who did not want 
to come into the North Carolina Pine As- 
sociation. Mr. Gibbs stated that an expan- 
sion program is under way bv the North 
Carolina Pine Association. in its activities, 
which will mean the addition of help in the 
Macon office. 

The business session of the association 
began at 10 a. m. A luncheon was held at 
the Hotel Dempsey at 2 o’clock. at which 
Dr. W. R. Mackay, pastor of the First Pres- 
byterian Church, entertained with a” -talk 
that was replete with humor. 
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It's Profit, Not Volume, That Counts 


Arizona Dealers Are Told at Annual Convention— 


Visit Mills and Grand Canyon 


FLAGSTAFF, Ariz., June 19.—The tenth an- 
nual convention of the Lumbermen’s Club of 
Arizona was concluded here today, after an 
interesting three days’ session at Flagstaff and 
at Grand Canyon, which was attended by 125 
lumbermen and their ladies, representing Ari- 
zona, California, New Mexico, Texas, Wash- 
ington, and Oregon. 

The first day was given over to pleasure and 
sightseeing trips to various points of interest 
in and around Flagstaff, which included a trip 
into the logging district over the railway of 
the Arizona Lumber & Timber Co. For this 
journey, observation cars improvised from the 
cars used for transporting logs to the mill 
were used. While at the logging camp, the 
visiting lumbermen were given an _ intimate 
touch of lumberjack life from the standpoint 
of his work in sawing and felling the giant 
Arizona pine trees, to loading the logs on 
flat cars that move them to the sawmill at 
Flagstaff. The entertainment included a lum- 
berjack chuck dinner, which was followed by 
sawing and cutting demonstrations that in- 
cluded several impromptu contests between 
California and Arizona delegates. The con- 
testing sawing teams were selected by Pat 
Murphy, woods boss, and a record was made 
by the winning team which completed the saw- 
ing of a log 26 inches in diameter in 48 sec- 
onds. Second best record was 1 minute and 
18 seconds. Upon the return to Flagstaff, the 
party witnessed the operations in the mill of 
the Arizona Lumber & Timber Co. 

The first day’s entertainment included a din- 
ner dance tendered by the northern Arizona 
lumber manufacturers at the new hotel, Monte 
Vista. Saturday morning the visitors departed 
for the Grand Canyon, arriving in time for 
breakfast at the Hotel El Tovar, on the rim 
of the canyon. 


President Describes Work of Club 


The business session, held in the community 
hall at Grand Canyon, was called to order by 
President Emil Marks, of Lowell, Ariz., who 
reviewed the work of the association during 
the last year and told of the progress being 
made through codperation between the retail- 
ers and wholesalers of the State. President 
Marks was enthusiastic about the work ac- 
complished by the association, and described 
some of its activities: 

First—The lumbermen’s club breeds organized 
friendship. Organized friendship means harmony. 
Harmony among the dealers means peace, and peace 
means profit. 

Second—A well organized lumbermen’s club means 
protection to its members from outside influences. 





This can be obtained only by an organization which 
has the codperation and support of every retail yard 
in the State. 

Third—A lumbermen’s club can stimulate and en- 
courage the use of lumber in preference to other 
building materials. A recent check of the gross sales 
of a number of yards in Arizona disclosed that less 
than 45 percent of these sales were of lumber, the 
other 55 percent being kindred products and substi- 
tute materials. 


The president called attention to the fact 
that the present day lumber yard is fast 
becoming similar to a drug store. The retailer 
has been forced into competition with the 
hardware houses, roofing firms, cement prod- 
ucts, and many other lines of trade which are 
forcing the profits of the yards down to a 














E. D, Tennant, secretary of the Los Angeles 

Retail Lumber Dealers’ Association, and -Su- 

preme Snark of the Universe Arthur A: Hood, 

assistant to the president, Cady Lumber Cor- 
poration, El Paso, Tex. 


low margin on the major portion of their 
gross sales. He thought this situation could 
best be overcome by advertising and by the 
use of favorable publicity in the daily and 
weekly newspapers and other publications. 
President Marks referred to the value of 
the club and its secretary in settling disputes, 
the club acting as a judge and arbitrator. 
One of the most brilliant addresses given 
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Convention group watching sawyers making the record of cutting through a log 2 inches in 
diameter in 48 seconds . 








during the meeting was 
by Arthur A. Hood, 
assistant to the presi- 





EMIL MARKS, 
Lowell, Ariz. ; 
Retiring President 





dent of the Cady Lum- 
ber Corporation, of El 
Paso, Tex., with mills 
at Flagstaff, McNary and Standard, Ariz. Mr. 
Hood, who is Supreme Snark of the Universe 
of the Order of Hoo-Hoo, has addressed 
twenty-one lumber conventions this year and 
enjoys a wide acquaintance among whole- 
salers, retailers and manufacturers. His ad- 
dress on “What Price Profits” was similar to 
that delivered at other conventions and he held 
the attention of the dealers present for fully 
thirty minutes. 

Mr. Hood prefaced his remarks by saying 
that he had been a retailer for more than 
fifteen years and believed he knew some of 
the problems that confront the retailer in deal- 
ing with manufacturers, wholesalers and the 
buying public. He thinks it quite necessary 
that the manufacturers of lumber work har- 
moniously with the retailers. The retailer is 
entitled to a fair profit and it really is shame- 
ful, Mr. Hood said, that profit sheets from 
retailers all over the country show generally 
only a 3 percent net on their annual business 
when in fact they should average a profit of 
not less than 10 percent. This condition, he 
explained, is due to price cutters who not only 
do not have a full working knowledge of 
their own business but who do not care to 
cooperate with their competitors. The re- 
tailer, he said, is in a daze about the situation, 
and it is high time that some organized effort 
is made to bring the lumber dealer to a bet- 
ter understanding of conditions throughout the 
country. There is great need for new ideas in 
business if it is to continue to prosper. The 
speaker said: 


Don’t cry about too many in the lumber business. 
Rather create new outlets, new uses and new de- 
mands for lumber and building materials. Don’t think 
that you can sell everybody everything that they 
need. Instead of increased sales volume, strive for 
increased profit volume, through émphasis on non- 
competitive sales and by making all sales carry ade- 
quate margins. 

An organization that is incomplete within itself 
cannot expect to thrive, nor can it expect protection 
from within without giving codperation. Merchan- 
dising protection is an integral and inseparable part 
of merchandising codperation. 

Don’t confine your cost studies to cost finding. 
Constantly study ways and means of lowering costs 
as well. 

Above all, don’t be a price slacker. Make the right 
price on everything sold, remembering that the right 
price always carries a profit. If you have made the 
right price, the buyer is wrong when he says, “Your 
price is too high.” Meet this by refusing to cut 
your price under any circumstances. Build up your 
business on the principle of service. Picture to your 
customers the service your concern renders to the 
community. Show them why your price is right and 
nine times out of ten you will land the order. Don’t 
worry if you do lose an occasional order. You will 
win out in the end if your price is right. 

Your association secretary can be of material help 
in solving your problems, but you must do your 
share, for it is only through your loyal, enthusiastic 
and consistent codperation that the club can be of 
the greatest benefit to its members. 

Don’t believe everything a manufacturer tells you 
about his materials but find out for yourself. You 
are the one to suffer if anything goes wrong. You 
should become known as a doctor of construction m 
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your community. Study the ills of your neighbor, 
fnd out what he wants, then administer to these 
wants intelligently and conscientiously. 


Mr. Hood concluded his address by refer- 
ring to some of the misinformation regarding 
the lumber industry being disseminated by 
outside influences. He asked the members to 
show the citizens of their communities that 
the lumberman as the harvester of the timber 
crop is playing a_ part second only to the 
farmer in the upbuilding and life of the com- 
munity. 

E. D. Tennant, secretary,-Los Angeles Re- 
tail Lumber Dealers’ Association, made an in- 
teresting talk on organization, the keynote of 
which was, “You must have the friendship and 
confidence of your competitor, as well as the 
confidence of your customers, if you are to 


In Full Accord 


The regular pre-convention meeting of the 
inspection rules committee of the National 
Hardwood Lumber Association was held 
June 16 and 17 at association headquarters 
in the Straus Building, Chicago. Every 
member of the committee was present, and 
in addition members of the standardization 
committee of the Hardwood Manufacturers’ 
Institute and the Southern Cypress Manufac- 
turers’ Association were also in attendance. 
The meeting proved the most notable ever 
held, and dealt with some of the most im- 
portant matters in the annals of the hard- 
wood industry. Minor corrections in the 
wording of the National Hardwood associa- 
tion’s inspection rules were adjusted, and the 
sentiment of the committee favored the adop- 
tion of Proposal “C.” The official recom- 
mendations of the committee will be placed 
in the hands of all the members of the Na- 
tional Hardwood Lumber Association at 
least thirty days prior to the organization’s 
thirtieth annual convention, the opening date 
of which is Sept. 15, at the Congress Hotel, 
Chicago. 


Representatives at Joint Conference 


At an important, joint conference held 
June 15 the following representatives were 
present: 


National Hardwood Lumber Association—Ben C. 
Currie, president, Philadelphia, Pa.; O. M. Krebs, 
chairman inspection rules committee, Memphis, Tenn.; 
D. H. Wertz, Evansville, Ind.; F. E. Stonebraker, 
Jerome, Ark.; A. E. McLean, Little Rock, Ark.; 
Fred Arn, Chattanooga, Tenn.; George C. Ehemann, 
Memphis, Tenn.; R. U. Fletcher, Shreveport, La.; 
H. C. Fowler, Macon, Ga.; George F. McSweyn, 
Memphis, Tenn.; H. A. Hoover, South Bend, Ind.; 
J. W. Bailey, Laurel, Miss.; A. C. Wells, Menominee, 
Mich.; Frank F. Fish, secretary-treasurer, Chicago; 
L. S. Beale, assistant secretary, Chicago; William H. 
Nelson, chief inspector, Chicago; Charles N. Perrin, 
director and ex-chairman of the inspection rules com- 
mittee, Buffalo, N. Y. 

Hardwood Manufacturers’ Institute—W. M. Ritter, 
president, Columbus, Ohio; M. W. Stark, chairman 
standardization committee, Columbus,. Ohio; J. M. 
Pritchard, Beaumont, Tex.; Lee Robinson, Mobile, 
Ala.; G. W. Allport, Kansas City, Mo.; H. E. 
Alexander, Belzoni, Miss.; B. B. Burns, Huntington, 
W. Va.; J. B. Edwards, Oakdale, La.; John Raine, 
Rainelle, W. Va.; S. L. Calfee, Columbus, Ohio; 
J. H. Townshend, executive vice president, Memphis, 
Tenn.; George Land, assistant manager, Memphis, 
Tenn. 

Southern Cypress Manufacturers’ Association—C. S. 
Williams, president, New Orleans, La.; E. C. Glenn, 
chairman standardization committee, Varnville, S. C.; 
J. F. Wigginton, New Orleans, La. 


National Lumber Manufacturers’ Association—Wil-_ 
son Compton, secretary-manager, and Arthur T. Up-®= - 


son, Washington, D. C. 
Harmonize Differences in Grading Rules 


The conference, which extended into June 
16, resulted in completely harmonizing exist- 
ing differences in the current rules of the 
National Hardwood Lumber Association and 
the Southern Cypress Manufacturers’ Asso- 
ciation, partielle of which will be an- 
nounced later, and while it may not be pos- 
sible to function under the plan proposed 
and agreed upon during this year, it is cer- 


succeed.” Mr. Tennant said: “Unless you 
can help your competitors make money, you 
can not make money. The man who can not 
sell on an even break had better stop and ana- 
lyze his own business. He had better find out 
what is wrong. The successful business man 
should be alert, should find his group and 
contribute his thought to its collective intelli- 
gence for the bigger and better business of 
tomorrow.” 

H. M. McCalla, general manager of the 
Foxworth-McCalla umber Co., Phoenix, 
Ariz., was elected president; John Wood, vice 
president of the Bisbee Lumber Co., Lowell, 
vice president, and a resolution was passed to 
abolish the office of assistant secretary and 
combine the offices of secretary and treasurer 
into one. R. E. Baker, who has been assistant 


secretary, is slated for the permanent position. 

Directors were elected as follows: Irving 
Jennings, president Jennings Lumber Co., 
Douglas; Frank Edens, president Cottonwood 
Lumber Co., Cottonwood; J. R. Halstead, 
vice president J. D. Halstead Lumber Co., 
Phoenix; W. A. Lamphrey, president Pima 
Lumber Co., Tucson; J. H. Mulcahey, presi- 
dent Mulcahey Lumber Co., Tucson. 

In the resolutions adopted, the northern Ari- 
zona lumber manufacturers were highly com- 
mended for the fine entertainment offered to 
the club at its annual meeting. The day’s 


program was concluded with a dance given in 


the community hall. 

Today was spent in a sightseeing trip in 
and around Grand Canyon, and the visiting 
lumbermen left tonight for their homes. 


on Hardwood Inspection Rules 


tain that but one standard governing the 
inspection and measurement of cypress will 
exist when details are worked out. The rep- 
resentatives of the Hardwood Manufactur- 
ers’ Institute and the National Hardwood 
Lumber Association were in full accord on 
all questions pertaining to inspection rules 
and their application and the recommenda- 
tions. 

A conference was-held June 17 between 


PETER 


Piperism No. 7 
Closes July 31, 1927 


The letter for July is “C.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the American LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 


Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 





No employee of the American Lum- 


berman will be allowed to enter the 
contest. 

Prizes this month— 
eee ~aewecnens —o 
Beasts BEINS 2.0 cccccacccccegboeswess ee 

SPEED. ccnasocstecnsaearegeute $2 


sees cecdeealeetansavene 


Five prizes, each 


All entries must be addressed to Con- 
test Editor, Amertcan Lumserman, 431 
South Dearborn Street, Chicago, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


PIPERISM 





the inspection rules committee of the Na- 
tional Hardwood Lumber Association and 
a group of furniture manufacturers repre- 
senting both northern and southern territory. 
The entire inspection rules committee of the 
National was present, with O. M. Krebs, 
chairman, presiding, the furniture interests 
being represented by F. H. Coffey, chair- 
man, Lenoir, N. C.; J. R. Blair, Thomasville, 
N. C.; Walter Mersman, Celina, Ohio; Frank 
Ackley, Chicago; B. S. Warren, Grand Rap- 
ids, Mich., and George M. Petrie, Cadillac, 
Mich. The Hardwood Manufacturers’ Insti- 
tute was represented by Mr. Calfee and Mr. 
Pritchard. “In addition, Mr. Perrin and Mr. 
Upson were present. The discussion was 
confined to what is known as Proposal “C,” 
and a decision was reached to conduct test 
inspections at some central point on log run 
hardwoods with the furniture manufacturers 
present and participating. A spirit of sincere 
and earnest codperation was evidenced on 
the part of all present. 


To Conduct Tests on Log Run Hardwoods 


In accordance with the foregoing decision, 
tests will be conducted on Aug. 2 and 3 by 
the inspection rules committee of the Na- 
tional Hardwood Lumber Association on log 
run, plain and quartered oak and sap gum, 
in both 1- and 2-inch thicknesses, at the 
plant of the Thomasville Chair Co., Thomas- 
ville, N. C. These tests will be conducted on 
the same lines as those recently made at 
Beckley, W. Va., Beaumont, Tex., and Mem- 
phis, Tenn., and will be attended by many 
lumbermen as well as by a majority of the 
furniture manufacturers in the North Caro- 
line district. Chief Inspector Nelson, of the 
National, will first inspect stock under pres- 
ent National rules and then apply in com- 
parison rules as embodied in Proposal “C.” 

At a meeting of the Central Committee on 
Lumber Standards, held June 16 in the 
Stevens Hotel, Chicago, the proposed 
changes in cypress grading were presented 
for the consideration of the committee and 
unanimously adopted. 

Proposal “C” carrying the endorsement of 
the Hardwood Consulting Committee at its 
last meeting received the unanimous endorse- 
ment of the Central Committee on Lumber 
Standards, and will be the basis for the 
American Lumber Standards for grading 
hardwoods. 

In regard to the subject of “Nomencla- 
ture of Commercial Hardwoods,” embodying 
the standard commercial names for lumber 
cut from various commercial species, or 
groups of species, of hardwoods, the Central 
Committee on Lumber Standards, at-its 
meeting in Chicago on June 16, gave its ap- 

roval to the standard commercial name set 
orth in the recommendations. At the joint 
conference of the hardwood interests, simi- 
lar action was taken. In this connection ‘it 
is well to.point out that the names of the 
woods approved are the standard commer- 
cial names and not in all cases the names 
proposed by the Forest Service. 
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Chicago Lumbermen Enjoy Day of Golf 


Atmospheric Conditions Rather Discouraging, But Good Scores Rolled Up 
Nevertheless—Indiana Players Get the Honors 


The twenty-first annual golf tournament 
of the Lumbermen’s Golf Association of 
Chicago held at the Beverly. Country Club 
on June 21, got off to a rather wet start, this 
being about the second time in twenty-one 
years that the weather interfered with the 
tournament in any way. However, 100 dyed 
in the wool golfers donned slickers and 
started out, the first foursome being on the 
course about a quarter after eight, believing 
that the early bird gets the worm. J. H. Mc- 
Lean, R. H. Myers, J:.C. Kelley and A. F. 
Olson made up the first foursome to tee off. 
The rain or scotch mist, as some of them 
called it, kept up all 


which was unanimously elected: 
President—A. K. Maxwell. 
Vice president—Fred Burnaby. 
Treasurer—A. H. Ruth. 


Directors—Harold Knapp, Harr —— ™ Percy 
Fletcher, Charles Rittenhouse and Peter J e Vries. 


A vote of thanks was then tendered the 
Beverly Country Club for the hospitality 
shown to the members during the day. 

Heretofore, it has been customary for the 
winners of the different flight events to do- 
nate the prize for the event which they won, 
at the next tournament. A vote was taken 


and carried, whereby in the future the golf 





morning but the play- 
ers kept on and some 
remarkable scores 
were turned in con- 
sidering the handicap 
under which the golf- 
ers played. Before 
the afternoon round 
was started, the 
weather man relented 
and turned on the 
sunshine and the rest 
of the day was a 
regular. Lumbermen’s 
Golf Association 
weather, until late in 
the evening when a 





Clifford, of Valparaiso, Ind., 


(morning)  78-8.79 
(afternoon) 80-8-72; total 142. 


The Lumbermen’s Club of Chicago cup was won 
by W. L. Godley, jr., 88-15-73. This cup seems to 
be a family affair, as it was won by W. L. Godley, 
sr., last year. Mr. Godley asked for information— 
if Mrs. Godley came out next year and won the cup 
would it remain in the family? 


The Edward Hines trophy was won by A, J, 
Barker, of Chicago, 98-25-73. 


The Old Boys prize, players being fifty years and 
over, was won by F, O. Knudson, 96-20-76, 


The four flight events developed some very stiff 
competition. The first flight, handicap 1-10: (, 
Karkow, 83-9-72, first; K, 
W. Atkins, of the E. €, 
Atkins Co., of Indian- 
apolis, Ind., 81-5-76, 
second; F. T. Dooley, of 
Memphis, Tenn., 82-3-78, 
third. 


Second flight, handicap 
11-19: P. M. Gerhart, 92- 
17-15, first; A. L. Jaeger, 
100-16-84, second; A, F. 
Olson, 98-12-86, third, 


Third flight, handicap 
20-28: John A. Spencer, 
96-25-71, first; W. B. 
Fraser, 96-23-73, second; 
E. W. Kettlety, 102-25-77, 
third. 


Fourth flight, handicap 








few late players were 
driven off ‘the course 
with a real sure 


Last group: 
enough downpour. 


At 8 o'clock everybody had turned in their 
scores and were ready for the annual ban- 
quet. After having enjoyed the steak dinner, 
such as only the Beverly Country Club can 
serve, President Harold Knapp called the 
annual business session to order. The read- 
ing of the minutes for last year’s meeting 
was dispensed with by unanimous vote. The 
treasurer's report, then given, showed a 
balance of over $900. At this time, Presi- 
dent Knapp asked the members to stand 
in silence in memory of two players who 
had turned in their final scores of life dur- 
ing the last year—H. W. Bishop and John 
Spry. The nominating committee was then 
appointed and retired to deliberate the ticket 
for the coming year. The president then 
called on a few of the old timers, including 
Herman Hettler and Frank Burns, for re- 
marks. 


Officers Elected 


The nominating committee returned and 
placed the following ticket for consideration, 


Left to right (first group): 








association will supply these various flight 
prizes. There being no unfinished business 
or new business to be brought before the 
meeting, prizes were then awarded. 


Three Prize Winners Hail from Indiana 


It seems that Indiana had the monopoly 
on the prizes. It almost looked like it should 
have been an Indiana tournament. Of the 
six main events, three of the prize winners 
hailed from Indiana, one from California, 
and the other two remaining in Chicago. 

The prize winners and their scores fol- 
low: 

A new champion was made; namely, Clarence 
Bader, of Gary, Ind., (morning) 74; (afternoon) 78; 
total 152, he being awarded the championship cup and 
gold medal. 

The W. J. Foye cup was won by Charles Foster, of 
Valparaiso, Ind., (morning) 84-14-70 (afternoon) 85- 
14-71; total 141. 

The Amertcan LuMBERMAN cup was won by O. H. 
Davidson, of Burlingame, Calif., 79. 

The Bolling Arthur Johnson cup was won by F. M. 


29 or higher: O. N, 


F. T. Dooley, John Simpson, and W.J. Foye. Center: K.W. Atkins. a, Se Se 
Tom Moore, J. D. Stadelman, Charles Gorin, and Henry Block. 


E. Moeling, 112-30-82, 
second; J. L. Strong, 
116-30-86, third. 


This concluded all business and the meet- 
ing was adjourned until 1928. 


Among the prominent out of town players 
were John Bailey, of the Eastman-Gardiner 
Hardwood Co. of Laurel, Miss., and Thos. 
C. Whitmarsh, of the W. T. Ferguson Lum- 
ber Co., St. Louis, Mo. Of course, W. J. 
Foye was there, as it would not be a tourna- 
ment without Mr. Foye. John Simpson was 
presented with the championship cup which 
he won permanently last year. 


(SREB EBBaEaAEEaEe 


DECLARED exports to the United States from 
the Sherbrook (Can.) consular district showed 
a decrease for the first quarter of 1927 as com- 
pared with the same period in 1926, says a 
report from Vice Consul E. L. Monroe. The 
decrease included, among other items, sawn 
lumber, the value of the export of which 
dropped from $409,295 in the 1926 quarter to 
$284,595 in 1927, and logs and timber, the 
value of the export of which declined from 
$120,519 in the 1926 quarter to $67,036 in 1927. 

















Left to right (first group): Al Ruth, Paul Fish, A. J. Barker, and C. C. Beard. Second group: J. W. McCurdy, O. H. Davidson, George Coale, 
and L. E. Cornelius. Third group: K. Stoehr, W. W. Brown, W. J. Bermingham, and H. H. Butts. 
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Wholesalers Oppose Split Commissions 


PHILADELPHIA, Pa., June 21.—The opening 
gun of what may prove to be a nation-wide 
fight by wholesalers for higher commissions 
and a protest against the splitting of commis- 
sions was fired Tuesday at a meeting of the 
Philadelphia Wholesale Lumber Dealers’ Asso- 
ciation. Unanimously, thirty-odd members who 
attended adopted a resolution declaring the 
present method of doing business as “unbusi- 
nesslike, unethical and detrimental to the lum- 
ber business as a whole.” Copies of the 
resolution, which will be followed by further 
action in the near future, will be sent to every 
association of manufacturers and wholesalers 
in the country. 

Speakers brought out the fact that a 5 per- 
cent commission is no longer adequate since 
selling costs have advanced materially during 
the last ten to fifteen years without a com- 
pensating advance in commissions granted by 
manufacturers. The larger manufacturers re- 
alize this great cost of selling, according to the 
knowledge imparted by several of the mem- 
bers. S. S. Rutherford referred to a conver- 
sation he had with a large manufacturer re- 
cently who admitted that whereas during the 
last decade other costs have gone up mate- 
rially no provision had been made for ade- 
quately reimbursing the wholesaler through 
which channel his entire production is mar- 
keted. 

The resolution follows: 

Wuereas, It seems to be the practice of certain 
wholesalers to split commissions with their customers; 
and 

WueErEAS, Present commissions are not adequate 


and have not advanced in proportion to the actual 
advance in the cost of selling lumber; and 

Wuereas, Such proceedings are not based on sound 
business principles, therefore be it 

Resolved, That the Philadelphia Wholesale Lumber 
Dealers’ Association hereby decries such action as be- 
ing unbusinesslike, unethical and detrimental to the 
lumber business as a whole. And be it further 
Resolved, That we appeal to the manufacturers of 
discourage such actions on the part of any selling 
agencies and to deal only with those who are willing 
to compete for business on a legitimate basis and 
approved methods. 


The resolution was presented by Charles F 

Kreamer, a former president of the associa- 
tion and president of the Kreamer Lumber Co., 
and was seconded by George Brown, vice presi- 
dent of the Brown-Bates Lumber Co. 
_ Mr. Kreamer emphasized that the resolution 
is just an Opening wedge and will be followed 
by more direct action shortly, the present res- 
olution serving to focus attention on the evils 
of commission splitting and the inadequacy of 
the commissions. President F. A. Dudley, of 
the association, and of the Sterling Lumber 
Co. also pointed out that selling costs have 
jumped considerably during past years and 
without a corresponding advance in remunera- 
tion. 

President Ben C. Currie, of the National 
‘Hardwood Lumber Association, who had just 
returned from the grading rules .conference 
in Chicago, said the resolution is most timely 
since this very topic was one of the big sub- 
jects discussed at the Chicago meeting of the 
manufacturers’ and wholesalers’ special com- 


mittee. “Splitting commissions,” Mr. Currie 
declared, “is bad for manufacturer as well as 
the wholesaler. The present resolution is im- 
portant because it places something before the 
manufacturer to show that the wholesalers are 
anxious to see that he gets his prices instead 
of crowding them down. But we must do 
something more than talk—we must show the 
goods.” 

Mr. Currie expressed the belief that the 
special committee which met in Chicago would 
be later divided into special groups to con- 
sider particular divisions of lumber problems 
to be presented. Mr. Currie further said, in 
view of the interest shown in the wholesalers’ 
problems, he believes the next five years wil! 
see the wholesaler come back stronger than he 
was twenty years ago. 

Others who spoke on the subject were Mau- 
rice W. Wiley, J. Comegys, secretary of 
the association, J. F. Rohrbach, Craig Huff, 
W. M. Rankin and Walter Mingus. 


Consut Bartley F. Yost reports from Sault 
Ste. Marie that the winter logging was most 
unsatisfactory for the lumber industry, due 
to the mildness and shortness of the season 
and the difficulty in securing woodsmen. Ow- 
ing to the early thaws the sideways became 
useless with the result that considerable quan- 
tities of logs have been left in the forest. The 
Crown timber agent at Sault ‘Ste. Marie re- 
ports a drop of about 50 percent in lumber 
cut for the season just passed. Mr. Yost adds 
that some of the more important lumber con- 
cerns will not resume operations next season. 


Pacific Millmen Choose Executive Secretary 





SPOKANE, WASH., June 18.—The annual con- 
vention of the Pacific Northwest Millwork As- 
sociation closed a two-day session this noon at 
the Davenport Hotel with the unanimous elec- 
tion of F. E. Hite, of the Aberdeen Cabinet 
Works, Aberdeen, Wash., as president to suc- 
ceed Elmer E. Vogue, of Seattle, who has held 
that office for the last two years. By the same 
vote, Maurice Springer, of the Springer Mill 
Co., Olympia, Wash., was elected vice presi- 
dent, while the following are the new trus- 
tees: Elmer E. Vogue, Seattle; Knute Eng- 
dahl, Spokane; Maurice Springer, Olympia; 
L. B. McDonald, Tacoma; Arthur Aves, 
Yakima; C. O. Cooper, Grays Harbor; Joseph 
Lausmann, Portland, Ore.; Liljequist, 
Salem, Ore. On the invitation of H. E. 
Emmons, of the Tacoma Sash & Door Co., of 
Tacoma, Wash., that city was the choice of 
the convention as the place to hold the next 
quarterly meeting the latter part of October 
or early in November. 

An important action was the decision to dis- 
continue the practice of electing a secretary 
from the membership and to substitute instead 
a full time paid executive secretary. Follow- 
ing the adjournment, the executive committee 
met and elected W. H. Hansen, who has been 
assistant secretary and organizer for the last 
six weeks, to that position. L. Van Snyders, 
of Seattle, is the retiring secretary. This is in 
line with the determination of the members 
aggressively to push association activities. 

In conjunction with the policy of having a 
full time executive secretary, it was agreed, 
that the association should actively exert itself 
along four main lines, first, an increase of 
membership; second, the bringing about and 
maintenance of closer relationship between the 
secretary's office, the board of directors and 
the local groups of millmen who are to be 
encouraged to function more actively as local 
units; third, an endeavor to bring about better 
relations between millwork men and contrac- 
tors and architects, and, fourth, start work 
immediately on a permanent catalog for use by 


all millwork men in the Northwest. 

After a welcome to Spokane by Mayor 
Charles Fleming, the meeting was called to 
order by President Elmer E. Vogue in the 
Elizabethan rooms of the hotel, Friday morn- 
ing. In his opening address, Mr. Vogue, after 
touching briefly on some of the progress of 
the last year and expressing appreciation of 
the honor bestowed on him by the association 
in electing him twice as president, told of the 
necessity for having a full-time secretary to 
work for “better cooperation among the opera- 
tors, both locally and between the different dis- 
tricts.” Further he said: 

I want to mention one incident which happened re- 
cently that illustrates very effectively what can be 
accomplished by united action. Figures were being 
accepted for millwork on several buildings in Camp 
Lewis. Wood sash and frames were specified, but 
the steel sash interests were influential enough to 
procure considerations of an alternate bid for steel 
sash. Knowing that there were more buildings 
planned for the future and feeling that if steel sash 
could be sold for the first unit the others would fol- 
low, the steel sash price was made very attractive. 
However, through the efforts largely of Mr. Springer 
and other directors and members of the Pacific North- 
west Millwork Association, the steel sash bid was 
thrown out and the wood sash accepted. 


Secretary L. Van Snyders gave a brief re- 
port of the status of the association showing 
it to be in excellent financial condition with 
fifteen new members accepted since the first 
of May. Three new members joined today, so 
there has been a total increase in membership 
of eighteen since Mr. Hansen became asso- 
ciated with the organization. A discussion ot 
millwork costs occupied the rest of the morn- 
ing. This was led by C. E. Cowdin, who 
stressed the fact that with over-production and 
over-capacity existing, it was absolutely essen- 
tial that millwork men should become more 
efficient and know more about costs. He said 
that those who will not seriously consider and 
study the problems of efficiency, costs, and 
service will be weeded out by the conditions of 
the business. 


Secretary Van Snyders recently sent out a 
questionnaire to find out what constitutes the 
millwork dollar among the membership of the 
association. He reported that while there was 
not the number of answers to this that he 
anticipated, yet the compilation of those an- 
swers received indicates that the Washington 
millwork dollar very closely approximates that 
compiled by the Millwork Institute of Cali- 
fornia. This shows for 1926, on reports from 
sixty members, sales of $16,500,000, a cost of 
49 percent for material, 20.8 percent for labor, 
23.6 percent general overhead and 6.6 percent 
profit. 

At noon the visiting millmen were the guests 
of the Spokane Hoo-Hoo Club. Following an 
enjoyable musical program Knute Engdahl, of 
the Spokane Sash & Door Co., introduced C. E. 
Cowdin, who expressed the appreciation of the 
visitors at the courtesies extended them by the 
club in a brief and clever talk. L. G. Carr, 
president of the club, presided. 

The afternoon session was a closed one for 
millmen only. The principal address was by 
O. L. Appleton, secretary of the Millwork 
Cost Bureau, of Chicago, who told how his 
organization could be of assistance. The day 
ended with an informal banquet for the mem- 
bers in the Hall of Doges. 


Saturday Session 


The session Saturday morning was entirely 
given over to a discussion of the problems of 
the organization with the result of the policy 
being formulated as above, the election of 
officers and the passing of resolutions. The 
resolutions were presented by H. E. Emmons, 
of the resolutions committee, and adopted as 
read. They thanked the millwork operators of 
Spokane and other organizations for their 
efforts in helping the association at various 
times and in particular for contributing to 
make this convention an outstanding success. 
They thanked Mr. Hansen for what he has 
done and they pledged him earnest support for 
the future. 
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Associations Plans and Activities 


July 8-9—Northern Hemlock and Hardwood Manu- 
facturers’ Association, Grand Island, Mich, 
Mid-summer meeting. 


July 13-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N, C. Sum- 
mer meeting. 


July 29—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. %3—National Lumber Manufacturers’ Associ- 
ation, San Francisco, Calif. Mid-summer meet- 
ing board of directors. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. Annual. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 
@eaaaaeaaaaaaent 


Hemlock-Hardwood Meeting 


OsHkosH, WIs., June 20.—Announcement is 
made by O. T. Swan, secretary-manager of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association, this city, that the mid- 
summer meeting of the organization will be 
held July 8 and 9 at Grand Island, off Munis- 
ing, Mich. The directors of the association 
accepted the invitation of its vice president, 
John Bush, of the Cleveland Cliffs Iron Co.. 
to hold the meeting at this place. A committee 
met with Mr. Bush at Negaunee last week anc 
mapped out plans for the business session and 
entertainment of the ladies. Operators in lower 
Michigan will also be invited. Plans are under 
way to make this a very interesting meeting 
and further details will be announced later. 


Pennsylvanians Annual Tour 


PHILADELPHIA, Pa., June 20.—Arrangements 
have been completed for the annual cruise of 
the Pennsylvania Lumbermen’s Association, be- 
ginning Wednesday afternoon, July 13, and 
concluding Monday morning, July 18. The 
party will embark aboard the steamship Pris- 
cilla at Jersey City, arriving at Fall River, 
Mass., the next morning, thence by buses 
and steamship the party will visit in suc- 
cession Sudbury and Boston, Mass., going 
aboard the Yarmouth for Yarmouth, Nova 
Scotia. Sightseeing trips will be taken 
at Digby, Nova Scotia, and at Annapolis 
Royal, after which the steamer Empress will 
be boarded for St. John, New Brunswick. 
The party will leave the last named city on 
Satutday evening, embarking there for Port- 
land, Me. Most of Sunday morning will be 
spent in Portland and then several Massachu- 
setts coast towns will be visited in succession, 
reaching Boston on Sunday evening, when the 
steamer Commonwealth will be boarded for 
New York City, arriving there early Monday 
morning, July 18. 

Ohio Association Activities 

CoLumBus, Onto., June 21.—District No. 
8 of the Ohio Association of Retail Lum- 
ber Dealers, which comprises Franklin 
County, held a meeting at the Chittenden 
Hotel, June 20 with about thirty-five in at- 
tendance. Henry Miller, vice chairman of 
the district, presided in the absence of 
Chairman Thomas Reese who is suffering 
from a nervous breakdown. Abbott Coburn, 
representing the Ruberoid Co., of Chicago, 
spoke at length on the inroads that mail 
order houses are making in the ranks of re- 
tailers in the sale of shingles. 

Howard D. Potter, president of the Ohio 
association, told of the coming trip to the 
convention of the National Retail Lumber 
Dealers’ Association at Tacoma, Wash., 
August 22 to 28, and urged lumbermen to 
make reservations for the trip. 





Officers elected recently by the Ladies 
Auxiliary of District No. 8 of the Ohio 
Association of Retail Lumber Dealers to 
serve for the coming year are as follows: 
Mrs. L. T. Castoe, chairman; Mrs. E. A. 
Prentice, vice chairman; Mrs. George F. 
Steinwart, secretary and Mrs. H. R. Allen, 
treasurer. Mrs. Ralph Adams was named 


chairman of the publicity committee and 
Mrs. Charles Jackson, chairman of the so- 
cial committee. Mrs. T. A. Jones, Mrs. 
H. T. Sparks and’ Mrs. W. E. Jones were 
on the nominating committee. The annual 
meeting was held at the residence of Mrs. 
J. E. McNally, in Columbus, who is chair- 
man of the State association, Ladies Aux- 
iliary. Se2eenaaaeaeaaane 


Ohio Secretary Resigns 

YouNGSTOWN, Ono, June 20.—S. C. Ful- 
ton, secretary of the Mahoning Valley Lum- 
ber Dealers’ Association, has resigned from 
that position. No successor has been ap- 
pointed nor have any plans been announced 
regarding the matter. Mr. Fulton has been 
with the above organization since its incep- 
tion and has gained the general respect and 
good will among all local lumbermen, who 
will regret that he has decided to resign. 
He came here from Cleveland where he for- 
merly served as manager of Wood Homes 
Bureau, a department of the Cleveland 
Board of Lumber Dealers. Mr. Fulton’s 
plans for the future have not been disclosed. 


National Advertising Account Placed 


The national trade extension campaign com- 
mittee of the National Lumber Manufacturers’ 
Association was in session Tuesday and 
Wednesday of this week at the Stevens Hotel, 
Chicago, to choose advertising agencies to han- 
dale the publicity connected with the campaign. 
A dozen agencies of national repute, from Chi- 
cago, New York, Kansas City and other cen- 
ters were represented and outlined their ten- 
tative plans before the committee. After close 
study of these various plans, the committee 
decided to split the advertising account in two 
equal halves between Williams & Cunnyngham, 
Chicago, and Wood Advertising (Inc.), of 
New York City. 


Dense Pine Representatives Change 


JACKSONVILLE, Fia., June 20—N. M. Cam- 
eron, field representative of the Florida Dense 
Long Leaf Pine Manufacturers’ Association, 
who until recently made his headquarters in 
Havana, Cuba. has been transferred to Balti- 
more, at which point he will make his head- 
quarters in the future. He will cover Mary- 
land, Virginia, West Virginia, Delaware and 
Pennsylvania and the District of Columbia. 
Unfavorable conditions on the island prompted 
the withdrawal of Mr. Cameron. The asso- 
ciation now maintains three other field repre- 
sentatives besides Mr. Cameron. Lee Caruth- 
ers is in the New York-New Jersey-New Eng- 
land territory; W. R. Carter on the east coast 
of Florida and E. P. Carter on the west coast 
of Florida. The association is continuing its 
direct-by-mail advertising and is keeping in 
close touch with all lumber users. 


Georgia Manufacturers Elect 


ATLANTA, Ga., June 20—T. M. Brumby, 
president of the Brumby Chair Co., Marietta, 
Ga., one of the largest chair manufacturing 
plants in the Southeast. was reélected president 
of the Georgia Manufacturers’ Association at 
the twelfth annual convention held last week 
at the De Soto Hotel, in Savannah. Other 
prominent lumber manufacturers elected to 
office include P. G. Pierpont. of the Pierpont 
Manufacturing Co., Savannah, millwork man- 
ufacturer, who was reélected vice president 
for another year; M. E. Dyess, of the Au- 
gusta Lumber Co.. Augusta, Ga.. president of 
the Georgia Retail Lumber & Millwork Asso- 
ciation, who ,was reélected a member of the 
board of directors; and W. B. Willingham. 
sr., of the Willingham-Tift Lumber Co., At- 
lanta, who was also reélected a director. 

The association formally adopted a resolu- 
tion condemning the occupational tax as it 


affects the retail lumber and building supply 
trades in Georgia, and will have its legislative 
committee work with that of the Georgia Re. 
tail Lumber & Millwork Association to haye 
this law repealed when the Georgia legislature 
holds its regular bi-ennial session this summer 
Under the terms of this law lumber retailers 
pay $10 to $100 a year in taxes additional to 
regular State, county and Federal taxes for 
each year they operate, the amount depending 
on the size of the town or city in which the 
yard is located, dealers in all the larger cities 
like Atlanta, Savannah, Macon, Augusta ete, 
paying a tax of $100. 


Southwestern Committee Confers 


Kansas City, Mo., June 21.—A meeting of 
the executive committee of the Southwestern 
Lumbermen’s Association was held here last 
Thursday and among the matters taken up was 
the question of a trip to the National retailers’ 
meeting in Tacoma, Wash. Because of a 
diversity of ideas among the membership it 
was decided not to organize a special party, 
but to circularize the members on the mat- 
ter and let each decide for himself. 

The committee also decided to discontinue 
the publication of a year book of the asso- 
ciation, for the reason that it cost more than 
it .was worth and that manufacturers and 
wholesalers were called upon to pay the cost, 
which the committee did not believe was fair. 

Kennett N. Hudson; of Ardmore, Okla, 
president of the association, and his family 
have been taking a motor trip through the 
middle West and stopped long enough here 
to attend the meeting. 


Mountain States Association Moves 


DENVER, CoLo., June 20.—The headquarters 
of the Mountain States Retail Lumber Deal- 
ers’ Association, this city, has been moved 
from the Chamber of Commerce Building to 
409 Denham Building, Eighteenth and Cali- 
fornia streets. T. J. Wiecent. secretary of the 
organization, has just returned from a busi- 
ness trip east. While away he attended the 
secretary's conference held in Detroit. 


Inter-Insurance Exchange in Annual 


The National Lumber Manufacturers’ In- 
ter-Insurance Exchange held its annual 
meeting at the Stevens Hotel, Chicago, last 
Monday, with a large number of its sub- 
scribers in attendance. 

An executive committee composed of the 
following was elected: E. H. Burgess, Chi- 
cago; G. W. Dulany, jr., Chicago; W. A. 
Holt, Oconto, Wis.; F. C. Knapp, Portland, 
Ore., and J. W. Watzek, jr., Chicago. 

The new advisory committee has as its 
members: 

C. F. Anderson, Marion, S. C.; E. H. Burgess, 
Chicago; R. E. Danaher, San Francisco, Calif.; A. C. 
Dixon, Eugene, Ore.; G. W. Dulany, jr., Chicago; 
M. L. Fleishel, Jacksonville, Fla.; E. G. Griggs, Ta- 
coma, Wash.; J. P. Hennessy, Minneapolis, Minn.; 
H. B. Hewes, Jeanerette, La.; Edward Hines, Chicago; 
W. A. Holt, Oconto, Wis.; H. C. Hornby, Cloquet, 
Minn.; J. L. Kaul, Birmingham, Ala.; John H- 
Kirby, Houston, Tex.; F. C. Knapp, Portland, Ore.; 
J. A. Mathieu, Rainy Lake, Ont.; J. P. McGoldrick, 
Spokane. Wash.; W. R. McMillan, San Francisco, 
Calif.; A. J. Peavy, Shreveport, La.; M. J. Scanlon, 
Minneapolis, Minn.; W. C. Sherman, Millville, Fla.; 
J. W. Watzek, jr., Chicago; R. B. White, Kansas 
City, Mo.; C. S. Williams, New Orleans, La.; Frank 
G. Wisner, Laurel, Miss. 

J. W. Watzek, jr. was chosen chairman; 
W. A. Holt, vice chairman, and G. W. Du- 
lany, jr., treasurer. 

A report of the activities and finances of 
the exchange was submitted by Harry B. 
Clark, attorney-in-fact, and was approved by 
the membership, which expressed gratifica- 
tion at the accomplishments during the last 
year. The advisory committee unanimously 
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agreed to get “squarely behind” Mr. Clark in 


his efforts further to upbuild the organization. 

The next meeting of the exchange will be 
held at San Francisco, Calif., on or about 
Aug. 1, on the day preceding the meeting 
of the board of directors of the National 
Lumber Manufacturers’ Association. 


Association Secretary Resigns 


BaLTiMorE, Mp., June 20.—Keith E. Powli- 
son, who has been secretary of the Forest 
Products Association of Maryland (Inc.), 
since the forrhation of that body of retail 
lumber and building supply men here last 
spring a year ago, has resigned to devote 
himself to his advanced studies in political 
economy, which he pursued at the Johns 
Hopkins University. Mr. Powlison came 
here from the West, where he had held a 
connection with lumber organizations and 
had worked up to the end of placing the 
business on a more satisfactory foundation 
so that the transactions of the members 
might be made more remunerative. Largely 
at his suggestion a credit bureau service and 
other activities were inaugurated, and efforts 
put forth to improve the relations between 
the retailers and the wholesalers, including 
the formulation and adoption of a code of 
ethics. His successor has not yet been 
chosen, though it is stated that the credit 
information service will continue to func- 
tion, having been found of distinct benefit 
to the membership. 


Manufacturers and 


The first meeting of the joint committee 
representing the National Lumber Manufac- 
turers’ Association and the National Amer- 
ican Wholesale Lumber Association, the ap- 
pointment of which was authorized at the last 
annual meetings of the two associations for the 
purpose of considering in a broad way the 
relations between manufacturers and whole- 
salers, was held Wednesday, June 22, at the 
Stevens Hotel, Chicago. 

Horace F. Taylor, of Taylor & Crate, 
Buffalo, N. Y., acted as chairman of the joint 
conference, and W. W. Schupner, of New 
York City, secretary of the National Wholesale 
Lumber Association, served as_ secretary. 
W. M. Ritter, of the W. M. Ritter Lumber 
Co., Columbus, Ohio, chairman of the manu- 
facturers’ committee, and Mr. Taylor addressed 
the meeting, outlining the desirability of more 
complete codperation between manufacturers 
and wholesalers, and the benefits to be derived 
by the industry at large and the general public 
through the development of such closer rela- 
tions. There was a fair and frank discussion 
of problems confronting the industry as well 
as on questions affecting more particularly the 
relations between manufacturers and whole- 
salers, and throughout the conference there 
was manifest a sincere desire to meet and 
overcome conditions which have heretofore 
unfavorably affected the merchandising of 
lumber. 

This being the first meeting of this character 
between these two groups, only the ground 
work could be laid for plans to be more fully 
developed as the conference work proceeds, 
but it was recognized that one of the funda- 
mentals to a closer working arrangement was 
the consideration of a standard of practice 
which would concretely set forth the essen- 
tial principles which should guide manufac- 
turers and wholesalers. toward a more compre- 
hensive working out of their problems. A 
sub-committee will be appointed for this pur- 
pose, 

It was also believed to be desirable to ar- 
range for group meetings at mill points with 
the purpose of bringing manufacturers and 
wholesalers into closer contact with each other, 
and to consider practical methods of develop- 
ing more efficient conservation, utilization and 
distribution of lumber. It was suggested that 
the first group meeting of this kind take place 





Plywood Promotion Makes Progress 


Promotion work and the new plywood text 
hook came in for considerable discussion at the 
thirty-ninth meeting of the Plywood Manufac- 
turers’ Association held at the Edgewater Beach 
Hotel, Chicago, June 21 and 22. President 
W. G. Schnute, of Evansville, Ind., in his 
address stressed the benefits to be secured 
through coéperation. Commissioner M. Wulpi, 
of Chicago, spoke of the good work accom- 
plished through the publication of the plywood 
text book, and exhibited testimonial letters 
from universities, Government departments, 
consuming sources and other channels which 
demonstrated the great interest aroused in the 
product manufactured by the members of the 
Plywood association. Reports were submitted 
by E. V. Knight, of New Albany, Ind., on 
import tariffs and promotion activities. A 
general discussion occurred on the cost of 
walnut tops, gum lumber cores, cross bands 
for furniture stock and 1/20-inch gum or 
poplar backing. Cost charts exhibited showed 
that the 1926 volume was below that of 1925. 
Other topics discussed included the effect of 
the Mississippi flood on business and the busi- 
ness trend in various commodities. 

The association dinner held on Tuesday 
evening proved a most enjoyable affair, Doug- 
las Malloch, the AMERICAN LUMBERMAN poet, 
supplying the necessary tonic with one of his 
stimulating and delightful talks, interspersed 
with humorous anecdotes. 

The next meeting of the association will be 
held in Chicago some time in September. 


Wholesalers Confer 


at some southern point between hardwood 
wholesalers and members of the Hardwood 
Manufacturers’ Institute. The offices of the 
two associations will consider a plan for such 
a group meeting. 

This first joint meeting indicated that much 
can be accomplished by a frank discussion of 
industrial problems, providing a way of co- 
-Operation on standardization, use of short 
lengths, and in otherwise moving the entire 
products of the mills, as well as promoting 
the extended use of lumber through the trade 
extension campaign. As the subcommittee on 
standard practice will promptly consider its 
work, the way seems clear for bringing about 
a better understanding between the manufac- 
turers and distributing branches of the lumber 
industry. 

The manufacturers were represented by 
W. M. Ritter, chairman; C. W. Nelson, of the 
Frost Lumber Industries, St. Louis, Mo.; H. 
T. Kendall of the Central Coal & Coke Co., 
Kansas City, Mo.; S. L. Coy, of the Cloquet 
Lumber Co., Cloquet, Minn.; M. W. Stark, 
of the American Column & Lumber Co., 
Columbus, Ohio; F. R. Adams, of the Pacific 
Lumber Co., Chicago; Walter Robison, Picker- 
ing Lumber Co., Kansas City, Mo.; O. T. 
Swan, secretary, Northern Hemlock & Hard- 
wood Manufacturers’ Association, and Wilson 
Compton, secretary, National Lumber Manu- 
facturers’ Association. 

The wholesalers were _ represented by 
Horace F. Taylor, who acted as temporary 
chairman in place of B. C. Currie, chairman 
of the wholesalers’ group, but who was un- 
avoidably absent; W. H. Schuette, of Wm. H. 
Schuette & Co., Pittsburgh, Pa.; C. A. Mauk, 
of C. A. Mauk Lumber Co., Toledo, Ohio; 
M. C. Truman, Marsh & Truman Lumber Co., 
Chicago; Dwight Hinckley, of the Dwight 
Hinckley Lumber Co., Cincinnati, Ohio; C. A. 
Goodman, Sawyer-Goodman Co., 
Wis., president, National Wholesale Lumber 
Association; and W. W. Schupner, New York, 
secretary. 


A sPRUCE log, 11 feet in diameter, was 
washed up on the Westport Beach, Aberdeen, 
Wash., last week. The log is considered one 
of the largest ever seen here. It will be 
sunk in the ground at the summer resort of 
Grayland and made into a community table. 


Marinette, . 
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This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests E. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 
delivered anywhere. 





NEW ADDERESS—3403 WEST 48TH PLACE 











Phone Virginia 0200 CHICAGO 
6-25-27 

i | 
Remodel Your 


Present Plant 


Perhaps a few changes in construction 
or an additional building here and 
there would enable you to manufacture 
and handle your lumber more eco- 
nomically. 

Our engineers will gladly advise with 
you on remodeling your present plant, 
or on building a new one. 


37 years back of our guarantee of 
satisfactory service. 











HRALL&S HEA 


ECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 






































Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1751 Il. Mer. Bank Bldg. 537 Mer. Exch. Bidg., 
St. Louis; Me. Chicago. 11. San Francisce, Cal. 



































C.B. Richard & Co. | 8" 
29 Broadway, NEW YORK = [ustomefiroisocs of 
Ocean Freight = sfiimnat'dai 
Brokers ee 
Special department handling export lumber shipments 
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Chas. F.Swartz W.C. Everett J.W.Baughman 


Swartz, Everett, Baughman, te. 
ENGINEERING APPRAISALS 
New and Second Hand Machinery. 
Specialized Service for 
Lumber Manufacturing Industries 


911 National Bank Commerce, NORFOLK, VA. 


























Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Dressed “EXTRA STANDARD” 








Some Attractive Values 
4/4 Birch No.1 C.&8....350,000° 8/4 Waple No. 2 Common.,75,000 
4/4 Birch No.2 Com. .. .75,000° 4/4 Basswood No.1C. &B..45,000° 
4/4 Birch No. 3 Com......, 150,000" 8/4 Basswood No.1C.&B. "28,000" 
4/4 Maple No. 1C C45... 75,000 8/4 tee 18,000 
8/4 Maple No.1 C.&B....100,000 8/4 Ashand ElmL. B.......10,007 

Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 











JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE 
BASSWOOD, Lumber, ies cease Flooring, 

Doors, Win w dings 
os Shooks from SAGINA 


cieiaendicaenaiane, 
Pine for direct shipment from Idaho. 





























17- : 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 








THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
.00 and $75.00 a teomend_& feet. Seven. edition. A 
every lumberman ¢: id, 
in leather _ $8.50. "AMERICAN "LUMBE , Publish- 
es, 431 8S. Dearborn 8 il, 
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New Jersey Lumbermen Meet 


Discuss Distribution of West Coast Products-—— 
Hear Plans for Circle Tour 


Newark, N. J., June 20.—More than 125 
retail lumbermen, including a number from 
other organizations, attended the spring 
meeting of the New Jersey Lumbermen’s 
Association, held here last Thursday at the 
Washington Restaurant. H. Edward Wolff, 
of Elizabeth, elected at the last annual meet- 
ing in Atlantic City, was presiding for the 
first time at a set gathering and from the 
variety of subjects brought up, the great 
interest shown, and the number who re; 
sponded to the call on a good business day it 
seems that Mr. Wolff has been very active 
behind the scenes in keeping up the tradi- 
tional Jersey “pep.” 

Erwin Ennis, the secretary, had invited 
members from many organizations in the 
East to meet with the Jerseyites for a dis- 
cussion of the distribution of West Coast 
lumber products on the north Atlantic sea- 
board, the idea being to formulate a proposal 
that the easterners may take to the manu- 
facturers, when the National Retail Lumber 
Dealers’ Association holds its annual con- 
vention at Tacoma in August. The question 
evoked tremendous interest and brought out 
various views, not only of the retailers, but 
of wholesalers and representatives of ship- 
pers in the eastern States. 

After listening to the experiences of all 
who cared to talk and having heard the 
reading of a resolution from the Northeast- 
ern Retail Lumbermen’s Association en- 
dorsing the movement to present the retail- 
ers’ side of the case to the national conven- 
tion in Tacoma, it was decided that each of 
the eastern associations would appoint a com- 
mittee to formulate plans and develop a com- 
mittee of the whole to codrdinate all the 
practical ideas. 


The Jersey association, in calling for the 
discussion, took the view that retailers, 
wholesalers and manufacturers have suf- 
fered unnecessary losses in the East because 
of the unsatisfactory manner in which lum- 
ber products have been distributed and felt 
that much of this loss was due to lack of 
cooperation. 


Shippers Indicate Interest 


The Intercoastal Lumber Shippers’ Asso- 
ciation, representing firms that ship the 
great bulk of West Coast lumber to the 
eastern seaboard, was splendidly represented, 
evidencing the fact that the manufacturers 
themselves are tremendously interested and 
will meet the retailers more than half way 
in their efforts to establish greater codpera- 
tion and to correct the evils that have to 
some extent hampered the distribution of fir 
and other Pacific coast woods. 


The Intercoastal was represented by L. 
B. Anderson, J. H. Burton, Ralph Angell, 
W. D. Kelly ‘and Mr. Donaway, all of whom 
spoke in favor of the proposed joint action 
by the easterners and all of whom stated un- 
equivocally that representatives of the manu- 
facturers would be present in Tacoma to hear 
the complaints and to do their bit in reme- 
dying any evils that may be pointed out. 

Others who spoke, besides Mr. Wolff and 
other representatives of the New Jersey as- 
sociation, included J. F. Downey, secretary 
the Lumber Credit & Research Bureau, of 
Boston; John Derr, V. E. Cliatt and E. A. 
Heaton, representing the Pennsylvania Lum- 
bermen’s Association; E. L. Barnard, presi- 
dent, and H. B. Coho, secretary, the New 
York Lumber Trade Association; F. Her- 
bert Brown, secretary the Building Material 
Men’s Association of Westchester County; 
Stanley Cox, representing the Long Island 


Dealers’ Association, and a number of rep- 
resentatives of wholesale firms. 


Various Questions Discussed 


The first question taken up at the morn- 
ing session, beginning at 10:30 a. m., was 
the new style of building. There was no 
objection of a serious nature raised. 

E. A. Pettersen, of Passaic, spoke on the 
question “How Can the Retail Lumber 
Dealer Hold the Hardwood Flooring Busi- 
ness Against the Inroads of the Floor-laying 
Contractor?” Several others joined in the 
discussion. It was forcibly brought out that 
the retail lumber dealer in some way must 
affiliate himself with the flooring contractor 
or organize a floor-laying company that will 
lay floors for the contractors and in that 
way be able to sell the complete lumber bill 
that goes into the construction of a house. 

The merchandising of composition roofing 
materials was discussed and letters were 
read from manufacturers stating the desire 
of the millmen to codperate with the dealer. 
However, the big point brought out was 
that something must be done by the retail 
lumber and building material dealer to stimu- 
late the re-roofing business if he desires to 
turn this volume back into his yard. 


Discounts to Contractors 


There was a spirited discussion on “Trade 
Discounts or Cash Discounts,” it being the 
practice in some sections to give a discount 
to the contractor who is using a large vol- 
ume of material and term it “Cash Discount.” 
It was brought out that this practice is all 
wrong, for if cash discount is given it 
amounts to approximately 2 percent and the 
balance is a trade discount to large users. 
This point was characterized by some of the 
speakers as being well taken and one that 
should be given consideration, since it seemed 
ridiculous that a discount should be termed 
“Cash Discount,” when it really was not a 
cash discount, but rather a concession to the 
large user or the contractor doing a big 
volume with the dealer. 

A number of the lumbermen spoke en- 
thusiastically of “End Matched Yellow Pine 
Flooring,” which was another of the prear- 
ranged topics. Several who had used this 
type of flooring advised others to give it a 
tryout, but it developed that only a small 
percentage of the retailers present had as 
yet experimented with the end-matched 
grades. Some expressed fear that the dis- 
= of short lengths would cause trou- 

e. 

Just before the luncheon hour, the “New 
Jersey Lumbermen’s  Build-a- Home- First 
Circle Tour to the National Retail Lumber 
Dealers’ Convention” was brought before the 
meeting and it developed that Secretary En- 
nis has disposed of nearly all his bookings, 
thereby i insuring the Jersey association a big 
representation at the Tacoma conclave. 

George W. Bogen, chairman of a commit- 
tee making arrangements for the Jersey tour, 
and Spencer D. Baldwin, a member of the 
same committee, explained details about the 
tour. They brought out that manufacturers, 
wholesalers and retailers, whether members 
or non-members of the New Jersey associa- 
tion, are welcome to take advantage of the 
circle tour with their relatives and friends. 


A TOTAL of 418,666,000 board feet of timber 
was cut from the twenty-two national forests 
of Oregon and Washington in 1926. Of this, 
236,661,000 board feet was cut in Oregon and 
182,005,000 board feet in Washington. 
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- Lumber Club Activities 


Hear Address on Flood Control 


JACKSON, Miss., June 20.—The final meeting 
of the Lumbermen’s Club, before the summer 
recess, was held last Thursday. The principal 
speaker was J. W. Collier, of Vicksburg, a 
member of the House of Representatives from 
the eighth Mississippi congressional district. 
Mr. Collier dwelt at much length upon the 
havoc wrought on the lumber industry by 
the recent flood of the Mississippi. He advo- 
cated means of preventing floods in the future, 
and pointed out the necessity of taking ade- 
quate steps to rehabilitate the affected terri- 
tory. He also took up the question of re- 
duction of income tax for corporations, and 
informed the members that he was a very 
strong advocate of the reduction of the tax 
from the present 13% percent to 10 percent. 
The next meeting of the club will be about the 
middle of September. 


Discuss New Building Code 


CotumsBus, OnI0, June 20.—The efforts of 
all railroad companies to keep up with trans- 
portation requirements, and to take care of 
the increasing freight business of the nation 
were described by M. S. Connors, general man- 
ager of the Hocking Valley Railway Co., at 
the regular semi-monthly meeting of the 
Wholesale Lumbermen’s Club of Columbus, 
held at the Neil House, June 18. 

Mr. Connors showed how the freight ton- 
nage of the country has increased during the 
last quarter of a century and said that the 
executives of the most important railroad lines 
in the country are making strenuous efforts to 
furnish adequate transportation for all indus- 
tries. He said the job is a big one and that 
there is great need of. active codperation be- 
tween railroads and shippers. 

The question of the new zoning code in 
Columbus also came up for discussion. 
Frank T. Cartwright, an engineer from the 
Washington headquarters of the National 
Lumber Manufacturers’ Association, told of 
the code which had been prepared by lum- 
ber interests in conjunction with real estate 
and down-town property owners. The new 
code which is now being considered by a com- 
mittee of the Columbus city council, is much 
more liberal toward wood as a building ma- 
terial, than the code prepared and submitted 
by Bert Walter, of the Columbus building de- 
partment. The latter code sought to divide 
the city into three zones in which wood was 
almost completely restricted in the down-town 
zone and partly restricted in Zone No. 2, 
which was the one immediately outside of the 
down-town zone. Zone No. 3, comprising the 
suburbs, provided practically no restriction in 
the use of wood. Mr. Cartwright believes 
that Columbus ‘needs only two zones and the 
ordinance which he aided in preparing pro- 
vides for two zones only. There is a differ- 
ence of opinion in the minds of city council- 
men and a long contest is anticipated. 


Wisconsin Club Activities 


MuswaukeEE, Wis., June 20.—Three dis- 
trict clubs affiliated with the Wisconsin Re- 
tail Lumbermen’s Association ‘held meet- 
ings at various points during the last week. 
The first was that of the Lower Wisconsin 
River Lumbermen’s Club which met at Bos- 
cobel on the evening of June 15. The chief 
talks at this meeting were made by E. G. 
Phillips, of the Drew Line Co., Fort Atkin- 
son, who talked on barn ventilation and 
equipment and the sale of such side lines. 

G. Bates, of the Bates Valve Bag Co., 
Chicago, told of the growing use of paper 
sacks for cement. Don S. Montgomery, sec- 
retary of the State association, reported on 
the activities of the various district clubs. 

The second meeting was that of the South 
Central Wisconsin Lumbermen’s Club at 


Waupun on June 17, the principal speaker 
being Hawley W. Wilbur, president of the 
Wisconsin Retail Lumbermen’s Association, 
who urged the lumbermen to get a legiti- 
mate profit for their merchandise, but em- 
phasized the knowing of their costs in order 
to do this. Other speakers were Don S. 
Montgomery, State association secretary; 
F, A. Fuller, of the Fuller Goodman Co., 
Oshkosh, who told how his company handles 
roofing sales in its territory; and G. C. Estes, 
sales manager of the Lehon Co., Chicago. 

The third meeting was that of the Land 
o’ Lakes Lumbermen’s Club at Minocqua 
on June 18 and the dealers at this meeting 
listened to an excellent talk by James H. 
Kellogg, of the Kellogg Bros. Lumber Co., 
Wisconsin Rapids, on how his concern put 
on a roofing campaign in that city. Secre- 
tary Montgomery, of the Wisconsin associa- 
tion, was also present and gave a talk on 
the activities of his organization. Discus- 
sion on cement and face brick questions, cost 
of doing business and ready-cut houses, was 
taken up by Robert Schuelke, Rhinelander 
Lumber & Coal Co., Rhinelander; Eugene 
Landon, Oneida Retail Yards, Rhinelander; 
J. H. Menacher, Park Falls; Frank Hall, 
Eagle River; and Frank Sladek and Mark 
M. Raymond, of Tomahawk. 


Salt Lake Club Elects 


Satt Lake City, Utan, June 18—O. D. 
Romney, manager of the Romney Lumber Co., 
was elected president of the Salt Lake Lum- 
bermen’s Club at the semiannual meeting held 
in the Chamber of Commerce this week. 
Other officers chosen were, C. L. Shaw, Cross 
Lumber Co., vice president; and Carl Burton, 
manager of the McFarland Lumber Co., sec- 
retary-treasurer. 

Miss Dorothy Carlson, local girl who sprang 
into fame‘two weeks ago following her win- 
ning first place in the high school oratorical 
contests of the United States, was present at 
the meeting and gave a talk. 


HOO-HOO DOINGS 


Hoo-Hoo Officials Changed 


JACKSONVILLE, Fia., June 20.—D. E. Harper, 
of the Harper Lumber & Manufacturing Co., 
Plant City, has been appointed Hoo-Hoo Vice- 
gerent for the St. Petersburg-Tampa terri- 
tory, succeeding Earl Coffin, of St. Peters- 
burg and J. E. Shepley, of Tampa. J. E. 
Dugger, of the Winter Haven Planing Mills, 
Winter Haven, has been appointed Vicegerent 
for the Lakeland district, succeeding E. E. 
Shaver. The change in vicegerents was oc- 
casioned by the illness of Mr. Shepley and 
the removal of Messrs. Coffing and Shaver 
to New Orleans and Jacksonville, respectively. 


Thanked for Sponsoring Boy Scouts 


MINNEAPOLIS, MINN., June 21.— Urging 
members of the Twin City Hoo-Hoo Club to 
set high ideals for the Boy Scouts of this 
territory, George S. Wyckoff, Minneapolis 
Scout executive, at a meeting of the club last 
Thursday thanked the members for sponsor- 
ing one of the Minneapolis troupes. Four- 
teen Boy Scouts gave a demonstration of 
scouting. At the speakers’ table, which was 
presided over by Robert Hasslen, president of 
the club, were exhibits of the handiwork of 
the boys. They included birdhouses and rope 
knotting. 

















THE LIVING of 6,000,000 men, women and chil-., 


dren is derived from industries based on the 
raw material, wood. Over a million men are 
gainfully employed in the lumber industry or 
its branches. 














Yellow Pine 


The Aristocrat of Structural Woods 


—the finest build- 
ing material you 
can recommend 
to your custom- 
ers. | 


R. W. WIER 


Lumber Company 
First National HOUSTON, TEXAS 


Bank Building, 


Distributors:—Wier Long Leaf LumberCo. 
Mills:—-Wiergate, Texas. 
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HARDWOOD FLOORING 
Maple - Oak - Beech 


3 ai Birch 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 

















Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 


ws Pelahatchie * 
Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 
YELLOW PINE 


ao Joists, Boards, Shiplap, K. D. Rough Finish. 























Pickrel Walnut Co. | 


Manufacturers 


Walnut Logs, Lumber 


ST..LOUIS, MISSOURI, U.S.A. 


Cable Address: “*Pickwood,” St. Louis - z 
Za nnnnninnnnnniit \ 
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or Mixed Cars 


We carry Douglas Fir in }|- 
all yard and shed items and i 
timbers at St. Louis for quick [;: 
shipment. Load out same day 


factured by best Douglar Fir 
mills. Delivery to any point 
within 600 miles in 48 hours. |} 
Twenty-seven R.Rs.toship |; 
over. 4 


Tell us what you need and $ 
We'll do the rest. 















ie 
order received. Stock manu- | 
\ 











Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


Voueh 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


431 So. Dearborn St.. CHICAGO 

















Income Tax Department Ruling 


New York, June 20.—Corporations may now 
deduct in their income tax returns contribu- 
tions to a chamber of commerce or a board of 
trade in connection with a movement for re- 
duction in feight rates, under a ruling that 
has just been announced by the Income Tax 
Department, according to M. L. Seidman, tax 
expert of Seidman & Seidman, certified public 
accountants. This ruling reverses the previous 
attitude of the department, in that it was here- 
tofore held that such payments could not be 
deducted. 

Corporations, Mr. Seidman explained, can 
not take any deduction for contributions as 
such. They are, however, permitted to deduct 
for business expenses. The department took 
the position that a contribution to a fund to 
secure freight rate reduction was not different 
from any other contribution, and hence not 
deductible. Taxpayers protested, however, on 
the ground that these payments were clearly 
distinguishable from the ordinary contribu- 
tion, since freight rates were a matter having 
a direct relation to the business of the cor- 
porations, and expenditures to secure reduc- 
tions were in the nature of business expenses. 
This view is accepted by the department in 
the new ruling, with the result that all such 
payments now become deductible. 





* 


Penn Retailers Discuss Business 


PitrspurG, Pa., June 21.—At the June 
meeting last Friday of the board of direc- 
tors of the Retail Lumber Dealers’ ~Associa- 
tion of Pennsylvania, Secretary William B. 
Stayer reported the sale during and since 
the annual convention in February until the 
middle of May of 26,000 copies of the asso- 
ciation’s booklet, “Prospectus to Pennsyl- 
vania Homes.” Mr. Stayer reported that 
the association is issuing another booklet, 
entitled, “Popular Selections From Pennsyl- 
vania Homes.” 

The association is employing several col- 
lege students this summer to promote its 
advertising. They will call on members of 
the association, who are expected to assist 
them in local newspapers. 

Carl Van der Voort, general counsel of 
the State association, has been making a 
number of trips throughout the territory 
during the last few months. He reported 
business good in some places, fair in others, 
and dull in some of the districts. He said. 
however, that in the dull neighborhoods the 
dealers are cooperating and trying to get an 
honest price. 

Charles F. Eggers of Uniontown, first 
president of the State association, was pres- 
ent and gave a talk outlining his early ex- 
periences in the lumber business, leading up 
to the formation of the State association. 
His remarks showed conclusively that some- 
thing had to be done at the time he gave 
the organization his attention and started it 
on its way. Mr. Eggers has been a success 
in the business, and has always practiced 
what he advocates, right business principles. 
He was warmly greeted by the directors and 
officers. 


Directors on Business Conditions 

Directors reported on business conditions 
as follows: 

No. 1—No change in business conditions; still very 
quiet with little prospect for the immediate future. 

No. 2—Business quiet; collections slow; factories 
running four days a week since June 6; slight im- 
provement in coal mining. 

No. 3—Business is very slow and prospects scarce. 

No, 4—Business shows no apparent gain; stocks are 
normal. Carpenters are willing to cut the scale 20 
percént. 

No. 5—Business is a little better; still slow. 

No. 6—Business fair; think better weather will 
have good effect; several large contracts let; plenty 
of labor; no labor trouble. 

No. 7—Business shows slight. improvement. 

No. 8—Business is fairly good; weather retarded 
trade up to date, but prospects are fair; no labor 
trouble expected; wages remain about the same; no 





complaints price cutting, either from memberg or 
outside companies. 

No. 9—Business holding up good; believe jt will 
continue to do so throughout the year. 

No. 10—Business is somewhat better in the last 
sixty days, but there is still room for a lot of im- 
provement; outlook is fair. 

No. 11--General conditions not very good; some 
small jobs, but few large ones, due to industrial con. 
ditions; late May and June have shown improve. 
ment, 


No. 12—We have done more estimating this year 
than in the corresponding five months last year, De. 
liveries are somewhat lower for the same period, but 
we attribute this entirely to weather conditions and 
feel that the sales for the year will total as good a 
volume, if not better, than last year. Our indus. 
trial trade is better than last year. 

No. 18—Continued bad, wet weather has held ~up 
our usual spring business to some extent. We are 
therefore looking forward to better business during 
the summer. A new building code is being prepared 
for the city of Erie. Association members here are 
on the job looking after their interests, and the Na- 
tional Lumber Manufacturers’ Association has given 
them some help. This is a worthy example. 


SPBEEEAZEBBAALESS: 


A Great Oak With Two Trunks 


Mount VERNON, On10, June 20.—On the 
farm of W. C. Rockwell, about two miles 
southeast of here, is to be seen a remarkable 
twin oak, illustrated herewith. The two trunks 
stand about twelve feet apart and come together 
about sixteen feet above the ground, whereafter 
they continue as one tree, having grown per- 
fectly together. The full height of the tree is 














Remarkable twin oak on the farm of W. C. 
Rockwell, near Mount Vernon, Ohio 


sixty-five feet and the larger trunk is approxi- 
mately three feet in diameter three feet above 
the ground while the smaller one is 20 inches 
through. 

The thicker trunk was at one time hollow at 
the ground, but Mr. Rockwell has had this 
filled with concrete to a height of fourteen feet, 
6-inch holes being drilled through the shell 
about three feet apart to permit the pouring of 
the concrete. These holes are now nearly grown 
over with bark, as is the opening at the ground 
which at one time was large enough to admit a 
man. Due to these ministrations of the tree 
doctor, this notable specimen of the white oak 
family remains healthy and vigorous. ; 

This twin oak attracts considerable attention 
from tree lovers, few of whom pass through 
Mount Vernon without making it a point to 
visit it. 





Hoosier farmers and others in Indiana this 
spring purchased and planted twice as many 
forest seedlings as in any other year. Officials 
of the forestry division of the State depart- 
ment reported that the State nursery at Henry- 
ville, Ind., had disposed of more than a quar- 
ter of a million young trees at cost. 
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‘Short Lengths “On the Air” 


Sr. Louis, Mo., June 21.—Hooking up the 
waiting reception for Col. Charles A. Lind- 
bergh and the use of short length lumber in 
the airplane in which he made the flight to 
Paris, M. E. Meacham, president of the Good- 
fellow Lumber Co., last Friday made a 
telling radio address, broadcast by Station 
KMOX, on the need of conservation of the 
country’s timber resources through the more 
eneral use of lumber in lengths less than 8 
ect. Mr. Meacham’s address was made while 
Col. Lindbergh was in the air, returning to 
St. Louis, and because people were depending 
upon radio for reports of the progress of the 
Spirit of St. Louis, it is estimated that fully a 
million people heard this address, including 
employees of some 2,200 local industries which 
had temporarily installed radios in their plants. 
Mr. Meacham is a member of the National 
Committee on Wood Utilization, representing 
the retail lumber dealers, In his address, Mr. 
Meacham said: 

While all of us are anxiously awaiting the arrival 
of Col. Chas. A. Lindbergh on the eve of the most 
momentous celebration St. Louis has ever had, it is 
indeed a pleasure to have this opportunity of telling 
you that one of the mail 
airplanes formerly used by 
Lindbergh, which is sup- 
ported in important parts 
in construction by short 
lengths of lumber, brought 
to St. Louis the request 
for this message to you. 

Air transportation is in 





M. E. MEACHAM 
St. Louis, Mo.; 


President Goodfellow 
Lumber Co. 





its infancy as is also the 
use of lumber in lengths 
less than 8 feet. For a 
moment let us consider the 
matter of lumber for your 
new home or other build- 
ings, and inventory your 
policy in specifying lengths 
when buying boards and 
2x4’s. 

Notwithstanding the fact that 90,000,000 people in 
this country live in frame houses and over 40 per- 
cent of American industry, which includes Lind- 
bergh’s probable future industry, depends on wood 
for its raw material, the public in general has known 
very little about lumber. If a lumber merchant tries 
to sell short length lumber, that is, lengths of less 
than 8 feet, the consumer for natural reasons seems 
immediately to associate this term with short-weight, 
short change, or being caught “selling short.” But, 
as a matter of fact, the consumer should remember 
Col. Lindbergh’s dependence on short lengths of 
lumber in the construction of the wings of The 
Spirit of St. Louis. The lack of general use of short 
lengths in lumber makes one think that the public 
would rather be extravagant than change an expen- 
sive habit. 





Cutting Big Ones Into Little Ones 


As you ride through the suburb’ of the rural com- 
munities you will see carpenters busily engaged in 
sawing long 2x4’s into short 2x4’s just as they were 
sawed a thousand years ago—yes, 4,000 years ago— 
and when that murderous sawing of long lengths is 
done a large percent of the trimmed 2x4’s or boards 
are the same short lengths as the sawmill and the 
lumber merchant would like to sell them. Thus an 
economic waste results as large amounts of the more 
valuable long lengths are used on the job. 

Everyone knows that the tree tapers toward the 
top and, in addition, that knot defects due to growth 
of limbs and other defects are scattered throughout 
the tree trunk. 

In converting trees into lumber it is evident that 
a number of short lengths will be cut from the 
outside of the lower part of the tree. In addition 
many of the defects in long length pieces in the tree 
must be sawn out, which in turn result in additional 
quantities of short length lumber. The lumberman 
could, of course, include many of these defects in 
long length lumber and thereby reduce the quanti- 
ties of short lengths produced, but they would not 
serve the public in the best manner because the 
consumer would be forced to pay freight of $7.50 


to $25.00 per 1000 feet, board measure, in this dis- 
trict and other charges on such defective parts of 
the tree for which no practical construction use 
could be found. 

In efficiently operated plants and sawmills the 
production of short lengths will amount to about 
20 to 25 percent of the total lumber output; in some 
cases more, depending upon the character of the 
logs. It also follows that these short lengths usu- 
ally are of excellent quality because they are pro- 
duced by sawing out of long lengths such as de- 
fects as would seriously interfere with the usefulness 
of the material. Custom alone has caused the pub- 
lic to disregard this short length material, and its 
length alone has condemned it at the ultimate ex- 
pense of the consumer. Unfortunately, millions of 
feet of short length lumber are actually being burned 
at sawmills because of this lack of demand. 

A special sub-committee on construction, of the 
National Committee on Wood Utilization, composed 
of many of the leading builders, architects and engi- 
neers of this country, recently analyzed over 250 
standard house plans covering the typical small 
American home, including farm structures. The 
committee found that 20 percent of all the lumber 
used in the construction of these houses could have 
been purchased in short lengths less than 8 feet, 
but in actual practice only 1% percent of the total 
lumber bill was bought in short lengths, and 18% 
percent of the total quantity of lumber used was 
reduced to short lengths from long lengths by saw- 
ing on the job. 

Short lengths of lumber are offered by most saw- 
mills and lumber retailers at a reduction, depending 
on length and quality, of from 10 to 30 percent. 
If all short lengths unavoidably produced could be 
sold we could reduce the trees cut each year by 20 
to 25 percent and still fill the present requirements 
of lumber by producing more lumber from each log 
with a saving to you. 

Unless it is profitable to raise a crop of timber, 
it will not be done on a commercial scale, although 
it may be sorely needed to develop such modern in- 
dustries as our airplane industry, and will certainly 
be needed to build homes. In the future we must 
rely on man-grown timber. A more practical and 
therefore sensible use of lumber is necessary in or- 
der to effect a closer utilization of the standing 
timber. 

We are today only utilizing about one-third of each 
tree we cut, and the public has not realized that the 
greatest blame for this waste is directly due to its 
lack of knowledge in preparing lumber orders and 
specifications. It has been estimated that the value 
of this salvaged short length lumber’ would exceed 
$100,000,000 a year. 

Our reforestation policy in the future is therefore 
largely in the hands of you as dealers and consu- 
mers, and the solution of the short length problem 
will go far toward the raising of the present low 
utilization ‘of the standing timber. 

In conclusion, our stored up feelings here in St. 
Louis guarantee the St. Louis homecoming celebra- 
tion for “Slim” will, in sentiment, exceed the wel- 
come tendered “Our Hero” in Paris, Brussels, Lon- 
don, Washington, Brooklyn and New York City. 
And as Col. Chas. A. Lindbergh wings closer and 
closer to St. Louis he continues supported by prac- 
tical, durable and economical short lengths of lum- 
ber fabricated in the wings of The Spirit of St. Louis. 


Celebrating Its Centennial 


BurFaLo, N. Y., June 22.—The centennial at 
Jamestown, N. Y., is being held this week and 
drawing large crowds to the city from many 
towns in western New York. The big features 
of the week included the centennial parade of 
yesterday, in which many military, civic and 
other organizations took part, and the pageant, 
given last evening on the high school grounds. 
Both the parade and the pageant were of un- 
usually large proportions and as spectacular 
events have not hitherto been equalled in the 
city’s history. 

The event that opened the centennial was 
the “Exposition of Progress,” which began on 
June 17 and will continue all the week. About 
130 booths made up the exposition and over 
100 merchants and manufacturers are par- 
ticipating, among them being fifteen lumber, 
furniture manufacturing and other wood- 
working plants. A fine display of various 
sorts of furniture is being made by concerns 
in that industry. The United Lumber & 
Supply Co. has a large booth which shows a 
garden pagoda in white. 
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of hardwood flooring and many 
of them know that our “Old Re- 
liable” Maple, Birch and Beech 
flooring is unexcelled for beauty 
and long wear. 


For many years dealers have 
supplied the needs of their cus- 
tomers with “Old Reliable” floor- 
ing and we know it gave satis- 
faction because these dealers 
have re-ordered time after time. 


“Old Reliable” flooring will 
stimulate sales for you and will 
also bring your customers back 
for more of it. 


Check up now on your stocks 
of Maple, Birch and Beech floor- 
ing and then give “Old Reliable” 
a trial. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture hardwood 
and softwood lumber, lath and 
Poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. | 


Home Owners: Want 
Beautiful Floors 
They are “sold” on the merits : 


Grand Rapids Trust Co. 
Receiver for William Dorner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable” 
Hardwood Flooring. 

I would like to receive future lists as 
they are issued. This will not obligate 
| me in any way. 
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By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 87 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 

















White Pine 





IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALso | Yellow Pine 
WM. SCHUETTE CO. 


Pittsburgh, New York, 
Pa, N. Y. 


Minneapolis, 
Minn. 











V. P. Childress Lumber Co. 


Age Herald Building, 
BIRMINGHAM, ALABAMA 


COMMISSION REPRESENTATIVES 
FOR RELIABLE MANUFACTURERS 











We solicit correspondence with manufacturers 
sqoking representation in the fastest growing 
City of the New South. 








FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Manufacturers 


“eit Shar Lat Yellow Pine 














(Statistics—Continued from page 56) 


National Analysis 


WasuinctTon, D. C., June 20.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended June 
11, orders and shipments being shown as per- 
centages of production: 


One Week 23 Weeks 
No.of Ship- Or- Ship- Or- 


ASSOCIATION— mills ments ders ments ders 

(n) Southern Pine .... 104 91 88 98 100 
(n) West Coast ...... 70 111 109 104 106 
(n) Western Pine ... 32 82 76 115 116 
Came. Pee coces 17 V7 68 141 144 
fn} Calif. Redwood ... 16 116 140 121 1383 
n) No. Carolina Pine. 36 104 57 102 88 
Northern Pine ... 8 85 65 102 105 


Hem. & Hdwd. 18 184 91 112 108 
All softwoods ... 301 97 91 107 108 
N. Hem. & Hdwd. ... 63 
Hdwd. Mfrs. Inst.. 146 181 102 122 125 
All hardwoods .. ... 122 98 111 113 
SS dvunee oes 99 91 107 109 


tUnits of production, each representing normal 
daily output of 28,000 feet. 
*51 percent of cut in region. 


The five softwood manufacturing associations marked 
“(n)”? have a standard for normal production, and 
for the week 258 of their members gave actual pro- 
duction as 98 percent; shipments, 97° percent, and 
orders, 93 percent of normal production. Figures 
for normal last year included reports of 328 member 
mills of the above associations and of 14 cypress mills 
not included this year, and showed production 105 
percent; shipments, 107 percent, and orders, 104 per- 
cent or normal. 

Only the Hardwood Manufacturers Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it gave 
actual production as 67.5 percent of normal against 
98.1 percent for the corresponding week of last year. 





Hardwood Barometer 


MempPuis, TENN., June 20.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended June 11—184 units, each repre- 
senting daily capacity of 28,000 feet, reporting 
—is as follows. 


‘ 





Percent of —— 
Normal Actual Ship- 
Production*— Feet output output ments 
Normal (iden- 
tical units)... 30,912,000 . 
 drenehatred ss 20,907,000 67.5 ana 
Shipmentst ...... 26,084,000 84.4 124.8 
Orders 
OO” error 20,800,000 67.3 99.5 80.0 
On hand end 
I odd eat 157,034,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 





Western Pine Summary 


PortLanp, Ore., June 18.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 11, from 
thirty-two member mills: 


Percent 

: Percent Ship- 

Production— Carst Feet of cut ments 
Normal, .2s..0%0. «+++ . 81,825,000 
Pn Sta atewee 30,988,000 


Shipments (car) .. "963 25,038,000 
Local deliveries. . . 525,000 


Total shipments . 25,563,000 82.49 


Orders— 
Cameeted occ cccce 82 832,000 
Booked (car) ... 873 22,698,000 
ee Otis 4 25,000 


Total orders .... .... 238,223,000 74.94 90.85 

On hand end week 2,946 76,596,000 sare hes 

Booking for the week by twenty-eight identical mills 
were 132.65 percent of those for the previous week, 
showing an increase of 4,966,000 feet. 


tCar basis is 26,000 feet. 


*Normal takes into consideration mill capacity, num- 
ber of months usually operated and usual number of 
shifts—reduced to a weekly basis which is constant 
throughout the year. 


During the week production was 98 percent of nor- 
mal; shipments were 81 percent of normal, and orders, 
73 percent af normal. Average for the corresponding 
week of last four years was as follows: Production, 
109 percent; shipments, 85 percent, and orders, 76 
percent of normal. 


Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months the 
production increased to 114 percent of normal. 


Southern Pine Barometer 
New Orteans, La., June 20.—For the week 


ended June 17, Friday, 104 mills report as 
follows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production Carst Feet Output Output 
a Pre 68,172,474 re “il 
Actual ....... --. 50,886,367 7464 | 

Shipments* ..... 2,834 58,471,088 85.77 114.99 

Orders— 

Received” .... 2,202 45,431,664 66.64 89,98 
On hand end 
es 9,375 193,425,000: 


7Basis of car loadings is May average; 20,632 feet, 

tOrders on hand showed a decrease of 6.32 percent, 
or 13,039,424 feet, during the week; 104 mills con. 
tributed to previous week’s report. 

*Orders were 77.70 percent of shipments. 

Of the 103 mills reporting running time, 4 were 
shut down; 1 operated three days; 9, five days, and 
14, five and one-half days; 56 operated full time, 
and 19 reported 620 hours overtime. 


OUTINGS 


St. Louisans Plan Outing 


St. Louris, Mo., June 21.—The fourth an- 
nual picnic of the lumbermen of St. Louis will 
be held Saturday, July 23, at the Oakville 
Farmers’ Club in St. Louis County. Harry D, 
Gaines, president of the Hoo-Hoo club, under 
whose auspices the picnic will be held, has 
appointed the following committee chairmen 
in charge of the outing: General chairman, 
Charles Imse; finance, D. R. Fitzroy; enter- 
tainment, George G. Geary; refreshments, 
Claude Dann; transportation, C. A. Neuen- 
hahn; attendance, C. E. Price; treasurer, E. J. 
Luder; secretary, Harry DeLano. E. J. Cook 
will direct the athletic events, including a 
golf putting contest, horseshoe tournament, 
baseball games, sprints etc. There will be 
dancing afternoon and evening, as well as a 
bridge party for the ladies in the afternoon. 


Wisconsin Dealers Play Golf 


MitwavkeEE, Wis., June 20.—What was prob- 
ably the most successful golf tournament ever 
staged by the Wisconsin lumbermen was that 
at the Brown’s Lake Golf Club near Burling- 
ton on June 14. There were thirty-eight play- 
ers in the morning and forty in the after- 
noon over the eighteen holes. 

H. E. Frost won low gross in the morning 
play which was over nine holes, with the low 
score of 41, while Walter G. Meyer took the 
low net, with 33, having a gross of 45 and 12 
for handicap. 

Winners for the 18-hole play medal handicap 
in the afternoon for players over 50 years 
were: Low gross, C. P. Tinkham, first, with 
109, and John Rodgers, second, with 111. 
A. J. Barker took first in the low-net with a 
net of 76, having a gross of 104 with 28 for 
a handicap; and Fred Holstein was second 
with 81 for net, 97 gross and 16 handicap. 

In the group under 50 years, H. O. Reitsch 
was winner for low gross with 91 and L. G. 
Wilford second with one more, 92, There 
was a three-way tie for low net among E. R. 
Doyle, B. Jones, and D. C. Church, all 
having a low net of 71. Mr. Doyle shot a 92 
gross with 21 handicap; Mr. Jones made it 
101 gross and 30 handicap; and Mr. Church 
with a 97 gross, and 26 handicap. 

R. W. Dane won the special flag race which 
consisted of the players adding their handicap 
to the par of the course which was 74, and 
placing their flag where the ball lay on the 
stroke. The flag flying the longest distance 
from No. 1 tee won. Tom Meade was the 














only one to score a birdie during the play. 
Robert Blackburn, Milwaukee, was general 
chairman of the tournament and Donald Dar- 
dis and Walter Keebler, of Burlington, handled 
the local arrangements. The next tournament 
will be held on July 12. The course is to be 
selected for this match in a few days. 
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The Old Man’s Season 


In June they always sing of youth, 

Of buds and brides and such, forsooth, 
Of maidens dancing on the green, 

Until you’d think the whole machine 
Was for the young. And yet the spring, 
And May, and June, and everything, 
Were meant for us whose heads are gray. 
Yes, summer is the old folks’ day. 


I think about it every fall 

When winter shuts around us all: 

If I can only just survive 

The snows and blizzards that arrive, 
Until the spring is really here, 

I’m good for—well, another year. 

It’s not the young folks watching for 
The spring—but fellows past three score. 


Yes, springtime is the old man’s time, 
Whatever rimes the poets rime, 

And summer is the old folks’ joy, 

More than the maiden and the boy. 

For now my bones feel warm at last, 

And now I know the winter’s past, 
Rejoicing, as we old folks do, 

That, once again, I’m warm clear through. 


We See b’ the Papers 
Many men are in favor of a big army, made 
up of other men. 
Last Sunday was Father’s Day. 
was Mother’s Day—Washday. 


The militarist’s idea of the way to prevent 
murder is to give everybody a gun. 


Col. Lindbergh can now quit ‘attending other 
people’s affairs and attend to his own. 


A man tried to commit suicide by leaping 
into the Chicago River and nearly smothered 
to death. 


And, by the way, which would you rather 
be right now, Red Grange or Charlie Lind- 
bergh? 

This Kelly who sat for twelve days on top 
of Pras has given a lot of married men 
an idea. 


China has raised $20,000,000 to finance an- 
other battle. Well, that’s nicer than borrow- 
ing it from us. 

A woman picked up by the police in Chicago 
refuses to talk. Some very remarkable people 
live in Chicago. 

A mosquito has 22,500 grandchildren, but 
not if you drain off or dry up the stagnant 
water around your premises. 


After all is said and done, let us remember, 
while other cities gave Lindbergh parades and 
dinners, St. Louis gave him his start. 


Health Commissioner Bundesen, of Chicago, 
says that a man soon will live 120 years. You 
surely can’t mean in Chicago, Doctor? 


The President named his dog after one of 
our ancestors. At first we were pleased, but, 
come to think of it, now we don’t know. 


_ President Coolidge put a $5 bill in the collec- 
tion Sunday, and we wonder what the folks 
back home in New England will say to that? 


Saka Zoff shouted at the king of Bulgaria, 
“Your majesty’s words do not correspond 
with the truth.” Now we know what to say 
to some of our own kings of Bulgaria. 

Ambassador Herrick is coming home next 
week for his vacation, and this department 
wishes to remind him that we were the first 
to suggest a Herrick & Lindbergh ticket. 

And, before the shouting and the tumult 
dies, let us not forget that America was dis- 
covered by a Scandinavian also, Leif Ericson, 
some 500 years before Columbus rediscovered 
it. 

The Government saved $875,746 in the last 
ten months by discounting its bills; and there 


Monday 





is no telling how much more it might have 
saved by taking its discount after the date, 
like some people do. 

The Chicago school board refused to hire 
a musical director for the schools because he 
is not a resident of Chicago. And the chil- 
dren should not sing “The Star Spangled 
ee because neither was Francis Scott 

ey. 


Between Trains 

HAZLETON, 
Trust Co. does more than give its stockholders 
quarterly dividends, it gives them an annual 
dinner, and so we were summoned from Chi- 
cago to tell them what we know about finance, 
which took several seconds, and then we went 
on and told them what we know about life, 
knowledge that it has taken us some time to 
acquire. Well, we had a wonderful time, well 
worth the long journey. Hazleton is a town 
by itself, 1,300 feet above sea level, yet a good 
deal more on the level than New York, which 
is right at sea level. It not only has a good 
bank, and other good banks, but a good hotel, 
and a coal industry, and a silk industry, which 
two latter, by the way, always travel together. 

We inquired why it was that you always 
found a silk-throwing mill near a coalmine, 
and we discovered. It affords employment for 
the women of the men who find employment 
in the mines. Or, to put it the other way 
around, it affords the mill employees, because 
there are many men employed in the mines, and 
where you find men you generally find women, 
or the other way around, also. 

Anyway, it is a great idea. We have seen 
evidences of it in some of our other cities. 
For example, when some fellow starts a lumber 
business, somebody else starts a country club 
or a bridge gang or something, so as to provide 
employment for the women. 


RusHvIiL_e, Inp.—The Rushville Chamber of 
Commerce, nee Boosters’ Club, held its first 
meeting and dinner tonight at the new St. 
Mary’s school, and what a good time we did 
have, and no wonder. Curt Hester, a lumber- 
man, is president, and when he appointed 
tellers, he appointed John Frazee, Bob Pierce 
and Frank MclIlwain, all lumbermen, and Her- 
bert Flint, a banker, which is a wonderful 
name for a banker, anyway. Whether the 
banker was supposed to watch the lumbermen, 
or vice versa, we do not know, but, being a 
lumberman, we have our guess. 

Of course, Will Feudner, publisher of the 
Rushville Republican, was the fellow who in- 
vited us down here, and motored us around 
while we were here, and saw that we got out 
of here. after we were through. So it is to 
Will that belongs any praise or blame that 
attaches to the occasion. Will is one of the 
fellows who is helping to put the rush in 
Rushville. 


One Defect 


Why throw a 2x8x10 

Away because of one small knot? 
And yet we do that way with men— 

It seems their virtues are forgot 
When one small defect we discover, 
That kinder hearts would just pass over. 


We never throw a 2x8 
Away because of check or. wane, 
And yet a man we learn to hate _ 
If one small hour he gave us pain. 
It seems we just forget to measure 
The other hours he gave us pleasure. 


Why throw a 2x8 away ' 
When all the rest is No. 1? 

And why to friends who fail us say, 
“Our friendship is forever done, 
Because, for once, your friendship faltered?” 
By one small knot -is all else altered? 
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Hardwood 
Flooring 
Hardwood Trim 
in Mixed Cars 


Meadow River 5 kinds of 
flooring, 5 kinds of trim and 
Poplar bevel siding,in mixed 
cars is proving a mightly ad- 
vantageous way for lumber 
dealers to buy. This variety 
enables them to get small 
quantities of the various items 
they sell without sacrificing the 
benefits of full car buying. 


Our stock is all made from 
famous West Virginia Hard- 
woods. The reliability of our 
products is well known. 


We also sell flooring, trim 
and Poplar bevel siding L. C. 
L. Let us have your inquiries. 


I?ll pay you to buy 
Meadow River Stock 


THe MeaApow River LumBer Co.. 
RAINELLE, W. VA. 


MEADOW RIVER 
—OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestaut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 


have a daily capacity of 
300,000 feet of 


BAND SAWN AND KILN DRIED 


N.C. PINE 


ROUGH or DRESSED LUMBER 


You'll find our prices 

Ao?) right and our quality 
pe unexcelled in 

%, ‘Partition, Ceiling, 

Se Moulding, Trim, 

’ Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
Pee ildee” Baltimore, Maryland 





Gin BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


N. C. Pine "exis. Sis 
Leos == Yellow Pine *¢°s* 204 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 


Times Dispatch Building RICHMOND, VA. 
























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























Cummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


Gypress fnaedben 


Shingles and Lath 









| Sales Office, 300 Madison Ave., New York City 











We Want to Buy 


DIMENSION STOCK 
and HARDWOODS 


The W. A. Noble Lumber Co. 
1206 First National Bank Bidg., Cincinnati, O 















Cartier Roe 


Vitality of American Export Trade 
In a bulletin on “Our World Trade” the 
foreign commerce department of the Chamber 
of Commerce of the United States points out 
that the vitality of American export trade was 
strikingly demonstrated during the first quar- 
ter of 1927 when, despite generally lower 
prices, exports exceeded one billion dollars for 
the eleventh consecutive quarter. Exports for 
the first three months this year were 7 per- 
cent greater than for the same period of 1926, 
aggregating $1,200,916,000. 

Among the largest gains in quantity were 
exports of logs and hewn timber, 66 percent, 
and doors, 78 percent. 

Of our principal foreign markets, 47 out of 
71 increased their purchases of American 
goods in the first quarter of this year. Of the 
22 countries taking more than $10,000,000 
worth of goods, 16 made increased purchases. 
Two European countries presented the ex- 
tremes among the gains and losses. Germany 
led the increases with a gain of $44,165,000, 
while France showed the severest decline, $24,- 
381,000, 

During the same quarter the United States 
bought less from each grand division than a 
year ago. The greatest decrease was from 
Asia, showing a drop of $109,903,000. The 
decline in imports is credited to a slackening 
in demand and lower prices for a number of 
the leading commodities, including rubber, 
coffee, wool, hides and skins. 


Distribution of Treated Lumber 


The retailing of preserved lumber which was 
started under the auspices of the National 
Committee on Wood Utilization in the St. 
Louis territory has been followed with wide 
interest by lumber consumers in other parts 
of the country and requests are pouring in to 
assist in similar campaigns elsewhere. The 
committee, however, desires to go slow in this 
matter because it realizes, according to Direc- 
tor Oxholm, that unless plans are carefully 
made and advantages taken of experience in 
this first attempt the distribution of treated 
lumber may receive a setback which will re- 
quire a long time to overcome. 

The greatest danger, as the committee sees 
it, is to have improperly treated lumber and 
timber sold to consumers or the use of pre- 
servatives which are not suitable for the pur- 
pose intended. Therefore the committee is 
limiting its efforts to standard wood pre- 
servatives recommended by the American Wood 
Preservers’ Association and endorsed by official 
authorities. While there are many other rec- 
ognized wood preservatives on the market, the 
committee desires to make a start with those 
that have been in general and satisfactory use. 


It is safe to say that wood preservation if 
generally applied would effect a closer economy in 
the use of timber than any other utilization practice 
on the committee’s program, said Mr. Oxholm. The 
lumbermen should be particularly interested in this 
project because it would enable an extended use of 
wood for purposes where heretofore other materials 
have been found of greater lasting qualities than 
untreated lumber. In fact, the treating of wood will 
mean to the lumber industry what the making of 
stainless and rustless steel has meant to the steel 
industry. 

It is an unmistakable sign of progress when pro- 
ducers give major attention to the wants of their 
customers. While it might seem that the increasing 
of the life of lumber through wood preservation 
would cutdown the annual consumption of lumber, 
progressive lumbermen have found that a stable mar- 
ket will result from these efforts toward giving the 
consumer better value for his money, and lumber can 
now make a definite stand in the fight for supremacy 
in the construction field where it unmistakably has 
been slipping in late years. 

“Wood preservation, furthermore, opens an en- 
tirely new field in wood utilization. Heretofore the 
consumers have been able to satisfy their requirements 
for heart specifications and sapwood has not been 
deemed as suitable for construction purposes where 
durability is of importance. With the increasing de- 


pendence on second growth timber the supply of 
heartwood is growing smaller and smaller and inag. 
much as sapwood, according to the leading authorities, 
is just as strong as heartwood and es preservative 
treatment with greater ease it is evident that wood 
preservation will turn this second growth timber 
into as valuable a construction material, and of greater 
lasting qualities than the heartwood produced from 
virgin growth on which we have been dependent 
heretofore. 

There are many species which in their natural 
state are deemed of lesser importance and even un- 
suitable for construction purposes. Many of ‘these 
species the committee finds lend themselves particy- 
larly well to preservative treatment and will play an 
important part in the supply of the nation’s require. 
ments for construction materials in the future. This 
is another example of how scientific findings can be 
applied to lumber and cause a complete change of our 
present ideas of wood utilization and dispel pre. 
conceived notions in regard to timber depletion. 

This is only one of the many projects which have 
been taken up actively by the National Committee on 
wood Utilization. The committee does not claim to 
originate any new ideas of a scientific nature. Its 
principal object is to aid industry in taking advantage 
of scientific research, and to explain the facts in- 
volved so that the layman may take advantage of 
them. With Mr. Hoover and Col. Greeley, chairman 
and vice chairman, respectively, and aided by 135 of 
the best brains of the country interested in furthering 
the committee’s program, it is safe to say that in- 
dustry will make more progress in effective wood 
utilization than ever before. 


Dudley F. Holtman, assistant director of the 
committee, is now touring the country for the 
purpose of placing the committee’s program 
before builders and specifying consumers. 
More than twenty meetings have been held in 
the principal cities of the middle West and far 
West, and Mr. Holtman reports great interest 
and enthusiasm in all the meetings. 

Mr. Oxholm is planning on behalf of the 
committee a series of radio addresses to be 
broadcast throughout the country as a part 
of the campaign to get wood utilization facts 
before the people in general. 
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Forestry Handbook for Teachers 


In recognition of the increasing importance 
of the study of the forest and forest products 
in both secondary and grade schools, the 
Forest Service has published a new forestry 
handbook for teachers. The new _bulletin— 
Miscellaneous Circular No. 98-M—“The Forest, 
a handbook for Teachers,” is designed to help 
teachers to choose the right material for 
lessons in forest study and to present it with 
a varied appeal to the interest of children 
of different ages and grades. It was prepared 
by Dr. Priscilla Edgerton, now State supervisor 
of forestry education of Mississippi, who has 
had a wide experience as a teacher and as 
an educational specialist of the Forest Service. 
In addition to the lesson material, fifteen prac- 
tical experiments are outlined and helpful sug- 
gestions are given for planning and manag- 
ing field trips. Copies are available on request 
at the Forest Service as long as the supply 
lasts. 


Gavels as Club Camp Souvenirs 


Two interesting souvenirs of their’ visit to 
Washington were presented last Friday to the 
members of the National 4-H Club Camp, 
who spent the week in tents on the grounds 
of the Department of Agriculture. At a brief 
ceremony a large gavel was presented to Sec- 
retary Jardine by the club members, and he 
then in turn gave each boy and girl a small 
leader’s gavel made from timbers recently 
taken from the White House. The wood is 
more than 100 years old, having been used 
in the reconstruction of the White House 
after it was burned by the British forces in 
1812. The handles of the gavels were made 
from_a hickory tree which fell in a storm at 
Mt. Vernon. The gavels are to be retained 
always in the families of those who receive 


The gavel presented to Secretary Jardine 
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a 
was made from 50 varieties of wood, each 

ical of the commercial wood in a different 
re and in Alaska. 

As a second souvenir of their visit here, a 
rosebush from the agricultural greenhouses 
will be sent to the home address of each club 
member, since it would be impossible to keep 
q plant alive under camp conditions. 


Trade Commission Adopts New Rule 

The Federal Trade Commission has adopted 
4 new rule under which business concerns in 
the future will be permitted to state their side 
before the board of review before the board 
makes recommendation that a complaint be 
issued. The hearing thus provided for will 
be informal and will not involve the taking 


of testimony. 
hearings would have the right to make such 
statements of facts and law as they may de- 
sire. 
ings will rest with a majority of the board 
of review. 


Proposed respondents in such 


The extent and control of such hear- 


It is likewise provided that if in any case 


a majority of the board shall be of the opinion 
that a hearing is not required because the pro- 
posed respondent has been fully interviewed 
and has given the examiner every fact or argu- 
ment that could be offered as a defense, or 
because of certain other specified reasons, the 
board may transmit the case to the commission, 
via the docket section, with its conclusions and 


recommendations, without a hearing as pro- 
vided in the new rule. 








Log Rates from Inland Empire 


Wasuincton, D. C., June 20.—The Interstate 
Commerce Commission has suspended until Jan, 15 
the operation of certain schedules which propose to 
establish for the first time an interstate rate of 
28114 cents a thousand feet on logs, which is the 
same as now applicable on intrastate traffic, from 
Clarkia, Fernwood, and Sherwin, Idaho, to Coeur 
d'Alene, Idaho, via the Chicago, Milwaukee & St. 
Paul railway in connection with the Coeur d’Alene 
Southern railroad, and further- propose to refund 
down to 23144 cents a thousand feet on these logs 
if the lumber products thereof are reshipped to 
eastern destinations via the Milwaukee road. 

It is also proposed to establish proportional rates 
on lumber manufactured at Coeur d’Alene from 
logs originating at Clarkia, Fernwood or Sherwin 
2% cents a hundred pounds less than the present 
joint through rates to eastern destinations via the 
Milwaukee, the- Northern Pacific or the Inland Em- 
pire railroads, in connection with the Great North- 
ern, Northern Pacific or the Milwaukee. Other 
routes would also participate in these reduced rates. 


. * . 

Railway Equipment and Supplies 

In the latest issue of Railway Age, inquiries and 
orders for railway cars are reported as follows: 

Inguir1es—United Fruit Co., 25 flat cars, 3 tank 
cars and 75 box cars; Chicago, Rock Island & Pacific, 
100 composite gondola car bodies, 50 tons’ capacity; 
Duluth, Missabe & Northern, 250 ore cars. 

Orpers—New Jersey, Indiana & Illinois, 100 box 
cars, 40 tons’ capacity with American Car & Foundry 


Co. 


Domestic Packing Container Bulletins 


Wasuincton, D. C., June 22.—The transportation 
division, Department of Commerce, is distributing a 
series of bulletins dealing with the packing of goods 
for domestic shipment in various kinds of containers. 
Separate bulletins are devoted to wooden boxes, wire- 
bound boxes, plywood boxes, fiber containers, cooper- 
age and steel barrels, crates and bales. 

In announcing that these bulletins are now ready, 
T. E. Lyons, chairman of the department’s domestic 
packing advisory board, points out that the damage 
claims paid by the various transportation companies 
in this country every year_as a result of loss and 
damage to merchandise in transit amount to more 
than $50,000,000. 

Mr. Lyons has recently completed a survey of the 
container problem as related to domestic distribution. 
The results are embodied in the series of printed 
bulletins, each of which contains cuts and other 
illustrations and gives details of construction and 
other interesting data. 

In conducting the survey, which has been under 
way for the last two years, some very interesting 
figures in connection with shipping containers were 
uncovered. Five billion containers of all descriptions 
are used annually to carry the many different com- 
modities requiring protection in American commerce. 
Fully 90 percent of these containers are new ones, 
only about 10 percent being reused. 

In the foreword to each of the bulletins, Secretary 
of Commerce Hoover says: “The members af the 
advisory board on domestic packing are to be con- 
gratulated upon the completion of the first phase of 
their program in connection with reduction of waste 
in domestic commerce due to faulty packing. In 
making this information available to the public a 
service has been performed which will reflect favor- 
ably on the elimination of waste in our entire dis- 
tribution system. The costly wastes involved in the 
improper packing and handling of merchandise, re- 
sulting annually in the loss of millions of dollars, 
can be materially reduced by placing authentic in- 
formation of this nature in the hands of the shippers.” 





The wooden box bulletin covers 33 printed pages. 
It is known as Domestic Series—No. 14, and can be 
purchased from the Superintendent of Documents, 
Government Printing Office, at 5 cents the copy, 
with special rates for quantities of 100 or more 
copies on application. 

Other bulletins of the series may be procured for 
5 and 10 cents each, and at lower prices when taken 
in quantity. 
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Decision in Furniture Rate Case 


Wasuincton, D. C., June 20.—‘‘*The record above 
shows clearly that the furniture rates from Memphis, 
as well as from competing manufacturing points, are 
marked by all manner of disparities and inconsis- 
tencies and are greatly in need of revision. This is 
quite generally the situation as to furniture rates, 
and because of that fact we instituted a general in- 
vestigation of such rates throughout the country in 
No. 18,328. Our conclusions herein are without 
prejudice to any different conclusions that may be 
reached in that investigation as to the level of the 
rates or any other matter.” 

This is the announcement of Division 4 of the 
Interstate Commerce Commission in Docket No. 14,898 
—Memphis Freight Bureau, for King-Haase Furniture 
Co. vs. Alabama Great Southern Railroad Co. et al. 
Division 4 finds the rates on furniture in carloads 
and less than carloads from Memphis to destinations 
in southern and official territories in part unreason- 
able and unduly prejudicial, and prescribes bases for 
reasonable and nonprejudicial rates. Commissioner 
Woodlock dissented. 
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Southern Hardwood Traffic Activities 


Mempuis, TENN., June 21.—Announcement is made 
by J. H. Townshend, secretary-manager of the South- 
ern Hardwood Traffic Association, that District Man- 
ager Wherity, of Chicago, appeared before the Inter- 
state Commerce Commission at a hearing held in Chi- 
cago regarding tariffs published by the Chicago, Bur- 
lington & Quincy Railroad eliminating the applica- 
tion of transit privileges on lumber at Chicago when 
originating on or moving via the Missouri Pa- 
cific, Michigan Central, Frisco, and Southern rail- 
roads. It is believed that the hearing will result in 
a favorable decision for the shippers. 

Mr: Townshend also announces that the Louisville 
& Nashville Railroad has amended its tariff effective 
July 20, 1927, extending the time limit on rough ma- 
terial from one year to eighteen months on applica- 


tion. 
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Week’s Loadings Exceed Million Cars 


Wasuincton, D. C., June 22.—For the ninth week 
this year, loading of revenue freight exceeded the 
million mark for the week ended on June 11, ac- 
cording to reports filed today by the carriers. The 
total for the week was 1,028,305 cars, which was an 
increase of 117,007 cars over the preceding week 
when freight traffic was somewhat reduced owing to 
the observance of Decoration Day. Compared with 
the corresponding week last year, the total for the 
week of June 11 was a decrease of 24,166 cars but 
was an increase of 38,432 cars over the correspond- 
ing week in 1925. 

Coal loading amounted to 158,989 cars. This was 
a decrease of 18,218 cars under the same week last 
year, and a decrease of 309 cars compared with the 
same period two years ago. 

Grain and grain products loading totaled 40,806 
cars, an increase of 1,406 cars over the same week 
in 1926 and 5,109 cars above the same period in 
1925. In the western districts alone, grain and 


grain products loading totaled 26,579 cars, an in- 
crease of 8,223 cars above the same week last year. 

Forest products loading totaled 69,890 cars, 6,773 
cars below the same week last year and 3,579 cars 
under the same week in 1925. 





The Most 
Profitable Lumber 
for Dealers 


When you adopt Golds- 
boro, N. C., Pine as your 


general yatd and _ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior uses in home 
building. Its soft texture, 
beautiful figure and careful 
milling attract trade for 
dealers. Its long service 
and economy make satis- 
fied customers. 


Take advantage of our 
mixed car service and or- 
der just the quantities you 
require. We also ship by 
water to East Coast points. 

















Johnson & Wimsatt 


WASHINGTON, D. C. 












Ki pe 
r every 
purpose 


WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 
CHICAGO-4I47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST 


WARREN AXE & TOOL CO. 


WARREN, PA 


Bik. GRAND PRIZE 
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¢ cx 


ALA A-Y¥ XPOSITION 


AXES-LOGGING TOOLS 272.070" £988) 
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To the Trade: 


People generally want better homes 
now than formerly. This means 
a demand for the best lumber and 
as a dealer, your ultimate success is 
dependent upon your giving your 
customers reliable material. You can 
do this by having a good stock of our 


GULF RED CYPRESS 


Its reliability is undisputed and we 
guarantee good grades and mill- 
work. It is our constant aim to 
please our customers and we suc- 
ceed by giving good lumber and 
good service. 


Remember, we are equipped to han- 
die mixed orders of Finish, Mould- 
ings, Casing and all other planing 
mill products. Send us your inquir- 
ies. We will give you prompt quo- 
tations and when we receive your 
order, it will be given that individual 
attention that we are so well equip- 


ped to give. 


Gulf Red Cypress 
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= 13th Floor Barnett National Bank Bidg., 

> 

= JACKSONVILLE, FLORIDA Zz 
= i 
<4 Annual Capacity of Our Mills: Zz 
4 150,000,000 feet Cypress. > 
= 50,000,000 feet Southern Hardwoods. 
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Co..Ltp. 
HAmMMonp,La. kk 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber | 

















Forked Leaf White Oak 





Office. 
RUSTON, LA. 
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Manufacturers 
Short Leaf Pine and Hardwoods 





Business Changes 


ALABAMA, McShan—McShan & Burgin moved 
to De Kalb, Miss, 


CALIFORNIA. La Moine—La Moine Lumber & 
Trading Co. succeeded by R. C. and J. N. Buesse. 

Long Beach—Geo. Howe sold to Roy Leffingwell. 

Los Banos—Los Banos Lumber & Supply Co. has 
taken over the Miller & Lux hardware store and 
will continue the business at present location. 


ILLINOIS. Elkhart—Samuel Mangas succeeded 
by Elkhart Lumber Co. 
INDIANA. Clinton — Greer-Wilkinson Lumber 


Co, and Stevenson Lumber Co, have purchased the 
stock and buildings of the Clinton City Lumber Co. 

IOWA. Dubuque—Central Lumber & Coal Co. 
sold local yard to D. Milligan Co. 


KANSAS. Baxter Springs—Home Owners Lum- 
ber Co, sold to Mousey Lumber & Cement Co. 

LOUISIANA. Minden—Elder-Harris Lumber Co, 
succeeded by Elder Hardwood Lumber Co. 

New Orleans—Louisiana Lumber & Demolishing 
Co. succeeded b¥ Industrial Lumber & Mfg. Co. 

MINNESOTA, Elrosa, Greenwald and Melrose— 
J. Borgerding & Co. sold to L. E. Streater Lum- 
ber Co. 

Henderson—Dows Lumber Co. sold to Lampert 
Bros. Lumber Co. 

MISSISSIPPI. Meridian—M. M. Hamrick Co. 
succeeded by W. B. Hamrick Lumber Co. 

MISSOURI. Carrollton—Edmonds-Dyer Lumber 
Yard sold to R. J,..Hurley Lumber Co. 

Kansas City—M. C. Nelson Lumber Co. suc- 
ceeded by Douglas & Bruce Lumber Co., a recent 
organization formed by J. Harry Douglas and John 
M. Bruce; has leased 40,000 square feet of space 
at Nineteenth and Forest; will move there in a 
few weeks. 

MONTANA. Chinook—Local Lumber Co. sold to 
Monarch. Lumber Co. 


NEW YORK. Brooklyn—Industrial Lumber Co. 
to move to 186 6th St. 

Tarrytown—Dinkel & Jewell Co. succeeded by 
Hudson River Yards (Inc.). 

NORTH CAROLINA. Morganton—Interest of J. 
H. Giles in Burke Lumber Co, sold to N. C. Pitts. 

OHIO. Bellefontaine—Logan County Lumber Co. 
succeeded by Logan County Lumber & Supply Co. 
(A Peter Kuntz Associated Lumber interest.) 


OKLAHOMA. Miami—Carver Lumber Co, re- 
ported sold to B. R. Jennings. 
PENNSYLVANIA. Carnegie — Dettling-Crichley 


Lumber Co, succeeded by Crichley Lumber Co. 


SOUTH CAROLINA. Allendale—Philadelphia 
Lumber Sales Co. succeeded by Santee Heading 
Corporation. 

Columbia—A. & D. Lumber Co. succeeded by 
Allison & Driggs Lumber Co. 

TENNESSEE. Jefferson City— Jefferson City 
Lumber Co. purchased by a group of Knoxville 
and local men headed by J. P. Nanney. 

TEXAS. Dallas—Campbell Lumber Co. changing 
name to J. H. Campbell Lumber Co. 

Littlefield—Higginbotham-Bartlett Co. takes over 
F, A. Butler Lumber Co.’s yard, and stocks will 
be consolidated. 

WASHINGTON. Aloha—M. L. Hontz has pur- 
chased the sawmill machinery of J. J. Lavergne. 

Spokane—O. E. Severns has purchased the saw- 
mill of E. A. Rell. 

WISCONSIN, Adams—Necedah Lumber Ce. suc- 
ceeded by Adams-Friendship Lumber & Fuel Co. 

Hawthorne—Cloverland Builders Supply Co. sold 
to Hawthorne Lumber Co. 

La Crosse—Consumers Lumber Co. has purchased 
yards, offices and filling station of Cargill Coal Co. 

Wausau—Wausau Box & Lumber Co. and Good- 
willie-Green Box Co. have merged into the Mara- 
thon Box Co., incorporated with capital of $200,000. 


Incorporations 


CALIFORNIA. Los Angeles—L. A. Ganahl Lum- 
ber Co., incorporated. 

San Francisco—William E. Barwick incorporat- 
ed; wholesale lumber. 


FLORIDA, St. Augustine—Consolidated Lumber 
Yards, incorporated; capital, $50,000; retail lumber. 


GEORGIA. Savannah—Carolina Export Co., in- 
corporated. 


ILLINOIS. Alhambra—Alhambra Lumber Co., 
incorporated; capital, $10,000. 

Elgin—McBride Lumber Co, increasing capital 
from $25,000 to $75,000. 

INDIANA. Indianapolis—Cabinet Makers Union 
increasing capital from $75,000 to $105,000. 

LOUISIANA. Baton Rouge—W. C. Dunbar Lum- 
ber Co., incorporated; capital, $20,000, 

Haynesville-—Home Furniture Co., incorporated. 

New Orleans—Paramount Furniture Co., incor- 
porated; capital, $10,000; mfr. 

MICHIGAN. Grand Rapids—Nichols Co., incor- 
porated; capital, $24,000; to manufacture wood 
specialties, 

Owoss0o—Owosso Lumber & Coal Co., incorporat- 
ed; capital, $100,000. Succeeds Home Lumber & 
Coal Co. - 

“MINNESOTA. Tower—Lake Vermilion Mfg. Co., 
incorporated; capital, $150,000; to manufacture 
lumber and woods products. Takes over plant 
of Pike Bay Lumber Co, on July 1. Will erect 
new building to be used as crating factory. 

MISSOURI, Independence—Barnhart Planing 
Mill Co., incorporated; capital, $25,000. 

St. Lovis—Busch. Handle Co., incorporated. 

NEW YORK. Brooklyn—Bedford Lumber Cor- 


poration, incorporated; capital, $20,000; address 
Harold Edgar 1137 E. 31st St., New York. 

Brooklyn—Eckford Lumber Co., incorporateg. 
capital, $100,000; will do business in Brooklyn: ad. 
dress A. Morris, 15@1 Broadway, New York, ° 

Brooklyn—Mosson Bros., incorporated; capital, 
$100,000; lumber business; old concern; 558 Flush. 
ing Ave. 

Long Eddy—Long Eddy Co., incorporated; cap- 
ital, $50,000; wood products; wood chemical busgj- 


ness, etc.; address Lucius C. Thompson, 
Eddy, N. ¥. pe 
OHIO.  Bellefontaine—Logan County Lumber 


Co., incorporated; capital, $20,000; to deal in full 
line of lumber, building supplies and coal, 

Columbus—Brown & Sons, incorporated; 759 
shares of stock, no par value; to deal in lumber 
and building supplies. 

OKLAHOMA. Picher—Austin McWilliams Lum. 
ber Co., incorporated; old concern, 

OREGON. Monroe—Messick Lumber Co., incor- 
porated: capital, $5,000. 


Oregon City—Stearns Mfg. Co., incorporated: 
capital, $10,000; furniture, ; 

Portland—Harrison Lumber Co., incorporated: 
capital, $50,000. : 

SOUTH CAROLINA. Orangeburg—Orangeburg 
Millwork Co., incorporated; capital, $10,000, 


York—Southern Cedar Co., incorporated; capital, 
$10,000. 

TEXAS. lLyford—Home Lumber & Furniture 
Co., incorporated; capital, $15,000. 

San Antonio—Eureka Woodworking Co., incor- 
poratec; capital. $10,000. 

WASHINGTON. Seattle—Cobb-Stewart Lumber 
Co., incorporated; capital, $20,000; sawmill, 

Seattle—Puget Sound Veneer Co., increasing cap- 
ital to $125,000; veneer mfr. 

WISCONSIN. Adams—Adams-Friendship Lum- 
ber & Fuel Co., incorporated; capital, $50,000. 


New Mills and Equipment 


ARKANSAS. Pocahontas—Vail-Donaldson . Co; 
erecting drying shed. 

FLORIDA, Greenville—Mason & West reported 
planning to rebuild planing mill destroyed by fire 
with loss of about $75,000, covered by insurance, 

GEORGIA. Hawkinsville—Planing mill and dry 
kilns of Hawkinsville Lumber Co. destroyed by 
fire at loss of about $10,000; will probably be re- 
built, according to D. R, Duggan, president. 

KENTUCKY. Beattyville—C. T. Gregory, of the 
Heidelberg Bending Works has bought the plant 
of the Thomas Forman Co. at Beattyville and is 
planning to manufacture wagons from _ second 
growth hickory. A sawmill to handle rough logs 
is to be installed. 

Henderson—Anderson Box & Basket Co. will 
erect two-story and basement building at Mill and 
Beltline streets, 


OHIO. Celina—T, Brandt is having plans pre- 
pared for $50,000 furniture factory. 

PENNSYLVANIA. Philadelphia—The Crescent 
Box Corporation has let the contract for construc- 
tion of $110,000 plant on Erie Avenue, east of 
D. Street. 

TENNESSEE. Chattanooga — The Hamilton 
County Lumber Co. has awarded contracts for con- 
struction of a new lumber warehouse. 

Memphis—DeSoto Hardwood Flooring Co., 1044 
Sledge Ave., will erect dry kilns to cost about 
$21,000. 

TEXAS Houston—Thacker Building & Lumber 
Co, erecting $25.000 planing mill, 


New Ventures 


ALABAMA. Montgomery—C. A. Mauk Lumber 
Co. opening wholesale lumber yard. 

CALIFORNIA. Berkeley—aAlfred J. Bowman has 
engaged in business at 2204 Channing Way as Bow- 
man Hardwood Co. 

City Terrace—Abraham Woolf has engaged in 
business at 3621 Ramona Blvd.. as Woolf Wood- 
working Co. 

Oakland—Henry R. Larson, Floyd 8, Nelles and 
Frank Simons will operate in the East Bay dis- 
trict under name of Square Deal Sash & Door Co. 

Oakland—-Edward C. Dimon will operate from 
205 Market St. under name of Pacific Lumber 
Mills 

San Francisco—The Exposition Woodworking Co., 
661 Golden Gate Ave., has begun operations under 
management of Herman Sichel and George Ran- 
doiph. 

Ventura—Independent Lumber Co. 
new yard with B. O, Brown as manager. 

COLORADO. Vilas—Kliesen Lumber & Grain 
Co. will open a retail business? 

FLORIDA, Bradentown—Miller Lumber Co. will 
open a retail lumber business. 

Lake Worth—Clager & Helmick opening retafl 
lbun'-er business. 

Istachatta—Istachatta Lumber Co, opening re- 
tail business. : 

MASSACHUSETTS. Gloucester—Gloucester Lum- 
ber Co. opening retail business. 

MICHIGAN. Kalamazoo—Anway-Peerless C®. 
opening furniture manufacturing business. 

MISSISSIPPI. Collins—Thames Lumber & Supply 
Co. opening retail business. 

MISSOURI, Chesterfield—Holekamp Lumber C2. 
opening new service yard, 

NEW MEXICO. Thoreau—Atwell Lumber Ce 
opening retail business. 

NEW YORK. Maspeth—Erroneously reported 
that S. Cameron Yard Supply Co. (Inc.) has begun 
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retail lumber business. As the name indicates 
fue company does a strictly wholesale yard trade 
pusiness. 

OHIO. Portsmouth—Theo. 
starting in business. 
Wwheelersburg—Wheelersburg Woodwork Co, re- 
cently began business. | 

OKLAHOMA. Oklahoma—Chaffin Bros. Lumber 
Co. opening yard at F. and Robinson avenues. 

Pierson—Hudson-Houston Lumber Co. of Ard- 
more, putting in new yard. (Pierson is a new vil 
town between Asher and Shawnee). 

OREGON. Klamath Falls—W. D. Mattson, A. J. 
Lundell, c. C. Caldwell and others have engaged 
jn logging and sawmill business here as Mattson 
Lumber Co. : 

Klamath Falls—R. P. and A. R, Oliver have en- 
gaged in builders’ supply business under name 
of Oliver & Oliver, 

PENNSYLVANIA. Littlestown—Littlestown 
Building & Supply Co. opening retail business, 

SOUTH DAKOTA. Vale—N. Brigham & Sons 
opening retail lumber business. 

TENNESSEE. Bells—Haralson & Cozart starting 
a sawmill. 

Sparta—Stanley & Fincher have started a saw- 
mill, 

TEXAS. Edcouch (P. O. Hargil)—Edcouch 
Lumber Co. starting a retail lumber business. 

Houston—-Thacker Building & Lumber Co., es- 
tablishing lumber yard; mill, general offices and 
yard structures under construction at Pease and 
Broudway. 

Mt. Vernon—Leonard Lumber Co. completing 
erection of yard structures; will open before July 1. 


Webb Lumber Co. 


VIRGINIA. Clifton Forge—Dixie Lumber Co. 
starting a retail business, 

WASHINGTON. Centralia—H. W. Reinard has 
opened an auto body works at Pearl and Maple 
Streets 

Kalama—Murphy Bros. starting a sawmill. 

Walla Walla—Bell Lumber Co. opening retail 


busiress. 
Casualties 


ARKANSAS. South Helena—Penrod-Jurden Co.’s 
lumber mill and the J. T. Buchanan sawmill were 
badly damaged by fire; no estimate on loss re- 
ceived. 

GEORGIA. Willacoochie—Sawmill of Doster- 
-Ladon Lumber Co, damaged by fire; loss, $15,000. 
Will probably be rebuilt. 

MICHIGAN. Calumet—Edw. Ulseth Co,’s fuel 
and lumber yard damaged by fire; loss, $25,000: 
sheds destroyed, also lathes, planing machines, 
motors and smaller tools. 


MINNESOTA. St. Cloud—Donlin-Johnson Lum- 
ber Co., loss by fire. 
NEW YORK. Glens Falls—Kendrick & Brown 


Co., loss by fire, $10,000. 
OKLAHOMA. Oklahoma City—Chickasaw Lum- 
ber Co., loss by fire, $120,000. 

PENNSYLVANIA. Philadelphia—Pearson & Lu- 
dascher, yard damaged by fire. 
TEXAS, Houston—Boyer’s 

Hillendahl, on the M, K, 
stroyed by fire (No post office.) 
WASHINGTON. Peshastin—Peshastin 


sawmill located at 
near here, de- 


Lumber 


& Box Co., loss by fire, $3,000; planer damaged. 





STANLEY WILLAM CONN, veteran lum- 
berman of Shelbyville, Ill., and founder of the 
well known firm of S. W. and W. Conn 
(Inc.), died at his home in that city on June 
12 at the age of 93 years, 10 months and 21 
days. Mr. Conn had been in remarkably vigor- 
ous health up to the last illness, which began 
about ten days before his death. S. W. Conn 
was one of Shelbyville’s oldest and most 
highly respected citizens and most successful 
business men. He was born at Granby, 
Quebec, July 21, 1833, and with his father’s 
family moved to Butler County, Iowa, in 1855. 
He was superintendent of a large stock ranch 
there for a few years. In 1859, with his 
younger brother, John Wesley Conn, he started 
a building and contracting business at Colum- 
bia, Mo. After the Civil War they moved to 
Shelbyville and entered the lumber business in 
partnership with J. W. Johnson. Mr. Johnson 
retired in 1875 and from that time the busi- 
ness has been conducted under the name of 
8s. W. & J. W. Conn (Inc.). Later Louis S. 
Conn, son of S. W., entered the business and 
has been manager of recent years. They also 
conducted a contracting business and many of 
the most important buildings in Shelbyville 
were constructed by them. S. W. Conn mar- 
ried Miss Mary Stillwell in 1868. To them 
were born six children, of whom three daugh- 
ters and one son survive. Mrs. Conn died in 
1917. His brother, J. W. Conn, is now the last 
survivor of a family of ten. The remarkable 
vigor, both mental and physical, of these two 
brothers, the younger being now nearly ninety, 
has often been commented upon and readers 
of the AMERICAN LUMBERMAN will remember 
Stories of their keen and active interest in 
the lumber trade and the work of the Illinois 
Lumber & Material Dealers Association of 
which they were both members. 


DAVID E. GIBSON, retail lumber dealer of 
Canon City, Colo., and widely known veteran 
of the Colorado trade, died of heart disease 
while riding in his automobile near Lyons, 
Colo., at noon last Saturday, June 18. His 
son, David, jr., of Amarillo, Texas, and the 
latter’s wife were with him, returning from 
a trip to Estes Park. Mr. Gibson was 64 
years old and was well known among lumber 
dealers of the west, owning a string of lumber 
yards between Canon City and California. In 
recent months he had become interested, with 
his son, in automobile agencies, and owned 
several. Mrs. Gibson was at their resort home 
in La Jolla, Calif., when his death occurred. 
Mr. Gibson was to have left for that place 
this week. In addition to Mrs. Gibson and 
David, jr., another son, Holman, lives at Albu- 
querque, N. M.; a daughter, Mrs. Irene Hines, 
at El Paso, Texas; a brother, Thomas, at 
Springfield, Ill.; a niece, Mrs. Courtland Dines, 
and two nephews, George and Duncan Gibson, 
at Denver. Mr. Gibson started in the lumber 
business on a small scale in Canon City in the 
early ’90’s. A few years later, at the time of 
the Cripple Creek fire, he laid the foundation 
for his fortune by selling building supplies 
to the mining town, his lumber yard in Canon 
City being the only available source for su- 
_ needed in the rebuilding of the burned 

ea. ‘ 





CHARLES BLAKESLEE PALMER, 29 years 
old, son of Mr. and' Mrs. W. G. Palmer of 
North Tonawanda, N. Y., and manager of 
the Palmer Millwork Co. (Inc.), at Syracuse, 
N. Y., was killed on June 11, when an auto- 
Mobile in which he was riding struck a girder 
of a narrow bridge and turned turtle near 


North Tonawanda. Two other young people 
with him were killed and Walter Haeberle, 
son of George Haeberle, president of the 
Haeberle Lumber Co., Niagara Falls, N. Y., 
was very badly injured, but will probably re- 
cover. “Charley’’ Palmer, as he was known to 
his friends, had lived in North Tonawanda 
practically all his life and was well known 
to the lumber interests, having been associated 
with the business of G. Palmer (Inc.), for 
nearly seven years. Two years ago he took 
active interest in organizing the Palmer Mill- 
work Co. (Inc.), of Syracuse, and had, since 
that time, been its vice president and general 
manager. He attended North Tonawanda high 
school and Cornell university; was a member 
of D. K. E.; Syracuse Rotary Club; B. P. O. E. 
No. 860; Sutherland Lodge No. 826, F. & A. 
M.; A. A. S. R, and Ismalia Temple at Buffalo; 
Niagara Club at Niagara Falls; Tuscarora 
Park Club at Wilson, N. Y., and Olcott Yacht 
Club at Olcott, N. Y.; and a member of trade 
organizations. Surviving him are his parents, 
Mr. and Mrs, W. G. Palmer of North Tona- 
wanda; two sisters, Mrs. Fred R. Large of 
Rochester and Mrs. Charles Z. Braden of 
Lewiston, and a brother, Wallace G. Palmer, 
jr., of the University of Pennsylvania at Phila- 
delphia. Funeral services were held June 14 
at the home in North Tonawanda and burial 
was at Elmlawn. Hundreds of floral tokens 
silently testified to the widespread popularity 
of this young man. 


OREN G. HUFF, for more than 40 years 
identified with the lumber industry in South 
Bend, Ind., and head of the Huff Lumber Co., 
died Friday morning, June 17, in Epworth 
hospital there of septic poisoning. He had 
been ill about a week and was taken to the 
hospital Wednesday morning. The funeral was 
held on June 20, many lumbermen being pres- 
ent. The following lumbermen were the pall 
bearers: Walter O. Fassnacht, James W. 
Taylor, Granville W. Ziegler, Elmer McDonald, 
Charles F. Stickler and Clement Smogor. Mr. 
Huff was born on Portage Prairie, Feb. 3, 1854, 
the son of Peter and Catherine Huff, pioneer 
residents of the vicinity. As a young man for 
four years he had charge of a grain farm-in 
Minnesota. Returning to South Bend he mar- 
ried Miss Bessie E. Oliver, Jan. 12, 1882, since 
which time he resided there. Besides his wife 
he is survived by one son, Charles R. Huff, 
who was associated with his father in the 
lumber company. Mr. Huff was an active 
member of South Bend lodge No. 294, F. & 
A. M.; South Bend Hoo-Hoo club, No. 25; of 
the First Baptist church and of the Chamber 
of Commerce. 


THOMAS H. BETTY, president of Betty & 
Sons Lumber Co., Montgomery, Ala. and 
wholesaler and manufacturer of southern 
yellow pine, died at his home in Montgomery 
on Friday night, June 10. His death came 
as a great shock as he had been confined to 
his bed only one week, though he had been in 
failing health for the last several months. 
Mr. Betty was born in Richmond, Va., June 
26, 1857, thus lacking only two weeks of being 
seventy years old. He had been in the lumber 
business for aimost fifty years as he was a 
saw mill operator in Virginia when he was in 
his early teens. He left Richmond with his 
family in 1906 and settled in Montgomery. 
During the early years of his residence in 
Alabama he operated saw mills first under 
the name of Elrod Lumber Co., which was 


(Concluded on page 98) 





The 
Outstanding 
Three 


There are three uses of 
lumber in which long 
leaf pine stands pre- 
eminent. 


These are: for structural 
lumber and timbers; for 
car materials and 
bridges; and for floor- 
ing. 


Long leaf pine will build 
a stronger bridge, a stur- 
dier home, and a safer 
factory than any other 
wood obtainable. 


It will make a floor 
which is not surpassed 
in beauty, durability and 
satisfaction by any other 
wood known. 


Long leaf pine has a 
combination of strength, 
stiffness and rot-resist- 
ance not equalled by any 
other wood— 


—and CALCASIEWU is 
the best of the long leaf. 
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Advantageous Buying 
for Kastern Firms 


For many years Harry P. Kennedy 
has been specializing in placing West 
Coast business for Eastern concerns. 
His service has been most satisfactory. 


It you would like to have a reliable 
firm look after your purchasing and 
shipments right on the ground and 
see that you get the best values obtain- 
able, we invite your inquiries. 


Harry P. Kennedy & Co. 


Buying Agent Pacific Coast Forest Products. 
538 Henry Bldg., SEATTLE, WASH. 




















SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
epee s;Land 

easure; ages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 

Standard Book th hout the United States 
and Canada. 


S53 £9" 50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 


& NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A J0Y¥ 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AWD TRAIL.” “THE WoODa, 
“U6 FOREST Land.” ETC ’ 
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A book that will help pe sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poex” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 

ourself, and to send to the absent. 

ostpaid, $7. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 
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News Notes from Ame ric 


Tacoma, Wash. 


June 18.-—A report by Ernest Dolge on the recent 
meeting of the Pacific Northwest General Advisory 
Board was the principal matter of interest at the 
regular meeting yesterday of the Tacoma Lumber- 
men’s Club. Mr. Dolge stated that the estimates 
made last year by the Western Pine and West Coast 
associations on the probable requirements of freight 
cars, had proved to be within 1 percent of correct, 
and that these estimates had been most satisfactory 
to the railroad representatives. 

He also reported that the contention of the lumber- 
men a year ago, that the roads should reciprocate 
by giving the mills an estimate of their probable 
needs in lumber, had been accepted by the lines and 
that the six leading roads in the Northwest have 
estimated they will purchase 135,000,000 feet during 
the six months ending Dec. 31. This will be divided 
into 65,000,000 feet of ties, 55,000,000 feet of car 
material and 20,000,000 feet of miscellaneous. build- 
ing material. 

H. Landram of the St. Paul & Tacoma 
Lumber Co., who has just returned from a trip to 
the Atlantic coast, predicted an increased demand for 
lumber from the middle West during the next sixty 


ys. 

Paul H. Johns brought up the question of increased 
hospital rates which are affecting the mills operating 
on contract with doctors under the State industrial 
insurance law. There was a discussion of this ques- 
tion but no action was taken. 

President J. G. Dickson announced the appoint- 
ment of Ralph Dickman, Roy Knapp and Lee L. 
Doud as the committee to take up with the Govern- 
ment the use of hog fuel in the new power plant 
at the McNeil Island penitentiary. 

R. B. Allen, secretary West Coast Lumbermen’s 
Association, and F. W. Alexander, manager of the 
Pacific Lumber Inspection Bureau, were guests at 
the meeting and made short talks. 

A series of conferences between the members of 
the Northwest merger committee, the Northwest lum- 
ber manufacturers and timber owners, and the rep- 
resentatives of eastern financial interests, are to be 
held here next week. A preliminary meeting was 
held yesterday at Portland. Maj. Everett G. Griggs, 
member of the merger committee, went to this gather- 
ing and before leaving announced that the partici- 
pants will come from Portland to Tacoma to con- 
tinue the meetings here. 

Local lumbermen are much pleased with the ap- 
pointment of two Tacomans on the advisory trade 
extension council of the National Lumber Manu- 
facturer’s Association. Maj. Everett G. Griggs and 
Ernest Dolge are the local manufacturers named 
on the council. 

The application for a new trial made by the Moun- 
tain Lumber Co. in the damage suit of Leon Firth, 
who was recently awarded $7,210 for personal in- 
juries sustained at the mill, was denied in the su- 
perior court here yesterday. The company claimed 
the amount of the award to be excessive. 


John Buffelen, president of the Buffelen Lumber 
& Manufacturing Co., announced this week that work 
on a new sulphide pulp mill, daily capacity 50 tons, 
to be located adjoining the Buffelen mill on the 
Hylebos waterway, will start next week. It will be 
known as the Northwest Pulp & Paper Co., and is 
not to be confused with the firm of that name operat- 
ing at Astoria, Ore. 

The Atlas Lumber company yard, near the city 
limits, was destroyed by fire yesterday morning. The 
loss was estimated at $7,000. Two storage sheds, an 
office building and a quantity of piled lumber were 


: Spokane, Wash. 


June 18.—Spokane wholesalers and manufacturers 
say that demand is about the same this week as it 
was the week before and for a long while past and, 
while fair, that its volume is below the capacity of 
the mills. Stocks are still broken, and new dry 
lumber is coming in slowly. Prices are holding firm. 
The weather is warmer, but not as warm as it usually 
is in June. Rivers are running to almost record 
high water levels, but so far there has been no seri- 
ous losses, though the Pende Oreille River has given 
rise to serious apprehension over the possible loss 
of the many millions of logs which are in booms along 
its banks. 

The Idaho public utility commission yesterday de- 
clared that the McGoldrick Lumber Co.’s logging rail- 
road through Tensed in Benewah County is a private 
business and dismissed the application of the Codd 
& Allen Lumber Co., which sought to have the road 


declared a public utility. This company has a small 
sawmill just off the right of way. 

The various timber protective associations and the 
North Idaho Forestry Association held their regular 
quarterly meeting here Monday’ and Tuesday of this 
week. The protective associations are the Potlatch 
Clearwater, Pende Oreille, Coeur d’Alene and Priest 
Lake. Owing to the fact that this has been an 
usually late and wet spring, and to the large amounts 
of snow still in the hills, it is expected that this 
will be one of the least hazardous fire seasons in a 
good many years. Only routine business was trans. 


ay Seattle, Wash. 


June 18.—R. J. Browne, formerly manager of the 
Globe Export Co., has become resident manager of 
the Hammond-Bissel Export Co., handling the export 
business of the Hammond Lumber Co., Hammond- 
Tillamook Lumber Co. and Bissell Lumber Co. 

R. E. Stocking, of Power, Moir, & Stocking, New 
York, wholesalers, is making a tour of the Pacific 
Northwest, having visited lumber centers in British 
Columbia and western Washington. He will return 
home by way of Spokane and the Inland Empire. 

R. P. Arkley, until recently of Vancouver, B. C., 
has established offices in the White-Henry-Stuart 
Building as sales representative of the Robertson & 
Hackett Sawmills, of Vancouver, B. C. 


Kalispell, Mont. 


June 18.—At a meefing of Montana shippers in 
Missoula this week, t°H. Polleys, president Pol- 
leys Lumber Co., Missoula, was unanimously elected 
chairman of the division board. Many industries 
were represented. The lumber division was reported 
on by Walter Neils, of the J. Neils Lumber Co., 
of Libby, Mont. During the first three months of 
1927 the Montana mills shipped 3,225 cars, or 85,954,- 
431 feet of lumber. 

Mr. and Mrs. E. H. Polleys have as their guests 
Maj. and Mrs. D. T. Mason and daughter (Mrs. 
Mason is a daughter of Mr. and Mrs. Polleys). Mr. 
Mason is a tax expert and forest engineer at Port- 
land, and will leave Missoula this week for a business 
trip to Washington. Mrs. Mason and daughter will 
remain in Missoula while Mr. Mason is away. 


Aberdeen-Hoquiam, Wash. 


June 18.—Production is being held down to the 
volume of business being offered the mills. Rail trade 
is fairly satisfactory, Atlantic coast and Australian 
business is reported strong, but the California mar- 
ket continues weak and prices there are unsatisfac- 
tory. 

Despite a noticeable shortage of logs, Grays Harbor 
camps are preparing for a. two weeks’ shutdown over 
the Fourth of July. The closing period for most 
camps will be a week before and a week after the 
holiday, although several will close for the two 
weeks following the Fourth. Logging camps have been 
operating at about 80 percent of normal, but oper- 
ators state that, due to the fire hazard, all operations 
will be decreased during the summer months. Log 
quotations remain as for the last six months: Fir, 
$12, $18 and $24; spruce, $13, $19 and $30; hem- 
lock, camp run, $9; cedar, camp run, $14 to $18. 

Clyde Pitchford, of the Aberdeen Lumber & Shingle 
Co., has been appointed on an advisory committee of 
the National Lumber Manufacturers’ Association. 


San Francisco, Calif. 


June 21.—General retail conditions in San Fran- 
cisco and the Bay district have shown marked im- 
provement, according to the retail yards. Residence 
building is going ahead at a record pace, especially 
in the Sunset district, and the outlook for the year 
is highly optimistic. Prices are being held at a satis- 
factory level in most instances, and a feeling of pros- 
perity is returning to the lumber seller. Increased de- 
mand for box lumber is noted and with crops through- 
out the State reported good, there is every indication 
that a shortage similar to that of 1925 will be ex- 
perienced this year. 

Bert Lakin, McCloud River Lumber Co.; J. C. 
Hemphill, Madera Sugar Pine Co., and June White, 
of the Long-Bell Lumber Co., Weed, Calif., attended 
a meeting of the directors of the California White & 
Sugar Pine Manufacturers’ Association Friday. No 
quorum was available and the meeting was not con- 
tinued. The directors have accepted an invitation of 
Bert Lakin to hold the September meeting of the 
association at the company’s mills at McCloud. 
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The Pine Lumbermen’s Golf Tournament, played 
at the Sequoia Club at Oakland, furnished one of the 
thrills of the local lumber fraternity, The match 
was won by O. C. Haslett, of the Spanish Peaks Lum- 
ber Co., and Mike Murphy, formerly of the F. S. 
Murphy Lumber Co., who were tied for low score. 


Los Angeles, Calif. 


June 18.—The southern California market has 
changed very little during the last week. The vol- 
ume of business is very good for this time of year, 
but the market is rather spotted. Dimension is strong, 
but boards are weak. Careful estimates are that about 
17,000,000 feet of unsold lumber, too much for this 
time of year, is on hand at San Pedro. If the in- 
flux of lumber is checked, the surplus will be worked 
off in six or eight weeks, and then the market should 
take on a firmer. tone. 

The Orange Belt Lumbefmen’s Club met at Colton 
on June 14, with Paul Overend, Los Angeles, en- 
gineer for the Associated Lumber Mutuals, the prin- 
cipal speaker, and C. C. Nuckoll, manager of the 
Hammond Lumber Co., Colton, chairman. 


Kansas City, Mo. 


June 21.—Last week was one of the dullest in this 
market for a long time. With the harvest now under 
way in the wheat belt and farmers busy cultivating 
in the corn belt, when the rain permits, little busi- 
fiéss is being done by country yards; and in the cities 
in this section there just is not much going on. 
Sales managers take the view that low prices would 
not help the market any. Coumtry roads have been 
in terrible shape and farmers are finding some trou- 
ble in harvesting wheat because of the wet fields. 

Five lumber sales offices are preparing to move next 
week to quarters in the new City Bank Building at 
Eighteenth Street and Grand Avenue. They are 
R. J. Hurley Lumber Co.; Logan-Moore Lumber Co.; 
Burd-Johnson-Miles Lumber Co.; M. R. Smith Lum- 
ber Co., and Turney Lumber Co. 


Jacksonville, Fla. 


June 20.—Jacksonville vicinity has had more than 
sufficient rainfall during the last two weeks. Of course 
this has affected shipments, especially of hardwoods, 
and of cypress to no little extent. 

The reports from the pine mills are somewhat con- 
flicting. Some of them report excellent order files, 
with about all of the special cutting they can take 
care of. There have been some very nice orders 
placed for sizes, most of which have been for 6 and 
8-inch, as the mills in this’ section are just about 
loaded with heavier cuttings. Orders for shed stocks 
however, are not plentiful, and although seventy-five 
percent of the lumber manufactured in Florida is 
moving out of the State, prices do not permit a mar- 
gin of profit worth considering. Competition is very 
severe. Business conditions in this State are such 
that dealers are very reluctant to place any orders. 

Cypress moves mostly in mixed carlots. Yard trade 
volume holds up well. However, the millwork plants 
have seemingly overlooked the lowered prices and 
dry stock being offered freely. There is a quantity 
of 4/4 FAS, select, factory select, No. 1 shop and 
box being offered. The mills are meeting all com- 
petition to get rid of their surplus. There is no over- 
supply of 5/, 6/ and 8/4 in factory grades. The mills 
have plenty of finish to offer, but as usual “C” is 
by far the better mover. There is very little demand 
for “B” or better grades. Production in this section 
has been greatly curtailed recently by the shutting 
down of several of the larger mills. All these mills 
are carrying much more than a normal stock, and are 
operating their planing mills. Prices have stood 
fairly steady during the last two weeks, although the 
matter of a dollar or two has not been allowed to 
stand in the way of accepting business. Quantity 
lots are being moved at slightly better prices than 
regular list. 

_W._H. Pickard, of the Pickard Lumber Co., this 
city, has joined the famous “Hole in One” club of 
golfers, having last Tuesday negotiated the 130-yard 
fourth hole at the local municipal course in the lone 
stroke. 

Chris Fagg, of Fagg’s Millwork (Inc.), West. Palm 
Beach, Fla., passed through Jacksonville several days 
ago en route to New York and may go to Europe 
for a vacation. 

Wm. Petrie, vice president, W. C. Glidden and 
Ray I. Clements, of the Gulf Red Cypress Co., have 
just completed an extensive business trip through 
Ohio, Pennsylvania and New York. 


The Moore Dry Kiln Co., of this city, has con- 
tracted to furnish two fully equipped cypress kilns 
for the Wilson Cypress Co., of Palatka, Fla. Each 
kiln will be 20x84 feet in dimension, equipped with 
fireproof dry kiln doors and automatie controlling and 
recording instruments. 


Minneapolis, Minn. 


June 21.—In the country sections of the’ district, 
business trends continue mixed. The small yield of 
grains last year continues to affect. agricultural pur- 
chases. Although all the grains, except wheat, sold 
at higher prices during May, as compared with a 
year ago, the value of wheat, rye, flax and potatoes 
received at terminal markets during May from the 
four Northwest States was 2,000,000 less than the 
value of marketings during May one year ago—a de- 
crease of 14. percent. Cold weather, accompanied by 
excessive rains, not enly retarded the putting in of 
crops this year, but it put a quietus on building oper- 
ations. This is particularly true in the agricultural 
territory. But the outlook for good crops and im- 
proved prices is excellent. A fair volume of lumber 
is moving out to the farms. And in the lakes regions 
the resorters are making repairs and building new 
homes. In the cities, building operations are in full 
swing. There is a tendency to rush work, ‘due, no 
doubt, to the lateness of starting. 

Soil and weather conditions for the last ten days 
have made the Minnesota crop outlook even more 
favorable than that of a week ago. In this State, the 
Dakotas and Montana, wheat, rye and flax are mak- 
ing excellent progress. In Minnesota, the corn crop 
shows good growth, and conditions in the northwest- 
ern part of the State are much better than they were 
last year. The entire list of farm crops in Montana 
shows an average condition 12.8 percent above that 
of a year ago, and 5 percent over the 10-year average. 
North Dakota’s winter rye crop is in the best condi- 
tion of any June in 11 years, except 1922. 

J. E. Gerich, president MacGillis & Gibbs Co., of 
Milwaukee, a recent visitor here, manufacturer of 
cedar products stated that business thus far this 
year was fair. Joseph Widmer, of the Widmer Lum- 
ber Co., Belle Plaine, Minn., said that business had 
been of fair volume. The Bemidji Electric & Manu- 
facturing Co., of Bemidji, Minn., manufacturer of 
hardwood, is doing a fair amount of business, ac- 
cording to M. Lyons, representative. A good 
trade is being enjoyed by the C, O, Franzen Lumber 
Co., of Alexandria, Minn., according to C. O. Fran- 
zen. Alexandria is in the lake region. Cold wet 
weather has delayed farming operations in Nebraska, 
according to Gust Prestegaard, of the Prestegaard 
Lumber Co., Minneapolis, who has returned from 
that State. Poor roads are a handicap on rural trade. 


Laurel, Miss. 


June, 21.—Southern pine shed and yard stocks are 
moving in fair quantity, sufficient orders being booked 
to take care of full production and maintain fair 
order files. However, prices are very wnsatisfactory. 
No price weakness has been felt, and some mills 
have adopted a firmer attitude. Special ors con- 
tinues a feature. In addition to the general demand 
for specials, there has been increasing inquiry for 
car material. There has been added life in the ex- 
port market. Mills in this section have recently par- 
ticipated in a number of large sales for Europe and 
South America. Island business is somewhat bettér, 
as a number of fairly large sales have been made 
during the last week. 

Charles Green and Denton Gibbs, of Eastman, 
Gardiner & Co., participated in the State golf tourna- 
ment held in Jackson last week. Mr. Green, presi- 
dent Eastman, Gardiner & Co., made a splendid show- 
ing, taking part in the semifinals, 

Charles Beers, jr., whose father is in the land and 
timber department of Eastman, Gardiner & Co., left 
Saturday night for Annapolis to enter the Naval 
Academy. 

Mr. and Mrs. Philip S. Gardiner have returned 
from a trip to New York, bringing with them their 
little grandson, Jack Gardiner, who is en route to 
California to spend the summer with his father, J. 
Lyon Gardiner. 

Mrs. Frank R. Gilchrist has returned from Ridge- 
field, Conn., where she was the guest of Mrs. George 
S. Gardiner. 


Mr. and Mrs. Wallace B. Rogers were guests last — 


week of Mr. and Mrs. Lamont Rowlands, of Picay- 
une, Miss. 

Mr. and Mrs. Richardsog and family left Friday 
for their old home in St. Joseph, Mo., to spend the 
summer, 
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C3 PACIFIC COAST Co 


MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 











“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 


Shipments may also be made from our 
Mills at Granite Falls, Wash. 








A request for prices promptly given. 
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Milwaukee, Wis. 


June 20.—The retailers here continue to. receive 
a good volume of orders for building work. One of 
the firms here stated that business was becoming 
spotty, probably because industrial users had taken 
nearly all the lumber they needed for repair work. 
This has been a good outlet for lower grades. The build- 
ing industry continues active, and contractors are tak- 
ing good lots. Retailers are still buying from hand 
to mouth and are in the wholesale market every day. 
The wholesalers report that their business is holding 
up well and they expect that with favorable weather 
there will be more orders. Prices are unchanged and 
have a good tone. There is a good demand by rural 
retailers and those in northern parts of the State for 
hemlock, prices on which are holding firm. In the 
hardwood market, maple is moving in very good lots 
to the flooring manufacturers. Maple has followed 
the upward trend in the market but profits in flooring 
are better than they were. A curtailed winter input 
of logs has caused shortages to appear in some grades 
and thicknesses of maple. Inquiry for basswood is 
still active and nearly all dry stock has been sent out 
to the trade. Birch is moving fairly well in all 
grades and sizes, while there has been some action 
on northern ash and rock 





fairly well at reasonable prices. Oak flooring is 
easier. Southern pine flooring continues to be offered 
at figures which suggest that competition js excep- 
tionally keen. 

C. H. Chenoweth, New England representative of 
large lumber interests on the Pacific coast, became 
identified on June 15 with the Davenport-Evans Co, 
of Boston, as a stockholder and treasurer, Maj. 
Ralph Davenport withdrew around the first of the 
year. 

The Oak Flooring Exchange has opened offices in 
the Transit Building. Posted on the official board 
are to be found the names of several leading flooring 
manufacturers and their quotations. 


New York, N. Y. 


June 20.—The lumber market was generally firm 
today, there being no particular weakness except in 
spruce lath. Some concessions are being allowed in 
western hemlock, but for the most part wholesalers 
are refusing steadfastly to clip their prices. Fir was 
particularly firm and business good. Eastern spruce 
is firmer than it has been for some months, retailers 
finding it difficult to fill their needs for dry stock, 
and mills shipping only in limited quantities, The 





elm. The hardwood market 





continues firm, with an up- 
ward trend. 


Toronto, 
Ont. 


July 20.—The retail lum- 
ber trade in Ontario is 
holding up well, and though 
prices are not satisfactory, 
they do not appear to be 
easing off. The retailer is 
drawing nearer every day 
to the time when he will 
have to replenish stocks 
and the indications are that 
he will pay more for re- 
placements than he did for 
the stuff he is now selling. 
Keen competition has kept 
prices from advancing. Low 
grades of white pine are 


grades are almost stagnant. 
Hemlock, spruce and jack 
pine are moving very satis- 
factorily. The poor de- 
mand for white pine uppers 
is largely the result of 
quietness in British demand. 
Lath prices are sagging to 
some extent. 

The Wholesale Lumber 
Dealers’ Association held 
its regular monthly meeting 
today and decided to ad- 
journ over July and Au- 
gust. It agreed to con- 
tribute toward the expense 
of a float representing the 
lumber industry in the big 
Dominion Day Historical 
Pageant. On account of 
Dominion Day holiday, and 
the annual mid-summer out- 
ing of the Ontario Retail 











This picture shows a walkaway as it formerly extended over the treat- 
ing cylinder in the wood preservation section of the U. S. Forest Prod- 
ucts Laboratory. Im spite of its elevated location and the rising fumes 
of hot creosote and other preservative chemicals that frequently bathed 
it, two badly rotted spots were recently found in the plank shown at the 


Lumber Dealers Association left. The decay spots are directly traceable to drip from two steam 


on June 28 and 29, the valves overhead. 
wholesalers have decided to 
postpone their annual pic- 
nic to near the end of July. 
The wholesalers have passed 
on to their committee on 


nder the peculiar conditions described, the presence 

of decay forcefully illustrates the fact that when moisture collects im 

wood decay is an ever-present hazard. Immunity for wood in ordi- 

nary service can be had by keeping it dry or by effectwely treating tt 
with preservatives. Photo by Forest Products Laboratory 





transportation a suggestion 
that the recent adjustment of switching charges in 
Montreal terminals should be made effective also in 
Toronto. 


Boston, Mass. 


June 21.—Wholesalers report a quiet demand for 
eastern spruce frames with the base price now steady 
at $40. Narrow random continues to sell at $33, but 
there is a little leeway. Merchantable spruce boards, 
5-inch and up, 8-foot and up, and really dry, are 
quite scarce, but business has been reported within a 
few days at $33.50 as well as $34. Eight cargoes 
arrived from Canada last week. The lath market is 
showing the effects of rather quiet demand and 
substantial offerings. For 1%-inch eastern spruce 
lath $7.25 is not now an uncommon price. For the 
really nice slab of this width 25 cents more is some- 
times asked with success. The 15-inch western hem- 
lock lath are now offered at $5.25 c..i. f. Shingles 
although not really active in this territory are.. quite 
firm. Pacific coast lumber for mill shipment is selling 


market in western pines is unusually strong, as floods 
have reduced and delayed shipments. 

The outing season is on in full force. The annual 
meeting of the Long Island Dealers’ Association will 
be held June 22 at the Salisbury Country Club at 
Westport, Long Island. The annual joint outing 
of the Westchester, Long Island. and New York 
associations, to be held July 13, has been placed in 
charge of a committee of which James Floyd is the 
chairman, Stanley M. Cox, vice chairman; Everett 
L. Barnard, vice chairman; George A. Bahr, treas- 
urer; F. Herbert Brown, secretary, and H. B. Coho. 
The Celotex Co. will hold its annual outing and field 
day on June 28 at Briarcliff Lodge, Briar Cliff Manor, 
N. Y. Many retail and wholesale lumbermen will 
be guests. The board of governors of the Nylta 
Club last Friday night decided on the Half Moon 
Hotel, Coney Island, as the scene of big summer 
frolic. The next meeting of the Lida Golfers will 
be held June 29 at the Lenox Hills Country Club, 
Farmingdale, Long Island. 

The Hagen Lumber Co. (Inc.), has succeeded 
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Frederick L. Hagen & Son, wholesale hardwoods. 
The principals are F. L. Hagen, D. D. Lawton and 
G. E. Hagen, the change affecting only the firm’s 
y le J. Eckstein, of Cooney, Eckstein & Co., 
sailed last week for England and France. 

Ryland Sizer, of Robert R. Sizer & Co., returned 
yne 17 from a trip to Europe. 

Charles R. Lockridge has returned from the West 
Coast, whither he went to recuperate from influenza. 
His health is fully restored. 

Charles F. Fischer & Co. (Inc.), announce that 
the business will continue along the same lines that 
prevailed prior. to the death of Mr. Fischer. New 
oficers are Charles M. Fischer, president; Charles 
B. Reid, secretary, and Miss Aurora V. Chartrand, 
treasurer and general manager. 

The Oak Flooring Exchange (Inc.), has opened 
up a New York board room in Room 2834 Grand 
Central Terminal, where blackboards listing prices 
have béen installed. The names of ten manufacturers 
have already been listed. William B. Crowe is the 
New York manager. He is from Little Rock, Ark. 

Tunius H. Brown, prominent local wholesalers, is 
on a business trip to the West Coast. 


Pittsburgh, Pa. 


June 21.—Wholesalers report business in fair and 
satisfactory volume, with activity more pronounced 
in some localities than in others. Prices are holding 
steady, and dealers are depending on mills for prompt 


. shipments. Some items in southern pine are not 


as plentiful as others. The demand for. good hard- 
woods is fair, particularly for high grade 2A poplar 
and No. 2 common and better oak, in both of which 
all.items have advanced. The demand for chestnut 
continues good. Hardwoods have not dried as 
rapidly as they were expected to. Eastern hemlock 
isin fair demand, and while some of the mills are 
cutting the new peel, stocks continue broken. The 
market for gum is strong, especially for red gum, 
and the recent price advarices, due to the floods in the 
South, are being maintained. Some of. the whole- 
salers have dropped out of the market for.gum until 
it has become stabilized. The situation as to Idaho 
white and Pondosa pines remains unchanged. 


Philadelphia, Pa. 


June 21.—Prices in Philadelphia have not changed 
materially in the last week, and although business 
could be better, several retailers report good Sales 
and are sanguine over the prospects for an awakening 
of demand in the late summer and early fall. 

A number of lumber concerns appear in the Centen- 
nial list recently issued by the Philadelphia Chamber 
of Commerce. Among the eldest is the Maule Lumber 
Yard, which was founded in 1800 by Caleb Maule. At 
present the business is being carried on by Charles 
P. Maule, who is also treasurer of the Philadelphia 
Lumbermen’s Exchange. 

President Thomas R. Marshall, of the Lumbermen’s 
Exchange of Philadelphia, spent last week at the 
twentieth reunion of his class at Brown University, 
Providence, R. I. Along with seventeen other lum- 
bermen, Mr. Marshall later attended the annual golf 
tournament of the Lumber Trade Golf Association, at 
the Griswold, on Eastern Point. 


Bogalusa, La. 


June 20.—Indicative of the growth of the ‘Magic 
City” is the information contained in a pamphlet 
just issued, entitled “Facts About Bogalusa” and 
printed on Bogalusa Kraft paper. This pamphlet 
shows an annual payroll of thirty industrial plants of 
nearly $6,000,000; 17,568 cars of freight shipped 
into the city annually and 16,324 cars shipped out. 
The annual shipments of lumber total 184,287,470 
board feet, and the annual shipments of paper, 58,047 
tons. Where comparatively few years ago stood a 
Virgin forest, now stands a prosperous city in which 
are 160 mercantile establishments, 5 wholesale houses 
and 18 filling ‘stations, in addition to its industries. 
All of this development has been the outgrowth of 
the establishment here of the great sawmilling plant 
of the Great Southern Lumber Co. 

As guests of Mayor W. H. Sullivan, vice president 
and general manager of the Great Southern Lumber 
Co., 130 boys and girls of Washington Parish en- 
joyed the annual outing of the Boys & Girls Clubs 
last Saturday. After assembling at 9 o’clock at 

dyear Park, the young folks were taken on -a 
tour of the big !umber mill of the Great Southern 
Lumber Co. and the plant of the Bogalusa Paper Co. 
From there the young people were carried in auto- 
mobiles to the reforestation plantation, where they 
wete given a visual demonstration of what can be 
accomplished in growing trees. Following this tour, 
luncheon was served at ‘the Pine Tree Inn. 

In order that the forestry school being conducted by 
the Louisiana State University in Washington Parish 
might be conducted on a more comprehensive plan 
than the ordinary forestry school, Col. A. C. Goodyear, 
President of the Great Southern Lumber Co., has 





suggested to the university authorities that the stud- 
ents of the forestry school be given an opportunity to 
gain a knowledge of the operation of the industries 
depending upon the forests for their raw material. 
The plan is to have the’ students spend some time 
in the paper and pulp mills, paper laboratory, saw- 
mill and turpentine camps, this work to be optional 
with the students. Thus, in addition to the instruc- 
tion received as to the species of trees, their rate 
of growth, soil suitable for production, methods of 
planting, thinnirig, measurements, etc., these students 
will be given instruction as to the best practice in 
sawmills, pulp and paper mills, and in the production 
of naval stores. 


Jackson, Miss. 


June 20.—The mills in this immediate vicinity re- 
port a fair volume of business in flooring and boards. 
Nos. 1 and 2 flooring were in exceptionally good de- 
mand, and No. 3 enjoyed a fair movement. Lath are 
rather slow. All orders received were for immedi- 
ate shipment and were for assortments, indicating that 
yards are not overstocked. Dimension items moved 
in fair volume. Ideal weather was enjoyed by -the 
dimension operators; which lent itself to heavy ship- 
ments. It is the belief of almost all the operators 
that dimension is now about as cheap as it can go. 
As soon as this item declines’ below cost of produc- 
tion, a large number of small mills cease operating. 
Expert orders were in nice volume, the mills report- 
ing sawn timbers strong. Kiln dried saps seem to be 
the weakest itém on the export list. 


Beaumont, Tex. 


June 20.—The pine market has been very quiet, 
and there is little expectation of improvement before 
July 1, the date of the semi-annual inventory-taking. 
Inquiries are slow and the market is without any fea- 
tures. Recent rains have held down production, and 
stocks at the mills are not heavy, while yard stocks 
are very light. Due.to rains in Texas and Oklahoma, 
crop conditions are excellent and the mills really ex- 
pect a large business during July and August. 

In the hardwood market there have been neither 
advances nor recessions in prices. Effects of the 
Mississippi floods are still in doubt and damages done 
mills and stocks of hardwood are impossible to esti- 
mate. Heavy rains in the Texas-Louisiana hardwood 
section have caused some small mills to suspend and 
have badly crippled logging operations for others. 


Brookhaven, Miss. 


June 20.—Orders for southern pine have shown a 
decline, largely due to efforts of mills to get a little 
better price. Rain has interfered with shipping and 
also with logging, so that many small mills can not 
operate. Cabbage and: tomato containers have taken 
up a lot of small-mill lumber, these mills having 
little of their production for other channels. Mill 
labor conditions are still excellent. The Mississippi 
River is beginning to flood the delta territory again, 
and lowlands are covered, so that it is going to be 
dificult to do any hardwood logging for some time 
yet. There are more hardwood orders going the 
rounds than there have been recently. The export 
market is still] producing a nice volume of business, 
although prices on both hardwoods and pitch pine 
are not quite as good as they should be. 

Pine flooring items are moving in better volume, 
and the market is showing material strength. Rift 
flooring, both 3- and 4-inch, has been moving excel- 
lently and at much better prices, and 1x4-inch B&bet- 
ter and No. 1 flooring have shown an excellent move- 
ment. Four-inch No. 3 flooring stands oversold at 
all mills. Drop siding continues to move in excellent 
volume and surplus is being cut very low. About 
all the No. 2 has been sold, and B&better has been 
moving in good volume, with stocks very low. Prices 
remain fairly firm. Ceiling has shown better move- 
ment in upper than in lower grades, and prices are 
stronger. Partition has moved fairly well, and 
stocks are very low. Finish stocks are lower than 
they were earlier in the year, yet volume of business 
is falling off, but there is a nice business in ex- 
port saps. 

No. -2 fencing in 4- and 6-inch has not sold in very 
good volume, but higher prices are being quoted and 
paid. Six-inch flooring has been moving in nice 
volume and at satisfactory prices. The 8-, 10- and 
12-inch No. 2 longleaf boards have been showing fair 
movement, but shortleaf has not’ sold well. The 5/ 
and 6/4 No. 2 has moved fairly well. Longleaf fenc- 
ing, 4- and 6-inch No. 3, has shown nominal move- 
ment and stocks are very low. There remains a 
heavy oversale in 4-inch No. 3 shortleaf, with a very 
light surplus of 6-inch No. 3 shortleaf. Six-inch No. 
3 flooring stocks have been cut very low. This is 
also true of 8-inch No. 3 shiplap. In both longleaf 
and shortleaf, 8-; 10- and 12-inch No. 3 is showing a 
fairly ‘heavy surplus. No. 4 boards are sold close 
up to the saw. Box shook have moved in good volume 
but at low prices. , 

No. 1-kiln dried lath are sold ahead for about a 


Cf]. PORTLAND. ORE. CJ 
SumpTerR Vauiey Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quality and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co., Inc. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 














CAR CARGO 


Willapa Lumber Co. 
Old Fir 
Growth Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago ve 
Western Wood Products Co., Builders Building 


Two Mills 
to Serve You 


We can give you the same 





















Joist prompt, satisfactory ser- 
? vice we are giving other 
Long buyers in the items listed 


— SELLING AGENTS — 
Griswold-Grier Lumber Company 
Evergreen Lumber;Company 


The Griswold 
Lumber Co. 


Gasco Bidg.. 
PORTLAND, ORE. 








LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


OFFICE AND MILL 
REEDSPORT, OREGON 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Association. 
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Wire Rope for 
Logging 


By whatever method | is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 








When Deliveries 
Determine the Order 


That's when you will profit most by the 
Improved Phillips Window Frame Machine. 
It will speed up your output more than you 
would believe if we stated the figures. But 
manufacturers have told us they have cut 
their production time as much as 15 min- 
utes per frame! 


And the Improved Phillips enables two 


men to work on it at the same time. It is 
a pulley mortiser, pocket cutter and variety 
saw table combined. A man can use the 
table while another operator is working on 
frames. - 

Sturdily builtk—No Fool Parts—Will Last 
for Years and it will save you money every 
year! 


Mail coupon for full information 


Adas Mig. Co., 
Dept. A-15 Orlando, Fla. 


Send descriptive matter and illustrations of 
\ of your 














week or ten days, and No, 2 are sold’ dhéad for two 
to three weeks, Nice sales of pifie shingles in select 
heart, No. 1 heart and“No. 2 sap grades were made 
during the week. 

No. 1 dimension in both longleaf and shortleaf has 
been showing excellent movement, the largest call be- 
ing for 2x6-, 2x8- and 2x10-inch. In No. 2 long- 
leaf, 2x12-inch is in most demand. . Shortleaf No. 2 
showed only inal mov t. Not much No. 3 was 
sold. Longleaf timber business remains excellent, 
but most offers have to be declined on account of 
the heavy unfilled orders for coastwise shipment, the 
interior trade and export. Shortleaf timber business 
has been coming fairly well, mills now being equipped 
to soda spray shortleaf as well as longleaf timbers, 
so that they have a much better appearance. 

F. L. Peck, president J. J. Newman Lumber Co. 
and the Mississippi Central Railroad Co., is visiting 
the properties of both concerns. Mr. Peck’s home is 
in Scranton, Pa. 


Macon, Ga. 


June 20.—There is a good movement of roofers 
from this state, but the prices have been steady at 
$18 and $19, with a few mills getting a little better 
figure. Inquiries were unusually heavy this week, 
especially from the Northeast, and the indications are 
that the week’s sales will be. heavier than those of any 
other week of this year. Production is still below 
normal, due partly to continued curtailment by most 
mills, and partly to recent rainy weather. 

eral rains over the longleaf pine belt in south- 
west Georgia and southeastern Alabama slowed up 
production: a little this week. But the movement 
has been fairly good, with prices stationary. 


Birmingham, Ala. 


June 20.—Dealers have been putting out about one- 
fourth less building material than is usual, De- 
mand from both the building trades and the indus- 
trial users has eased off. Retail stocks are good, 
and wholesale buying is spotty. Building permits 
here have shown a tendency to decline and no large 
contracts were noted last week, but county and city 
contracts will be let inside ten days. Contractors 
have a large number of estimates to figure, including 
factory and business buildings, but closing is rather 
slow, as investors look carefully to costs. Retail 
price lists were fairly well mamtained, though heavy 
cuts were noted on smaller jobs. But wholesalers 
and manufacturers found it hard to get bookings even 
at concessions. Prices, except of 1x3 B&better floor- 
ing, flat grain and rift, show a wide spread. Condi- 
tions generally are good, but yard trade is expected 
to be slow in summer. 

Retailers at all their meetings this week discussed 
the State revenue bill and agreed that provisions 
relating to trucks would put an added burden on home 
builders as well as retailers. 

The West Boylston Manufacturing Co. of Alabama, 
a subsidiary of the Boston firm of the same name, 
last week closed a contract at Montgomery requiring 
about two and one-half million feet of lumber. 





New Orleans, La. 


June 20.—Offers of orders at shaded prices are 
reported rather numerous, but declinations consider- 
ably outnumber acceptances and prices are fairly well 
held. Southern pine bookings registered moderate 
decline for the week, cypress sales volume at best 
was no better than for the week preceding, while the 
hardwood cali is described as sluggish. Whether this 
means that mid-summer conditions have set in, re- 
mains to be seen. Some experienced observers fore- 
see a pick-up in business during the next few weeks, 
contending that the stocks in middle hands will not 
meet consumption requirements by any means, and 
that the trade will have to increase its takings ma- 
terially when building activities shift into “high” the 
country over. 

Dispatches from Monroe, La., report ‘the beginning 
of preliminary work on the paper plant and bag 
factory to be built by the Advance Bag & Paper Co. 
at Hodge, La. The Advance Co. is domiciled at 
Howland, Me., and now operates plants in its home 
State and in Ohio. Its purchase of 100,000 acres of 
timber and cutover lands from the Hodge-Hunt Lum- 
ber Co. was reported some days ago. According to 
the current advices the transaction included the 
Hodge-Hunt company’s sawmill plant at Hodge, the 
towns of Hodge and Danville and stock centrol of 
the North Louisiana & Gulf railroad. The projected 
new industry will use gas from the Monroe field as 
fuel and surveys are reported under way for a 45- 
mile pipe line. 

The undertaking of fire insurance companies serv- 
ing Louisiana to hoist their rates was temporarily 
blocked last week, when the Louisiana fire insurance 
commission ordered indefinite postponement of hear- 
ings on the applications for rate increase. The com- 
mission explains its action on the ground that the 
applying companies have not furnished all the data 


covering their “experiences” in Louisiana, required 
by the State law under which it operates. 

Senator Henry E. Hardtner, of the Urania Lumber 
Co., announced last week that he will make thé race 
for re-election. Mr. Hardtner has served many’ 
and has fathered most of the forestry legislation now 
on the Louisiana statute book. His Urania ‘foreg 
reserve enjoys a national reputation. 


Atlanta, Ga. 


June 20.—Wholesalers complain that the demand 
for southern pine continues slow, and that sales the 
last two or three weeks have been the lowest jn 
several years. About the only items selling are 
dimension for which some fair industrial orders are 
being booked, Georgia roofers, and car materials and 
timbers. Flooring, ceiling and partition have been 
in much less demand. Most retail sales lately have 
been for repair work, with little new house cop. 
struction being done in this section. Average pine 
quotations are unchanged, but many smaller mills are 
selling at $2 to as much as $4 under the market 
Furthermore, smaller mills are operating more actively 
than usual as there has not been as widespread a 
movement of mill labor back to the farms as there 
ordinarily is at this time. The trade looks for a 
fair amount of farm business later because the cotton 
crop is worth today $300,000,000 more than before the 
Mississippi floods, and this increase in the p 
power of southern farmers will cause them to do a 
fair amount of new building. 


Shreveport, La. 


June 20.—Demand for southern pine is slow, but 
not any slower than is usual at this season. Already 
the shipment of lumber to Mississippi Valley flooded 
areas has begun. Good rains have fallen lately in 
southern and western Texas, where there was ap 
prehension due to lack of moisture, and are expected 
to stimulate lumber demand. Low grades have been 
moving rather freely, and there is little surplus. Be- 
cause of the slow market, some mills have been cur- 
tailing, though weather is good and labor plentiful. 
There has been a little speculation due to weaker 
prices, but not very much of the buying is of that 
character. 

F. J. Hortig recently resigned as sales manager 
of the Lodwick Lumber Co. and entered the real es- 
tate business here. 

The Shreveport Lumbermen’s Club, at this week's 
meeting, was addressed by Postmaster C. W. Page 
on the importance of having an airport established 
in Shreveport. 


Duluth, Minn. 


June 20.—Northern pine business has been of sub- 
stantial volume. Shipments are about normal for this 
season. Demand for repair material in the rural 
districts is running up to good volume, with retail 
yards making a drive for such business. All items 
of northern pine remain firm and predictions are 
that the next changes will be upward. Lower and 
medium grades aré especially strong, due to limited 
mill stocks. Box lumber is slow, and smaller opera- 
tors have been concentrating on lath. Large mills at 
Cloquet, Virginia and International Falls are run- 
ning full time and are scheduled for fairly heavy 


Albuquerque, N. M. 


June 20.—J. F. Callahan has taken a logging 
contract with the White Pine Lumber Co. and has 
moved his family from Calpine, Calif., to Porter. 
He has four “60” and two “30” caterpillars, and 
uses 8-wheel wagons and high wheels, handling about 
125,000 feet of logs a day. With its own equipment 
thus augmented, the White Pine company puts 200,- 
000 feet a day on the landings. It has 18.7 acres 
in its log pond, affording storage for 5,000,000 feet of 
logs. 

George Dickson, of the Yates-American Machine 
Co., with Mrs. Dickson, attended the convention of 
the Arizona Lumbermen’s Club at Flagstaff and Grand 
Canyon, June 17-19. ‘ 

H. E. Davidson is president-manager of the M 
Casket Co., which succeeds the general planing mill 
of H. E. Davidson & Co. 

Ben Maddux, who operates a sawmill on the east 
side of the San Mateo Mountains, has bought prop- 
erty and put in a small stock of lumber in Hot 
Springs, where his family now resides, 

W. C. Pittman, formerly superintendent of ship- 
ping for the Central Coal & Coke Co., at Vernonia, 
Ore., on June 1 took charge of the planing mill, 
shipping, and box factory of the White Pine Lumber 
Co., at Bernalillo, and Frank Daniels, from McNary; 
Ariz., has been made assistant woods superintendent 
at Porter. 

F. H. Porter, vice president White Pine Lumber 
Co:, was at El Paso Saturday for a conference with 
buyers. 
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Detroit, Micu., June 20.—Retail sales of Graham 
Bros. trucks and commercial cars together with over- 
geas shipments during the first two weeks of May 
broke all previous records for the year, according to 
figures released by the company. The record figure for 
this period of 12 working. days is a total of 2,957 
ynits—2,854 retail deliveries to customers by dealers 
in the United States and Canada and 608 shipped over- 
geas. Graham Bros, truck sales throughout the world 
have shown increasing volume since the first of the 
year which demonstrates the growing popular demand 
for high quality transportation equipment of the 
speedy, pneumatic-tired type with medium load capac- 
ity. This trend also is indicated by National Automo- 
bile Chamber of Commerce figures recently released, 
which show that 91.9 percent of all trucks produced 
in the United States and Canada during 1926 were 
of %-, 1-, 1%4- and 2-ton capacities. These are exactly 
the same capacities in which Graham Bros. trucks are 
built, 


Use of Tractors in Logging Industry 


Logging methods vary with conditions, but experi- 
enced timbermen agree that profit depends largely on 


_ getting the fallen tree to mill or pond at the lowest 


possible cost, and with the ‘least possible damage to 
standing growth and young timber. The demand. for 
adequate, dependable, economical power, therefore, “id 
universal, 

“Tractor Logging,” a 68-page illustrated book on 
the use of tractors in lumbering and logging, has re- 
cently been issued by the Caterpillar Tractor Co., of 
San Leandro, Calif. The book tells how “Caterpillar’’ 


power machinery, and many other time-consuming 
duties about a logging camp. 

Special chapters of the book are devoted to logging 
problems and accomplishments of tractors in the 
Pacific West, Northwest, South and Southwest, and 
in the North woods. Actual experiences of many well 
known logging concerns are given, with operating costs 
and other information of value to the logging in- 
dustry. Important facts are given regarding the use 
of tractors in foreign countries. All over the world, 
“Caterpillar” power, traction and ruggedness afford the 
same advantages to the logging industry that have 
made the tractor indispensable to American lumber- 


men. 
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Motor Vehicle Production Data 


Production of 842,082 motor cars and trucks for 
May is reported by members of the National Automo- 
bile Chamber of Commerce, this total being 18 percent 
in excess of May, 1926, and approximately equal to 
the April, 1927, output of 342,819 motor vehicles, The 
output of trucks for the entire industry during the 
first four months of 1927 reached a total of . 179,736, 
compared with 166,319 during the same period last 
year. This is an increase of 8 percent over a year ago, 
which set a record at that time. 


Tractor Reduces Hauling Cost 


Waseno, Wis., June 20.—An experiment in substi- 
tuting motor power for horse power in handling lum- 
ber from the sawmill, which was ‘put into effect by 
the G. W.. Jones Lumber Co., of Wabeno, several 
months ago, has demonstrated such a decided saving 
in favor of the tractor method that teams have -been 
displaced on this job for 
good. Figures covering the 








“Caterpillar” Thirty tractor hauling 3,500 feet of 5/4 green basswood 
loaded on Athey truss wheel wagon at plant of G. W. Jones Lumber 


Co., Wabeno, Wis. 


tractors help in solving the logger’s problems in prac- 
tically every important lumbering district in the world 
—from the snow-blanketed forests of the North to the 
swamps of the South; from high mountain stands to 
tropical jungles. Varied, indeed, are the ways in 
which tractors bring logs out of the woods. How- 
ever, if there is any one operation where they are 
especially appreciated it is in ground skidding. They 
work right out on the “firing line’ even in roughest 
country—snaking logs (singly or in strings or bunches) 
down steep hills, on the level and even uphill, if 
necessary. 


In the Douglas fir and redwood sections of the 


' Pacific coast “Bummer” skidding is most effective. 


In the South, tractors are used to trail logs in troughs 
or chutes. In the Sierra mountain districts of Cali- 
fornia and Oregon, tractors are used to good advan- 
tage with high wheels. The wheeled or track-laying 
trailer is best suited for the southern hardwood dis- 
trict where the ground is frequently muddy or swampy. 
Such trailers are also used in foreign countries—espe- 
cially in the mahogany forests near the equator. 


In the North woods of the United States and 
Canada, log transportation is often confined to the 
winter months. Logs or pulpwood are pulled on sleds 
by tractors on snow or iced roads. Where summer 
transportation is advisable, the same tractors supply 
Motive power for trains of wheeled trailers. Pole 

ds are sometimes constructed over which wagons 
‘quipped with extra large bunks, and fitted with con- 
Cave wheels, are hauled. The wheels follow improvised 
tails formed of small logs. But the usefulness of the 
“Caterpillar” tractor in the woods is not confined to 
transporting logs, nor is it limited to any one sea- 
fon. It helps in building roads, clearing right of way, 
transporting supplies, chunking out, hauling dump 
Wagons, making fills, opercting sawmills and other belt 


period of the experiment 
with the new. equipment 
show that an actual saving 
of $20.25 a day has been 
the result in this instance, 
which involves the labor 
of clearing a single band 
mill. 

Under the old method, 
delivery of the mill cut 
from the transfer to the 
yard required a. teamster 
and helper and a 4-horse 
team on each shift. With 
the new method one man 
with a “Caterpillar”. Thir- 
ty tractor and an Athey 
truss wheel wagon is able 
to handle the cut of two 
shifts in 10 hours. Com- 
parison of the two methods 
in actual money outlay is given by S. D. Switzer, 
general manager of the G. W. Jones Lumber Co., as 
follows: 

Cost of hauling with teams, two shifts: 





DS 9b b hens 300 00d bare eweNaie $ 6.70 
DR kn cid ncen th oS ebaree ved thes 6.00 
GQ. 6 8 he iks be skiwsebeh cadees dee 14.00 

EL. « cakwweiarohdeatons ete scene $26.70 


Cost of hauling with tractor (which handles the 
output of two shifts in one): 


DE cack dbcan sh hse ce bab elev eas ehnet $4.00 
+ YY Sree errr ree 1.95 
Oil and grease per day...............5- -50 

FO Monlic cnidesiiniidecvesonetes ob2 $6.45 


Net saving with tractor and Athey truss wheel 
wagon, $20.25 a day. The low cost of gasoline given 
here is due to the fact that it is purchased in tank 
car quantities. 

As to the difference in overhead and depreciation 
in the two methods, Mr. Switzer says that while the 
investment in the tractor and truss wheel wagon is 
slightly more than the investment in teams and 
ordinary wagons, the difference is amply offset by 
the adaptability and availability of the tractor for 
additional work. It was used during the winter to 
spot sleigh loads of logs at the mill landing, as well 
as to spot cars for loading crews in the lumber yard 
and to perform other odd services, 

While Mr. Switzer was considering the purchase 
of a “Caterpillar” Thirty from the Drott Tractor Co., 
Milwaukee, for this work, his attention was a 
to an advertisement of the Athey truss wheel wagon 
in the Amertcan Lumperman. He investigated, be- 
came convinced, bought, and is highly satisfied with 
the result. 





SIMONDS 
- Bits 


Hold Their 
Edge 





Designed for hard work and 
made of special tough steel; 
Simonds Saw Bits hold their 
edge and cut faster. The 
slots or grooves in Simonds 
points are machine-milled 
and exactly fit the shanks, 
and the shanks in turn fit the 
plate. This method of fitting 
prevents cutting of the saw 
plate, as is the case when or- 
dinary points and shanks are 
used. The body of the plate 
is fully back of a Simonds 
point, giving greater 
strength and preventing 
breakage, which frequently 
occurs in saws with only a 
small shoulder to withstand 
the strain of fast feed. 


A Simonds Inserted Tooth 
Saw fitted with genuine 
Simonds Points and Shanks 
will give good service for 
years. 


Order from any Simonds 
branch office or service 
station. 


_ SIMONDS 


Saw and Steel Co. 


ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. LosAngeles, Cal. 
Boston, Mass. Memphis, Tenn. Portland, Ore. 
Detroit, Mich. - Atlanta, Ga. London, Eng. 
NewYork,N.Y. Seattle, Wash. Montreal, Que. 


NewOrleans, La. SanFrancisco,Cal. Toronto, Ont. 
Vancouver,B.C. St.Johns,N. B. 
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VANLANDINGHAM LBr. Co. 
228 No. LaSalle St.. CHICAGO 
Telephone — State 6427 








W.B. Vanlandingham Lawrence F. Braun 
E. T. Vanlandingham William E. Krueger 
Cc. B. Cunningham James Allee | 





Southern Pine 

West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE | 


on a Commission Basis. 

















Suite 800, 624 So. Michigan Ave., Chicago, Ill. 


hay YELLOW 
ats eve PINE 
WHITE PINE 











GILBERT NELSON & CO. 


Public Accountants 
It SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be’sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL. 








The Proper Card for You 


a ceeaicees 


Wiggins Peerless Patent 
k Form 





The John B. Wiggins Company 
Established 1857 


Engravers PilateMakers Dic Embossers 
1108 South Wabash Avenue CHICAGO 














THE ACTUARY DOES A MAN’S WORK 
And does ha ouutnststy. A Le >is uit Ge 
, lumber: bills, car freights, car invoices, 
we Bg he Fy Has a table ai 
the list of new mouldings, a table of prices on door 
window s a table of measurements on wall board 
in -32 and inch widths and various other valua 


tables. The Lamberman’s Actuary. 7 
in leather, $8.50. AMERICAN chun 481 8. 
Dearborn St., Chicago, Ill. 





E. H, Fluke, of M. A. Disbrow & Co., mill- 
work manufacturers of Clinton, Iowa, was a_ 
Chicago visitor this week. 


C. A. McDonald, of the C.. A. McDonald 
Co., Duluth, Minn., pone over in Chicago 
this week en route to Detroit on business. 


George Parkins, sales manager of the 
Brooks-Scanlon Lumber Co., Minneapolis, 
Minn., made a business trip to Chicago this 
week. 


John L. Shippen, of the Wilson Lumber Co., 
Detroit, Mich., was in Chicago on Wednesday 
of ame week calling on the local hardwood 
trade. 


Milton V. Johns, manager of the eastern 
sales offfee of the Redwood Sales Co., left 
June 16 for an extended visit to the redwood 
operations in California. 


L. E. Larson, sales manager of the Kullberg 
Manufacturing Co., millwork manufacturer of 
Minneapolis, Minn., was in Chicago June 22 
calling on the local trade. 


E. C. Dawley, general manager of the 
Forest County Lumber Co., Elcho, Wis., 
was in Chicago: last week calling on the 
northern hardwood trade. 


L. O. Taylor, of the Shevlin, Carpenter & 
Clarke Co., Minneapolis, Minn., when in Chi- 
cago this week reported that stocks of north- 
ern pine were moving well at satisfactory 
prices. 


C. H. Law, secretary of the J. W. Wells 
Lumber Co., Menominee, Mich., northern hard- 
wood manufacturer, when in Chicago last 
Saturday reported that business was rather 
quiet at present. 


Rodney E. Browne, of Browne, Lockridge 
& Bryan, New York City, stopped over in 
Chicago June 21 on his way to attend the 
semiannual meeting of the Southern Pine As- 
sociation in Memphis, Tenn., June 22 and 23. 


M. H. Flanders, of the McGinnis Lumber 
Co., Meridian, Miss., was in Chicago June 22 
on his return from a business trip to New 
York City, where he witnessed the reception 
to Col. Charles Lindbergh, the world famous 
flyer. 


G. E. Anderson, of the Anderson & Middle- 
ton Lumber Co., Aberdeen, Wash., spent a day 
in Chicago last week on his return from a 
visit to the company’s representative at Wilm- 
ington, Del. Mr. Anderson reported that 
business in the East was very good. 


W. A. Pettigrove, who for the last two 
years has been connected with the sales de- 
partment of the Duncan Lumber Co., Port- 
land, Ore., on June 15 assumed charge of the 
Chicago office of the company, succeeding 
H. R. Suits, who has returned to the West 
Coast. 


Announcement has been made by R. C. 
Clark, manager of the Chicago office of the 
Tremont and Trinity County Lumber com- 
panies, that R. L. Learmont, who has been 
traveling in Michigan, Wisconsin and north- 
ern Illinois territory for the company, resigned, 
effective June 15. 


G. E. Farlinger, northern pine and lath man- 
ufacturer of Sioux Lookout, Ont., spent sev- 
eral days in Chicago this week sizing up con- 
ditions in the local territory. He stated that 
demand for his products is on a satisfactory 
scale, and he was quite optimistic regarding 
prospects for the next few months. 


George A. Hoene, of the George A. Hoene 
Lumber Co., returned recently from several 
weeks’ trip through the northern producing 
section, and stated that production this year 
has been materially curtailed on account of 
adverse logging conditions last winter. North- 
ern mills’ are well satisfied with present de- 
mand, most of them having good order files. 


E. E.: Heineman, of the Heineman Lym- 
ber Co., Merrill, Wis., spent a couple of 
days in Chicago last week. He reported 
that high grade birch was moving freely to 
sash and door interests, and the lower grades 
are also in good demand. Dry stocks of al] 
northern hardwoods are much depleted, ac- 
cording to Mr. Heineman, and some mills 
are now shipping on 1927 sawing. 


The International Lumber Co.’s sales rep- 
resentatives held a meeting in Chicago fast 
week to discuss various features pertaining 
to trade in the territory covered, and pros-: 
pects for the second half of the year, It 
was reported that trade in general is hold-. 
ing up satisfactorily, and the salesmen are 
looking forward to a nice volume of north- 
ern pine business during the last six months 
of 1927. 


Announcement was made this week that 
E. Heyser, after being actively engaged 
in the lumber business for 25 years, is giving 
up this interest to become associated with the 
Underwriters Finance Corporation of Chicago. 
Mr. Heyser will have the active management 
of a new department recently created by this 
corporation, to specialize in financing all 
branches of the lumber business, especially 
wholesalers. The. business of the Heyser 
Lumber & Timber Co. will be immediately 
liquidated. 


A. C. Ford, of Houston, Tex., president 
Walker County Lumber Co., with mills at 
Elmina, Tex., was a Chicago visitor this week, 
combining a business and pleasure trip. Mr. 
Ford is greatly interested in plans being 
worked out for the more complete utilization 
of lumber and its greater refinement at the 
point of production. He reports business as 
a rule quite satisfactory in Texas, with the 
outlook favorable. While in Chicago Mr. Ford 
conferred with the Hilgard Lumber Co., which 
: — -with the Walker County Lum- 
er Co. 


Vice President Swan, of the Vancouver 
Lumber Co., Vancouver, B. C., when in” Chi- 
cago June 21 reported that the demand for 
West Coast products was very ‘good in Can- 
ada, and the company was obtaining much het- 
ter prices from the Canadian consumers than 
from the American trade. Mr. Swan is par- 
ticularly interested in enlarging the American 
market for cedar siding and shingles. C. 
Plant, sales manager of the same company, 


was also in Chicago this week. and while here. 


conferred with the Tri-State Lumber & Shin- 


gle Co., local representative of the Vancouver 
Lumber Co 


J. H. Bloedel and J. J. Donovan, president 
and vice president of the Bloedel Donovan 
Lumber Mills, Bellingham, Wash., were in 
Chicago during the last week on their way 
back to the Coast after an important business 
trip East. Members of Mr. Bloedel’s family 
were with him. While in Chicago Mr. 
Donovan visited the family of his daughter in 
Winnetka. Discussing with a _ representative 
of the AMERICAN LUMBERMAN conditions on 
the West Coast, Mr. Donovan expressed the 
confident belief that the worst features of the 
situation out there have been overcome and 
that business rapidly is getting on a more 
stable basis and he feels optimistic as to the 
future of the lumber industry. 


The appointment of E. M. Hewlett as con- 
sulting engineer, switchboard department of 
the General Electric Co., has been announce 
by E. W. Allen, vice president in charge of 
engineering. The appointment is effective as 
of June 1, 1927. Mr. Hewlett has been engi 
neer of the switchboard department since its 
formation, and will be succeeded in that ca- 
pacity by E. B. Merriam whose appointment 
is also announced ‘as of June 1. The number 
of assistant engineers has been increased to 
three by the appointment of Chester Lichten- 
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a 
berg, with headquarters at Philadelphia, Pa. 
changes in the switchboard’ engineering 
organization include the appointments of W. K. 
Rankin as assistant designing engineer with 
headquarters at Schenectady, N. Y., and G. E. 
Stewart with the same title but making his 
headquarters at West Philadelphia. 


To Open Building Exposition June 29 


The Builders Building, 228 North LaSalle 
Street, Chicago, will house on the second floor 
a permanent building material and equipment 
exposition, the formal dedication of which will 
occur at 10 a. m., June 29. Over a hundred 
exhibitors have already secured space to dis- 

y their products, among them being the 
Ge ols & Cox Lumber Co., of Grand Rapids, 
Mich., Celotex Co., Mason Fibre Co., and 
numerous other concerns catering to the home 
builder, as mentioned on page 101 of the 
March 5 issue of the AMERICAN LUMBERMAN. 


Wood for Grade Crossing Use 


Here’s a place where the lumber trade might 
well afford to stick a pin. Some time ago the 
North Western Railroad tore up about six 
inches of concrete and gravel forming the 
drive across its double tracks at Prospect Ave- 
nue in Park Ridge, Ill. This is but one of 
many places where such a thing happened. 





— 











The concrete and gravel was supplanted with 
4-inch red cedar plank. The claim is made 
that the wood driveway affords a smoother pas- 
sage and will outlast concrete because the lat- 
ter is soon cracked up. 
_ Notice that at this crossing the railroad finds 
it necessary to provide. two outlook shelters. 
Both of them are of wood. One is elevated 
on heavy timbers and the long stairway is also 
of wood. Notice the wood fence between the 
tracks, which is about one block long and 
which recently has been increased. 

This is said to be the best protected grade 
crossing, especially for school children, on the 

isconsin division of the railroad. 


Texas Lumbermen in Chicago 


Among the delegation of Texas business 
men, headed by Gov. Dan Moody, who vis- 
ited Chicago this week on their good will 
tour of the North and East, were J. E. Hill, 
general manager, Panhandle Lumber Co., 
Amarillo, Tex., Simon Henderson, of the 
Angelina County Lumber Co., Keltys, Tex., 
and George Coleman, of the Whitehouse 
Lumber Co., Canadian, Tex. Mr. Hill is at 
the head of one of the outstanding retail line 
yard concerns in the Southwest, Mr. Cole- 
man is a well known retailer, and Mr. Hen- 

tfson is connected with one of the out- 
Standing manufacturers of yellow pine lum- 


ber. Gov. Moody was the principal speaker 
at the weekly luncheon of the “Chicago As- 
sociation of Commerce on Wednesday, and 
the entire delegation were guests of the asso- 
ciation and business men of Chicago during 
their stay in the city. The itinerary of the 
delegation as originally arranged contem- 
plated a visit to Detroit, but so delighted 
were the members of the delegation with the 
cordial reception given them in Chicago, 
they cut Detroit from the itinerary in order 
to spend an additional day in this city. 
Cleveland, Buffalo and New York are the 
other cities that will be visited. While in 
the city, Mr. Hill was a pleasant caller at 
the offices of the AMERICAN LUMBERMAN and 
recalled the fact that just 21 years had 
elapsed since his last visit to the offices of 
this publication. He reports the outlook for 
business in Texas quite satisfactory, and 
while there may be a shortage in the cot- 
ton and corn crops, this will be compensated 
in the better prices that will be received by 
the farmers. The fame of the Texas Pan- 
handle as a great oil producing center has 
been enhanced recently by the discovery of 
an entirely new oil field in that section. 


St. Louisan After Golf Trophy 


Sr. Louis, Mo., June 20.—T. C. Whitmarsh, 
president of the W. T. Ferguson Lumber Co., 
departed tonight for Chicago, where he will 
take part in the twenty-first annual golf tourna- 
ment of the Lumbermen’s Golf Association of 
Chicago, which will be held there tomorrow. 
Mr. Whitmarsh only took up golf within the 
last few years and has become an enthusiast. 
He is after the AMERICAN LUMBERMAN 
trophy. 


Freight Traffic Department Changes 


The following appointments, effective June 
15, have been announced in the freight traffic 
department of the Chicago & Eastern Illinois 
Railway Co., by E. S. Stephens, general freight 
agent, Chicago: George F. Knight, general 
agent Wisconsin territory, with office at 1402 
First Wisconsin National Bank Building, Mil- 
waukee, Wis.; Gainer, general agent, 
Detroit, Mich., with office in Room 4-235 
General Motors Building, vice J. D. Sneed, 
promoted; J. D. Sneed, division freight agent, 
Danville, I!l.; C. R. Jones, general agent New 
Orleans territory, with office at 537 Whitney 
Central Bank Building, New Orleans, La., vice 
F. T. Lonergan, resigned. 


On Visit to Coast Operations 

San Francisco, Cauir., June 18—W. R. 
McMillan, manager of the Chicago sales office 
of the Hammond Lumber Co., arrived in San 
Francisco this week, coming by way of Seattle 
and Portland, where he visited the company’s 
offices at those points. He also spent some 
time at the company’s latest acquisition, the 
sawmill at Garibaldi, Ore., recently purchased 
from The Whitney Company. 

Mr. McMillan received word a few days 
ago that his daughter Barbara had been elected 
to Phi Beta Kappa at the University of Chi- 
cago, when she graduated June 14. This is 
considered of especial significance because of 
the high standard of scholarship maintained 
at the University ef Chicago. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. BH. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 
ington, D. ©., at 20 cents each. State number of patent 
and name of inventor when ordering: 

1,627,829. Method and apparatus for preserving 
posts. Maurice E. Brown, Marinette, Wis. 

1,627,901. Bark peeler. Harry R. Hills, Emer- 
ald, Idaho. 

1,628,335. Flooring-end matcher. Willis S. Sher- 
man, Minneapolis, Minn. 

1,628,526. Combination hack and scroll saw. 
Ellis J. Boyd, Oak Park, Ill, 

’ 1,628,680. Multiple scoring machine. Nathan 3B. 
Newman, Bronxville, N. Y. 

1,628,724. Woodworking machine, Frank Hoff- 

man, Buffalo, N. Y. 











WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Whlson’s WEED KILLER Kills Weeds 
ive, clean and t Simply dil 
WILSON'S WEED KILLER (1 callon to sgalloneat 
water} and sprinkle around your yards. One good ap- 
tion a year is sufficient. 
Send in a trial order today ! 


1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 


CinreaMiign. 





















































More Sales -+- 
Careful Credit Granting== 
Increased Profits 


It’s simple arithmetic and can be easily done with the aid of 
Clancy’s Red Book Service 


of credit and sales information. This infor- 


mation makes credit granting safer for those who 

sell anything to concerns that make ca rchases of lum- 

ber, millwork or other allied products. It is also an aid in 

classes as it gives the names ofall carload 
ing furnished TWICE a week. 


Order the service now or at least write for rates and 
pamphlet No. 49-S. 


Try our Collection Department any time on ordinary due 
or disputed accounts; whether or not you are a po ot wey 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 




























Reg. Trade Mark—Pat. applied for 


SEALD-PAK LINEAL STOCK 
Cut to length door and window trim. 
Straight or Mixed Cars. 
ORIGINATORS and SOLE OWNERS. 

The West Cleveland Trim Co. 
CLEVELAND, OHIO 

























Prevent Fire 


From Sparks 


Equip your mill stacks, 
locomotives, donkey loaders, 
skidders, etc. with South 
Bend Spark Arresters. Sold 
under guarantee to work 
satisfactorily or money back. 


Write for catalog. 
South Bend 
Spark Arrester 


Company, 


chee ae 
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Prices q 


SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ended June 18 in sections named: 
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burg, City, burg, City, burg, City, burs. ane 
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inched dy Bench ..2. 936.48 gt ea ie 17.55 
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sacsennes . e BEM ccbésencicccsscog Man. Ge socsoecee MMR ae 2x12”, be crite terprcheeatnbat er 
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Following are f.o.b. mill sales prices made in Shreveport (La.) territory during the period ended June 17: 
Fleering Randem Lengths Longleaf Dimension, SISIE Longleaf Dimension SISIE Shorticaf Dimension, SISIE 
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The following are current f. o. b. mill prices on Arkansas soft pine made during the week ended June 10: 
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Me. BD asicticsacesccs SASS SRED Ceiling and Partition 1x4, 6” $74.50 
S28&CM—Shiplap " +t ee eeeees eovses errr. \< 
% 9 os rt SOM Te vc ccansecvdcscecsccnd 
Moldings vw No.1 No.2 No.3 
B&better w +40.50 eine $44.50 | 1x6” ...........$86.50 $19.50 $15.75 Lath 
19%” and under......20 percent discount | No. 1...... ..-. 87. Mes: snae c GE. sccecceeess Ee. Gane’ Ga No.1 No.2 
14” and over.......24 percent discount | No. 2...... .... 20.28 Pe re ee ee Oe Ee are Fy a: 
The following are f. 0. b. mill prices on Wisconsin hemlock: 
No, 1 Hemiocxe Coane, ¥ 8’ 1” 12’ 14’ 16’ 1sa2e = - 28/24’ 
12’ 14’ 16’ 18&20’ 8/16’ 2x 4” +++ +$80.00 $31.00 $30.00 $29.00 $31.00 $33.00 $36.00 
lx 4” e $87.0 $28.00 $23.00 eee $29.00 $31.50 00 ax 6” ++ee 237.00 28.00 28. 28. 30.00 32.00 35.00 
lx 6” cane 80.50 82.00 84.50 80.50 | x 8” sees 29,00 31.00 30.00 30.00 31.00 33.00 35.00 
lx 8” manths 31:59. 35°50 82.50 33:50 34.00 36.50 32.50 | 3x10” sees 29.00 82.00 82.00 32.00 33.00 84.00 86.00 
1x10” oees 32.560 383.50 33.50 33.50 35. 37.50 33.50 2x12” «eee 30.00 83.00 38.00 33.00 34.00 35.00 37,00 
1x12” oss 38.50 34.50 34.50 34.50 36.00 38.50 34.60 
For merchantable S1S, $8 from price of No. 1, for No. 2, deduct $6. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $28.00; 1x4” and wider, 
For shiplap or 50 cents to prices of No. $22.00. 
aration sock, Si or S, 6” and wider, 6’ and longer, No. 3, $26.00; No. 3, 





For Ne. 3 dimension, deduct $4 from price of Ne. 1. 
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puiuth, Minn., June -“.deonanes of mixed cars of northern pine lumber are going forward in good volumé. 


as follows, f.o.b. Duluth: 
Common Boarns, ane 26 


8’ 10’ 12’ 14’ 


NORTHERN PINE 


Fencinc, Roucu— 


“Prices are firmly held, being 


1, 8” $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 BL ie? ey 4 
ae ar 61.00 68.00 69.00 71.00 66.00 66.00 71.00 71.00 ie SRB eRCbeea Le "5 yt 
Deb lssiey 67.00 70.08 77.00 77.00 72.00 72.00 77.00 177.00 We. Bis. csvasheeseodabae 29.00 31.00 38.00 34.00 Hee 
eR BP oecens -- 35.00 87.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1.................. +. 47.00 50.00 56.00 62.00 $3.08 
* RR he 88.00 40.00 49.00 45.00 46.00 45.00 53.00 65.00 Mn, © sbi ivninesskecs -++ 88.00 6.00 41.00 47.00 46.09 
Do seuaan 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 Bs BO viscecanesseals weeee 26.00 28.00 29.00 30.00 29.00 
BE Docscoess 29.00 32.00 33.00 38.00 33.00 38.00 37.00 87.00 N P » > , 
* WES tte 29.00 31.00 388.00 38.00 38.00 33.00 38.00 38.00 0. 4, 6-foot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
Si visanves . 81,00 33.00 35.00 35.00 35.00 35.00 39.00 389.00 5” fencing same as 6”, 
For a : c pine, No Nos. 1 an d 2, add n. r All white pins, Nos. 1 and 2, add $1. 
Boards, 6 to » and 12”, 4, $80.50; No. 5, $21. S1 or S2, add 75 cents; S1S1E, add $1 
For S1 or S2 add 1B “cents; sisi add $1; for resawed, add $1. ; . aotitn ‘ . 
Seep cidina, p Hae od resiing end O.0. shiplap, 8 "and up, add $1. 60. Flooring, %- and 34-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Prece Sturr, SiS1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12’ 14’ 16” 18’ -_ 20’ Sivine, 4 6”,4 70 20— 
re $28.50 $32.50 $84.50 $32.50 $82.50 $33.50 $35.50 $85.50 er ee ee y* ” - 
BE ss ncccatees 28.50 29.50 32.50 32.50 32.50 32.50 34.50 84.50 peri $40.00 $44.00 E 4 6” 
BEE Sesvetective 28.50 31.50 34.50 ,34.50 88.50 83.50 35.50 385.50 Sere.» vonagteap > ss hey hy ye $20.00 $33.00 
eee ++++ 81.60 82.50 86.50 °36.50 85.50 33.50 35.60 35.50 py “TTT ttt ttt "38:00 81.00 orway, C&ibetter. <2. - 34.00 = 36.08 
SE San 000% ovae's 32.50 383.50 37.50 87.50 36.50 84.50 86.50 36.50 ~ ““"*"*"***: eevecesee Sm : 


No. Lo 3 stuff, $8 less than No. 1; pine, rough, deduct 75 cents; 


or <a 


LA, \, oy 2x4- and 2x6-inch, $3 oniie Norway pine. 


D&M 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, }-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., June 20.—Following are typ- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended June 17, as reported to the 
North Carolina Pine Association: 


Rough: 
4/4 edge— 
a 2 A Celtees i ttt. duteatea gabesneee $45.00 
Box, i. EhOb 664 bee p'eme ret ennebdebewia 23.28 
LIER! cemdegehset che be ockneeende tanec’ 24.75 
MEMES 5: winch SM ONnd«.0'4'cS-s ons ev a eree eee ae 45.75 
No. 1 box, = s i esas line ace) Siok oh hat edie 28.25 
WE ot Gee dice dette od HitsewrienW 29.25 
ee & eg Se ee 59.25 
Bark strips, Nos. 1 & 2...... sie slate eeitliog Sia hand 34.14 
TM Jaks dns noe daddies dsbi-s dewewtas se 5.17 
Dressed: 
Flooring, 13/16” 
214” 
om ORR Ty C9. $43.45 $45.79 
- ncninbewe nee ss veamsekeee 36.89 38.68 
io, EE FOE LOE 24.75 
Box bark strips (dressed or resawed).......... 17.39 
*Air 
Roofers: No. 1 dried 
i, ‘sé enh bap edule bean he kaes $26.39 $18.87 
MET ‘wensorh akbdesraroese trans 26.93 19.36 
” cp vey bdwen esos > sbepea man 28.57 19.34 
” 20a es daidve ob 000 Best eeeee 30.82 20.00 


*F. o. b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle. Wash., June 18.—Prices of red cedar 
siding, new bundling, 8- to. 18-foot, f.o.b. mill: 


Bevel Siding, 44-inch 





Width— Clear “_9 “—- 
SE -ssslsin.g ie eb aa® $25.00 $24.00 $16.00 
EE . .. ose kes 26 tia 27.00 25.00 20.00 
ee 30.00 27.00 24.00 
DE -cceecceseveoee 35.00 ate pine 

Pn ca doves ¢ehone 43.00 

Clear Bungalow Siding, 34-inch 
OS PR re ee a SA $46.00 
ne Rr rs or ee ee 54.00 
DD. coeusacees thoes na eNebhavhtohpnce 61.00 





RED CEDAR SHINGLES 


Seattle, Wash., June 18.— Eastern prices 


f.o.b. —_™ are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





Extra stars, 6/2.......:e00e: $1.60@1.68 $2.00@2.10 
Se MR BIR.’ cewbwetees 1.72 2.15 
a a eee 1.80@1.84, 2.25@2.30 

OO BIO, Jiccuccovesteus 2.41@2.49 3.00@3.11 

MEE OE og Cdcnen uekenkeed 2.30@2.34  3.15@3.20 

eT On oe eee 2.82@2.89  3.80@3.90 
Pirst Grades, Rite-Grade Inspected stock 

Extra stars, 6/%....:.....00% $1.76 $2.20 
i Saws, S/O. .ciccccsceve 1.88 2.35 
ta clears 2.65 @2.80 

Perfects, 5/2 3.05@3.15 

Pn: Uicus coding ites se hinnie 3.60@3.70 

SGORG iis fn0.0< caneee sie 4.05 @4.15 

Second Grades, Standard Stock 

Common stars, 6/2..6s.ccee. $0.80@ .84 $1.00@1.05 

Common stars, 5/2.......... 92@ .96 1.15@1.20 
Gm GED <ccewsducessd 1.40 1.75 
British Columbia Stock, Seattle Market 

XXx {Canediea), bok iil taped a 3.00 

os ar Sar Ape tage $2.73 3.40 
Sy A SE ae eae ede" 2.88 3.95 

Perfections ........+-seeeee- 3.07 4.15 








WESTERN PINES 


Spokane, Wash., June 18.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 


Pondosa Pine, 16-Foot, Inch— 


No.1 No.2 No.3 No.4 No.5 
re . + -$42.00 $28.00 $19.50 cothdl Nedube 
PO et -- 42.00 28.00 i: eagett Dinenad 
BS” icecdccccse Ge . aaa 60 overs: 6ees 
Re feed nate eeee 42.00 24.00 vetbe etnae 
ne: -s avemmeibe 44.00 25.00 31:60 fens. .conuy 
4” & wider.. dete ‘Séeene beste - Ce Uae 
Pondosa Pine Shop— 

Factory 
5/4 & 6/4 eis 60 33:50 isso Gi $16.00 _ 
OOD Se, ccaeses 51.50 36.50 1800 ier tere 
4/4 eeeeeeeeee eeee eeeee eevee eeeee $24.50 

‘Idaho White Pine, 16-Foot— 

No.1 No.2 No.3 No.4 No.5 
en pean - 0 See Gee ccecs,  sacee 
O ncoscocces Ge . Gee. aE cecwe | seens 
C—O lO : Coens; hadiee 
Te . aevesencee EE. ED. 2: ‘oatva:. waves 
Te” ncccccccen GD GRE Bae sects saves 
& B& WIR... ccs coves. ococ, BRS OTe 
White Fir, 6- to 20-Foot, inch— 

4” 6” 8&10" 12” 4”"&wadr. 
Nos. _) & 2...$22.00 $25.00 $26.00 $27. cecce 
a - ewe eke: - 15.00 18.00 19.00 20.00 ..... 
Bh @: cc-cdennal Aen. ladente eee 


[Special telegram to Amentcan LumsBerman] 
Portland, Ore., June 21.—The following are 
f.0.b. Chicago prices on Pondosa pine shop, S28: 


No. 1 No. 2 No. 3 
yr and 6/4...... .- - $56.00 $40.00 $33.00 
> dibadniea ae 50.00 33.00 


ge shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., June 18.—The follow- 
ing average prices f.0.b. mills, those on com- 
mons covering 1-inch stock only, were re- 
ported by the California White & Sugar Pine 
Association for the period ended June 18: 


California White Pine 





Nos. 1&2 clr. C sel. Dsel. No. 3 clr. 
OY. ee $72.25 $64.40 $55.25 $46.95 
Dei asesteces 73.10 65.60 56.25 60.55 
OF8 cv sasce ae 70.40 60.45 49.35 56.65 
Oe). ecaverdeks 82.75 71.95 60.30 69.05 
California Pine 
Nos. 1&2 clr. C sel. Dsel. No. 8clr. 
OR -t xekeostes $95.60 $85.50 $70.40 $57.30 
Ae 88.00 80.10 61.00 67.10 
OSE -00ceGocie'e 84.80 78.90 53.30 64.45 
BIE: cccicievion’s 95.35 85.35 70.05 83.10 
White Pine Shop Sugar Pine Shop 
TH 5 way. sns <qnts $29.85 pO ere tet $39.50 
No. 1, 5/4xa.w... 45.45 No. 1, 5/4xa.w... 49.35 
No. 2, 6/4xa.w... 25.55 No. 2, 6/4xa.w... 29.45 
Panel, C&btr. 4”x : Mixed Pines 
BWe ceccccwvess 63.50 Common— 

White Fir TE aces teed $44.80 
C&btr., all sizes. ..$42.70 No, 2 .--saeees 28.95 
No. 3 & btr, com.. 21.50 No. 3 ..eeeeess 22.25 
No. 1 dim., 1x DOK. bee od tow ansos 22.60 

BR nk bcbeshsti 20.15 eg wane 27.45 
iding, Soo 
Dougias Fir Fenian 1.00 
Cahetter occ. ecccs 48.20 iy ee cok 5.50 
Common <ccicuses 12.05 » Ae, phd ee 3.65 
Ties and timbers.. 23.30 ahi RRA pata 1.85 
Dimension ....... 18.65 No. 1 dim., 144x4” R 75 
Pencil stock $23.00 Australian 4/4x 
Other: ... Gin bse. 16.95 GMT cep seeqnnes $51.75 





DOUGLAS FIR 


(Special telegram to Amertcan Lumperman) 


Portland, Ore., June 22.—F.0. 
actual sales of “fir, June 18, 20 mm “ty A 
and wholesale, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 
Vertical Grain Plooring 


. B B&btr Cc 
bs eet eee $35.50 $35.75 $30.50 
Pe? 6 ows otandeb a ebel as shjee 30.50 Keoe 
OEY xehandstevsndess 38.25 
Fiat @éi 
eee osee 94.76... $1.95 
FEO cvovesseseetouwes ste 31.25 28.25 
R Mixed Grain Flooring 
RAY Bet Be gy eg oat 17.26 
Ceiling 
1 e+e. 25.00 20.95 Weil 
BP a cvcthtabesddvern «+++ 25,50 21.50 AR 
Drop Siding 1x6” 
gE AR ee ie PR 30.50 27.25 epee 
We tele 35 oe een es bes 30.50 28. we eae 
REE io cc nWcadesessh cnt - 18.75 
Finish, Kiln Dried ana Guintianeh 
1x6” 1x8” 1x12” 
a $41.50 $47.00 $50.25 cece 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Se) ene sntescawe ee $18.50 $16.50 $19.25 $21.50 
GD  waiswedabnecneae 11.75 11.75 1125 14,26 
We. BS . sow eape sce geses 7.75 7.50 7.50 cece 
Dimension 
No. 1, 2” thick 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-39’ 


4”. .$17.00 $17.00 $19.00 $20.00 $20.25 

6”.. 15.75 15.75 17.50 18.25 17.75 $21. 50 $24. 00 

8”.. 17.00 17.00 18.25 18.75 18.50 20.75 23.50 
10”.. 17.50 17.50 18.50 18.75 18.00 23.50 26,50 
12”.. 17.50 17.50 19.00 19.50 19.25 23.25 24.75 


2x4”, 8’, $16.25; 10’, $17; 2x6”, 10’, $15 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
iy eR eS $12.25 $18.75 $12.25 $18.50 $16.25 
ar © speceves 7.00 6.75 aves bees édks 
No. 1 Common Timbers 
8x8 to 4x12” to 20’, MONNNS s 50 coke oe hebnee $19.50 
5x5 to 12x18” to 40’, rough ...........cseceee 17.75 
5x5 to 12x12” to 40’, pone Re Dales ewew ache 18.50 
Fir Lath 
Ro ee as ie wind ein.cicspumwecseseeshecpan $2.50 
B&better, Flat Grain Car Siding, 9 or 18 
es cami kites hivviocce ch cw chives «oe obo kObeN $34.00 
ASG >, « onc ORSiibic kh Viv'vGnd beat ode oeweeseee 35.00 





WEST COAST LOGS 


[Special telegram to American LuMsrréan] 


Portland, Ore., June 21.—Log market quota- 
tions: 


mn yellow: No. 1, $21.50; No. 2, $16.50; No. 
Fir, red: Ungraded, $15@16. 
Cedar: $14@16. 


$11@12, ungraded. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., June 18.—Log market: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, 
lumber logs, $28. 

Hemlock: No. 2, $12@13; No. 3, $10@11. 

Spruce: $1 higher than fir. 


$16; 
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WEST COAST SPRUCE 


(Special telegram to Amertcan Lumperman] 
Portland, Ore., June 21.—The following are 
prices, for mixed carlots prevailing here today: 


Finish— Factory segue pe 
mn. sauxeca $73.00 Le eccccces . 
1g4—10" ..... 62.00 if. ce eeceee ay 

Bevel siding— ee ince 40x ian ee 

dias Ae ae” SO. gence te 4.00 
mae secedee 31.00 Green box Imbr. 19.00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
nor more than 50 percent of 16-foot: 


D&better No 1 No. 2 No.3 

4/4 65/4 6&8/4 4/4* 4/4* 4/4* 
aes $56 $82 $82 $53.00 $42.00 $33.00 
a Stebe 61 82 82 54.00 41.50 85.00 
a. 20¢be 65 82 82 54.00 39.50 35.00 
gee bree 80 85 85 55.00 41.50 35.00 
> it béde 91 95 85 58.50 47.00 35.50 


“For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
as in same width; in No. 2, add $6, in No. 38, 
add $5. 


Random Widths, 6- to 16-foot lengths— 
No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $88.50; 8/4, 
$42.50. 


No. 5, 4/4, $26.50; other Sistas, $29.50. 
For all rough stock, add $2. 
Spruce lath, 4-foot, No. 1 7 45; No. 2, $6.95. 





CYPRESS 


St. Louis, Mo., June 20,—Current quotations 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 


New Grades— Factory No.1 
Tank Selects Shop Box 


Free. sy $116.75 $68.75 $51.75 $31.75 
Oh cttvawe owen 121.75 78.75 63.75 33.75 
. Dre ee 123.75 81.75 66.75 33.75 
ie’: weddcidh cote 131.75 88.75 73.75 31.75 

ne Sic tune ade 136.75 93.75 78.7 aa 

tne tote bank 136.75 93.75 78.75 “2 

th’ eo ddedls 'o nh 141.75 98.75 93.75 

eet SR AE ccceccseveonns e00606% $24.75 
Common No. 1 No. 2 No. 3 
$56 10? 66 i td Sc tcce dads Bere $43.75 $32.75 
ie. dines otMaedee cake 75 50.75 34.75 


1x12 61. “ 
Add $2 for specified lengths on common grades. 
Pinish, 818 or s28— 


Heart A B Cc D 
1x4-10” $103.75 $ 98.75 $ 93.75 $ 83.75 $ 73.75 
Ixi2” .. 110.75 106.75 101.75 91.75 80.75 
1x14” .. 120.75 116.75 110.75 102.75 Dp 
1x16” .. 125.75 120.75 115.75 106.75 


Bungalow Bevel Siding— A B cabtr. 
i sntaos > cit ansedes $53 $45 $43 
SS Se ORR, Poe 64 55 53 
SE tee an oa nln sou, alin acs 70 61 59 

Bevel Siding— A B Cc D 

 : sas ss ocadel $48.50 $45.00 $41.00 $28.00 

YELLOW CYPRESS— 

Pactory— No. 1 No.1 No, 2 

vA Select Shop com. com. 
ir b5.2 ee noha $72 $60 $38 $33 os 

SEY 64 36 we onkaiecuie 75 62 48 35 
a 75 63 50 35 33 
TU Ain de x x bla 82 68 55 37 31 

Ph eo dbed ow ceemke 100 75 65 a oe 

Boards— ..No. 1 com. No. 2com. 1” random 

Dn cbessscuan $42.50 $33.00 iden a 

SR CG éab«eean 42.50 eee iy.’ etbewe 

EE «ad ied tw o'aclll 43.50 ee oo bene 

rr 68.08 oe “ ee 

Peck, 1x12”. a on $28.00 

KILN DRIED TUPELO rLocoRmne— 

Bé&better Select No. 1 
| $61.50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio, June 21.—Following are 
average wholesalers’ carlot prices, Cincinnati 
base, dn poplar: 


Soft Texture— 4/4 5/4&6/4 8/4 


3 $190@ 130 $110@120 $110@120 
Saps & select. 72 77 82 88 82 88 
No. 1 com.... 50 55 65 70 70 76 
No. 2 com. A. 38 40 43 45 45 48 
No. 2 com. B. 28 30 30 32 32 34 
Valley— 

BE. bidiec anes $ 95@100 $100@105 $105@110 

75 80 85 
No. 1 com.... 48 50 55 58 58 62 


No. 2 com. A. 37 


39 41 43 43 45 
No. 2 com. B. 27 


Saps & selects 3 70 70 
29 29@ 31 30@ 32 


i 


HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., June 20.—Chicago/Cleveland average hardwood prices obtained duri 
week ended June 14, as reported to Hardwood Manufacturers’ Institute: 





Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. t 
RED GUM SAP GUM WHITE OAK POPLAR SOFT ELM 
Figured Wood . Plain—Contd. Plain—contd. Plain ar : com. 
- 9.25 
Quartered 13” & wider Ne} com. & ool. ani ™} om. bh onan 6-4 29.50 eee 
4-4 129.00 xn 74.00 5-4 69.00 79.50 | No. 1 com. 8-4 34.50 
a4 ime 4-4 66.00 6-4 0.5 79.50 4-4 51.50 toad COTTONWOOD 
Y 5-4 6D.60 8-4 87.50 88.75 | No.2com. on 
No. 1 com. & sel 6-4 77.00 No. 2 com. 4-4 36.75 oo sig box bds. 
92.25 3 a i ace eee) MaRaem ll neue 
Quartered No. 1 com. & sel No. 3, flooring grade No. 2B i. , 7 on 
4-4. 51.75 4-4 35.25 $0.76 |, 3 Bom, 
4-4 116.25 5-4 59:95 re No. 8 com. - 29.25 35.50 7 & wider FAS 
+ Hee 6-4 61.50 Sil] 4-4 27.50 28.25 ASH “4 73.50 
8-4 121.25 =r, RED AND WHITE | ,., Plain CHESTNUT 
No. 1 com. & sel No. 3 com. OAK 4-4 86.75 FAS Plain 
4-4 72.50 4-4 21.50 .+++ | Sound wormy 5-4 92.50 capt: ae 
5-4 = 71.75 Crating 4-4 42.75 55.00 | 6-4 102/00 No. lcom. sei, 
6-4 73.75 cece 4-4 28.00 tans 8-4 106.75 -“.. 
Plain RED OAK =: ed : 61.00 
FAs BLACK GUM Plain 4-4 5698 8-4 63.00 
4-4 109.75 nse Plain FAS 5-4 64.75 ests 66.00 
5-4 11850 “"' | mag 4-4 87.00 118.75 a3" goa FAS wormy 
4-4 47.00 5-4. .... 396.00 < . 4-40... 80.50 
We T ome, & sel. 6-4 119.50 136.00 | S84 76.50 Sound wormy 
5-4 61.50 rome TUPELO 8-4 138.50 132.75 HARD MAPLE } 4-4 sibthe 41.50 
6-4 65.75 ese Quartered No. 1 com. & sel. FAS | ee 47.00 
FAS 4-4 61.50 69.50 4-4 36.00 | No. 2 com. & 
SAP GUM me. Lag? os . i big 69.25 wee , | — — , 
0. 1 com. sel, 6- owes 
si Quartered o-4 ena 75 — oe ig. at tto™ jitiZ 40.75 
> ee WHITE OAK M4 tats si.00| Ot ws 46.50! rag 
e 76.25 o28e heii | TINS POPLAR nickoRy No.1 com. & val “ 
- . 4-4 137.50 Plain 8-4 115.50 82.75 51.75 
No. 1 com. & sel. y ” 
4-4 53.50 | OSS OM as Panel & wide No.1, | No. 1 com. & sel. wiLLow 
5-4 ano ss oso SS gl 8 : 8-4 59.00 60.25 | 1 com. & sel, 
1. an ri | Fas vaso} ff 900 1gse| | SOFT ELM 4-4 61.50 
ae Ae: 4-4 98.25 14.! - Lote 2.5 
Plain 5-4 113.25 .... | Saps 8-4 75.25 MAGNOLIA 
13/17” box bds, = 6-4 120.50 136.00 = 90.50 | No. 1 com. sel. No. 1 com. sel. 
72.25 8-4 132.25 150.50 5-4 85.00 Bias 8-4 57.75 2908 4-4 49.50 
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HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 
June 18. 


Mapie Clear No. 1 
25 /32x2%” 


Factory 
ood wy des Ooms $73.52 $66.18 $43.81 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during week ended June 11, 
as reported by the Oak Flooring Manufacturers’ Asso- 
ciation: 


48x14" 38x24” HxlK” Hx2” 


a OO, Wik. ce ter es $131.04 so 
ee ee ilies 91.33 $72.00 
Sel...atd. w. & #...-< $80.00 pf ont eS 
Giv GER:s WHE bic oe cee 80.29 90.54 58.63 $69.88 
Og a 79.39 88.25 59.83 68.85 
Sel. pln. wht......... 68.22 79.06 53.73 51.48 
a. . Wes WON. . oc 8s 00's 69.40 78.62 53.16 54.10 
No. 1 common....... 51.03 55.84 40.48 42.47 
No. 2 common....... =y age 27.26 

Y%xlK4” Y%x2” ae fgx2” 
7 ae SS eee i $113.00 ie 
Ce . Sis WNC > chin 50 he $82.10 81.54 C ie $85. 97 
Oe ee 71.83 71.71 eae 65.12 
ee a ees 72.50 75.13 ee sal 
No. 1 common....... 57.50 59.50 
No. 2 common....... 11.00 18.64 





BLACK WALNUT 


Cincinnati, Ohio, June 20.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


see 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$15 188. 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
4/4, $95; 5/4, $105@110; 6/4, $115@ 


1, 
120; 3/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 





POPLAR BEVEL SIDING 


Louisville, Ky., June 20.—The siding mar- 
ket continues a trifle quiet, with prices steady. 
There is no snap to demand, and supplies are 
equal to all needs. Competition continues 
rather keen. Quotations at Louisville read: 


Clear Select No. 1 No. 2 


CHAMCH oe iiseee $50.00 #48. 00 be 00 $22.00 
S-INGD ...secce. - 50.00 36.00 26.00 20.00 
GIMER occ cevecce 48.00 35.00 24.00 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., June 21.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 10x10” 
3x6” and 6x6”.. 42.00 3x12” 
3x8”, 4x8” and 12x12” 

PRA 43.00 3x14” 
| ey Aten e 60.00 14x14” 





Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


S.-i ites etch sowwies tees ras $86.00 
DRDGr. MRE LIN ino o Faden whcvedc Cehiesd 76.00 
Ds, clus cen ¥+ daadeen sé) deka wsees 56.00 
Pee. GOO. OO BEG s 6b isk occa’ oad’ 46.00 
Geek SE GRets. Ge BRE eo io ono Sees 0 Ben 25.50 


Air Dried No. 2 Common Koofers 


1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 
1x8”, %x7%.... 27.50 1x12”, %x11 - 28.00 


Shortleaf Dimensions, S48, %4-inch meni 10- 
to 16-foot 


SE sence cdaes See: | preerre res $29.00 
ETC Pee iS, ae see ee 30.50 
MP sastosces 28.00 : 


North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 


{ax2%- Ee pre: $80.00 $63.00 Pee. 
SXSta MG SLA tiedd. < 55.00 44.00 ° $27.00 
Kiln Dried North Carolina Roofers 
a oR FBS Srey ee ee $29.00 
Be RP ARwtnds od 6 cess cnvdseadect’® 31.50 
1x10”, x 4 et lakh ae hi cs: 0.0, Welice wt See Oe 32.00 
Be NE. Aiton « co bedae oo baie vale Ge 33.00 

i- -inch thick, $1 more. 
Red Cedar Bevel Siding 
2 ie NE Kaven > cos ebaccceethos eens $42.00 
Rs Me ok et Go dn aco. 6:0 Belge oa On 62.00 
SN adGird as. owdaiagaeaveoner es 69.00 
Maple Flooring f.o.b. Philadelphia 
oe ee nee $80.50 
ixoue' Ne Ser Vipeetiee sc newt 72.50 
2x2", i ce ae be hb e'e 0.6. 0.n aod eles aoe 48.50 
Rh Ge , MG.. 2M GOR... occcccccescos 64.00 
Western White Pine, Dressed 
Cc D No.2 No.3 
Oe MET ne Seal keke $ 72.50 $62.50 $45.25 15 
SBP  i4bavess oe 87.5 77.50 43.2 4 
1x 6” be cities vi 77.50 67.50 45.25 40.25 
IDB Foam a tip oe 77.50 67.50 42.25 39.25 
Sr take éuic.o%s 87. 77.60 42.25 39.26 
MEN: “ivbneicag 6 102.50 92.50 44.25 40.25 
13” and up..... 107.50 97.50 Jobs . 
Lath, 4-foot No. 1 
og. A CO $6.75 c.i.f.—$7.25 delivered 


ee aay te 5.50 c.i.f.— 6.00 delivered 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, those of 
ash, basswood, birch, soft and rock elm, red oak and 
soft maple being quoted f.o.b. Wausau, Wis., basis, 
and those of hard maple, beech and end dried white 
maple being quoted f.o.b. Bay City, Mich., basis: 


Wausau, Wis., basis— 





FAS Sel. No.1 No.2 No.3 

_.. .$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 

.. 105,00 90.00 70.00 42.00 21.00 

. 115.00 100.00 75.00 42.00 21.00 

. 120.00 105.00 80.00 47.00 eave 
BasswooDp— 

S14 ck. 35.00 65.00 50.00 34.00 25.00 

5/4 ..+. 78.00 68.00 53.00 34.00 26.00 

6/4 80.00 70.00 55.00 36.00 26.00 

8/4 95.00 85.00 70,00 88.00 26.00 

10/4 .... 100.00 90.00 75.00 50.00 Goose 

12/4 .... 110.00 100.00 85.00 60.00 HAAS 


Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 
$95; No. 1, $75. 
lx4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 


Birco— 
4/4 .... 100,00 80.00 50.00 82.00 21.00 
5/4 .... 106.00 85.00 56.00 36.00 22.00 
6/4 ..+- 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 28.00 

10/4 .... 125.00 105.00 90.00 55.00 00 

12/4 .... 180.00 110.00 95.00 60.00 vate 
8/4 .... 88.00 70.00 45.00 28.00 re 
5/8 .... 85.00 68.00 38.00 poe’ ea 


For 10-inch & wdr., add $35; 8-inch & wdr., add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


Price of 4 & 6-foot lengths, $32. For sel. red, add 
5. 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sorr Etu— 
4/4 .... 70.00 60.00 47.00 25.00 21.00 
5/4 ..-- 75.00 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 .... 90.00 80.00 65.00 35.00 28.00 
10/4 .... 95.00 85.00 76.00 40.00 esos 
12/4 .... 100,00 90.00 80.00 45.00 coos 
Rock Etm— 
4/4 .... 70.00 ° 45.00 25.00 18.00 
5/4 -- 80.00 ee 50.00 30.00 19.00 
6/4 .... 80.00 vee 55.00 80.00 20.00 
8/4 -» 85.00 edbe 60.00 35.00  *25.00 
10/4 ++ 100.00 one 80.00 50.00 ecoe 
12/4 .... 110.00 ouiee 90.00 55.00 80.00 
Sort Marre— 
4/4 .... 70.00 60.00 43.00 27.00 21.00 
Gs .ccs HHO 65.00 45.00 35.00 22.00 
6/4 .... 90,00 80.00 49.00 32.00 22.00 
8/4 .... 95.00 85.00 62.00 $8.00 22.00 
Rep Oax— 
4/4 .... 100.00 80.00 65.00 43.00 19.00 
5/4 .... 105.00 85.00 70.00 45.00 20.00 
6/4 .... 110.00 90.00 75.00 49.00 20.00 
8/4 see 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. 
Bay City, Mich., basis— 
Harp Marte— s 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No.2 No.8 
PRS CY $ 75.00 $ 60.00 $ 55.00 $35.00 $18.00 
Bh dat'us 85.00 70.00 65.00 40.00 20.00 
ss eee 95.00 85.00 75.00 40.00 22.00 
 Sdses < 105.00 90.00 85.00 45.00 25.00 
| Sree 115,00 105.00 95.00 50.00 30.00 
|, Se 130.00 120.00 110.00 60.00 30.00 
|. ee 145.00 130.00 125.00 60.00 35.00 
eee 170.00 155.00 150.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Harp Marre Roven Fioorinc Stock— 


No.1 No.2 No. 3 
com, com. com. 
| ET Sa $42@44 $32@34 $22@24 
DEG. ceadevcccapuserdeks 45@47 34@36 24@26 
Brecu— 
FAS Sel. No. 1&Sel. No.2 No.3 
5/8 No. 2 com. & better..... -+++ $33.00 $16.00 
OES. vwuss vu $55.00 $40.00 $35.00 25.00 19.00 
Re 60.00 50.00 40.00 30.00 22.00 
aS. » bitches 70.00 60.00 50.00 35.00 22.00 
WO ssuancs 80. ‘ 60.00 40.00 25.00 
Enp Drarep WuiteE Marte— 
FAS and 
Nos.1&2 Nos.1&2 
BIG ic bide ctdd bvcdskiewhs cus. cue $ 865. 


O/6 secs cosdencd inns owns advice Ieee 95.00. 
130.00 105.00 


BIE scccrcdcccccvocccesorcoce 


CROSS TIES 


St. Louis, Mo., June 20.—Cross tie quota- 
tions f.0.b. St. Louis: 


Untreated 

White Southern 

' Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8", 7-inch face.. 1.15 : .85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 -75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plan 
MMI OOM. oc cccct cose cacesee $45.00 
Med Oak. (iis V di aicdvndcaltreneee 38.00 





SOUTHERN PINE TIES 


New York, June 20.—Following are quota- 
tions on southern pine ties, f.0.b. New York: 


All 8’ 6”— Sap Heart 
TIO” ol ncccccseccocsovece cose eRe $1.80 
THOT ln acnccdonccseceucss ye 1.40 1.70 
CHE” ik cciece sens cessenvnas oo SO 1.45 





For Editorial Review of Current Market Con- 
ditions See Page 47 


(sg2egeaeaeaeaea0@68 


NORTHERN PINE 


CHICAGO, June 22.—On account of continued 
heavy rains, northern pine stocks are still in a 
broken condition. Demand holds up very well and 
provided stock can be found it is an easy matter 
to secure an order; ,in fact, many consumers are. 
taking half-dry stock. Retailers and industrial sources 
are well represented in the tharket, the industrial 
trade being especially good. Prices are firmer on 
many items. 





MINNEAPOLIS, MINN., June 21.—Manufacturers 
and wholesalers of northern pine are doing a sub- 
stantial business. There is a tendency to adhere 
rigidly, however, to hand-to-mouth buying. Prices 
are unchanged. 


BUFFALO, N. Y., June 22.—The northern pine 
demand has been a little less active lately, but a fair 
amount of inquiry is being received. With. some 
yards the volume is said to be satisfactory, but the 
margin of profit is not as good as it might be, as 


competition from Coast woods is keen. Mill prices 
are firm. 
EASTERN SPRUCE 
Boston, Mass., June 21.—Demand . for — eastern 


spruce remains rather quiet. Orders for frames ab- 
sorb offerings of the few active dimension mills, 
and base is steady at $40. The moderate current 
business in Provincial random also is at steady prices. 
Business in boards is limited, and because of the 
light offerings of dry lumber prices are well held. 


HARDWOODS 


CHICAGO, June 22.—While the northern hard- 
wood volume is not up to last month’s, there is some 
business being placed fight along by all consuming 
interests. The automobile body plants are in the 
market for thick maple and birch, dry mill stocks 
of which are almost depleted. Interior finish fac- 
tories are buying select and better birch to some 
extent, and the furniture manufacturers are taking 
common birch, basswood, maple, ash and other woods. 
Prices are firm. Southern hardwoods are moving 
slowly into consumption in local territory. . 


NEW ORLEANS, LA., June 20.—Hardwood call 
is locally rated disappointing, approximating the vol- 
ume of last week. One reported “bright spot” is the 
sustained active request for tupelo, one of the large 
Louisiana producers being over-sold and practically 
out of the market for six weeks. Hardwood price 
levels seem fairly well maintained, despite the appar- 
ent effort to depress them by holding down orders. 


ST. LOUIS, MO., June 20.—Inquiries for southern 
hardwoods are few, but mills have shown no in- 
clination to lower prices. Business comes chiefly 
from planing mills and furniture factories. The 
automobile body trade is not buying to any appre- 
ciable extent. Mills in the Mississippi river are 
still down and very little dry stock is available. Buy- 
ing is for immediate needs only. 


CINCINNATI, OHIO, June 21.—Business con- 
tinues rather quiet in hardwoods though it is some- 
what more active than it was last week. Orders 
generally, however, are for small amounts. Prices 
remain firm but buyers are resisting successfully any 
efforts to advance them. 


BUFFALO, N:Y., June 22.—The hardwood demand 
has shown a decline. Buying is restricted to small 
lots in most cases, and industrial plants do not ap- 
pear to be running actively enough to warrant ex- 
tensive _purchases for early needs. Southern woods 
are maintaining a steady tone and some items are 
advancing. Birch is said to be in improved demand 
at the expense of red gum. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 22.—Retail yards are buying mixed 
cars of fir for quick shipment, Most consumers are 
holding off except for immediate. needs, believing 
that they can pick up bargains later on. Mill stocks 
are not large, and the July Fourth shutdown will 
further curtail production. Drop siding is one of 
the scarce items. Prices on common grades are 
weaker, but uppers show a stronger tone. Engelmann 
spruce is moving in fair volume at steady prices. 


SEATTLE, WASH., June 18.—The fir lumber 
market is steady to firm, due to the projected, mid- 
summer shutdown. Atlantic coast business is un- 
changed, the volume of shipments continuing to be 
regulated by available space. Southern California is 
heavily overstocked, resulting in stagnation, due 
largely to an influx of transits. The volume of 
business in the rail trade holds up, and prices are 
quite steady. In the offshore trade, Japan is making 
active inquiries, but orders are of about the same 
volume; there is some demand for United Kingdom 
and Rotterdam for rough-green clears, with little of 
that stock available. 





NEW YORK, June 20.—West Coast stocks have 
been marked up quite a bit since summer opened, the 
improved price situation being attributed to curtail- 
ment of production and shipments. The advance in 
cargo rates and shortage of shipping space have also 
been strengthening factors. There has been a large 
movement of fir during the last week. 





. BALTIMORE, MD., June 20.—The marking up of 
lists by West Coast mills, and increases in ocean 
freight tates, compelled distributers of fir here to 
increase prices. The advances make for hesitancy on 
the part of buyers. The stiffening of fir prices has 
tended to benefit eastern stocks. This is a quiet part 
of the year. 


KANSAS CITY, MO., June 21.—Fir business is 
light, with most of the demand running to cheaper 
items.. Boards are in best demand and mixed cars 
usually call for a fair quantity of finish items. Prices 
have shown no change. 


LOS ANGELES, CALIF., June 18.—The demand 
for fir remains about the same. Mills are still ob- 
serving the curtailment program, and the Fourth of 


. July shutdown will perhaps last about two weeks. 


The market is spotted. 


CYPRESS 


NEW ORLEANS, LA., June 20.—No change in 
market conditions is reported, the week’s bookings 
barely holding their own, with mixed cars predomi- 
nant, and the trade.apparently taking no more than 
its immediate requirements. Prices rule unchanged 
and well held. Production in the Louisiana field is 
about normal, mill stocks are well assorted and ship- 
ments prompt. 


CHICAGO, June 22.—Local demand for cypress is 
rather slow, but eastern consumers are taking con- 
siderable quantities. Retail yards have fair stocks 
and are only buying to fill. in broken assortments. 
Tank and greenhouse interests are not actively in 
the market at the moment. Mill stocks are well 
rounded out and prices remain on a _ steady basis. 


ST. LOUIS, MO., June 20.—Very little change is 
noted in the yellow cypress market. Present bookings 
are mostly placed by wholesalers. There is a fairly 
good call for lowgrade stock for crating. The most 
wanted item is 4/4 No. 2 cypress, which is scarce. 
Prices are generally firm. Red cypress continues 
fairly active, most stock moving to industrial con- 
cerns. Prices are firm. 


HEMLOCK 


NEW YORK, June 20.—Prices are not quite as 
steady, due perhaps to the arrival of substantial part 
cargoes. Retailers are buying little more than actual 
orders from consumers call for, and most yards have 
to rush to the wholesalers even for fair sized con- 
sumer needs. Prices have not been marked down, but 
some concessions have been granted of late. 





BOSTON, MASS., June 21.—Northern and eastern 
hemlock business is limited and prices vary little. 
Eastern clipped boards are $31@$32, northern clipped 
are $31, and random are $30. Demand for western 
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Low First Cost 


and Economical Operation ) 


Economy and efficiency go hand in hand when you 
install the Universal Vacuum Dryer. Our prices save 
you money on the cost of the dryer itself. You save 
again because the equipment is simple and easily 
placed in your old dryer building with a small amount 
of labor. 


UNIVERSAL 
Vacuum DIRY ER 


The modern efficient Universal operates at lowest 
possible daily cost. Gives you controlled circulation 
which means more economical, more uniform drying. 
Practically no maintenance cost—once the Universal 
is installed it assures year after year of inexpensive 
drying results. Easy and simple to operate. 


The Universal Vacuum Dryer is daily proving a 
money-saving advantage for other firms. It will pay 
you to investigate. 


Write for Further Information 
Get all the facts. Send today for low first cost esti- 
mates. We will gladly explain further how the Uni- 


versal Vacuum Dryer can be quickly and easily in- 
stalled in your present dryer building. 


UNIVERSAL VACUUM DRYER CO. 
5097 Gateway Station Kansas City, Mo. 
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NORTHERN 
HARDWOODS 
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MANISTIQUE, MICHIGAN 
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Stack Lumber Co. 








hemlock is about fair, and mill shipment quotations 
are unchanged. Occasionally a transit lot is offered 
at rather low figures, 


WESTERN PINES 


CHICAGO, June 22.—Western pines are moving 
fairly well in the local market. Distributers report 
that demand from eastern and middle-western con. 
sumers is quite active. Idaho and Pondosa pine mills 
are handicapped by floods, which are delaying ship- 
ments of dry stock. Prices are about steady. Mil} 
stocks of California white pine are in good supply 
and sales are increasing nicely. Prices are firm, 


SAN FRANCISCO, CALIF., June 18.—While there 
has been a slight softening of demand for pines, the 
general market seems to have kept steady. Demand 
for upper grades held up well, and box sales are 
increasing. Commons showed the greatest decrease 
in orders. Price has fallen off slightly, probably due 
to increased production and seasonal changes. Retail 
business is good. 


NEW YORK, June 20.—Prices are holding stead- 
fastly to recent gains, with stocks nothing to boast 
of and mills not clamoring for business. Yards are 
not well supplied and are buying steadily in rather 
small lots. Common grades of Idaho are leading 
the demand. 


BUFFALO, N. Y., June 22.—Trade in western 
pines is not active and competition is severe, there 
being a large amount of inquiry that does not result 


- im orders. Mills are talking of higher prices, and 


advances have been made in some items of clear 
lumber. With seasonable increases in stock expected 
during the next two or three months, buyers do not 
look for advances to hold. 


KANSAS CITY, MO., June 21.—There is a good 
demand for No. 3 boards from the retailers, most 
of whom are wanting mixed cars. There is only a 
moderate volume of business from industrial con- 
sumers. 


LOS ANGELES, CALIF., June 18.—The Califor. 
nia white and sugar pine market is in very satis 
factory condition. There is far less lumber for sale 
than there was last year at this time. Clears are 
moving quite well. Sugar pine clears and selects 
have taken an advance in price. No. 8 and No, 4 
commons have also advanced. 


REDWOOD 


SAN FRANCISCO, CALIF., June 18.—Because of 
redwood production, it is on a par with orders, and 
prices are consequently firm. The redwood demand 
from foreign markets is being sustained, as well as 
Pacific coast business. Rail shipments have fallen 
off, and east coast demand is below normal. Local 
business is above normal, 


LOS ANGELES, CALIF., June 18.—The redwood 
market continues . Commons are oversold, but 
the volume of orders was slightly off last week. Up- 
pers are moving fairly well and eastern demand is 
fine. Immediate advances in the wholesale market 
are expected. Retail dealers say their stocks are low, 
as they are unable to secure items wanted, and ship 
ments are very slow. 


SOUTHERN PINE 


CHICAGO, June 22.—There is no marked change 
in the southern pine market this week. Some of 
the large mill representatives report a slight increase 
in sales of yard items, railroad material and indus- 
trial lumber. Mill stocks are in good supply and 
prices hold on a steady basis. 


NEW ORLEANS, LA., June 20.—Mill reports in- 
dicate another small decline in bookings. Local ob- 
servers rate current demand and prices disappointing. 
The latter seem to be fairly well held at recent 
levels. Inquiry is fair, and some veteran commenta- 
tors look for gradual improvement in sales volume 
during the next few weeks. 


ST. LOUIS, MO., June 20.—Demand for southern 
pine continues very light and observers note a weak- 
ness in the entire list. Buyers have small needs, and 
cuts of $2 or $8 have been met by the sale of only 
a few cars. Both the yards and industrials are 
holding off. Orders received thus far in June about 
equal the volume booked up to the corresponding 
time in May, but shipments are off about 25 percent. 


KANSAS CITY, MO., June 21.—The volume of 
southern pine orders last week was very light, with 
most buyers wanting well mixed cars. There is a 
good volume of timbers moving and prices are good. 
Some of the smaller mills are making low prices on 
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yard stock, but the big mills see nothing to gain by 
offering concessions, 


BOSTON, MASS., June 21.—Retailers are making 
some replacements, but the buying is cautious. Sell- 
ers are competing briskly. B&better rift longleaf floor- 
ing, 1x4-inch, is quoted all the way from $76 to 


Oe SHINGLES AND LATH 


SEATTLE, WASH., June 18.—Red cedar shingles 


are dull and featureless. Demand is slack, and pro- 


duction is outrunning volume of orders. The mills 
will presently go into the July shutdown, and some 
of them will probably remain down indefinitely. 


MINNEAPOLIS, MINN., June 21.—Though lath 
are in short supply buyers show no eagerness to 
stock up, and sellers are not eager to dispose of their 
stocks. Hand-to-mouth buying continues. Prices are 
strong. With shingle prices stationary, there is no 
urgent demand, and manufacturers and wholesalers 
are making no great efforts to sell. Transit offerings 
are moving quickly. These offerings, however, are 
limited. Clears are selling at about $2.20, and stars 
at $2. 


KANSAS CITY, MO., June 21.—Shingle men say 
there has been a small increase in business. There 
has not been enough of it, however, to add any 
stiffness to quotations, which range around $2.10 for 
ordinary clears, and $1.95 for stars. The demand 
for lath is small and country buyers usually order 
them in mixed cars with siding or something else. 
Siding demand has been slightly better, but prices 
are weak. 


NEW YORK, JUNE 20.—Dimunition of supplies 
of eastern spruce lath continues, but there are more 
Canadian lath on the market than it can comfortably 
handle, and prices remain unsatisfactory. Mills that 
refused to ship on the low market are still keeping 
their stocks. West Coast shingles are in good de- 
mand, and the over-supply is nothing like as serious 
as it was a few months ago. 


NEW ORLEANS, LA., June 20.—Cypress shingle 
demand continues seasonally quiet, with prices un- 
changed. Cypress lath move in fair volume at un- 
changed prices, and chiefly in mixed cars as usual. 


BOXBOARDS 


BOSTON, MASS., June 21.—There is not much 
new business in boxboards. Many large buyers have 
already contracted for their season’s requirements, 
and smaller plants are buying only for current 
requirements. Selling pressure is not especially keen, 
and prices are fairly steady on a slightly higher basis 
than that of a few months ago. Round edge white 
pine boxboards, inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., June 21.—The New England 
market for clapboards is quiet and featureless. Offer- 
ings of native white pine and eastern spruce continue 
to be very light and prices are firmly held. The 
4-foot eastern spruce, 6-inch, are: Extras, $60; clears, 
$55; second clears, $50; 5%4-inch, $5 less. Plenty 
of redwood, red cedar, western spruce and California 
pine clapboards are available at somewhat more at- 
tractive prices, 





Hymeneal 


THOMPSON -BAILEY. The marriage of 
Allar E. Thompson and Miss Theodora Bailey 
took place in Seattle, Wash., June 15. The 
bride is a daughter of Dr. John W. Bailey, of 
that city, amd the groom is forester of the 
Cedur River watershed, engaged in reforesta- 
tion work. Mr. Thompson is a graduate of the 
College of Forestry, University of Washington 
(1924), and recently received his master’s de- 
gree in the Yale School of Forestry. The 
couple will reside at Cedar Falls, Wash. 


CROSLAND-DRAKE. Edward H. Crosland 
of the Schofield Lumber Co., Bennettsville, 
. C., was married on June 10 to Miss Emma 
Drake, also of Bennettsville. Mr. Crosland 
is the randson of Bennettsville’s “grand old 
man,” the late Judge J. H. Hudson. is bride 
is the daughter of Mr. and Mrs. James N. 
Drake. Immediately after the ceremony the 
couple left on an automobile trip. 


ROBINSON-ROBERTSON. N. S. Robinson, 
lumberman of Chester, S. C., was recently 
married to Miss ef Lee Robertson, a mem- 
ber of the faculty o Winthrop College, Rock 
Hill, 8S. C. Immediately following the cere- 
mony, which was conducted in the Associate 
Reformed Presbyterian church of Rock Hill, 
the young couple left in their car for a trip 
to New York and other points of interest. 


EKELSO-GADDIS. Charles Kelson, manager 
of the Alexander Lumber Co, at Sullivan, Iil., 
and Mrs. Inez Gaddis were married June 15 
n Tuscola, Ill., and left for a short wedding 
trip to Chicago. They will return to Sullivan 
to make their home. 


‘Knowrt the World Over” 














We Have No Flooded Lumber 


There are millions of feet of water-soaked lumber in the 
Southern Hardwood District, but we are glad to inform 
our trade that all our plants in the overflow district are 


well protected by private levees — hence, our stocks are 
absolutely free from flood waters. 


_ Send us your inquiries and orders for * 


OAK—ASH—GUM—ELM—CYPRESS 
Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
BRANCH OFFICES : 
New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 
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SPRUCE 
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Yout. sell two or three Babcock Spruce 
Ladders where you would sell one of the 
ordinary type of heavy, unwieldy ladders. 





Because Babcock Spruce Ladders are strong, 
yet light and easy to handle they are just what 
the ladder buyer wants. Write for the Babcock 
catalog. 

Remember we pay the freight. 


The W. W. BABCOCK CO., Batu, Nn. y. 
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Palls 


Through Toughest Going! 


UT the Trackson-Fordson to work regard- 
less of the conditions of the ground. It is 
the only 2-ton crawler tractor that can do all 


your work from snaking to long distance haul- 
ing and do it over the roughest kind of going. 
Besides its hauling capacity, it has no equal for load- 
ing, skidding, snaking, decking, and snow removal. 


It works on steep, rough grades, in wet swampy land, 
in sand, in snow, in underbrush, under conditions where 


no horse or heavy tractor could work. 


With a single operator it does the work of six to eight i] 
horses and with greater certainty of getting the job 

done, Its cost is so low that you can buy and operate 
three of them for less than the cost of one larger tractor. 
Just the right size for the average logging job — a fleet 
of these Tracksori-Fordsons will cut your costs in half. 


Mail the attached coupon back to us NO W and by return 
mail we shall send you fullinformation. Sendit back today. 


Trackson ! 
———~ MAKERS OF FULL -CRAWLERS ~~ 


510 CLINTON ST. 


Trackson Company 
510 Clinton Street, Milwaukee, Wis. 


Fordson for logging work. 


C) Winter Logging O Summer Logging 


Name 


MILWAUKEE.WI6 


Gentlemen :—Send me as soon as possible specific infor- 
mation (illustrated) telling me how I can use Trackson- 


These 
6 Advantages Are 
Combined in no Other 
Crawler 


1. All-steel construction— 
no cast iron parts. 


2. Fewest working parts— 
lowest upkeep cost. 


3. Patented non-clogging 
track of specially hard- 
ened alloy steel. 


4. Greater track area, bet- 
ter traction less ground 
pressure. 


5. Oil reservoir type dirt- 
proof bearings. 


6. Simple steering—no 
complicated clutches. 































Timber Land Sales 


JACKSONVILLE, Fra., June 20.—A tract containing 
more than 30,000 acres of timber in North Florida, 
much of which is virgin, was recently purchased by 
the Fred S. Gray Co., Jacksonville, and development 
of the tract is said to be planned at an early date 
It is estimated that the property contains approxi- 
mately 32,000,000 feet of timber. 


Bivuerietp, Va., June 20.—The Seyler Lumber Co. 
has purchased tracts of timber on East River Moun- 
tain, giving it timber enough to operate in its present 
location for three more years. his land was pur- 
chased from the Wallaces and the Hales and lies 
along Bluestone river. A large tract of white oak 
timber was also purchased from Frank St. Clair on 
the north side of the East River mountain. The 
company’s mills are located south of the Clinch Val- 
ley Railroad and shipments will still be made from 
this city. In addition to the cutting of timber the 
concern operates a modern finishing plant. The 
peyier Lumber company is composed of C. L. and 

r Seyler, brothers. A new tramway will be 
built into the St. Clair timber belt. 


Buverietp, Va., June 20,—The equipment of the 
White Oak Lumber Co. is being shipped from Hon- 
aker to Pickens, S. C., where the concern recently 


purchased timber holdings and will soon start opera- 
tions. 


CrarKkspurc, W. Va., June 20.—M. D. Garrison, 
of this city, has purchased a large tract of timber 
land on Rattlesnake Run, near the Cheat River, in 
Randolph County. He will install a mill there at 
once. There is said to be timber enough available 
to insure cutting over a period of two years or longer. 
The lumber will be sawed and hauled by truck to 
Elkins, and shipped from that point. 


Trouble and Litigation 


Denver, Coro., June 20.—The Noll Lumber & 
Supply Co., of Denver, formerly the James G. Noll 
Lumber Co., is declared to be insolvent in a petition 
in involuntary bankruptcy filed in the United States 
district court by three wholesale lumber concerns: 
Waite Lumber Co., of Portland, Ore.; Budd-Post Co., 
of Enid, Okla:, and Moline Lumber Co., of Minne- 
apolis, Minn. The Noll company, founded in Oc- 
tober, 1925, has debts in excess of $25,000, according 


to the statement. The company has a yard and mill 
at 1205 Shoshone street, Denver, and also maintains 
seven other yards in eastern Colorado cities. James 
G. Noll is president of the firm, and H. W. 
vice president and manager. 
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(Continued from Page 83) 


later succeeded by the present wholesale con- 
cern, Betty & Sons Lumber Co., which is g 
large distributer of southern yellow pine 
throughout the consuming territory. While 
he was greatly interested in all organized 
charity and in the church, Mr. Betty was par- 
ticularly devoted to the Masonic fraternity 
and enjoyed the distinction of being the first 
honorary life member of the Masonic Lodge 
with which he affiliated in Manchester, Va. He 
was buried in Montgomery, Ala., his adopted 
city.’ Mr. Betty is survived by his widow 
three sons and three daughters. Two of his 
sons, B. G. and Lee I. Betty, who have been 
associated with him for the past twenty years 
succeed to the business. ‘ 


ALBERT T. STEEVES, well known lumber- 
man of Fairfield, Conn., was drowned while 
swimming in the St. Johns river near Jackson- 
ville, Fla., on Friday, June 19. Mr. Steeves 
was considered an expert swimmer and diver 
and was enjoying that pastime with a party 
of friends. When he failed to appear on the 
surface several minutes after a fancy dive, a 
search was made and the body was recovered 
within five minutes. Artificial respiration and 
the pulmotor were tried but failed. Mr. 
Steeves is survived by his widow, his father 
and one sister. For the last year he had made 
his home at Naples, Fla. The deceased was 
a member of several fraternal organizations, 
among which were the Hoo-Hoo, the Odd Fel- 
lows and the Elks. 


WILLIAM A. DEAN, lumber dealer, of Ava- 
lon, Wis., died in Mercy hospital, on Tuesday 
night, June 8, following an operation. Mr. 
Dean was born in Emerald Grove Sept. 20, 
1867, and had lived all of his life in the 
vicinity of Avalon. He had been in the lumber 
business there for 21 years and was known in 
the trade throughout the State. A widow and 
three children survive, Roy B. and David A. 
Dean, of Avalon, and Mrs. T. R. Hutson, of 
Madison. There are also seven grandchildren 
and several brothers and sisters.. Mr. Dean’s 
son, David A., entered the business his father 
had founded some years ago and was later 
taken into partnership in the Dean Lumber Co. 


CHARLES BR. LUTZ, 63 years of age, vice- 
president and veteran official of W. J. Hughes 
& Sons Co., Louisville, Ky., lumber and mill- 
work jobbers, who was badly injured when he 
fell out of an auto on June 14, died two days 
later of a fractured skull. Mr. Lutz had been 
with the company for over thirty years, and 
had been vice president since 1908, when Presi- 
dent C. L. Hughes died. Mr. Lutz was a 
native of Germany, came to America forty 
years ago, and soon afterward became a sales- 
man for the H. J. Lewis Co. He later went 
with the Hughes organization. He was a 
paacon and member of St. Helen’s Commercial 

ub. 


LAWRENCE BR. SMITH, lumber wholesaler 
of Buffalo, N. Y., for a number of years, died 
on June 20 in the DeGraff Memorial Hospital, 
North Tonawanda, in which city he made his 
home. He was stricken with appendicitis and 
underwent an operation about ten days earlier. 
Peritonitis developed and caused his death. 
Mr. Smith was a member of the Rotary Club 
of North Tonawanda and also prominent in 
the Y. M. C. A. Surviving are his widow and 
four sons. 


WILLIAM B. FALANCER, who had been 
identified with the retail lumber business in 
the Northwest for more than 30 years, is dead 
at his home at Billings, Mont. He was man- 
ager of the Thompson Yards (Inc.), properties 
at Billings. Mr. Falancer was at one time 
employed by the Laird-Norton Co., at Good 
Thunder, Minn., and became manager of the 
retail yards there. He also engaged in the 
retail lumber business at Mankato, Minn. He 
first went to Montana as manager for the 
Thompson Yards at Great Falls. 


HARRY HOLMAN MAUS, of South Bend, 
Ind., head of the Maus Lumber Co., and a 
prominent Mason, died June 21 in his home in 
that city after an illness of several months. 
Mr. Maus was born in Philadelphia, Pa., Nov. 
23, 1876, and moved to South Bend from that 
city seven years ago. He is survived by his 
wife, Mrs. Anna Maus, one daughter, Miss 
Anna Benner Maus, one son, Harry_ Holman 
Maus, jr., and one brother, Charles Maus, of 
Cleveland, O. 


MRS. BARBARA THOMPSON, wife of Ed- 
ward W. Thompson, a preminent retail lum- 
berman of Grymes Hills, Staten Island, died 
last Saturday, June 11, in the Lenox hospital, 
Manhattan. Mrs. Thompson was taken ill 
Several days previously while motoring with 
her husband. She is survived by her husband 
and two sons. 


MRS. ALICE M. HORTON, widow of Charles 
Horton, a lumberman, of Winona, Minn., died 
June 18 at the home of her daughter, in 
Minneapolis, Minn. She was 84 years old. 
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Mrs. Horton is survived by four daughters and 
one son, Frank Horton, of Winona. There are 
also 12 grandchildren and eight great grand- 
children. 

WILLIAM HENRY HOLMES, of Brunswick, 
Ga. who was formerly identified for some 
years with the Hilton & Dodge Lumber Co., 
of St. Simon’s Island, near Savannah, Ga., and 
is well known to the trade in the Georgia and 
Florida territory, died a few days ago at his 
home in Brunswick, at the age of 83. 


. JEAN HILL WILLIAMSON, wife of 
Rev. Clarence J. Williamson, of New Castle, 
Pa., died recently at her home in that place. 
Mrs. Williamson was the only daughter of 
Bdwin M. Hill, of the Edwin M. Hill Lumber 
Co., of Pittsburgh, and a sister of E. Bruce 
Hill, of that company. 


J. M. BARBER, a lumberman of eastern 
Kentucky, died at_his home near Chavies, 
June 16, aged 42. He had been ill about two 
weeks. A widow and four small children sur- 
vive. Mr. Barber operated several sawmills 
near Chavies up to a short time ago when he 
sold out to Robert Sigemore. 


Cc. T. MARTIN, aged 50, a retired lumber- 
man of Martin, Ky., died at his home there on 
June 18 after a few days’ illness. A widow 
and seven children survive him. 


JOHN HEDDING BEYER, president and 
treasurer of the Queal Lumber Co., of Des 
Moines, Iowa, died suddenly at Spirit Lake, 
Iowa, on Tuesday, June 21. Mr. Beyer was 
born on March 18, 1883, at Sheldahl, Iowa, the 
son of Jackson Beyer and Mary Queal Beyer. 
He was graduated from the Des Moines public 
schools and Culver Military Academy and then 
entered the business with which his father 
was associated and of which his uncle the 
late J. H. Queal was president, J. H. Queal & 
Co., lumber merchants. After the dissolution 
of that company in 1917 he was chiefly in- 
strumental in organizing the Queal Lumber 
Co., of Des Moines, of which he was first 
vice-president and then after the death of his 
uncle in 1921, was president and treasurer 
up to his own death. Mr. Beyer is survived 
by a widow, one daughter and one son, also a 
sister. Mrs. Beyer and son Jack were with 
him at the time of his death but the daughter, 
Jean, is absent on a tour in Europe. Mr. 
Beyer was a member of the York Rite and 
Scottish Rite bodies, and of Za Ga Zig Shrine, 
the Knights of Pythias, Rotary and a number 
of other clubs. He was an ardent sportsman 
and held notable records in hunting, fishing, 
trap shooting and bowling. 


Norfolk, Va. 


June 20.—There is some business being done all 
the time, and not so much lumber is being offered 
by small mills, many having been forced to quit 
manufacturing due to the rather low prices. It is 
doubtful whether prices are any lower than they 
have been for the last two weeks, though now and 
then an exception will occur. Few miils are making 
money, and some are losing. 

There has been very little demand for 4/4 edge 
No. 2 and better. There is some inquiry for good 
circular sawn edge and stock widths mixed. Prices 
have kept finm. No. 2 and better 4/4 stock widths 
have been moving very slowly this month. New Eng- 
land is buying only when stock is absolutely needed 
and demanding quick shipment always. Wholesalers 
are fighting keenly for all the business available. 
No. 3 4/4 edge, also stock widths, have been moving 
rather slowly. Yards are waiting until forced on 
the market, and are making offers lower than they 
really expect to buy at. The 5/4 and thicker No. 
2 and better has been quiet, and the same is true 
of bark strips. Miscuts are in better demand, and 
buyers are having difficulty buying quickly at present 
rather low prices. 

The 4/4 edge No. 1 box market is very dull. Box 
makers still are well covered with pine edge box. 
There is a fair demand for 4/4 tupelo No. 2 common 
and No. 2-B poplar, rough and worked. The price on 
edge has weakened. Edge 4/4 No. 2 box has also 
been very quiet but quotations show no signs of 
weakening. There has been a good demand for rough 
4/4 No. 1 stock box and there is not so much stock 
available for quick shipment, especially in air dried. 
Box makers are taking shipments rather slowly. No. 
2 4/4 box has not been very active. The building 
trades are not taking the quantity of No. 2 box that 
they should be taking. Box bark strips, 4/4 dressed, 
have been in good demand and are firm. Wholesalers 
are also covering on some small orders for rough 
Strips. 

There has been no change in demand for flooring, 
thin ceiling, stepping, or other dressed lumber items. 
There is a fair to middling demand for 2%-inch No. 
3 flooring and some mills are pretty well sold up on 
this. However, flooring prices are very much upset. 
Kiln dried roofers are moving rather slowly, but there 
is a little better demand for 6- and 8-inch air dried 
roofers and shiplap. In the Carolinas the mills are 
not inclined to accept present offers for air dried 
roofers, Rough and dressed framing has been quiet 
and the same is true of cypress and pine lath. 











ANTED: 


EVERY WOODWORKER 
in AMERICA 











to TRY THIS KNIFE 
FOR 10 DAYS 


Here is a knife made to conform with 1927 
requirements for quality work and long ser- 
vice with less regrinding. It is by far the 
finest high speed steel knife Dowd has offered 
during eighty years of knife making experi- 
ence. Dowd wants you to try a set for ten 
days without cost or obligation, keeping 
check on their edge-holding qualities and 
the work produced. If the knives are not 
satisfactory in every way, you may return 
them at Dowd’s expense. You are the sole 
judge; you must be satisfied. Take advan- 
tage of this opportunity to ‘‘get acquainted’”’ 
with the Dowd Superior High Speed Steel 
Knife. Send in your trial order today. 


Makers of better cutting knives since 
Beloit * Wis. 


R.J. Dowd Knife Works 





























This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction. of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 
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Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cente a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
t words of ordinary length make one 
. Count in signature. 
Heading counts as two lines. 
No display except the h can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Ave., Chicago, Illinois 





WANTED 
A contract for a steady supply of dry shavings or 
chips, material not to be thicker than \4”x1”x6” 
long, should be dry. Prefer material coming from 
7 and door plant. Please give particulars re- 


garding material that you have for sale and quan- 
tities, also prices. 
Address “L. 28,” care American Lumberman, 





WANTED EXPERIENCED WORKING FOREMAN 
“For retail lumber yard in Toledo, Ohio, must be 
capable of taking entire charge of getting out 
orders and care of stock. 
Give age, experience, 
wanted. 
Address “M. 20,” care American Lumberman. 


WANTED: GENERAL SUPERINTENDENT 
Who can handle entire organization from stump 
to car, also must have an idea of selling lumber. 
Timber mostly virgin growth shortleaf, new opera- 
tion. Good opportunity for right party. 

Address “M. 6,” care American Lumberman, 


WAN TED—MANAGER 
For Retail Hardwood Lumber Company in Pitts- 
burgh District. Good salary and commission, A 
business getter. 
Address “M. 2,” care American Lumberman. 


references and salary 











TED 
Retail yard foreman for yard Southern Indiana. 
Must know lumber and mill work and be capable 
of handling deliveries. 
Address “M, 12,” care American Lumberman. 


EXPERIENCED FOREMAN DETAILER AND 
Biller on special millwork, such as frames, in- 
terior woodwork, cabinets etc. Apply THE MAR- 
KERT MANUFACTURING CO., Syracuse, N. 








Hustle, help homeseekers have hap- 


py homes. 
H. F. Hartley, Maben, W. Va. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 









WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 


Modern plant, individual electric drive. m shop. Ex- 
cellent working and living conditions. - 


Qualified men seeking improvement and permanent 
sitions and willing to su t their history and refer- 
ences may write for enrollment blank. 





WANTED—GENERAL MANAGER 

A large Wisconsin logging and sawmill opera- 
tion desires high-grade general manager. Must 
be competent and experienced to supervise 
sales, finances and accounting, and to assume 
charge of entire business. Reply fully, giving de- 
tails of experience, references and salary ex- 
pected. Replies will be held in confidence and 

present personnel knows of this advertisement. 

Address “‘M. 18,” care American Lumberman. 


WANTED KILN OPERATOR: 
Experienced practical kiln operator wanted who 
can dry good quality Southern Yellow Pine; also 
man who can dry Southern Pine and Hardwood. 
at giving experience, references and salary 
wanted. 








Address “L. 1,” care American Lumberman. 
WANTED 

General Superintendent for northern hardwood 

sawmill, northern Wisconsin territory, cutting 


twenty-five million feet. State age, experience and 
salary wanted 


Address “‘M, 19," care American Lumberman, 


WANTED—YOUNG LADY STENOGRAPHER 
For lumber office. Must be experienced. Give full 
particulars in first letter, including experience, 
reference etc. 

FLANNER COMPANY 
Blackwell, Forest County, Wisconsin 


WANTED—SHIPPING CLERK 
Must be capable of checking house trim and take 
full management of shipping department. State 
age, experience, reference and salary expected, 
Address “M. 10,” care American Lumberman, 


WAN TED—MANAGER 
Combination retail and contracting yard near 
Chicago. Must be familiar with small construc- 
tion. A real chance for right man. 
Address “L. 6,” care American Lumberman. 














A young man familiar with Northern Hardwoods 
to grade on chain or inspect lumber in yard. 
Address “L. 18,” care American Lumberman, 





Hank having hired honest hart 
hands has heavy hardwood hold- 
ings, huge houses, homey homes 
have housewives humming high 
hopes. 
William Teegarden, Laona, Wis. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 





HIGH GRADE SALESMAN 
Thoroughly conversant with the sash and door 
business and acquainted with the retail lumber 
trade surrounding Philadelphia and Southern New 
Jersey. Must have previous experience in this line 
and one who can produce results. Splendid oppor- 
tunity open for a good man to locate with a large 
jobber having direct factory connections. Give 
reference, age and salary expected. 
Address “M. 7,” care American Lumberman. 


A TECHNICAL MAN 
Under Thirty-five (35) Thoroughly Experienced in 
Building Materials or Ready-cut Houses Who Is 
Able to Handle Men Successfully. He Must Have 
Initiative and Driving Force. State Age, Expe- 
rience and Minimum Salary. 
Address “M. 5,” care American Lumberman. 


WANTED COMMISSION SALESMEN 
To represent old, established manufacturers of 
core stock and solid tops in Ohio and Western 
Pennsylvania, also Rockford, IllL., and Wastern 
Iowa. Must be thoroughly established with fur- 
niture trade. 
Address “K. 24,” care American Lumberman. 


WANTED SALESMAN 
Commission basis to work Chicago selling Oak 
Flooring, Hardwood Lumber. Unless have estab- 
lished trade need not apply. Would have plenty 
of stock to offer and want a live salesman. 
Address “M. 9," care American Lumberman. 














ANTED 


W. 
Experienced millwork man _ for selling position, 


Wholesale. Must have good personality. Prefer 
one who has had buying experience. Onl 
grade men of ability and initiative need apply, 
Good salary. Territory in Illinois. . 
Address ‘‘M. 25,” care American Lumberman 
_—.., 





WANTED—S 
On a commission basis to sell N. O. Pine, yellow 
pine and cypress lumber. Prefer experienced sales. 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N, Y., Conn., and Mass, 
Address CLYDE EBY, New Bern, N, C, 








W. 
Good lumber salesman to cover Eastern Penn- 
sylvania and New Jersey. We furnish car. Ad- 
dress—STOUCK-REASER CO., Gettysburg, Pa. 





Hard-headed Harry Harrison han- 
dling highgrade Hammond Hemlock 
helps hesitant husband house happy 
helpmate. 

Minnie M. Peterson, Minneapolis, 
inn. 

Try for a Prize by sending in yours. 

See Particulars on Page 69. 





OFFICE MAN 

Fifteen years’ experience 
in the hardwood and softwood lumber business as 
office manager, bookkeeper on general books, cost 


GENERAL 
Age 32 and married. 


accountant, and stenographer. Experienced sales 
correspondent. Now handling sales of present em- 
ployer. -With one company eleven years and pres- 
ent employer four years. Want permanent posi- 
tion with a good square company. Can furnish 
the best of references. 

Address ‘“‘L. 16,”" care American Lumberman, 


EXPERIENCED AUDITOR-BUYER 
Desires communication with Retail, Wholesale 
Lumber Company, or large Contractors, wanting a 
buyer, general manager or assistant. Just past age 
40, 20 years’ business experience, with 14 years’ 
lumbering, good executive ability, competent in de- 
tail. Employed present same company past 1 
years, prefer the west or east, successful results 
and references assured. 

dress “‘B, 14,” care American Lumberman. 


MILLWORK AND LUMBER EXECUTIVE 


Seventeen years experience. Capable manager, 
salesman, estimator, special and detail millwork, 
— survey construction labor costs. Would 
like to communicate with | gt ———- man 
with practical knowledge of every phase of busi- 


ness. 
Address “K. 14,” care American Lumberman. 


HARDWOOD LUMBER SALESMAN 
Having a large and diversified line of trade in 
eastern and middle states is open for position 
with responsible manufacturer or wholesaler. 
Late years experience, best references, now em- 
ployed. 

Address “M. 16,” care American Lumberman, 


YARD MANAGER OR ASSISTANT 
Age 28, married, yard man, shipping, estimating, 
billing, selling and collecting experience, desires 
responsible position. East Coast or Great Lakes 
preferred. 
Address ‘‘M. 1,” care American Lumberman. 


WANTED POSITION AS MANAGER 
Of retail yard. Twenty years experience. Com- 
petent to manage a large yard. Chance to ad- 
vance. Central states preferred. Good references 
furnished. 
Address “K. 7” care American Lumberman. 


WANTED POSITION BUILD OR OPERATE 
Sawmill large or small where production know- 
ledge every detail, tree to car counts, always re- 
liable. 

Address L. LANGAN, 6217 Delmar, St. Louis, Mo. 


SUPERINTENDENT 
First class all round operating lumberman, now 
employed, would like to make change of location. 
Experienced in Hardwoods, Cypress or Pine, South- 
ern States. 
Address “L. 25,” care American Lumberman. 


YARD FOREMAN 
Wants position—15 years’ experience in yard man- 
agement or yard superintending. Available at once. 
Address “K. 19” care American Lumberman. 


POSITION WANTED BY 
Logging Superintendent with fifteen years expe- 
rience in all kinds of logging. Best references. 
Address “K. 15” care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Hard or soft wood mill. 18 years’ experience. 
Good reference. Address “I. 12,” care American 
Lumberman. 


STEADY POSITION WANTED t 
By woods foreman with 20 yr. experience for 
Mich. and Wis. Can handle any kind of logging 
proposition. References furnished upon request. 
E. W. HULL, Land. O’ Lakes, Wis. 


RST CLASS PLANING MILL MAN 
Understands building and operating mills. vine. 






































years experience. Best reference. Address A, M. C., 
1014 N. Lawrence, Wichita, Kan. 





puBLIS 
WHOLE 











